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J. . ¥ : Lu mber Dealer” 


If I were a dealer, I'd take a day off, get me a kodak, 
fill the old gas tank, jump in my car and take a trip out 
into the country. 
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No, I wouldn’t take pictures of the scenery. Just parts 
of it. And what I’d want wouldn’t be hard to find, as you’ll be surprised to learn. 


I just came back from a trip through Iowa, Nebraska and Kansas by train, and while trav- 
eling along I gazed out through the window. 


It made my eyes tired, my hands itch and my temperature rise to see all of the new-fangled 
dinguses the farmers have been buying standing right out in the open field or barn-yard and 
waiting to rust away. 


Yow don’t find the Ford or family car setting out that way. No siree! It’s got a nice new 
garage all by itself, but the tractor, reaper, combine, disc, harrow or whatever else it takes to 
till the soil and help raise the mortgage—that’s allowed to sit right outside where it can get 
plenty of rain and sunshine and gather rust. 


Of course, you’re not your farmers’ guardian but if you’re any kind of a merchant at all 
you'll see the business end of this deal I’m trying to point out to you. 


Take some snap shots of this unprotected farm equipment, have some cuts made from 
the pictures, then have some printer fix you up a letter showing these pictures, and in your 
letter ask the farmers why they don’t come to see you, to find out how little it costs to build 
a machinery shed to protect their investment in these machines. 


Don’t you want to sell lumber? Seems to me you're a very poor merchant if you don’t 
see that this machinery is worth protecting and go after this business. You don’t find the 
automobile agent sitting on his haunches waiting for a man to come in and buy a car. No 
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sir! If there’s a farmer anywhere in seven counties that 
hasn’t got an automobile he goes after him and he usually 
lands what he goes after. And yet you hear lumbermen 
talk about “poor business.” Well, how can it be other than 
poor, when they don’t go after what’s in sight? 









If yow don’t believe me, take a trip into the country. 
Then get busy and you'll get some business. 


See you again some time. (? 
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Aerial Forest Surveys 


The combined engineering facilities of 
LACEY-FAIRCHILD are now avail- 
able in all forest regions for timber 
mapping and related aerial photo- 
graphic service. 








PHOTOGRAPHIC MOSAICS AND OBLIQUES 
LINE AND CONTOUR TIMBERLAND MAPS 
AERIAL SKETCHING—TYPE MAPS 
COMBINED AIR AND GROUND WORK 


Complete Timberland Reports. 


Fairchild Aerial Surveys, Inc. 


270 West 38th St., New York, N. Y. 


James D. Lacey & Co. 


350 Madison Ave., New York, N. Y. 
231 So. La Salle St., Chicago, Ill. 


Offices, representatives and field service cover all timber regions. 


























ASTER 
OODWORKER 


-Mail Coupon Now 
For Interesting Facts 

















Lumber dealers realize what a Made in 
profitable investment the Mas 5 sizes 
ter really is; for heavy-duty rip 
ping, crosscutting, bevel ripping 
and the smaller, difficult cuts it 
proves ideal. It is the “handy 


man for the lumber yard” that 
finds a constant, profit- 
able use; the recognized 
leader in its field. 


“Master 
Woodworker” 
616 Brush Ste 
Detroit, Mich. (I) 
Please send FREE 
CATALOGUE and prices. 






Overhead crosscut; 
Underslung rip. 
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IFLEXCO-LOK 


Unauthorized removal 
of lamps is annoying 
and expensive. Break- 
age is dangerous. Make- 
shift reflectors are risky. 


Safety and economy recommend 
these efficient inexpensive guards 
to you. Hundreds of plants have 
standardized on them. 


Flexco-Lok close with key. 
Flexco with screw driver. Tin- 
finished steel in sizes to protect 
lamps up to 200 watt. 


Examine a sample 
A sample mill type or 60 watt guard will 
be sent gladly without cost on letter 
head request. Give socket 
diameter. 
% Stocked by Supply Houses. 
: FLEXIBLE STEEL 
hey LACING COMPANY 
if 4673 Lexington St., Chicago 


|FLEXCO 


Portable Guards 


Made with split 
wooden handles and 
handle lock. Applied 
in a few seconds. Ad- 
justable hook. Dur- 
able, safe, inexpen- 
sive. (Not sampled.) 








































































Maintenance Costs 
with PARSON’S 


WHITE BRASS 
S.A. 


High speed and heavy duty bearings 
babbitted with Parsons White Brass S. A. 
insures the maximum bearing service be- 
cause of its high compressive strength and 
low friction coefficient. Write for Bulletin. 


CRAMP BRASS & IRON FOUNDRIES CO. 
PHILADELPHIA, PA. 
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READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 
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Experiment With Scandinavian Gang Saws 


LSEWHERE IN this paper appears a summary of the report 

( ‘ of the sub-committee of the National Committee on Wood 

Utilization conducting the experiment on the Pacific Coast 
in cutting logs with Scandinavian gang saws. The complete report 
is not yet available in printed form, but some of the major con- 
clusions are given in the summary referred to. Not only the direct 
results of this experiment but the possibilities of the more general 
use of these or similar gangs in the United States are such in 
their various ramifications and implications as to give the under- 
taking an importance that all lumbermen may not yet realize. 

As a whole the experiment appears to have demonstrated that 
there is a very definite place in the lumber industry of the United 
States for saws of this design and for the method or type of 
utilization which they make practicable. These saws do not, it 
is pointed out, compete with, but rather supplement, American 
saws already in use in this country. The fact is emphasized that 
already European lumber cut on similar saws is finding a market 
in the United States, evidently because of the smoothness and 
accuracy with which it is turned out. It isi\a fair inference, there- 
fore, that American lumber cut on these saws or cut with the same 
smoothness and accuracy should find a market at home. Not only 
so, but it can find a market abroad where consumers are accustomed 
to receiving such stock. 

In the United States, of course, the costs of labor and logs are 
less than abroad, and these costs affect the sizes of logs to be cut 
on the Scandinavian gangs. It is practicable to cut logs as small 
as 3 inches in diameter, but on account of low stumpage values 
it is thought that logs below 5 or 6 inches in diameter will not be 
cut. The top diameter is determined by the character of the log, 
and the committee concludes that the probable range of operation 
of the foreign saws will be between 5 inches and 15 inches, with 
a possible maximum of 18 or 20 inches. 

The outstanding features of the lumber produced with the foreign 
gangs were smoothness and accuracy. No miscut lumber was found 
in the mill or yard. It is said also that if it is desired to turn 
this material into finished stock, with proper planing mill equip- 
ment it will be practicable to surface it satisfactorily by taking 
1/32-inch off each side. The two gangs used in the experiment in 
the early stages cut Trom 50,000 to 55,000 feet per shift. After 
adjustments had been made the output was increased to from 
60,000 to 70,000 feet. This was cutting fir; if hemlock were cut 
the output would be still greater. The committee plans to install 
these saws in the southern and middle western sections of the 
country at an early date. 





Russia’s 7-day Week and 5%-hour Day 


N THE United States during a considerable period there has 
oJ been discussion regarding the practicability and advis- 
ability of introducing the 5-day week in industry. Perhaps 
this discussion has inspired or has been inspired by the experiment 
that has been made by the Russian Soviets. It would appear that 
if the number of hours worked were reduced, other things remaining 
unchanged, the output per worker per day or per week might be 
expected to be reduced proportionately. In Russia, however, the 
shorter day is accompanied by a longer week for the factory though 
not for the individual worker. That is to say, at the same time 
that the individual workers in several shifts work only 5% days 
a week, the factory is operated 7 days, or continuously. 

There is in the United States a disposition to question the authen- 
ticity or credibility of reports regarding developments in Russia. 
However, in the official organ of the Soviet Union of recent date 
appears a statement that by introducing the 7-day labor week in 
a factory of the Central Porcelain Trust production was increased 
21 percent; jn a match and a soap factory, 20 percent each; and 
in three sawmills, 18 percent increase in production was achieved 
by continuous operation. This is particularly suggestive in view 
of the increase in Russian lumber exports, including those already 
made and those promised for the United States. It is stated in 
the official organ referred to that a conference of the principal 
Leningrad construction organizations has been held to consider 
the introduction of the 7-day week, and presumably of course, the 





5%-hour day, in the construction of several large buildings. 

Heretofore, the United States has not looked to Europe for ay 
example either of industrial efficiency or of alleviating the ¢op. 
dition of workers. Nevertheless, there is much in the develop. 
ments reported from Russia to excite the interest of American 
industrial leaders if not their alarm, particularly of lumber many. 
facturers. Certainly, there is somewhat of anomaly in the fact 
that lumber production in the United States is being curtaileg 
owing to unsatisfactory markets in this country, while in Russia 
rather extraordinary preparations are being made to increase lum. 
ber production, apparently with a view to increasing exports to 
the United States. 

If the 5-day week were introduced in trades now commonly work- 
ing 44 hours a week, and with no lengthening of the day, the 
reduction in time would be somewhere about 9 percent. The 
time has not been so long but that persons of middle age cap 
remember when office hours were from 7:30 a. m. to 6 p. m., five 
days in the week, and from 7:30 to 5:30 on Saturday. This meant 
a 56%-hour week, allowing an hour off for luncheon daily. Now, 
the common week in offices is 44 hours, as it is in most trades, 
The reduction, therefore, from the earlier week has been about 
22 percent in time. If industry now went on a 40-hour week basis, 
the reduction in time from the present 44-hour week would be 
about 9 percent. There can be no doubt that in reducing the 
working hours a point ultimately must be reached at which the 
productivity per day per man would be reduced. The same would 
be true of increases in the working hours; humane considerations 
aside, workmen could hardly continue indefinitely to maintain a 
high productivity per hour if they worked continuously sixteen, 
eighteen or more hours per day. The question, in part at least, 
is where the point is at which the productivity per man per hour 
increases or decreases. Incidental to the question also is the 
matter of overhead, and this brings in the matter of shifts or 
crews. The Russian reports indicate that necessary repairs present 
a problem in connection with continuous operation of the plants, 
for though machinery may not get “tired” it does need attention 
at fairly regular intervals. 





A Campaign for More Corn Cribs 


S IS QUITE fitting, Iowa—‘where the tall corn grows’’—is 
A taking the lead in a campaign for the construction of more 
and better corn cribs on the farms of that State. 

In this movement, initiated and sponsored by Successful Farm- 
ing, a well-known agricultural monthly published in that State, the 
lumber dealers of Iowa, under the leadership of Secretary C. D. 
Marckres, of the Iowa Lumber & Material Dealers’ Association, 
are actively co-operating, as was set forth in a news story appear- 
ing in last week’s issue of the AMERICAN LUMBERMAN. 

Since publication of that article, the AMERICAN LUMBERMAN has 
been informed that the movement is making strong headway, and 
is expected to result in developing, in the aggregate, considerable 
farm business for the retailers of Iowa, which business naturally 
will include not only corn cribs, but granaries—in some instances 
combination cribs and granaries, and it is devoutly to be hoped 
also that the dealers will not overlook the need for farm machin- 
ery sheds, to protect the tremendous aggregate investment of the 
farmers of the State in expensive mechanical equipment. In this 
connection, the illustrations and text appearing on the front page 
of this issue offer valuable suggestions for developing a buying 
frame of mind on the part of the farmers needing such protection 
for their machinery. 

It has been aptly said that a farmer pays for good grain storage 
buildings on his farm whether he has them or not. There is little 
doubt but that losses and waste due to rats, deterioration and 
decay, if they could be. accurately tabulated, would be found to 
more than equal the cost of good storage buildings, if the annual 
losses were projected over a period of years equivalent to the use- 
ful lives of the structures. 

According to the promoters of the Iowa campaign, 20 percent of 
the corn crop is wasted annually for lack of proper storage. 
Whether mathematically exact or not, unquestionably this estimate 
approximates the truth with sufficient closeness to emphasize the 
wisdom, as a matter of good business policy, of giving proper pro- 
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a 
tection to the corn that must be stored on the farms while await- 


ing feeding to live stock or marketing. 

The statement quoted is No. 1 of “Five reasons why you should 
puild a permanent corn crib now,” set forth on large posters that 
are being supplied to the lumber retailers of the State for displaying 
in their offices and in other public places. 

Reason No. 2 is stated thus: “Makeshift corn cribs cost farmers 
millions of dollars annually.” No one at all familiar with farm- 
ing conditions will question that statement. Temporary enclosures 
of woven wire or other materials, with loose boards thrown down 
for floors, or with no floors at all, simply serve to spread an un- 
limited banquet for all the rodents in the vicinity, and to encour- 
age conditions favoring rot, mold and general deterioration. 

The other three reasons set forth on the poster are, “Proper stor- 
ing raises grade”; “Hold corn to avoid market gluts”; and, finally, 
“you should build now to protect the most valuable corn crop pro- 
duced in many years.” 


All of the five reasons which form the framework of the Iowa 
campaign now under way are equally forceful in their application 
to other corn-growing States. While it probably is too late for the 
dealers of a State or section to organize a unified campaign along 
the lines of the one in which the Iowa dealers are now engaged-— 
the preliminary plan and set-up of that campaign having been per- 
fected some weeks ago—it is not too late for the individual retailer, 
wherever situated, to advertise in his local newspaper, and by mail, 
in such manner as to focus the attention of his farmer customers 
upon the financial benefit accruing through the provision of suffi- 
cient corn and grain storage space on the farm, of a scientific, up- 
to-date character, rather than the mere makeshifts too often seen. 
To this end, dealers should secure from their State agricultural 
colleges, or other sources, plans and instructions for grain storage 
buildings that are rat-proof, weather-proof, and that are designed 
tor maximum convenience and saving of labor in filling and 
emptying. 





Goods and materials of every description nowa- 
days are sold on credit, on the deferred payment or 
the installment plan. 

Competition often, therefore, is not in goods but 
in credit. The seller must supply means of financ- 
ing in order to sell his goods. 

Lumber’s great handicap has been that its sales 
have not been financed as have sales of other com- 
modities and articles that compete for the consum- 
er’s money. 

Buyers have been taught to buy everything com- 
plete and ready for use. From bread to automobiles, 
they buy their needs ready for consumption. They 
are not interested in lumber, but in homes. They 
do not save to buy for they have been taught to 
buy first then save. 

Lumber must be sold largely hereafter, not as 
boards or the raw materials for home building, but 
as homes, the complete, ready-to-live-in articles; ex- 
actly as clothing, food, furniture and automobiles 
are sold. 

Board sales can not be financed on the install- 
ment plan, but homes can be sold in that way. 





Solving a Lumber Selling Problem 


Homeless people can be interested in buying 
complete homes by making purchase on deferred 
payments possible, Financing removes the chief ob- 
stacle to lumber sales. It gives security for credit 
sales. It provides the one tool needed to clinch sales 
of materials. 

Selling homes on installments is not new; but 
hereafter retail lumber dealers, as well as real es- 
tate sub-dividers, must do it. Under modern con- 
ditions warehousing alone is not selling; offering 
boards and 2x4’s alone is not selling; financing 
alone is not selling; but the modern succcessful mer- 
chant combines the functions of architect, builder, 
banker and building materials dealer. 

Retail lumber merchants have for years co-oper- 
ated in organized groups to improve their methods 
by exchanging ideas and experiences. They have 
co-operated in providing house plans and other ad- 
vertising. They have operated their own insurance 
companies. They have had enough experience in 
co-operation to prepare them for the next and most 
important step of all—financing home building as a 
means of increasing the sale of their merchandise. 





Lumber in Good Supply 


[Special telegram to AMERICAN LUMBERMAN] 


Los ANGELES, CALIF., Oct. 9.—Reports of 
26 firms on the lumber situation on Oct. 9 
show all items in good supply. Unsold lum- 
ber’ at Los Angeles harbor totals 15,301,000 
feet board measure. Arrivals at San Pedro 
harbor during the last week were sixteen car- 





Cut of Six Regions Exceeds Sales 


[Special teiegram to AmertcAN LumMBERMAN] 


WasuincTon, D. C., Oct. 10.—Five hundred and eighty-six softwood mills of eight associa- 
tions for the week ended Oct. 5 reported to the National Lumber Manufacturers’ Association 
production aggregating 319,539,000 feet, shipments, 313,758,000 feet, and orders, 307,073,000 feet. 
The week’s figures for production, shipments and orders follow: 














No. of 
goes of fir with 19,111,000 feet, board measure, Softwoods— Mills Production Shipments Orders 
and three cargoes of redwood containing 1,300,- Southern Pine Association..........sseseeeeeees 146 65,925,000 64,699,000 64,783,000 
000 feet: a total of 20,411,000 feet Thirty- West Coast Lumbermen’s Association........... 219 171,939,000 176,355,000 167,534,000 
; ’ Y ae . : Western Pine Manufacturers’ Association........ 38 34,371,000 30,429,000 27,517,000 
eight vessels are reported laid up and one is  Galifornia White & Sugar Pine Mfrs.’ Assn...... 10 15,839/000 9/228'000 7'892,000 
operating off shore. Los Angeles city building Northern Pine Manufacturers’ , Association ee 23 9,639,000 9,579,000 6,783,000 
i Oct 5 i i : 2. Northern Hemlock & Hardwoo Pa.” ABER. 00.0 ,547, ,267, ,411, 
alpen 2 ee ee North Carolina Pine Association..........++++++ 127 11,450,000 12,184,000 19,872,000 
oe California Redwood Association. .........+e++e08 14 6,839,000 8,017,000 9,281,000 
‘ _ Dee MANN OGE. 6 665 ccaceckeessdentacress 586 319,539,000 313,758,000 307,073,000 
Onty Five American cities have more than ret raga 
tem skyscrapers, or buildings over twenty Hardw 
, SK} pers, ‘> Bo ee ee 191 45,371,000 41,382,000 43,396,000 
stories in height, and of 173 cities of more than Hardwood, Maney Hardwood Mfrs.” Assn... 23 3,025,000 4'538,000 4°195,000 
50,000 population, only 36 have any such build- —— 
ings. ells MANTOORI ss ic dSckece Sh eiccteet oes 214 48,396,000 45,920,000 =. 47,591,000 
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Air Drying Fir and Southern Pine 
Kindly inform me regarding the length of 


time fir and yellow pine must be air dried 
before shipping.—INQuIRyY No. 2,381. 


[This inquiry comes from Arkansas. The 
length of time required for air drying any spe- 
cies of lumber will, of course, be determined 
by the method of piling, the location of the 
stack, and the prevalent climate or weather 
during the period the lumber is exposed. Bry- 
ant in his book, “Lumber” states that under 
favorable drying conditions, 1-inch Douglas fir 
lumber will reach a “shipping dry” condition 
in from 45 to 60 days, while during the winter 
season from 90 to 120 days are required. Two- 
inch stock requires from 180 to 240 days. 
Southern yellow pine, 1-inch stock, requires 
from 45 to 60 days during the spring and sum- 
mer, and from 75 to 90 days during the winter. 

Formerly, and perhaps to a large extent at 
the present time, the condition of dryness of 
lumber in pile was speculative. Now, how- 
ever, both the West Coast Lumbermen’s Asso- 
ciation and the Southern Pine Association have 
adopted definite rules covering moisture con- 
tent and there is a machine available for de- 
termining with accuracy the moisture content 
of lumber in the pile. 

In the standard grading and dressing rules 
of the West Coast Lumbermen’s Association, 
the provision regarding the dryness of lumber 
when shipped is as follows: “ ‘Commercially 
shipping dry’ lumber is defined as lumber in 
condition which will permit of close piling dur- 
ing the ordinary shipping period without de- 
terioration, from stain or decay. ‘Shipping 
period’ is defined as the time reasonably neces- 
sary for delivery to destination.”—Epitor. } 


Retail Lumber Dealers Slogans 


We are advised by the Wisconsin Retail 
Lumbermen’s Association that you have in 
your office a list of slogans being used by 
retail yards ‘throughout the country. We wish 
to adopt a slogan and would appreciate very 
much your letting us have this list.—INQUIRY 
No. 2,383. 


[This inquiry comes from a retail lumber 
dealer in Wisconsin. The list to which the 
inquirer refers, doubtless, is that published in 
the issue of March 24, 1928, of the AMERICAN 
LUMBERMAN. This consisted of slogans sent 
in by members of the Michigan Retail Lumber 
Dealers’ Association in response to a request 
sent out by that organization. 

From time to time a considerable number 
of slogans used by individual retailers through- 
out the country have been published in the 
AMERICAN LUMBERMAN. As _ suggestions a 
few of these slogans are reproduced herewith. 
They, of course, are in a very real sense the 
property of the retailers who have coined and 
are using them: 
“Good wood goods”; 

ber Co. 

“A satisfied customer of more value than 
many shekels of silver’; C. J. Harris Lum- 
ber Co. 

“Back again to wood”; suggested by Arch 
Klumph, Cuyahoga Lumber Co. 

“One foot or a million”; J. D. Halstead Lum- 
ber Co. 

“If it goes in the building, we sell it’; Sugar 
House Lumber & Hardware Co. 
“When others wouldn’t Davis Wood”; 
Wood Lumber Co. 
“Dog on good lumber”; 

ber Co. 

“The Lumber Store’; Denver Lumber Co. 

“Lumber is still king’; Saginaw lumber deal- 
ers. 

“Not too small to handle a large order, nor 


too big to handle a small order’; 
Lumber Co. 





Northern Illinois Lum- 


Davis- 


J. H. Melville Lum- 


“Minute Man for Service”; Lexington Lumber 
Co. 


“Build a Home First’; slogan adopted by New 
Jersey Lumbermen’s Association. 


“Build a home first to last’; H. S. Griswold. 

“Do it with wood!” George M. Hall Co. 

“Wood for beauty and permanence”; Lundy 
Lumber Co. 

“Ask John”; Botsford Lumber Co. 

“The home of homes”; Norfolk Lumber Co. 

“Bring your building problems here”; A. I. 
Cram & Co. 

“From a Match to a Mansion’; 
lumberman. 

“We give as much as we can for what we 
get; not get as much as we can for what we 
give’; Bertrand Lumber Co. 

“Best Quality—Right Price”; Warren & Son. 

“Courtesy, Service and Building Material’; 
Connersville Lumber Co. 


New Iberia 


“Buy it and Build it of Wood’; W. Wilton 
Wood (Inc.). 
“Home of Good Wood Goods’; C. W. Brick- 


ley Lumber Co. 

“Where service is a habit’; Hunter-Shoemaker 
Lumber Co. 

“If you must use a hammer, build a house’; 
A. & U. Lumber Co. 

“Build it with wood”; Northwestern Lumber- 
men’s Association. 

“Repair—Rebuild—Reroof—Now”; 
by AMERICAN LUMBERMAN. 

“Sudden Service Satisfies”; Corwin Lumber Co. 


suggested 


is 


“Helping ‘em 
Kraft Co. 


“Do you own your home? 
J. A. Kirkpatrick. 


“Everything from the plan to, the shingles”; 
Swan Creek Lumber Co. 


The AMERICAN LUMBERMAN is always glad 
to receive slogans used by retailers and jt 
is hoped that the list here presented will sug- 
gest to many retailers not now using slogans 
the advantage of coining their own and using 
them in their advertising —Ebiror. ] 


Commends Study of Constitution 


EpitorR AMERICAN LUMBERMAN: It was with 
unusual interest that I read your cover edi- 
torial entitled “Observance of the Birthday 
of the Constitution.” It chances that I have 
been thinking of this subject for quite some 
time and I was exceedingly pleased at your 
treatment of the subject. 

It is my belief that with the rise of the 
multitudinous commissions and bureaucratic 
appendages of our government in the last 
thirty-five years, these appendages are becom- 
ing onerous and leading us away from the 
Democratic-Republican principles, for which 
the Constitution is our “good resolves” or- 
dained by its framers. It seems to me that in 
the next twenty-five years the Constitution 
will be more frequently read and referred to 
than at any time in the past fifty years. I 
congratulate you on your thoughtfulness on 
this subject.—-Grorce W. York, Vice President, 
George E. Breece Lumber Co., Albuquerque, 
N. M. 


to build right”; Rathbun ¢ 
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Dixie 





From 





NEWS AND 


50 YEARS AGO 


the AMERICAN LUMBERMAN 


VIEWS OF 








Lumbermen who are operat- 
ing in the northern part of 
Newago County, Michigan, say 
they are going to cut a very 
superior quality of pine this 
winter. It appears there is a 
vast amount of fine timber in 
that region that has never been 
invaded by the “red shirts.” 

* * * 

Goodwillie, Wagner & Heis- 
ler, of Chicago, have dissolved. 
Goodwillie & Heisler continue 
the business. 

* * * 

The Homestake Mining Co.’s 
sawmill in Grizzly Gulch, D. 
T., together with about 50,000 
feet of lumber, was destroyed 


by fire on Oct. 11. Loss, 
$20,000. 

** * 
At Beaumont, Tex., th 


Beaumont Lumber Co.’s mill is 
the only sawmill running. The 
company’s planing mill is also 
rolling away at good speed 
filling orders for dressed lum- 
ber. Long & Co, have between 
4,000,000 and 5,000,000 seasoned 
shingles at their mil! ond are 
cutting 100,000 every day. 
They have an abundance of cy- 
press timber on hand. Ber- 
nard Milmo is giving his mill] 
a thorough overhauling, pre- 
paratory to entering on busi- 
ness by the time a rise brings 
logs to the market. This is a 





new mill and will add consid- 
erable to the manufacturing 
capacity of the town. 

a ok 

Crane & Chase started last 
week with a crew of men to 
make a lumber camp some six 
miles east of Phillips, Wis. 
They have taken a job of cut- 
ting 70,000,000 feet and expect 
it will take four years. 

= 

The steam sawmill belonging 
to Messrs. Bond & Co., Dia- 
mond, Ont., was destroyed by 
fire on the night of the 8th, 
also a quantity of lumber; 
loss, about $4,000 with no in- 
surance. 

* * * 

The N. Ludington Co., of 
Marinette, will put in ten 
camps this winter and the re- 
sult will be 25,000,000 feet of 
logs next spring. They have 
sent up several crews already. 

* * * 

The result of flooding opera- 
tions by the large volume of 
water from Little Falls dam 
has exceeded the amount esti- 
mated. Since the rear of the 
drive arrived in the Dells res- 
ervoir at Eau Claire the total 
amount of logs brought down 
will reach 30,000,000 feet. 
Flooding operations were re- 
sumed this week and it is ex- 
pected at least 20,000,000 more 





feet will be brought down. All 
of this, it was calculated a few 
weeks ago during extreme low 


water, would remain back 
until the usual spring freshet. 
x * * 


Henry Smith, foreman of 
Beekman’s camp a few miles 
above Alpena, Mich., was at- 
tacked by wolves on Monday 
while alone in the woods, and 
was nearly overcome by the 
pack before being rescued by 
his men who thought he was 
gone too long from camp and 
went out in search of him. 

* * * 

Up to the 6th inst. Presi- 
dent Weyerhaeuser, of the 
Mississippi Logging Co., of 
Chippewa Falls, had _ signed 
contracts with loggers for 87,- 
000,000 feet to be put in on 
the Chippewa and its tribu- 
taries. We understand that 
the company will contract for 
about 100,000,000 in all. Sev- 
eral members of the company, 
in their individual capacity, 
are making contracts for sev- 
eral millions. 

x * * 

Men seeking employment in 
the woods are arriving in the 
Saginaw Valley by the carload 
from Canada and elsewhere. 
Wages range from $18 to $25 
a month, according to the ca- 
pacity of the man. 
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West Coast Output Curtailed; Quotations Stronger 


Production on the West Coast was further curtailed dur- 
ing the week ended Oct. 5, to 67 percent of capacity, com- 
pared with 71 percent during each of the preceding two 
weeks, and the output of 112 identical mills was 7 percent 
less than in the preceding week. New business showed a 
gain, that of 112 identical mills being about 6 percent larger 
than in the preceding week, yet the total for all mills fell 
25 percent below output. The report on distribution gave 
39 percent of new business as rail;-32 percent, domestic 
cargo; 19 percent, export, and 10 percent, local—about the 
same proportions as the preceding week. Export trade 
seems to maintain its average better than domestic, and 
rail is relatively better than domestic cargo. The mills 
are in fairly good position, both bookings and shipments 
for the first 39 weeks of the year having exceeded the cut 
by 1 percent, while unfilled orders of 140 of them on Sept. 
28 amounted to 21 days’ average production and to 42 per- 
cent of gross stocks. Sales prices as reported for the 
period ended Oct. 7 were almost without exception stronger 
than they had been a week before. 


Southern Pine Output Lower; Prices Rather Firm 


Southern pine sales made a good showing during the 
week ended Oct. 5, amounting to about 98 percent of out- 
put. The output .averaged slightly less than in the pre- 
ceding week, and has been running about 7 percent below 
last year’s. Rains in some producing districts have re- 
duced operations, especially of smaller mills, and it is said 
that very few transit cars are now afield. As the chief 
product of these smaller plans is commons, it is expected 
that larger mills will be able to secure somewhat better 
prices for their boards and dimension. Most other yard 
items are moving slowly, and individual operators have 
quoted lower prices, but in general the manufacturers are 
maintaining a firm attitude and refusing to allow conces- 
sions. Industrial trade is fair, timbers moving well to do- 
mestic and foreign buyers, while there are encouraging 
prospects for increased railroad purchases. The mills seem 
convinced of the wisdom of keeping cut in line with sales. 


Carolina Pine and Roofer Quotations Mostly Softer 


The North Carolina pine market showed signs of im- 
provement during the week ended Sept. 28, for bookings 
of all mills reporting exceeded production by 23 percent, and 
production of identical mills that week was 18 percent larger 
than in the corresponding week of last year. Business 
was somewhat upset by rainstorms and floods the follow- 
ing week, which reduced consumption about as much as 
they did production. Production will probably be slower 
to recover than consumption, as the rivers have flooded 
the lowlands and will prevent logging operations. The 
sales report for the two weeks ended Sept. 30 shows con- 
siderable gains in the movement of 1 inch B&better, 10- 
and 12-inch No. 1 box, 5/4 edge B&better, Nos. 1 and 2 
té-inch flooring and 6-inch No. 2 kiln dried roofers. The 
price movement is mixed, for, while some of the above items 
brought better prices, others were lower, and the list as a whole 
seemed off a little. The mills in the first 39 weeks of the 
year shipped 97 percent of their cut, compared with 101 
percent for the same period of last year and 86 percent 
for 1927. Unfilled orders of 48 identical mills on Sept. 28 
were equal to 34 days’ production. 

All widths of Georgia air dried roofers, except the 12- 
inch, sold for somewhat less in the two weeks ended Sept. 
30 than in the preceding two weeks; sales of 8- and 12-inch 
were larger, and those of 6- and 10-inch smaller, with the 


total off about 10 percent. Curtailment has been enforced 
by recent rains and floods. The mills, however, are far 
from eager to produce at present market level. 


Western Pines in Poor Assortment; Prices Stronger 


Production in the Inland Empire has recently fallen 
to about the 3-year average, and that of 36 identical mills 
for the week ended Sept. 28 was 8 percent below that of 
last year for the corresponding week. Total shipments 
to date this year have amounted to 95 percent of the cut, 
compared with 110 percent last year. Mill stocks are fairly 
good, though on Sept. 29 they amounted to only 144 days’ 
average cut, compared with 147 days’ cut at the same time 
last year. While shop, selects and No. 3 seem plentiful, 
No. 2 and 4 are scarce, and as a whole Idaho stocks are 
lower than Pondosa. General reports indicate a strength- 
ening in yard items in both species, and a very firm mar- 
ket during the winter period of low production is likely. 

California pine production during the first 39 weeks of 
the year was 1.4 percent less than that of last year, while 
shipments were only 0.9 percent less, so that stocks on 
Sept. 28 were 2.6 percent lower than last year’s. Detailed 
figures for Sept. 1 showed total stocks up 5 percent com- 
pared with Sept. 1 last year, while unfilled orders were 
2.6 percent lower. There had been a rather large increase 
in stocks of No. 3 and better, but a decline in those of lower 
grades, while unfilled orders for No. 3 and better were off, 
but those for lower grades remained at about the same 
level. It is reported that some mills have been asking 
slightly higher prices during the last week. 


Eastern Spruce Demand Light; Prices Somewhat Easy 


Eastern spruce has been in rather slow demand, and 
meets severe competition from West Coast woods. On the 
Canadian side, demand has been good, with a fair fall 
trade with country yards expected, so that there are no 
heavy shipments from the Maritime Provinces to east coast 
ports. Production at the smaller Provincial mills has been 
curtailed by labor shortage during potato harvest. The 
larger mills maintain a $42 base for frames, but the smaller 
plants shade this, while Provincial random ranges between 
$32 and $33. Call for boards is dull and prices are soft. 
Offerings of clapboards are small, and they remain firm. 
Though lath supplies are not excessive, the slowness of 
demand has resulted in further softening of quotations. 


Furniture Industry Is Leading Buyer of Hardwoods 


Southern hardwood production has continued well above 
last year’s level, but current sales cover it pretty well, and 
it will not be long before the output is reduced by winter 
rains. Unfilled orders on Sept. 28 amounted to 30 percent 
of gross stocks, so on the whole the mills are in good 
position. Sap gum is the item that is in largest demand, 
and there are fair sales of red gum and of ash, but oak, 
elm, magnolia, maple and poplar are slow. 

Northern production is now below that of last year, but 
sales and shipments are above. Shipments continue heav- 
ily in excess of output, and on Sept. 28 the mills had 
unfilled orders equal to about nine weeks’ production at 
current rate. The cut in the North is steadily declining, 
however, and will be at a low level during winter. 

The furniture industry, and the radio division espe- 
cially, is furnishing the best business, more foreign buyers 
are coming into the market, and there is a good movement 
to box and millwork plants, while there are indications 
that purchases of flooring stock will improve. The auto- 
mobile industry is taking little at present. 


Lumber Statistics Appear on Pages 58 and 59; Market Prices and Reports on Pages 81 to 86 
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National Trade Extension Activities 


cs 


Plan Retail Marketing of Treated Lumber, and Provide Means for Giving Historic 
W hite House Pine to Nation’s Schools—Show Value of Wood 


SUPPLY TREATED MATERIAL 


Co-operating in Plan to Develop Market in 
Ohio, as Start of General Campaign 


WasuHinctTon, D. C., Oct. 7—The National 
Lumber Manufacturers’ Association is co-op- 
erating with P. R. Hicks, secretary-manager 
of the Service Bureau, American Wood-Pre- 
servers’ Association, the Ayer & Lord Tie Co., 
and others with the idea of making available 
a supply of material and developing a require- 
ment for treated lumber through retail lumber 
dealers in the State of Ohio. 

It is recognized that before substantial 
progress can be made in development of this 
market a supply of material in major items 
must be readily available. The Ayer & Lord 
Co. is to purchase the material and treat it and 
place it in the Cincinnati and Cleveland yards 
of the Dwight Hinckley Lumber Co. This will 
be a start in the general campaign in Ohio. 

W. F. Shaw, trade extension manager of the 
National association, has supplied A. W. Arm- 
strong, president and general manager of the 
Ayer & Lord Co., a list of “Tree”-mark mills 
in Mississippi that are in position to furnish 
the desired material and has suggested certain 
California and western pine mills in position to 
furnish the company’s California pine or Pon- 
dosa requirements. 

Mr. Hicks is collaborating with Theodore F. 
Leist in preparing a bulletin to be distributed 
to Ohio retail lumbermen in connection with 
the promotional work on behalf of treated 
wood, and Mr. Shaw and technical men of the 
TX department have been requested to co- 
operate by going over the copy and making 
suggestions, which they have done. 

The yellow pine items which are to be 
so treated and placed in the Hinckley yards in- 
clude @x4-14 No. 1 common S4S, standard; 
also 2x4-16, 18&20; 2x6-14, 16, 18&20; 2x8-14, 
16, 18&20; likewise 2x8s, 2x10s, 2x12s, 4x4s, 
6x6s, 6x8s, and 1x6 rough No. 1 common and 
1x8 rough No. 1 common. 

The Pondosa or California pine requirements 
on this order are 6/4 No. 2 shop rough and 
8/4 shop rough. 

* * * 


Wood Blocks for School Exhibits 


WasuinctTon, D. C., Oct. 7.—Five thousand 
blocks of wood cut from trusses removed from 
the roof of the White House two years ago 
during remodeling operations are to be dis- 
tributed as souvenirs among schools through- 
out the country by the National Lumber Man- 
ufacturers’ Association. 

The trusses from which these blocks were 
cut had held the White House roof over twen- 
ty-six Presidents of the United States over a 
period of more than 112 years: The trusses 
were installed in the White House roof when 
it was rebuilt after the battle of Bladensburg 
in 1814 and the sacking of the national capital 
by British troops. Although still in sound con- 
dition, the trusses were removed when the 
recent remodeling plans called for a new ar- 
rangement of the roof supports. 

Unfortunately, there is not enough of this 
historic lumber available to provide a block 
for every school in the country. As it is, the 
blocks have been cut down to a size 244x2™%4x4 
inches, the smallest presentable size in which 
it was felt they could be cut. Therefore, it 
will be a matter of filling the first requests re- 
ceived. Planned distribution to several hun- 
dred schools that had requested exhibit sam- 
ples prior to the decision to distribute the blocks 
to schools generally has cut the total to that 
extent. : 


The blocks are of yellow pine, all in sound 
condition. They will bear printed labels tell- 
ing of their source and with each block there 
will be sent a printed leaflet telling the story 
of this now famous lumber. 

No charge will be made for these historic 
souvenirs and the National association plans 
to pay the postage they require. Principals of 
schools desiring to obtain one of these blocks 
of wood should address their request to the 
National Lumber Manufacturers’ Association, 
Transportation Building, Washington, D. C. 
They should write, or preferably print their 
name, the name of their school and the ad- 
dress, using care in order to facilitate receipt 
of the souvenirs and avoid mistakes. Distri- 
bution will be made promptly. 


*- * *¥ 
Showings of “The Transformation” 


WasHINcTOoN, D. C., Oct. 8—From May to 
August, inclusive, the Y. M. C. A. motion pic- 
ture department showed “The Transformation,” 
home modernizing film, to 110 audiences aggre- 
gating 56,156 persons. The showings were in 
all sections of the country, distribution having 
been made from New York and Chicago. The 
Y. M. C. A. has ten prints of this film at its 
disposal, five in New York and five in Chicago. 

A regular system is followed by the National 
Lumber Manufacturers’ association in co-opera- 
tion with the Y. M. C. A. distribution of these 
films. As soon as the National association is 
advised that a date has been fixed for a showing 
of “The Transformation” the exhibitor, who- 
ever it may be, is sent a selection of literature, 
including picture posters that can be placed 
about the town. Advance material likewise 
is furnished for use in the local newspapers and 
everything worked out for the assistance of the 
exhibitor. 

x * * 
To Discuss Technical Questions 


Wasuincton, D. C., Oct. 8—Walter F. 
Shaw, trade extension manager of the National 
Lumber Manufacturers’ Association, has sent 
out a call for a meeting Nov. 5 at the Con- 
gress Hotel, Chicago, of technical representa- 
tives of each of the regional associations and 
the N. L. M. A. This group will consider the 
trade promotion technical program and be in a 
position, it is expected, to make recommenda- 
tions for action by the trade extension commit- 
tee at its meeting in December. 

Within a few days a detailed program and 
the definite material to be considered at the 
meeting will be forwarded to the designated 
technical representatives. The general program 
follows: 

1. The tables of lumber grades recom- 
mended in each softwood species for different 
uses, which appeared in “Wood Construction” 
recently issued by the National Committee on 
Wood Utilization. 


2. The completion and approval of a grad- 
ing rule compilation along lines previously 
discussed, 

3. The results of the recent conference on 


wood painting practice. 


4. Consideration of practical means of 
arriving at satisfactory unit working stresses 


for softwoods through re-analysis of applic- 
able data. 
5. The research plans in national lumber 


promotion for the coming calendar year. 


The proposed meeting is the result of a sug- 
gestion made at the Longview meeting of secre- 
taries and managers. In his letter to the 
regional officers Mr. Shaw has asked that rep- 
resentatives, if possible, be authorized to speak 
the views of the respective associations on the 
subjects considered. 


WOOD FOR TANKS AND VATs 


Summarized List of Advantages Supplement; 
Booklet Recently Published by National 





Wasuineton, D. C., Oct. 7.—Engineers of 
the National Lumber Manufacturers’ Associa. 
tion have prepared a summarized list of the 
advantages found in tanks and vats made of 
wood for the benefit of industrial engineers, 
together with a partial list of the large number 
of industries in which such tanks and yats 
are required. 

This list supplements a booklet—“Thée Wood 
Tank and Vat’—recently published by the Na- 
tional association. 

Qualities found in wood which make it es- 
pecially desirable for many industrial uses in- 
clude: Acid resistance, low heat conductivity, 
non-permeability, strength, light weight, econ- 
omy, durability, workability with tools, univer- 
sal availability of the material, and such. spe- 
cial qualities as non-electrolytic activity, free- 
dom from chemical impurities and adequate 
air permeability. 

Wood tanks and vats are used in more than 
175 distinct industries. They are used as water 
supply containers, pickling vats for steel, filters 
(including vacuum filters), food processing, 
chemical processing, electroplating, bleaching 
and dyeing, holding liquids or gases subject 
to explosion, fermentation processes and for 
many other purposes. 

The engineers point out that in bleaching it 
is largely a question of what kind of wood and 
not whether -wood will be used. Chlorine or 
almost any bleaching agent readily attacks 
most metals. Corrosion-resisting alloys that 
will withstand bleaching agents may contain 
metal impurities on their surface likely to set 
up electrolytic action and cause discoloration. 
Similarly, in most dyeing processes the same 
problem is faced. 

In fermentation the wooden walls permit 
the retention of uniform temperatures due to 
the heat insulating capacity of wood. In gal- 
vanizing with molten zinc metal tanks are un- 
suitable, since the process would undoubtedly 
coat the metal walls. 

Wood affords a unique service in the reten- 
tion of liquids which are readily ignited or 
which give off explosive gases. The wood will 
not give back sparks when struck by hard 
objects, thus eliminating the likelihood of ex- 
plosion. 

Probably the most exacting use of wood vats 
is in the steel mills, where large steel plates, 
often weighing several tons, are lowered into 
the tanks for sulphuric or muriatic acid baths. 
These tanks are customarily built of heavy 
timbers which resist severe abrasion far bet- 
ter than other materials and otherwise give 
highly satisfactory service. 

Wood tanks are also used in several branches 
of the transportation industry, where they prove 
economical and efficient in the handling of cer- 
tain classes of liquids. 

The summary prepared by the N. L. M. A. 
engineers likewise deals with other physical 
qualities of wood which make it especially sutt- 
able for certain container purposes. It in- 
cludes references to the facility with which 
wood is worked and repaired with average 
tools and by semi-skilled mechanics; the many 
commercial woods readily obtainable for tank 
and vat construction; the strength of wood 
under special strains, the low maintenance 





cost, satisfactory appearance and records of 
durability already established by many tanks 
now in use. 

Copies of the booklet are available on re- 
quest, 
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Supplying Wanted Information 


Wasuincton, D. C., Oct. 7—The informa- 
tion department of the National Lumber Man- 
wfacturers’ Association is frequently called 
upon to collaborate with magazine writers in 
the preparation of articles. For example, a 
writer who is gathering material for a story 
on floors and their care desired appropriate 
pictures for illustrations. The National asso- 
ciation had just completed a beautiful booklet 
on wood floors and was in position to comply 
promptly with this request. _ f : 

This is only one of many instances in which 
the National association has been able to con- 
tribute in a helpful way to the preparation of 
stories for popular consumption. In addition 
to assisting the writers of these articles, this 
co-operation incidentally gives lumber and 
wood in general a boost where it will do much 


good. “— 


Garages Utilize Much Wood 


The utility of wood in garage construction 
is strikingly demonstrated in structures being 
erected in Park Ridge, Ill., a suburb of Chi- 
cago. The accompanying illustration shows the 
new home in Park 


houses properly built of wood. The attend- 
ance during the stop at Hamburg was 3,630, 
this being the largest of any town at which 
the train made a stop. 

xk * * 


Wood-Using Industries Survey 


Wasuincton, D. C., Oct. 7—R. R. Paton, 
extension forester of the Ohio Agricultural 
Experiment Station, has been in communica- 
tion with W. F. Shaw, trade extension man- 
ager of the National Lumber Manufacturers’ 
Association, in connection with a proposed sur- 
vey of wood-utilization industries in the Buck- 
eye State, exclusive of the rather extensive 
group of industries which use boxes and crat- 
ing in small quantities. 

The attention of Mr. Paton has been called 
to the fact that the United States Forest Serv- 
ice is now completing a survey in cooperation 
with the bureau of the census which may give 
him all the data he requires concerning wood 
utilization in his State. 

One difficulty about the Federal survey, of 
course, lies in the fact that the wood-using 
plants are not specifically identified. It is quite 
possible that the names for a given State might 





Ridge of the Ford auto- | 
mobile, a building that 
occupies all of the space 
between two main 
streets, with a 250-feet 
frontage on one of 
them. Exclusive of the 
wood trusses, 40,000 
feet of lumber is being 
used in constructing the 
roof. The wood trusses 
span two partitions in 
the building. This is the 
second big garage and 
service structure erected 
in Park Ridge this 











summer. According to 
the contractors and 
owners, these two have 
broken a record in the 
amount of wood utilized for such structures. 


* * * 


Farmers Flock to Pig Crop Special 


Hameure, Iowa, Oct. 7—The Pig Crop Spe- 
cial train operated by the Chicago, Burlington 
& Quincy Railroad through its lowa territory, 
recently completed its Iowa itinerary at this 
place on Sept. 27 and is now operating in 
Nebraska. Beginning at Knoxville, Iowa, on 
Sept. 16, the train has had what really might 
be termed a triumphal march through the State, 
with tremendous interest manifested at every 
point. This special stopped in 33 towns in 
lowa, during which it was visited by 47,694 
persons, this being an average of 1,445 persons 
visiting the train at every stop. Officials of 
the railroad have been delighted with the re- 
sponse to this effort to acquaint farmers with 
approved modern methods of hog raising. 
Commenting on this large attendance, one of 
the officials said: 

The records indicate that the last day in 
Iowa was the biggest day and the last stop 
which was made at Hamburg was the best 
attended. The attendance the first week was 
15,183 and the second week was 32,511. This 
large attendance the second week is ac- 
counted for by several factors, most impor- 
tant of which were more favorable weather 
and better roads. The influence of the daily 
publicity going out about the train over four 
radio stations in the State and the daily press 
undoubtedly helped a great deal in securing 
the much larger attendance the second week. 


At every stop officials on the train report 
that farmers and pig raisers were greatly in- 
terested in: the exhibits of model hog houses 
and in the lectures on hog raising methods and 
proper housing. Prominent among those ac- 
companying the train was C. F. Miller, agri- 
cultural engineer of the National Lumber 
Manufacturers’ Association, who lost no op- 
portunity to explain the advantages of hog 


Exclusive of the wood trusses, 40,000 fect of lumber is being used in 
the roof of this building 


be obtained by an official such as the extension 
forester, under certain safeguards. 

The Federal survey covered the calendar year 
1928 and the work will probably be all finished 
next month. The National association is hope- 
ful that this survey can be made an annual af- 
fair, $0 that it may be possible to determine 
trends in wood utilization by industries, by 
species and in geographical units. 

In view of the Federal survey, Mr. Paton 
has indicated he will await the results before 
duplicating the work in his State, especially 
since the returns to the Forest Service are 
said to have been excellent not only in number 
but in the completeness with which the ques- 
‘tions have been answered. The fear is that if 
individual States in any considerable number 
should undertake similar surveys the wood- 
using industries would be bombarded with ques- 
tionnaires, which would tend to hamper rather 
than promote the usefulness of the work. 


* * 
Wood for New Style Bank Fixtures 


New York, Oct. 7.—In a brochure describing 
the new home of the Chase National Bank of 
this city is found the following: 

Indicative of the modern treatment of the 
interior is the abolition of the old style teller 
cages with their bronze grillwork and glass 
partitions. In their place walnut and ma- 
hogany cageless counters with roll tops are 
used. 


On another page one finds: 

Considerable wood paneling throughout the 
building creates an atmosphere of dignity and 
attractiveness. In the executive offices on the 
fourth floor dark-grained walnut is used, while 
knotted pine distinguishes the trust depart- 
ment on the fifth floor. In other sections of 
the building English oak and brown mahogany 


form an attractive finish for officers’ plat- 
forms, hallways, conference and _ reception 
rooms, 


_Lumbering Photographs Supplied 


Wasuincton, D. C., Oct. 7—Anne Hold- 
ford, school supervisor for Wake County, 
North Carolina, has requested the National 
Lumber Manufacturers’ Association to furnish 
good photographs of forests, logging opera- 
tions and lumber mills, and has asked that 
similar photographs be sent to each of a list 
of school principals throughout that county. 

In making this request Miss Holdford stated 
that at a meeting of school principals on Oct. 
12 the proper use and intelligent care of ma- 
terials for class room instruction would be 
discussed. She added that any material fur- 
nished by the N. L. M. A. would receive most 
careful consideration. The photographs were 
provided. 


Instructed in Grade-Marking 


St. Louis, Mo., Oct. 7—The Missouri Ath- 
letic Club was the scene a few evenings ago of 
an interesting meeting that was attended by 
more than eighty-eight salesmen of the retail 
yards of this place, the purpose being to dis- 
cuss the grade-marking campaign being con- 
ducted by the Mississippi Valley Lumber In- 
stitute and to learn more about the real merits 
of the lumber they are selling. The principal 
speaker was J. F. Carter, trade promotion man- 
ager of the Southern Pine Association. The 
selling advantages of certified lumber were dis- 
cussed by the salesmen and retail yard owners 
of St. Louis, who are co-operating in the grade- 
marking campaign. In his talk Mr. Carter 
dealt with a number of the technical features 
of southern pine and pointed out the sales possi- 
bilities of grade-marked lumber. 

A. C. Gauen, of the Gauen Lumber Co., Col- 
linsville, Ill., president of the Mississippi Valley 
Lumber Institute, presided at the meeting, dur- 
ing the course of which a booklet, “Following 
Southern Pine Through the Laboratory,” de- 
scribing a school for Southern Pine Association 
subscriber salesmen held at Madison, Wis., two 
years ago, was distributed. 

Another important address was made by L. 
R. Putman, of Chicago, merchandising counsel 
of the Southern Pine Association, who declared 
that the St. Louis retail grade-marking move- 
ment was an innovation in lumber merchandis- 
ing and as such should be capitalized by the 
salesmen. 

W. H. O’Brien, field engineer for the South- 
ern Pine Association, led a discussion on tech- 
nical sales points set forth in the above named 
booklet. 

In his address, Mr. Carter reminded the sales- 
men that “every problem which you are facing 
today has been met by the Southern. Pine As- 
sociation within the last five years. This is a 
movement which can not be made a success 
overnight, but which requires long and con- 
sistent effort.” 

J. H. Shaw, manager of the Mississippi Val- 
ley Lumber Institute, and W. J. Miller, of the 
Miller Advertising Co., which is handling the 
institute’s advertising campaign, were intro- 
duced, and the meeting then developed into a 
roundtable discussion. 

This meeting was the first of a series of 
sales conferences to be held in St. Louis. At 
each meeting a speaker of wide prominence will 
be scheduled and present problems of lumber 
merchandising will be discussed in relation to 
the St. Louis grade-marking campaign. 





Finishes Office in Veneer Panels 


EvANSVILLE, INp., Oct. 7—The Jasper Ve- 
neer Mills at Jasper have completed and moved 
into a new office building. All of the interior 
walls and ceilings of this attractive office build- 
ing are made of veneer panels. The private 
office is finished in stump cherry and the main 
office in figured gum, with a border of dia- 
mond matched mahogany veneer throughout. 


Arizona led the States in 1928 in increase 
of number of motor vehicles, with a gain of 
16 percent. 
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Tells of Gang Sawing 


W ood Utilization Subcommittee Says Swed- 
ish Saws in Small Logs Increase Production 


and Make Better Lumber 


WasHinocton, D. C., Oct. 7.—The National 
Committee on Wood Utilization of the De- 
partment of Commerce today made public the 
report of its special subcommittee on gang 
sawing of lumber, outlining its conclusions as 
follows: 


The Scandinavian gang saws installed at 
the Tumwater Lumber Mils Co.’s plant at 
Olympia, Wash., have proved that the con- 
version of small logs between 8 and 20 inches 
in top diameter, and of low grade, is profit- 
able, because of the economy in operation 
offered by this type of gang saw, the very 
large saving in raw material, and the smooth- 
ness and accuracy of the cut. 

Judging from present results, these saws 
seem to have proved entirely satisfactory in 
the general scheme of a closer utilization of 
wood, thereby promoting commercial refor- 
estation. 

European lumber of common grades cut 
from small timber has been imported in in- 
creasing quantiites into America for some 
years past. This lumber is gang sawed in 
accordance with the Scandinavian system. In- 
asmuch as the labor cost in connection with 
gang sawing is a relatively small item, the 
use of gang saws in America will enable our 
sawmills to supply this domestic demand, be- 
cause our stumpage values are lower than 
those in most European countries. 

Furthermore, a demand for American gang- 
sawed lumber will also be developed abroad 
where much atttention is paid to the accu- 
racy of manufacture. Already. an important 
foreign outlet has been secured. 

It is also hoped that this gang-sawed lum- 
ber will replace poorly manufactured circular- 
sawed lumber, both from the point of view 
of its greater usefulness to the ultimate 
consumer and its effect on a closer utiliza- 
tion of our lumber resources. 

Gang-sawed lumber wiH promote American 
Lumber Standards, because little or no trouble 
is experienced with miscuts or poorly manu- 
factured stock. It is therefore planned to 
continue these tests in the near future in 
the southern and middle western parts of 
the country. 











The report is in 
mimeographed form, 
covering 20 pages. It 
will later be published 
by the Government 
Printing Office in print- 
ed form, with illustra- 
tions. 

A. Trieschmann, of 
Crossett Watzek Gates, 
is chairman of the spe- 
cial subcommittee 
which handled the tests. 
Other members of the 
subcommittee are J. 
Baker Arnold, vice 
president J. Ray Arnold 
Lumber Co., Groveland, 
Fla.; B. A. Cannon, 
formerly general man- 











ager, Sugar Pine Lum- 
ber Co.,, Pinedale, 
Calif.; George F. Cos- 
grove, president, Cos- 
grove Technical Serv- 
ice, Owosso, Mich.; F. 
G. Davies, president, 
A. C. Tuxbury Lumber Co., Charleston, S. C.; 
George T. Gerlinger, president, Willamette 
Valley Lumber Co., Dallas, Ore.; Owen John- 
son, president, Johnson Lumber Co., Manchester, 
N. H.; Roy F. Morse, general manager, Long- 
Bell Lumber Co., Longview, Wash.; J. M. 
Pritchard, hardwood manufacturing superin- 
tendent, Kirby Lumber Co., Silsbee, Tex.; F. 
W. Reimers, general manager, Natalbany 
Lumber Co., Hammond, La. and W. C. 
Geddes, president and general manager, Craig 
Mountain Lumber Co., Winchester, Idaho. 


inch thickness. 


Tests Made for Committee 


The installation of the Scandinavian machin- 
ery was completed in April of this year. Roy 
F. Morse offered to conduct the tests for the 
committee and for this purpose he and his 
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Green Douglas fir boards sawed on Scandinavian gang saws to one- 


So accurate is the manufacture that no discrepancy 
was found when the combined thicknesses of seven boards was 





- 





Side view of gangs. 


— oe 


The lumber in the foreground has been cut on the gang to the right and 
has been transferred from the rear carriage to the conveyor. 
the left is ready to receive the log loaded on the carriage. 


The gang saw in the rear and to 
Part of the frame in the left hand 


gang is swung out to show position of saws 





measured 


engineers made several visits to the Tumwater 
plant. Axel H. Oxholm, director of the Na- 
tional Committee, visited the Olympia mill at 
the end of June and investigated the actual 
uses of this gang-sawed lumber in California. 
Arrangements have been made by the Scandi- 
navian producers for the manufacture of this 
machinery by the Mill Engineering & Supply 
Co., Seattle, through which concern the in- 
stallation at Olympia was effected. 

The report points out that the Olympia mill 
differs from a typical Scandinavian mill in 
that it was designed for the use of both Scan- 
dinavian and American machinery. Further- 
more, the cost of logs in its relation to the 
cost of labor is smaller than in Scandinavia. 
For this reason, it is stated, it is not practical 
at present to carry out the Scandinavian saw- 
milling system to its full extent. 

One must not confuse the Scandinavian 
gang saws with the American type, says the 
report, because American gang saws are de- 
signed for cutting heavy cants. They are, 
therefore, of heavier construction, use two 
or three times as much power, and are not 
designed for cutting round logs, which is a 
special feature of the Scandinavian saws. 
There is the same difference between the 
Scandinavian saw and the American saw that 
there is between a race horse and a draft 
horse. The former is built for speed and 
light work; the latter is a heavy duty ma- 
chine. 

While the American gang saws are of the 
oscillating design, the Scandinavian type has 
the saws hung at an angle, cutting on the 
down stroke, leaving a clearance for the saws 
on the up stroke. This, in connection with 
other features of the Scandinavian machines, 
gives them very smooth operation, which, 
again, is reflected in smooth cut of the lumber. 


The Scandinavian saws and appurtenances 
are described at length, as well as their opera- 
tion. 

Operation Not Complicated 

It is pointed out that the breaking in of a 
crew unfamiliar with this type of gang saw 
machinery was less difficult than anticipated, 
because of the fact that the construction and 
operation of the machines are not complicated 
and the sawing system does not require skilled 
labor. 

There are many fine points in the gang 
sawing of lumber which will not be brought 
out until more experience is gained, con- 
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tinues the report. For instance, the sawing 
of crooked logs is possible by a special at- 
tachment to the carriage, whereby the log 
js passed through the gang saw parallel to 
the axis of the log. The lumber produced 
will have a bend, but by proper piling it 
may be straightened. 

While it is possible to cut logs down to 3% 
inches and even 3 inches in top diameter, it 
is not believed that the Scandinavian gang 
saws in America will go much below 5 or 
§ inches, on account of our low stumpage 
values. The largest top diameter limit de- 
pends on the character of the log. Logs of 
less than 15 inches top diameter do not con- 
tain a considerable percentage of, clear timber. 
In other words, it does not pay to turn the 
log in order to separate the clear from the 
common grades, as is possible by the band 
sawing system. Therefore, gang saws would 
seem to have their principal application in 
cutting logs from 5 to 15 or 16 inches in top 
diameter. On the Pacific coast where stump- 
age is relatively cheap, but labor is high, 
the maximum top diameter limit would prob- 
ably be extended to 18 or 20 inches. 

From this it will be seen that Scandinavian 
gang saws are not displacing the band saws, 
put are cutting logs which can not be profit- 
ably converted on band saws. It follows, 
therefore, that only mills cutting small logs 
should use the Scandinavian gang saws, and 
that the average mill operation on the Pa- 
cific coast having both large and small logs 
could profitably work out a system wherein 
both band saws and gang saws would be 
working side by side. With such a combina- 


one iside {to insure uniformity of dimensions 
and smooth surface. This is an important 
feature as far as savings in material and 
labor are concerned. Furthermore, the ulti- 
mate consumer derives a benefit from the 
saving in material, if this stock is to be 
turned into millwork items. It has been 
found that with proper planing mill equip- 
ment less than 1/32-inch is taken off the 
board in the planing process (on each side), 
as compared with %-inch wastage in band- 
sawed lumber. 

Inasmuch as lumber for most purposes— 
except such items as millwork—need not 
have an absolutely smooth surface, the sav- 
ing in raw material to the lumber industry 
by the use of these gangs is very large. For 
instance, the box and crate industry alone, 
using rough lumber of this character, could 
save in excess of 100,000,000 feet a year in 
the material which would not need to be 
taken off the boards in sizing and dressing 
processes. 


Under the conditions prevailing at the Olym- 
pia plant, it was found that the labor cost in- 
volved in the operation, beginning with the 
sorting of the logs in the pond and ending with 
the piling of the lumber in the yard and load- 
ing for shipment by the help of the crane, was 
from $2 to $225 per 1000 feet. Other ex- 


penses, such as supplies, power and similar 
items, were from 50 to 60 cents per 1000 feet. 
In this estimate no allowance was made for 
overhead, depreciation and taxes. 

An important item affecting the cost of pro- 
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Log almost through gang saw. 





Carriage claws have been released and carriage is ready to drop 


back for loading of next log 


tion it undoubtedly would be profitable for 
many mills to take logs in three lengths to 
the sawmill, and buck the logs at the mill, 
thereby in many instances effecting a saving 
in the cost of transportation and also en- 
abling them to buck their timber in the most 
efficient manner. 


Output Increased Better Than 20 Percent 


During the early stages of the Olympia oper- 
ation, says the report, the combined output of 
the two gangs was from 50,000 to 55,000 feet 
per shift. The Tumwater plant is operated on 
the 8-hour basis. Later on, after necessary ad- 
justments of the machinery had been made, the 
output was increased to between 60,000 and 
70,000 feet, and indications are that the normal 
output of these gangs will not be less than 
70,000 feet when the crew is broken in and 
certain changes in the edgers are effected. If 
hemlock were cut instead of Douglas fir, the 
output would be increased. 


Outstanding features in connection with the 
manufacture of this lumber, says the report, 
are its uniformity in size and its smooth- 
ness. In no instance was any miscut lumber 
found in the. mill or in the yard. Seven 1-inch 
green boards placed on top of each other 
measured exactly 7 inches in aggregate thick- 
ness at each end. On account of this fea- 
ture, the Olympia mill has not found it 
necessary to size its lumber one edge and 


duction, it is added, is the large over-run 
which developed. This over-run, of course, 
varies from day to day. The smaller the log 
the greater the over-run. On an average, 50 
percent over-run developed through several 
weeks of operation. In addition, it was found 
that with an expenditure of about $12 a day 
approximately $40 worth of by-products could 
be produced from the sawmill waste, in this 
particular instance. 


Made College of F eredey Trustee 


New York, Oct. 7.—Alfred E. Smith, for- 
mer governor and Democratic presidential can- 
didate in the last campaign, has accepted mem- 
bership on the board of trustees of the New 
York State College of Forestry in Syracuse, 
N. Y. He will succeed the late Lewis 
Marshall. In announcing the appointment, 
Acting Governor Lehman said: 


I was particularly happy to tender ‘this ap- 
pointment to Gov. Smith and highly gratified 
with his willingness to accept, and I regard 
it as most fitting thait he should succeed his 
distinguished and lamented friend, the Hon. 
Lewis Marshall. Gov. Smith’s interest in for- 
estry and reforestation is of such long stand- 
ing and so great that he will make a par- 
ticularly valuable member of the board of 
trustees, 





Anticipate Larger Car Shipments 


Wasuincton, D. C., Oct. 7.—Estimates of 
the shippers’ regional advisory boards indicate 
that shippers anticipate that carload shipments 
of the twenty-nine principal commodities in 
the fourth quarter of this year—October, No- 
vember and December—will be approximately 
9,134,023 cars, an increase of 209,391 cars 
above the corresponding period in 1928, or 2.3 
percent. This information has been given out 
by the car service division of the American 
Railway Association. These estimates are 
based on the best information as to the out- 
look, so far as transportation requirements are 
concerned, obtainable at this time by the com- 
modity committee of the various boards. Of 
the thirteen regional advisory boards, only 
three estimate a decrease in carload shipments 
for this quarter, these being the Great Lakes, 
Pacific Northwest and Northwestern boards. 

The estimates as to transportation: require- 
ments are as follows: 


Estmtd. Percent 


Carloadings In- De- 
Actual Estimated crease crease 
Commodity 1928 1929 _ % % 
Grain, All 492,802 424,725 13.8 
Flour, meal 
and other 
mill prod- 
GO weio ase 245,791 256,780 4.5 
Hay, straw 
and afalfa.. 84,122 83,911 3 
2” ee 181,067 188,685 4.2 
Cotton seed 
and products, 
except oil.. 108,238 121,815 12.5 
Citrus fruits.. 32,163 30,485 5.2 
Other fresh 
frulte ...<.. 132,378 118,400 10.6 
Potatoes... 71,106 65,522 7.9 
Other fresh 
vegetables... 56,730 55,275 2.6 
Live stock.... 434,730 415,729 4.4 


Poultry and 

dairy prod- 

ucts 35,539 34,901 1.8 
Coal and coke.2,902,992 3,079,509 6.1 


Ore and con- 
457,741 472,053 3.1 


centrates 
Gravel, sand 

754,907 744,402 
30,327 29,528 


and stone.. 
eae 
Lumber 
forest prod- 
Re x'o awe 
Petroleum and 
petroleum 
products ... 
Sugar, syrup 
and molasses 
Iron and steel 
Machinery and 
boilers 
Cement 
Brick and clay 
products ... 
Lime and plas- 


noe 
rd 


877,358 866,869 1.2 


553,011 


56,613 
496,038 


51,485 
187,607 


154,784 
53,277 


580,623 


58,516 
522,943 


54,391 
196,352 


160,265 
54,214 


or 


ios BS) 
“aN _ Oo 


_ wo ~_ ol 
oo or 


implements 
and vehicles 
other than 
automobiles. 
Automobiles, 
trucks and 
parts 
Fertilizers, all 
ae 
Paper, paper- 
board and 
prepared 
roofing ... 
Chemicals and 
explosives 
Canned goods 
—all canned 
food prod- 
ucts (in- 
cludes cat- 
sup, jams, 
olives, jel- 
lies, pickles, 
preserves) 
Ge snee rere 


18,885 19,592 3.7 


195,669 
67,477 


227,593 
65,707 2.6 


103,707 
30,370 


110,907 6.9 
32,272 6.3 


57,718 62,059 7.5 








Total all com- 
modities 
Meted ....%: 8,924,632 9,134,023 2.3 





Awards Contract for Snow Fence 


PrerreE, S. D., Oct. 7.—Announcement has 
been made of the awarding of a contract for 
ten carloads of wood slat snow fence, for use 
along South Dakota highways, to the E. S. 
Gaynor Lumber Co., of Sioux City, Ia., for 
approximately $6,500. 
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News of Lumberdom on the West Coast 


To Quadruple Speed of Unloading 


SPOKANE, WASH., Oct. 5.—Since the sale of 
its sawmill, the Federal Match Co., this city, 
has been buying kiln-dried lumber from the 
Clearwater Timber Co. at Lewiston and is 
using three carloads daily. The match com- 
pany is increasing shipments to permit storing 
of a quantity for reserve and is installing im- 
provements to permit the unloading of large 
shipments if necessary. 

According to Paul Oéettel, manager of the 
company, the improvements will quadruple the 
speed of the lumber unloading facilities. Con- 
struction has started on a tramway and over- 
head traveling crane 20 feet high and 300 feet 
long, which will unload lumber in 5-ton units 
as it is loaded and will deposit it in the yard 
or in the mill as desired. 

Lumber is loaded in cars in eight 5-ton units. 
By hand it requires two men half a day to un- 
load a car. Under the new method, with one 
operating the hoist and another the unloading 
chain, a car can be unloaded in an hour with 
the lumber spotted in the yard or in the mill 
as desired. 


Donate Floating Sunday School 
TAcoMA., WaSH., Oct. 5—Construction of a 
floating Sunday school for the children of 
residents of the tideflats district, is planned by 
a group of Tacoma mill operators whose em- 
ployees reside in the district. The material for 
the so-called “ark” will be donated by the lum- 
bermen. Those taking part in the project are 
the City Lumber Co., John Dower Lumber Co., 
Mountain Lumber Co., Builders Lumber & 
Millwork Co., Northwest Woodworking Co., 
Tidewater Mill Co., Defiance Lumber Co., 
Coast Sash & Door Co., Western Fir Lumber 
Co., Tacoma Sash & Door Co., Johnson’s Mill- 
work (Inc.), East Side Mill Co., Liberty Lum- 
ber Co., Western Lumber Manufacturing Co., 
Wheeler, Osgood Co., Puget Sound Manufac- 

turing Co. and Leybold-Smith Shingle Co 


Wood Products Displayed at Show 


PORTLAND, OreE., Oct. 5.—Being one of the 
foremost lumber producing communities in the 
world, everybody here is. supposed to be more 
than ordinarily acquainted with the possibili- 
ties and adv antages of lumber and lumber prod- 
ucts, still a section devoted to wood at the 
Home Economics Show conducted this week 
by the Meier & Frank Co., one of the Pacific 
coast largest department stores, attracted a lot 
of attention and brought home many new in- 
teresting features and facts. 

The exhibit included a miniature sawmill, 
loaned for the occasion by the Klamath County 
Chamber of Commerce, Klamath Falls. Knotty 
pine paneling, red cedar roof tiles and all sorts 
of sundry specimens of articles manufactured 
from wood completed the display. A leaflet 
“How to Make Things from Wood” giving a 
long list of books helpful in the construction 
of garages, fences, furniture and boats, was 
given free distribution by the Library Associa- 
tion of Portland. " 


Tractors Break Yarding Record 


Cuico, Caurr., Oct. 5.—The Diamond Match 
Co. has its camps located near the town of 
Sterling. “Dick” Colgan is the logging man- 
ager and Dana Bailey is Colgan’s assistant. 
This company is operating in a good stand of 
sugar pine timber, logging on the average bet- 
ter than 200,000 feet a day. It has many retail 
yards scattered throughout the country in 
which some of its lumber is sold. Its select 
lumber, however, is made into match stock. 

On May 21, this year, this company broke 
a world’s record in tractor logging. No spe- 
cial plans were made for the breaking of this 
record, as it was just decided the night before 
that the logging was on a particularly good 





“show” and possibly there was an opportunity 
to break a record. 

In 8 hours and 50 minutes, three “Cater- 
pillar” tractors brought in 289,172 feet of logs. 
They were logging in a country that cruised 
35,000 feet an acre and were skidding the logs 
from zero to 900 feet. The topography was fairly 
steep and partly covered with brush, but the 
three “Caterpillars” were able to bring in such 
good sized loads each trip that at the end of 
the day’s run a record had been broken. In 
all, 311 logs were brought into the landing, the 
logs averaging 951 board feet. Twenty-one 
men, including night watchmen, mechanics and 
incidental labor, were all that participated in 
the actual work of breaking the record. Thirty- 
four cars of logs were loaded, the cars averag- 
ing 8,211 board feet. 

The Diamond Match Co., commenting on the 
results, says: “While we were logging in the 
Ramsey Barr country, we used twenty-six 
donkey engines and were running six logging 
camps. It took just exactly this amount to 


supply the same mill and keep it running to 
however, we are only operat- 


capacity. Now, 








Single drum logging with “Caterpillar” Sixty 

on Diamond Match Co.’s operation at Chico, 

Calif. On a 900-foot haul three “Cats” brought 
in 289,000 feet in less than nine hours 


ing one camp from which we are running one 
tractor side and one donkey side.” As _ this 
company owns four “Caterpillars” it is readily 
apparent that these machines must have cut out 
five logging camps and also reduced the number 
of donkeys that were needed. 


Conserving California’s Forests 


Santa Rosa, Cauir., Oct. 5.—Means of con- 
serving forests in northern California counties 
will be discussed when members of the north 
coast advisory council of the California State 
Chamber of Commerce meet in Santa Rosa 
Oct. 18. 

George P. Dyer, of Calistoga, regional direc- 
tor of the organization, is to preside. J. R. 
Douglas, of Los Angeles, economist for the 
First National Trust Co., of that city, will speak 
on the progress being made by the economic 
research council of the State research bureau. 
Methods of controlling wood pests, agricultural 
problems and various subjects of interest to 
lumbermen will be among the subjects dis- 


" cussed. 


To Memorialize Paul Bunyan 


PorTLAND, Ore., Oct. 5—A working model 
of Paul Bunyan and his great ox, just com. 
pleted by Oliver Lawrence Barrett, sculptor of 
the University of Oregon, at Eugene, is said 
to be making a bid for the honor of memorial- 
izing him and to put him into everlasting stone. 

The model Mr. Barrett hopes some day to 
see in stone of gigantic size, perhaps 20 feet 
high, contains in clay the very. spirit of the 
western woods, the massive strength, the 
majesty and the solidity of the trees and moun- 
tains being faithfully brought out in the lines, 

Paul Bunyan is depicted kneeling at the head 
of his ox, as if in contemplation of some great 
deed. The ox stands ready and patient at his 
side. The pedestal base is flanked by circular 
saws, their teeth making a symbolic pattern on 
either side. The sculptor hopes that the statue 
may some day become the symbol of the North- 
west’s basic industry, lumber, and that its replica 
in towering size may be placed in some promi- 
nent place as a fitting memorial for this spirit 
so familiar to all lumbermen. 


Loyal Legion in Annual 


Benp, Ore., Oct. 5.—The election of district 
board members to serve the Loyal Legion of 
Loggers & Lumbermen for the coming year 
and the selection of Spokane as the 1930 con- 
vention city constituted the business transacted 
at the annual convention of that organization, 
held here today. 

District board members of Washington, Idaho 
and Oregon were elected. The employer mem- 
bers of the three Northwest pine districts that 
were chosen are H. E, Allen, C. L. Isted, J. H. 
Meister, S. A. Blakeley and R. D. Moore, of 
Bend, Ore.; J. P. McGoldrick, of Spokane; 
R. L. Wilson, Deer Park; Sig Hofslund, Coeur 
d’Alene, Idaho; R. E. Irwin, Potlatch, Idaho; 
W. C. Geddes, Winchester, Idaho; and J. F. 
Jewett, Coeur d’Alene, Idaho. 

The employee members elected are M. E. 
Newman, A. H. Green, Tom Flagg, A. G. 
Hedstrom, H. H. Duckworth, all of Bend, 
Ore.; R. W. Gehrke and George Coffee, of 
Spokane; V. M. Pember, Deer Park; E. W. 
Michaels, Orin; A. M. Nelson, Newport; Dave 
Leastburn and Jim Wolford, of Coeur d'Alene, 
Idaho; A. Lavoy, Winchester, Idaho; Frank 
Peterson, Potlatch, Idaho; and W. Swinehart, 
Sandpoint, cach 

California’s Building Program 

San Francisco, CAuir., Oct. 5.—Details of 
California’s tentative 10-year building program 
were revealed on Wednesday by Gov. C. C. 
Young, when he spoke before the Down Town 
Association here. 

Based upon an estimated population for Cali- 
fornia of 7,639,000 by 1937, the governor ex- 
plained, it is contemplated that the State will 
spend in the department of education within 
the coming decade a total of $5,273,450 for 
teachers’ colleges and special schools, with an 
additional $5,302,000 for the University of Cali- 
fornia. 

For agricultural expositions, the department 
of finance will spend $1,060,000. The depart- 
ment of institutions will spend $13,244,695 for 
hospitals and corrective schools. ‘A total of 
$3,235,350 will be expended for veterans’ homes 
and armories, while for prisons a total of 
$3,025,000 will be expended. 

Under the present law, the banks of Cali- 
fornia are not paying their just proportion of 
the State taxes, the governor said. 

The bankers realize the truth of this charge, 
he said, and they are willing and anxious to 
pay their share as soon as the necessary 
changes in the laws can be made. 

California is growing more rapidly than 
any other State in the Union, and all these 
changes take time. Our increase in popula- 
tion means additional expenditures. If the 
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State is to progress, we must Spend money 
and build. We could, for instance, save mil- 
lions each year by spending nothing on our 
highways, but our State highway system is 
the glory of California, and who would want 


to neglect it? No; we must build and keep 


-on building to keep abreast of progress. 


He also stressed the need for improved bar- 
racks for the State’s veterans. 


New Mexico Dealers to Confer 


AtpugueRQUE, N. M., Oct. 7.—Saturday, 
Nov. 2, is the date selected for the all-day 
meeting here of the southern section of the 
Mountain States Lumber Dealers’ Association, 
by President Clarence Iden, in conference with 


New Mexico lumbermen last week. Among 
the speakers from a distance scheduled are As- 
sociation Secretary T. J. Vincent and Don 
McNeil, of the McPhee & McGinnity Co., Den- 
ver, the latter being also with the modernization 
bureau. He will present remodeling from all 
angles. John E. Hill, of Amarillo, Tex., will 
speak on “Developing Personality.” It is prob- 
able, also, that participating in the program 
will be Harry T. Kendall, sales manager of 
the Central Coal & Coke Co., whose subject is 
“The Dignity of the Lumber Business,” and 
Ernest E. Woods, secretary-manager of the 
Southwestern Lumbermen’s Association, Kansas 
City; and, in person or by representative, A. C. 
Horner, manager of the western district of the 


National Lumber Manufacturers’ Association, 
San Francisco. 

The meetings will be held at the Alvarado 
Hotel, and at 6 o’clock a dinner will be held 
under the auspices of the Hoo-Hoo club com- 
plimentary to all visiting lumbermen. The 
motion pictures, “Modernization” and “Arizona 
Logging with Tractors,” will be shown through 
the courtesy of the National Lumber Manufac- 
turers’ Association and the Saginaw & Manistee 
Lumber Co., of Williams, Ariz., respectively. 

A “POLLED” OAK is one that has been maimed 
and takes on a brown, red or partly black 
color due to age or incipient decay; a “pol- 
lard” is one, never polled, that takes on color. 


Touring Among Western Operations 


Progress in Port Orford Cedar District 


MarSHFIELD, Ore., Oct. 5.—Continued and 
increasing activities of the principal lumber 
companies, such as Coos Bay Lumber Co., Port 
Orford Cedar Products Co., Evans Auto Load- 
ing Co., McKenna Lumber Co., Coos Bay Log- 
ging Co., Moore Mill & Lumber Co., Ostlind 
Furniture Co., and many others are reflected 
in the general prosperity of Marshfield and 
other bay communities. 

Coos Bay is the port and center of the Port 
Orford cedar industry and the district contains 
the world’s sole supply of this wonderful soft- 
wood timber. ; 

Although Port Orford cedar is grown only in 
this section of the United States, it is better 
known in some foreign countries than it is 
here. Large quantities of Port Orford cedar 
logs are exported to Japan and the Japanese 
appreciation for this wood is so great that the 
prices paid are probably higher tha prices for 
any logs exported from this counfsy'.and higher 
than any other softwood logs ae 

Another distinction which Marsffield claims 
in the lumber industry is the dargest single 
unit hourly sawmill output in the*tountry. The 
Coos Bay Lumber Co.’s plant cuts regularly 
700,000 feet of lumber in eight hd@urs. 


This company has been particularly active 
since its reorganization. President H. W. 
Bunker, although his headquarters are in San 
Francisco, spends much time at the mill in 
Marshfield. Here the man in active charge of 
operations is Henry J. Leaf, first vice presi- 
dent. F. B. Colin, secretary-treasurer, divides 
his time between Marshfield and San Francisco. 

This company practices what it preaches and 
it preaches: Better equipment and higher 
wages make possible better organization, higher 
class workers, more efficiency, less waste and 
bigger profits. 

In line with this thought, the latest steps 
taken by the company include the purchase of 
two 85-ton American saddle tank locomotives. 
These will replace old geared locomotives and 


‘will handle more logs with fewer men. 


One of the company’s remanufacturing units 
is being replaced with a modern equipped unit 
that will have the same capacity but much less 
equipment. The unit will contain one 7-foot 
horizontal resaw, one 7-foot vertical resaw, 
two edgers, two 24-foot trimmers, one 24-foot 
slasher. All the old band gangs are eliminated. 
The new unit will produce better manufactured 
lumber and the same quantity, but the number 
of men will be reduced 40 percent. 


Mr. Leaf says that in order to pay higher 

wages you must have proper equipment. Then 
the high wages will attract the best men and 
the pace set automatically weeds out the poorer 
ones. 
_ Last summer the company voluntarily raised 
its minimum wage to $4 a day. This is the 
highest common labor wage prevailing at Pa- 
cific coast sawmills. This was an increase of 
40 cents per day and yet the difference could 
scarcely be traced in the company’s costs. 

The company’s product is almost entirely 
Douglas fir. It is shipped both by water and 


rail. The company maintains a distributing 
yard and plant at Bay Point, Calif., and gen- 
eral sales offices in San Francisco. 


Makes High Grade Furniture 


Another important Coos Bay woodworking 
plant is that of the Ostlind Furniture Co. This 
company manufactures high grade furniture of 
alder, Port Orford cedar and walnut. In addi- 
tion to the manufacture of finished furniture 
and wood novelties, the company manufactures 
cut-up furniture stock which is shipped to fine 
furniture manufacturing concerns in California 
and elsewhere. At present the company is en- 
larging this branch of its business and is mak- 
ing extensive improvements to the plant. 

A new office building is being constructed 
adjoining the plant. The company is erecting 
a new fuel storage building and a new boiler 
house. 

Through the Mill Engineering & Supply Co. 
of Seattle the company has purchased equip- 
ment for its new alder sawmill. This will be 
the type known as a Swedish gang mill. The 
log sawing gang, the edger and hog will all be 
imported from Sweden and the mill will have a 
daily capacity of 30,000 feet. All the lumber 
coming from the mill will be loaded on dry 
kiln trucks from the sorting table and will 
remain in storage on these trucks until ready 
for remanufacturing or shipping. It is confi- 
dently believed this will be the most efficient 
alder sawmill on the Pacific coast. 

The Ostlind Furniture Co., in addition to 
making furniture and furniture cut stock, 
manufactures plywood both for making air 
craft and furniture. The various kinds and 
grades of plywood are made of Port Orford 
cedar, Sitka spruce and walnut. 

Another product of this company is wooden 
novelties. The myrtle tree is a native of this 
territory and its beautiful wood is much in 
demand for various novelties. Along this line 
the Ostlind company recently took an order for 
1,500,000 “Yo-Yo” balls to be made of myrtle. 
The “Yo-Yo” ball is a toy which has recently 
become very popular. 

Ben B. Ostlind, head of the Ostlind Furni- 
ture Co., is building a handsome residence in 
Marshfield. It is built of Port Orford cedar 
lumber throughout except roof and outside 
walls, which are covered with red cedar “Fitite 
Colonial Shakes,” made by the Fitite Colonial 
Shake Co., Seattle, Wash. 

The Port Orford Cedar Products Co., of 
Marshfield, largest producer of Port Orford 
cedar lumber and logs, has recently contracted 
with the Ostlind Furniture Co. to glue-up ply- 
wood for its aircraft and industrial trade. The 
veneer is manufactured by the Port Orford 
Cedar Products Co., but the furniture company 
builds it up into plywood. 

A. E. Adelsperger is president of the Port 
Orford Cedar Products Co. and W. C. Trem- 
blay is the manager. Mr. Tremblay was re- 
cently chosen to head the Middle Fork Boom 
Co., which is owned jointly by three of the 
companies engaged in logging Port Orford 
cedar and handles the logs that are driven down 
the streams. 

The McKenna Lumber Co. is a new com- 


pany in Marshfield, having started operating 
here last spring. Mr. McKenna, the head of 
this company, however, has operated on Coos 
Bay for many years. The McKenna company 
is operating what was formerly known as the 
Eastside plant, cutting spruce exclusively, pro- 
ducing from 80,000 to 100,000 feet a day, and 
has high grade timber. The product is all 
sold a and green and shipped either cargo 
or rail. 


Specializes in Shop Sitka Spruce 


Reepsport, Ore., Oct. 5.—This city, located 
on Winchester Bay, on the coast of Oregon, 
is in what is known to western timbermen as 
the “fog belt.” 

The “fog belt” is the natural home of Sitka 
spruce. It is here the Winchester Bay Lumber 
Co. has its modern, all electric sawmill plant 
and 90 percent of its product is Sitka spruce. 

Russell J. Hubbard is vice president and gen- 
eral manager of this company and C, G. Atkin- 
son, one of the most widely known lumber 
sales managers in the country, has charge of 
its sales. 

The mill cuts 150,000 feet a day and ships 
either rail or cargo. Its specialties are shop 
spruce for factory and industrial trade and re- 
tail yard business, particularly for Nos. 2 and 
3 common and spruce lath. The company’s lath 
are in strong demand, its “Premier brand” 
being of the highest possible quality. The com- 
pany also ships quantities of spruce dimension 
to the Atlantic coast. 


Improving Dry Kiln Facilities 


SUSANVILLE, CALIF., Oct. 7—The General 
Dry Kiln Co., of Portland, Ore., is building 
four new internal fan type dry kilns here for 
the Lassen Lumber & Box Co., one of the 
principal pine manufacturing companies of 
northern California. 

Dry kilns are coming to be more and more 
the order of the day with California pine manu- 
facturers. The big plant of the Fruit Growers 
Supply Co. here is to have its dry kiln facilities 
improved. Six of the company’s older kilns are 
to be rebuilt by the General Dry Kiln Co. 
They will be modernized and converted into 
the Northwest Blower type and will then be 
uniform with the company’s other kilns of this 
type and which have proved highly satisfactory. 


Season’s Output 44,000,000 Feet 


DELLEKER, CA.iF., Oct. 7.—The Feather River 
Lumber Co., one of the important pine mills of 
the Feather River Canyon district, operating as 
usual about nine months this year, will prob- 
ably saw 44,000,000 feet by the end of the 
séa'son, . 

The president and general manager of this 
company is George Laws and the assistant 
manager in direct charge of the operations is 
Charles McGowan. Mr. McGowan went to the 
Feather River Lumber Co. from the Lassen 
Lumber & Box Co., Susdnville, Feb. 1, this 
year. He is a lumberman with many years of 
experience in the production of California pine 
from this district. 


——— 
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Lumberman to Make Airplanes 


New Orteans, La., Oct. 7—Harry P. Wil- 
liams, well known cypress lumber manufacturer 
connected with the F. B. Williams Cypress Co., 
will become an airplane manufacturer before the 
end of the year. The Wedell-Williams Air 
Service (Inc.), which takes its name in part 
from Mr. Williams, who is vice president, is 
now building a factory in Patterson. The com- 
pany will manufacture a small three place open 
cockpit amphibian powered with a Kinner mo- 
tor and a small closed job powered with a 
Wright motor. The production will be based 
on the ability of the company to produce a 
ship for the money that will make it attractive 
to prospective buyers. The planes will be placed 
on the market after they obtain the approval 
of the Department of Commerce in tests. 


Says Standard Lien Law Unnecessary 


Houston, Tex., Oct. 8—A uniform lien 
act for all States, if adopted, would virtually 
destroy and nullify the various decisions of our 
courts and would be harmful to the lumber 
industry, in the opinion of R. G. Hyett, ex- 
ecutive secretary of the Lumbermen’s Asso- 
ciation of Texas, in a communication just 
prepared by him to be sent to the officers, direc- 
tors and legislative committee of the associa- 
tion, on the eve of a meeting, Oct. 14, at Mem- 
phis of the commissioners on uniform State 
laws. 

A standard uniform lien law for all States 
is unnecessary, the communication adds, and, 
if it were necessary, “could not be framed 
without compromises which virtually would 
destroy the protection which the material man 
now has under our present Texas laws.” It 
would cost litigants many thousands of dollars 
in test cases before the courts, he charges. 

Mr. Hyett’s communication alludes to the fact 
that on May 28, 1928, the executive office sent 
the legislative committee a copy of the second 
tentative draft of the mechanic’s lien act, as 
prepared by a committee under the auspices 
of the Department of Commerce. He says: 

Due to the objections of the material men, 
when the second tentative draft of a uniform 
mechanics’ lien law for all States was pre- 
sented to the uniform State law commission- 
ers at a meeting in Seattle, Wash., on July 
17, 1928, the commissioners promptly referred 
the uniform draft back to their lien law com- 
mittee, apparently to make a study of the 
material men’s further objections. Now thé 
matter is again to come before the commis- 
sionergs at their meeting in Memphis next 
Monday. 

Under Sections 5A, 6A, 10, 11 and 14 of the 
second tentative draft, the owner would deal 
directly with the contractor. Section 5A per- 
mits the owner to pay contractor as high as 
90 percent of the contract price on specified 
dates upon the sworn statement that laborers, 
sub-contractors and material men had been 
paid certain amounts, without consideration 
of what might be his obligations to the ma- 
terial man in completing his contract. If the 
sworn statement was false or in error the 
material man would have no protection, as 
the amount of owner's indebtedness can not 
be increased. Section 6A would permit la- 
borers or sub-contractors, under various pre- 
tenses, to make claims in excess of a rea- 
sonable or sub-contract price and thereby 
cause delay in settlement. It gives labor 
claims more protection than material men’s 
claims even though laborers would not have 
anything to work with if the material could 
not be had. It allows the owner too much 
discretion in settling with the contractor. Un- 
der Section 10, the material man could lose 
providing a lien was placed on a structure 
“where one of the contracting parties was not 
the owner. It would be possible for the ma- 
terial men to be defrauded under this section. 
Section 11 gives husband or wife contracting 
rights without the consent or signature of 


both which would be in conflict with our. 


Lumber Topics 


Texas laws. Section 14 allows owner and 
contractor to agree that no lien shall attach 
and the material man’s claim would then be 
subject to the disposition of owner. 

The second draft of the uniform lien act 
would be conflicting, in many ways, with our 
homestead law. It is very doubtful that suffi- 
cient strength could be had among our State 
legislators to secure an amendment to the 
homestead law. It is our own opinion that 
the nullification of our homestead law would 
prove more harmful to the material man than 
profitable. Especially is this true in this day 
of installment buying. 


Lumbermen’s Day at State Fair 


SHREVEPORT, La., Oct. 7.—As a special com- 
pliment to the lumber industry, the management 
of the Louisiana State Fair has designated 
Nov. 5 as Lumbermen’s Day at the 1929 State 
Fair, which opens at Shreveport Oct. 31. Lum- 
bermen from Louisiana, Arkansas and Texas 
are expected to be présent or represented in 
large number. There will be many things of 
special interest to their industry, including 
products from cut-over timber land and a dis- 
play by the State conservation department, 
which devotes much attention to fire prevention 











Motorists leaving Orange, Tex., for Beaumont 
and Houston are reminded at a right angle 
turn that care should be exercised in driving. 
The sign “Drive slow you might meet a fool” 
greets the driver. Lumber is used in the sign 





and reforestation. The general agricultural 
and industrial progress of the section served by 
the State Fair will also be reflected and this 
will prove of interest to the lumbermen. 
George Freeman, an official of the Victoria 
Lumber Co., is president of the State Fair, 
whose directors include several other lumber- 
men, including E. A. Frost and S. H. Bolinger. 


(Saas: 


Lumber Schooner Driven Ashore 


Battimore, Mp., Oct. 7.—Adverse fortune 
seems to be pursuing the activities of the ves- 
sels engaged in carrying shortleaf and long- 
leaf pine from Georgetown, S. C., to Baltimore, 
where the shipments are handled by Thomas A. 
Myers & Co. The 4-masted schooner Purnell 
T. White, chartered by Myers & Co. to trans- 
port lumber after the loss of another craft of 
similar size with all hands a year ago, is re- 
ported ashore in the vicinity of Cape Lookout 
Shoals, off the North Carolina coast. The 
White had sailed light from Baltimore for 
Georgetown on Sept. 18, and was caught in 
the storm which swept the coast last week. 
She lost her anchors and went aground. A 
coast guard cutter was standing by and the 
condition of the schooner was said to be fa- 
vorable for refloating. 


in “ Dixie Land” 


Urges Education of People 


TaAmpPA, Fia., Oct. 7.—Building is at such a 
low ebb in Florida that leaders are earnestly 
endeavoring to find out what can ‘be done 
about it. A general conclusion is expressed by 
J. P. Williams, secretary of the Florida Lum. 
ber & Millwork Association, in the statement 
that “the building and loan associations haye 
little money to loan, whereas, in times past a 
great portion of the building of the country 
was financed through building and loan funds.” 

Naturally, Florida suffers just here, for most 
of her associations were badly crippled by the 
land boom. To this is added now the wild 
speculation going on in Wall Street, which js 
having disastrous effect in the sections remote 
from New York. Mr. Williams believes that 
generally speaking, “the shortage of money in 
building and loan is due almost wholly to the 
wild speculative spirit of the people.” 

The opinion prevails that if this situation js 
cured it will be through education of the peo- 
ple in home owning, repairing and remodeling, 
and it is also apparent that this education must 
come through the lumbermen. The convention 
of the State association at West Palm Beach 
early next month will feature this line of 
effort. “The proper education of the people is 
our task,” says Secretary Williams. 


Review Pine Operating Conditions 

New Orteans, La., Oct. 8.—Sixty-five lead- 
ing southern pine manufacturers attended a 
meeting here today at the St. Charles Hotel, 
those attending including prominent lumbermen 
from Louisiana, Texas, Oklahoma, Arkansas, 
Mississippi, Alabama and Florida. A review 
of operating conditions and the market situation 
developed the fact that during 1929 to date 
production of southern pine lumber has been 
only 4 percent in excess of consumption. In 
view of the seasonal summer lull in demand, 
it was agreed that this situation is not dis- 
turbing, particularly if there is no increase in 
production during the remainder of the year. 
At this meeting it was decided that a careful 
survey and analysis of conditions will be made 
during the next thirty days, at the end of 
which time it is hoped that the demand will 
have again forged considerably ahead of pro- 
duction. 





Lumber Movements Hold Up 


TAMPA, FLA., Oct. 7%.—The export shipments 
from Tampa are helping to keep the lumber 
movements in the Southeast up to almost, if 
not quite what they were in 1928. Reports to 
the Southeast Shippers’ Advisory Board show 
that current production is about 85 percent of 
the average output for the last three years. It 
is off 5 to 6 percent from 1928. The outlook 
is for about 1 percent under the third quarter 
the rest of the year, and 5 to 6 percent under 
the same time last year. . 

Current demand is slow in the Southeast 
territory, though R. C. Copeland, chairman of 
the lumber and forestry products committee, 
finds that prices “Continue firm at average 
levels some 10 percent higher than last year.’ 
Orders are off 15 percent from 1928 at the 
same time. Mr. Copeland continues: 

Fourth quarter market prospects are not 
especially significant from a volume outlook, 
although generally improved. Fall activities 
should act as a stimulus to demand. There 
should be no appreciable change in returns, 
current levels probably prevailing over the 
remainder of the year. It is a certainty that 
demand will not adjust at lower levels, and 4 
conservative appraisal of the near future 


outlook would seem to promise an upward 
adjustment of perhaps 10 percent, the year 
rounding out with a demand about equal to 
that of the same period in 1928. 

Current shipments are some 12 to 15 per- 
cent under a year ago, averaging about 95 
percent of production. 


The outlook is for a 
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vier movement, the trend being about the South, and to representatives and senators at immediate action in fav lum- 
rn as that predicted for orders. The fourth Washington. ber tariff or of a softwood lum 
) ight be conservativel P ° . . — 
—, — s poo “ak ar te Russia Plans Large Exports Directors of the Southern Pine Association, 
corresponding period last year. Both ship- Simultaneously, Mr. Reimers outlined efforts representing the major lumber interests in the ' 
ments and orders for the year as a whole of the Southern Pine Association to secure ‘l¢Ven Producing States of the South, by wire ) 
° will probably exceed the year’s production by fayorable consideration of a softwood lumber a their unqualified approval of a lume 
, from 1 to & percent. tariff. He stated that markets for southern €T ‘Till provision. 
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percent from a year ago. They are equiva tati € Russi 1 M - ° 
Tnestly jent to some 62 days production at the aver- Portation o ussian lumber. r. Reimers Regulations for Safety 
> done age rate of output recorded in the last three said: 
sed by years. The year will probably round out with Reports from official observers of the HERMANSVILLE, MICH., Oct. 7.—In further- 
Lum- stocks closely approximating the year end United States Department of Commerce in- ance of the safety campaign being conducted 
tement 1928 inventories. : mig: that ag is os tert yg —— —— its organization, the Wisconsin 
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unds.” business interests, through the New Orleans over a 5-year period, Russia will build 126 adopted by the safety first committee. Every 
r Most Clearing House Association, on Oct. 1, joined a sawmills costing $1,500,000 each. new employee entering the service of the com- 
Dy the representative group of southern lumber manu- Mr. Reimers said that large shipments, al- P@"Y pap be hag aye “y of fa nag — with a 
wild facturers, headed by F. W. Reimers, president most on a pre-war level, are now going from rr se es it be read carefully and the regu- 
ich is of the Southern Pine Association, in a demand Russia to England, and that the plan is to ship “2tloms © served in order to prevent accidents. 
emote upon Congress for the inclusion of softwood as much lumber as possible into this country bier =: pon not i — lost se accident re- 
S$ that lumber in the tariff bill. _ to compete against American products. Because Coded last week. The regulations follow: 
ley in Lynn H. Dinkins, president of the clearing of water transportation facilities, Atlantic sea- 1. This company maintains a safety organ- 
fo the house association, issued the following state- hoard markets which are now served by south- ization for the purpose of preventing injuries 
mone ment : ern lumber manufacturers are threatened with to employees. 
10n 1s Russian lumber imports into the United destruction. 2. Every employee is considered a member. 
> Peo- States are increasing, and will seriously af- : : 8. Safet instructi a 1 t b 
eling, fect the southern lumber market if allowed s East Is Big Flooring Market dune Oe oe , 
must to continue at the present rate. Well manu- New York, Pennsylvania, Massachusetts and ; : 
nti factured Russian products are selling on the other eastern States are the largest users in 4. Safety devices installed must be used. 
ntion . ; ° i 
Beach Atlantic coast at between $30 and $36 athou- _ the United States of edge grain southern pine 5. Safety guards removed for repairs must | 
e of sand board feet. The cost of manufacture flooring, Mr. Reimers continued, and the only be replaced before machinery is started. 
le j plus freight makes southern lumber sell in +emedy to the market situation is for a tariff 6. Unsafe conditions or practices must be 
ple 1s the same market for around $40. Distribu- . f 
tion figures show that one-eighth of the en- to be placed on foreign lumber. reported to foreman. 
tire output of southern lumber is marketed : Support of the entire lumber manufacturing 7. All injuries, no matter how slight, must 
ns along the Atlantic seaboard. A tariff on soft- industry of the South was rallied to the tariff Teceive immediate attention. Report to your 
wood lumber is necessary to protect southern movement when H. C. Berckes, secretary- foreman. 
lead- interests, as the South is largely dependent manager of the Southern Pine Association, yes- 8. Good conduct is expected; horseplay or 
» a on the prosperity of the lumber business. terday wired operators and owners in every fooling will not be tolerated. 
otel, Mr. Dinkins’ statement was transmitted to a producing State. _He advised them of the pres- 9. Failure to comply with safety rules may 
ae large number of business men throughout the ent indications in seaboard markets, urging mean immediate dismissal. 
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and, Mempuis, TENN., Oct. 7.—New rates on the various woodworking plants throughout the suspension applications were filed and the tariffs 
dis- lumber and lumber articles from points south Carolina and Virginia territories. were suspended by the commission. The ruling 
e in of the Ohio River and east of the Mississippi About three years ago the carriers proposed of the Interstate Commerce Commission settled 
ear. River to the Carolina and Virginia furniture new rates to the Carolina and Virginia terri- this long argument and made effective on Oct. 
eful territories will become effective on Oct. 8, ac- tories, according to Mr. Townshend, but the 8 the rates as published. _ : 
lade cording to a ruling of the Interstate Commerce rates were not acceptable. The result of the Taken as a whole there is no drastic change 
of Commission at Washington, D. C. Informa- proposal was that_a number of conferences in rates, although there are some increases and 
will tion as to the ruling of the commission was were held by Mr. Townshend with the various some decreases. The new adjustment makes the 
rO- received last Monday by J. H. Townshend, railroads serving that territory, and through rate from Memphis to the High Point (N. C.) 
secretary-manager of the Southern Hardwood the help of the Illinois Central Railroad and group 29% cents per 100 pounds; from the 
Traffic Association, from his Washington rep- the Southern Railway the first proposal was upper Mississippi points to the same group, 33 
resentative. The decision ends a rate fight modified considerably, and that modification was cents, and from the lower Mississippi points to 
nts which has extended over many years, and one submitted to the Interstate Commerce Com- the same group, 35 cents. The new rates as 
ber which vitally interests all southern hardwood mission for action. Immediately after publica- listed by the traffic association are as fol- 
: shippers who are selling hardwoods for use in tion of the rates as modified by the railroad, lows: 
to RATES OF FREIGHT IN CENTS PEER 100 POUNDS APPLYING ON HARDWOOD LUMBER, CARLOADS, TO TAKE 
ow EFFECT ON OR ABOUT OCT. 8, 1929 
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of Fayette, Ala. ...... 30 30 31 32 31 31 31 32 35 35 Hattiesburg, Miss...34 34 35 35 35 35 35 36 338 38 
ee, UM, Mls cckecsawe 30 30 31 31 31 31 31 32 35 35 Jackson, Miss....... 34 34 35 35 35 35 36 38 38 
e Mobile, Ala. (Note Laurel, MISS... «cee. 34 34 35 35 35 35 35 36 38 38 
ge Me Gaeaey de wekin 34 35 36 35 35 35 36 38 38 Leland, Miss........ 34 34 35 35 35 35 35 36 38 38 
r. Mount Vernon, Ala.30 30 31 32 27 31 31 32 35 35 Louise, Miss........ 34 34 35 35 35 35 35 36 38 38 
he Apalachicola, Fla...33% 33% 34 35 32% 33% 34 34 35 40 New Albany, Miss. .32 32 33 33 33 33 33 34 36 36 
Caryvilie, Fia....... 30 30 31 32 31 31 31 32 35 35 Carte, MSs. oi 32 32 33 33 33 33 33 34 38 38 
Pt 2, cisncccns 30% 30% 31 32 2914 30% 31 31 32 37 Valley Park, Miss. .34 34 35 35 35 35 35 36 38 38 
ot Tilton, Ga..........33% 33% 8 35 32% 32% 34 34 35 40 Vicksburg, Miss.....34 34 35 35 35 35 35 36 38 38 
k, PO, GR véaccwnc 2 23 24 25 23 23 24 26 30% 32% Yazoo City, Mass. .34 34 35 35 35 35 35 36 38 38 
es Burnside, Ky. .....20% 22% 28 29 2514 28 28 28 31 1 Columbia, 8. C...... 15 16 16 15% 20% 15% 16 18% 20% 29 
re Garyville, La....... 34 34 35 35 35 35 35 36 38 38 St. Stephens, S. C...19% 20% 19% 20 19 19% 20 21% 20% 29 
New Orleans, La... .34 34 35 35 35 35 35 36 38 38 Witherbee, S. C..... 23% 22% 20 20% 20 20% 19 22% 20% 29 
S, Aberdeen, Miss...... 32 32 33 33 33 33 33 = 334 38 38 Conasauga, Tenn....16 18 23% 21 20% 23% 23 24% 29 ~~ 
he Canton, Miss........ 34 34 35 35 35 35 35 36 38 38 Harriman, Tenn.....15% 17% 23% 21 20% 23% 28% 24% 29 29 
at ee OO eee 34 34 35 35 35 35 35 36 38 38 Jackson, Tenn...... 32 32 33 33 33 33 33 34 36 36 
a Clarksdale, Miss... .32 32 33 33 33 33 33 34 38 38 Johnson City, Tenn.14 11% 18% 15 15% 18 18 20 22% 22% 
re Columbia, Miss...... 34 34 35 35 35 35 35 36 38 38 Knoxville, Tenn.....13% 15 21% 18 19 20% 20% 22% 28% 28% 
d Columbus, Miss.....29 30 31 33 30 31 31 33 38 38 Memphis, Tenn. 
Corinth, Miss....... 27 27 29% 29% 291% 29% 29% 32 36 36 CRIOtE: B)n.- cesecace 32 32 33 33 33 33 33 34 36 36 
od Greenville, Miss.....32 32 33 33 33 33 33 34 38 38 Nashville, Tenn.....30 30 31 32 31 31 31 32 33 33 
0 Note 1. Rates shown above are the lowest via any route. ' 
Note. 2, Rates shown from Mobile are those appearing in suspended tariffs. However, the Southern Railway has agreed to modification on 
“ a lower basis which will be promptly announced. . 
- Note 3. Rates via Southern Railway 5 cents less to Asheville and Marion, 2 cents less to Mt. Airy, and 3% cents less to other Carolina 
points shown. 
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Retail Lines Organize to Finance Customers 


Widely Known Lumbermen Introduce Deferred Payments Into Home Building— 
Meeting the Shifts in Buying Habits — Popularity of Unit Sales 


Winona, Minn., which lies a short distance up the Mississippi 
from La Crosse, Wis., the city mentioned in this department last 
week, is another well-known lumber point. It, too, began as a 
sawmill town; and when the rafts stopped coming down it was 
easy and natural for the local lumber interests to transform them- 
selves from manufacturing to retailing. There are four powerful 
line-yard corporations with head offices in Winona, and these four 
companies operate an aggregate of from 175 to 200 retail branch 
yards. The number varies from time to 


of sale, for it is quite complicated. It may seem to be simple, but 
when the flat service charges are worked out in percentages and 
are corrected by allowing for the indebtedness that is steadily de- 
creased by monthly payment, the result is an interest charge often 
running as high as 20 percent or even higher. Our charge ig 
8 percent; with no ifs and ands, hooks or crooks about it. That 
is our charge, and that is what the customer pays; no more, no 
less. The mortgage is not divided into first and second. The entire 

loan is covered by a first mortgage. 








time as points are sold or bought. These 


“The terms are flexible, in that the time 





big corporations are the Botsford Lumber 
Co., the Hayes-Lucas Lumber Co., the Stand- 
ard Lumber Co. and the C. M. Youmans 
Lumber Co. All are names to conjure with 
in our industry. Returning to the fact that 
Winona lumber retailing interests developed 
from the sawmill business, it is noteworthy 
that the C. M. Youmans Lumber Co. does 
not have a yard nearer its head office than 
200 miles. The business from its early be- 


ginnings was managed from the Winona No. 1B, . Size ‘24’x30’ —5 Rooms and Bath 


$ 22 Per Month 
Zz 9 Buys This Cozy Home 


That is what our Easy Payment Plan means when 
you own a lot and have a reasonable amount of 


office, and it continues to be so managed. 

The head offices of the Botsford Lumber 
Co. and the Hayes-Lucas Lumber Co. occupy 
a beautiful and stately building a little re- 
moved from the retail center of the city. 
This is one of the most remarkable build- 
ings of its kind which this department has 
ever seen. 

G. F. Streater, secretary and general man- 
ager of the Botsford Lumber Co., tells this 
department that the matter of customer 
financing is the most recent addition to the 
science and art of the company’s business. 
A special finance corporation has been or- 
ganized in which all the four line-yard cor- 
porations mentioned above have a share. All 
these concerns are old and well established, 
all have been carefully and conservatively 
managed and all have similar business poli- 
cies. The opportunities and the power of an 
aggregate of some 200 yards gave promise of 
a successful launching of a finance corpora- 


money to start with. 





furnishings not included). 





We illustrate this particular design merely to 
show how easy it is to own a home of your own, 
when you take advantage of our Financing Service. 


READY TO MOVE INTO! 


This price includes everything, such as all lumber, millwork, 
paint, plumbing, hardware, hot air pipe furnace, electric wiring and 
fixtures, oak floors, kitchen cupboards, medicine cabinet, fir finish, 

. attic floor, storm sash, screens, insulation, and all labor necessary 
to build the home, so that it is ready to occupy (window shades and 


Our Easy Payment Terms 
Apply to Remodeling 


of maturity can be any number of years up 
to fifteen. The customer can fit his pay- 
ments to his expectations and his earning 
capacity. We have no fixed rules about the 
size of the loan. I can not see that such 
rules are possible. There are men of a cer- 
tain type to whom very large loans, meas- 
ured in percentages of the total cost, can be 
made in safety. There are other men to 
whom we would not be willing to loan even 
the minimum of the most conservative build- 
ing and loan association. That part of the 
business is individual and personal, and I 
should not want it arranged in any other 
way. We want to know our prospects and 
to fit the loans to their individual capacity 
and proved responsibility. Some men who 
are perfectly honest have vague judgment 
about their capacity to meet payments. 
These we want to guide into decisions that 
will not be a burden to them or a danger 
to us. Those with no desire to pay can 
be detected by their previous behavior. So 
the size of the loan and the time of retire- 
ment are individual matters to be agreed 
upon between company and customer. 

“We have studied this matter a long time 
and entered upon it only after we were fully 
satisfied that it would aid our sales in a 
sound way and that it would be a real serv- 
ice to our customers. Of course we expect 
it to increase our sales, and in that sense 
it may be called a selfish venture. But a 








we can make it possible for people to own 


tion, and the matter has been tried out. So the Old House. long business experience has shown me that 
far as these corporations are concerned, the every satisfactory deal must’ be mutually 
business is past the experimental stage; | beneficial. And if by this new machinery 
though its services have been offered to cus- | Botsford Lumber Company 


E. A. Hartung, Manager. 
tomers for but a few months. 


Walnut Grove, Minnesota. 














the homes they need, by fitting payment to 





“T am a little reluctant,” Mr. Streater 
said, “about a wholesale urging of the plan 
upon all retailers. We are convinced by 
our investigations and by our experience 
that it fits us and our needs. We have 
every intention of going on with it. But it might not fit in other 
places and under conditions different from our own. For that reason 
I might be a little slow about giving out information about it. I 
should be sorry if dealers in a different situation were to undertake 
a similar plan solely upon the basis that we have found it a neces- 
sary and useful addition to our business. They might not find it 
suited to their needs. 

“Our policy has been worked out on a basis somewhat different 
from that adopted by other lines of business that have taken on 
the deferred-payment idea. As I understand it the automobile 
concerns and other lines make quite a heavy interest charge. The 
size of this interest charge does not always appear in the terms 


The Botsford Lumber Co., with head office in 

Winona, Minn., utilizes this kind of advertising 

to call attention to its easy payment plan for 
building homes 


earning capacity, we'll not only be helping 
ourselves. We'll also confer a real benefit 
upon our clients. In the light of that fact 
I think any selfishness on our part will not 
be oppressive. 

“It has become increasingly clear, especially these last few years, 
that buying habits are changing. As a result, house building has 
been getting left out of the picture. Deferred payments have come 
and apparently have come to stay. Like a good many other con- 
servative and careful business men, I’ve been doubtful of the method 
as a whole. While it has commonly been called by its advocates 
‘purchasing out of earnings,’ it has seemed too often to me to he 
a mortgaging of future earnings. Articles so bought are often 
worn out by the time they are paid for, and this is in itself an 
indication of a changing temper of the public. Formerly people 


wanted to buy the ownership of things; but now there is a growing 
class that seems interested merely in owning the use of things. 
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They are not worried if the automobile goes to the scrap heap when 
the last payment is made. They’ve owned the use of it and con- 
sider that their payments were little more than rent on the car. 


Owning the Use of Things 

“This same temper can be seen in general attitudes toward home 
ownership. In place after place where you'd not expect such a 
development, the apartment house idea is sweeping the field. Fam- 
jlies are willing to rent because they want merely the use of 
shelter. They also want the other man to furnish them as complete 
a use as possible at a lump sum. People don't like to keep up fires 
or shovel snow or take care of repairs. They know well that their 
rent pays for these things, but the other man takes the responsi- 





7 4 











The Standard Lumber Co. has an attractive plant at Winona, Minn., 
consisting of a double shed with paved alley 


bility for them. You'll notice, too, that apartments are growing 
smaller; and many of them are little more than band boxes. The 
things that used to be done in the home, such as washing and 
baking and preserving, are done outside by professional service 
companies. Even entertaining is done at hotels and country clubs 
and tea rooms. With all these things taken outside, the apartment 
dwindles in size. Naturally there’s another reason for this decrease 
in size. The family income is so completely budgeted to take care 
of all these services and all the articles purchased by deferred 
payments that little remains to be put into home shelter. A family 
might want a $60 apartment, but it can meet the rent only on one 
costing $40; so the smaller one has to do. 

“Now this deferred payment idea and this mortgaging of income 
to buy the uses of things and to have them now, is here. It is 
going to make little or no difference in national buying habits if 
lumbermen stay strictly away from it. If lumbermen continue to 
stay by old policies and so make home ownership comparatively 
more difficult than the ownership of an automobile, that fact isn’t 
going to discourage the general use of the deferred payment plan. 
It will merely further discourage the ownership of homes. Person- 
ally, I believe that American people have not lost the desire to own 
homes. I think they still have the desire for the room and the 
independence and the security of owning a separate house and of 
making it a home. Many families still make the choices and 
undergo the labor involved in building and paying for such houses, 
and it seems reasonable that if the process is made easier and is 
fitted to their capacity to pay there will be still more houses built 
for home ownership. That is one of the things back of this finance 
corporation. The general training in deferred payments and the 
publicity the plan gets through the advertising of all sorts of other 
articles should make it easier to introduce the idea of applying 
the same plan in our field. Certainly, a.home so paid for will con- 
tinue to have high resale value and so be a sound investment long 
after most of the other articles bought by the month have gone to 
the scrap pile. 


Started in Industrial Centers 


“Deferred payments on homes got their first successful start in 
large places; especially in industrial cities. But already in our short 
experience we have found that it is a popular idea in small towns 
that have-no manufacturing. I could name several villages where 
already we have sold one or two, and in some instances even three 
or four houses on deferred payments. In fact, the plan has met 
with a most satisfactory reception. Naturally in launching it we 
have done extensive local advertising. It may be we have con- 
centrated such prospects into a brief sales period, and perhaps the 
response will not be so large later on. This I do not believe. I 
anticipate that as people become familiar with the idea and see 
their neighbors using it successfully and easily, sales on the 
deferred payment plan will increase. 


“Of one thing we are quite careful. In some of our towns there 


are well established building and loan associations that have done 
splendid local service in financing homes. We are careful not to 
cut in on their business. We owe them a certain loyalty.” 

In the other line-yard offices we heard the same story which 
Mr. Streater told. Ward Lucas, of the Hayes-Lucas line, stated 
that while financing was the most important of the new ventures, 
a second matter of interest to him was the steadily growing demand 
for ready-built small buildings, to be erected in the yard and 
delivered complete at the farm. This is important in itself, and 
it also indicates a growing readiness to consider and take advantage 
of unit sales. It is a matter of allowing the concern to do the work 
that best knows how. This desire may later manifest itself in a 
desire for the yard to take a greater responsibility in the erecting 
of all buildings. 


Growing Complexity of Lumber Retailing 


Edward Stief, of the C. M. Youmans Lumber Co., talked at some 
length about the changing character of the lumber business; not 
only in its relations to customers as indicated by the desire for 
financing and more yard service and responsibility in erecting 
buildings, but also within the business itself. Stock is becoming 
complex in sizes, patterns, grades and species, and prices are varied. 
There was a time when all dimension of a given size and grade 
was priced at so much off the list, regardless of length. Now every 
length has a price separately arrived at; perhaps a small item, but 
indicating the growing complexity of the business. 

“There will be a great farm market for repairs and replacements 
all through the upper Mississippi Valley when farmers begin getting 
on their feet,” Mr. Stief remarked. “Iowa farmers seem to be 
making some money, and the sales of our Iowa yards reflect that 
fact. But it’s only a beginning. There’s an almost endless market 
possibility there, once income and credit return to former levels.” 

R. H. Jackson, general manager of the Standard Lumber Co., 
echoed the statement that the financing plan is meeting with a good 
response in the smaller villages. He told of towns of but a few 
hundred population where two or three houses have been sold on 
deferred payments. 

The Standard Lumber Co. has built an attractive new plant in 
Winona; a double shed with a paved alley. One side of the ware- 
house is double width and has outside doors in front of the second 
row of bins. 

This warehouse has a roof that the Realm confesses is new in its 
experience. It is known as Ced O Roc and is produced by a Winona 
company. It consists of red cedar shingles heavily coated with 
asphalt. Its proponents claim that it has the best features of two 
roofs; the basic rigidity and long life of cedar shingles and the 
added protection of the asphalt. Naturally this roof is not cheap 
in price. But it seems to make an appeal to those who want quality. 
Mr. Jackson stated that he had sold a quantity of these shingles 








One side of the warehouse of the Standard Lumber Co. is double width 
and has outside doors in front of the second row of bins 


that are being used on the side walls of a church that formerly was 
finished with stucco. The stucco went bad and is being removed 
and replaced by these coated shingles. 

The D. F. O’Brien Lumber Co. is one of the independent yards 
of Winona. C. B. O’Brien tells us his father started the business 
21 years ago and managed it until the time of his death, which I 
believe occurred in 1926. Mr. O’Brien says that local business is 
quite good and that his sales are running ahead of those of 1928. 

“Winona,” he remarked, “is quite an old town as such things go 


(Continued on Page 51) 
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Retailers’ Idea Exchange 











An Ad That Says Something 


Here is a good retailer’s advertisement—or 
a retailer’s good advertisement—whichever way 
you prefer to state it. Either form is entirely 
correct, for both the retailer and the adver- 
tisement are “good.” 

The advertisement is good both in subject- 
matter and in typographical display. The cap- 


Let ‘em 


Scratch 


You can add a small scratching 
shed to your present poultry house at 


relatively small expense. And you 
know what a scratching shed does for 


egg production! While you’re about 
it, give the poultry house a good heavy 
coat of whitewash. We have the things 
you'll need, of course. 


Hixon- Peterson 


Lumber Company 
Céllege Ave. and Church St. 





tion “Let ‘em Scratch” is hard to beat as an 
eye-catcher and curiosity-arouser. 

Certainly about 999 out of 1,000 readers 
will have their attention “flagged” by this 
caption and will read the advertisement to see 
what it is all about. The text is equally good, 
as it shows how the small expense of a scratch- 
ing shed will be more than offset by increased 
egg production. 

In short, this dealer’s advertisement is an 
excellent example of what used to be called 
“reason-why” advertising copy, which was only 
another way of saying common-sense, result- 
bringing copy. 

This advertisement (here reproduced in 
very much reduced size) originally occupied 
double-column space six inches deep in the 
Daily Telegram, Adrian, Mich., where one of 
the yards of the Hixon-Peterson Lumber Co. 
is located. 


Bans Use of White Fir in Homes 


OKLAHOMA City, OKLA., Oct. 7.#—The Okla- 
homa State League of Building & Loan Asso- 
ciations has taken decisive action in connection 
with an effort to prevent the use of inferior 
material in the construction of homes that are 
being financed through building and loan asso- 
ciations. At a recent meeting this matter was 
discussed, and in accordance with a resolution 
adopted at that time a letter has been ad- 
dressed to the retail lumber and building ma- 
terial dealers of Oklahoma, as follows: 

To tHe LUMBER AND MATERIAL FIRMS AD- 

DRESSED : 

Gentlemen: 

The building and loan associations of Okla- 
homa, through their State organization, the 
Oklahoma State Building and Loan League, 
take this means of notifying all lumber and 


material firms doing business in Oklahoma 
that in the future building and loan associa- 
tions of this State will refuse to make loans 
on any new construction wherein “white fir’ 
is used. 

We hope that you will co-operate with us in 
eliminating such inferior material as “white 
fir’ in all new construction here in this state. 

At any time that we can be of service we 
hope that you will not hesitate to call on us. 


Yours truly, 


OKLAHOMA LEAGUE OF BUILDING AND 
LOAN ASSOCIATIONS 
By John F. Mahr, 
Executive Secretary. 





Dealers Seek to Educate Public 


CLEVELAND, Onto, Oct. 7.—The slogan “Back 
Again to Wood” captions an advertisement ap- 
pearing in the Plain Dealer, in which the 
Cleveland Lumber Institute “makes its bow” 
to the people of this city. 

The Cleveland Lumber Institute, of which 
B. E. Reid is secretary, according to the ad- 
vertisement is “organized as an educational in- 
stitution, to study modern business and mer- 
chandising methods, and to establish high ethi- 
cal standards of practice in the distribution of 
lumber for the benefit of the consumer.” 

All of the principal retail lumber yards, 








This Week’s Timely Tip 


Finds Portable Saw a Money Maker 





Among the many ingenious labor-saving devices observed by an 
American Lumberman representative in use in the Palmetier & Abell 
Lumber Co.’s retail yard at Waukesha, Wis., is the De Walt portable 
saw pictured herewith, mounted on a hand cart for easy movement to 
any spot desired. Attached to this electrically operated saw is a cable 
500 feet long, while at certain intervals throughout the yard and sheds 
are sockets into which the cable may be plugged. Consequently, this 
saw can be conveyed to, and used, anywhere, without going to the 
trouble of carrying to it the material to be cut. 

D. M. Hunter, vice president and manager of the company, said 
that this saw had proved an indispensable accessory and had paid for 
itself within two months of its installation. 

“I wonder now how we ever managed to get along without it,” he 
said. “At the time we purchased this saw we had around the yard 











and in the sheds more than $800 worth of odd items, practically use- 
less lumber that we had no way of disposing of. The first thing we did 
was to convert this waste lumber into profitable items that were 
promptly turned into cash. Since then, whenever an odd item shows 
up we have it converted into something salable, with the result that 
if we now should get an order for some odd size we have to cut it. 
out of regular stock—and of course make a profit on the operation. 

“Another thing this saw has done for us is to enable us to han- 
dle orders that we could never touch without it. In this respect alone 
it has easily paid for itself several times over. In fact, the first job we 
put the saw to was one we could not have secured without it—cutting 
up staves for forms for curved and gutter concrete work.” 
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through which is distributed 90 percent of the 
jumber consumed in Cleveland, are represented 
in its membership. 
Some of the objectives and forms of service 
which it offers to the public are outlined in 
the advertisement, as follows: 
Wood still remains the leader of all mate- 





Fine window display facilities of the Brain Lumber Co. 


rials used for construction purposes in the 
United States. 

The institute invites consultation, and is 
provided with reliable information and sta- 
tistics, giving the truth as to the many vir- 
tures and real merits of wood as a building 
material. z 

It will furnish free plan books. 

It will give authentic laboratory tests on 
comparative insulation values, carrying 
strength, and building costs. 

It will furnish trained graders or inspectors, 
upon application, to pass judgment on any 
material in dispute. 

It can render most valuable service to the 
prospective home builder on technical ques- 
tions, such as moisture content, government 
standards of manufacture etc. 


This advertisement is to be followed by oth- 
ers of similar informative character. In addi- 
tion to the Plain Dealer, space has been con- 
tracted for in the Mid-West Purchaser, a 
monthly publication going to the purchasing 
agents of industrial plants in this section, also 
in the official organ of the Cleveland Builders’ 
Exchange. 


Improves and Beautifies Yard 


MauMeE, Onto, Oct. 7—The Maumee Lum- 
ber & Supply Co. has erected a neat picket fence 
around its yard next the shed. 

A band saw, joiner and circular saw have 
been installed in the woodworking shop, with 
other machinery in prospect. 

During the winter, a concrete driveway will 
be laid the full length of the shed. Next spring 
the company intends to make its front yard a 


beauty spot by planting it with shrubs and 
flowers. 


Factors That Spell Efficiency 


“What is your idea of the requirements of 
a really efficient building supply dealer?” 

This question is asked by W. R. Comfort 
Sons, Palatine, Ill., in a circular headed “Sure 
and Satisfying Service.” which proceeds to 
supply the answer, as follows: 


Complete stocks? Our are watched with 
foretud eyes and promptly replenished when 
ow. 

Quality materials? Only the best of their 
kind are handled by us. 

Intelligent co-operation? 
been schooled in their work. 
on them, 

In a word, is it service that you want? 
If so, you have struck the key-note of our 
policy. Prompt attention to customers’ needs 
is the first law of our business. 

No matter how small or how large, your 
business will receive here the kind of treat- 
ment you have a right to expect. 


Our men have 
You can rely 


How Window Displays Help Sales 


One of the many interesting features of the 
very complete and up-to-date retail establish- 
ment of the Brain Lumber Co., Springfield, 
Ohio, is the exceptional facilities for the win- 
dow displaying of goods, a hint of which fa- 

cilities is afforded by 


tration. The building 
shown is one which con- 
tains the hardware and 
paint departments and 
the showroom. The 
main office is a very 
attractive separate 
structure, just to the 
left of- the one here 
shown. The entire plant 
covers a_ city block, 
sheds occupying the 
balance of the space. 
The display windows 
are kept illuminated un- 
til 11 o’clock at night. 
Allen H. Brain, who is 
seen standing by the 
door, says that these 
window displays result 
in the sale of consider- 
able material. Often people who have noticed 
the displays when driving by at night have 
come in the following day, or a little later, 
to make purchases or ask about some item 
on display. 





OF ALL THE pests that afflict humanity the 
man who knows it all, and insists on telling 
you, is about the worst. 
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A Sign and a Roofing Display 


A particularly striking and effective way of 
indicating the location of a lumber yard and 
directing customers thereto is shown in the ac- 
companying illustration. Certainly nothing 
could be simpler or more effective than the 
sign with the arrow pointing toward the loca- 
tion of the yard “Just Around the Corner.” 

The Lee Lumber Co., whose sign, and roof- 
ing display and truck are here shown, is located 
in Memphis, Tenn. This concern operates a 
planing mill, a retail lumber yard and also a 
trim plant. Its plant and yard are off the main 
thoroughfare, hence the special reason for this 
sign. 


the accompanying illus- - 


idea of how the different kinds of roofing would 
appear in actual use on a home. 

Thus the display advertises the company’s 
roofing stock and at the same time affords the 
prospective buyer an opportunity to compare 
the different kinds and make his selection 


Retailers Organize Exchange 


New York, Oct. 7.—Twenty retailers of the 
Paterson and Passaic district of New Jersey 
have completed the incorporation of the Build- 
ing Material Dealers’ Exchange, with head- 
quarters at Room 308, Law Building, Paterson. 
Edward J. Kernahan, prominent lumberman 
and association worker, is general manager. 

The officers and directors of the exchange 
are: President, George W. Bogen, Lackawanna 
Coal & Lumber Co., Paterson; vice president, 
Benjamin F. Breinig, Anderson Lumber Co., 
Passaic; treasurer, John Stewart, Stewart Lum- 
ber Co., Garfield; secretary, Ralph Birchey, 
Dillistin Lumber Co., Paterson. 

The board of directors includes the officers, 
with Hienry Demeester, Center Lumber Co., 
Paterson; Lester W. Johnson, Johnston-Cuer- 
man Lumber Co., Paterson, and Isaac Troast, 
Qlifton Builders Supply Co., Clifton. 

There have been previous group organizations 
in the area covered by the exchange, but the 
new organization has been formed on more 
constructive lines and it is felt that there will 
be much greater co-operation than heretofore. 
The exchange will co-operate with groups in 
Bergen, Hudson, Essex and other northern 
New Jersey counties. 

Mr. Kernahan was associated for many years 
with the old-established retail house of Clark 
& Co., Newark, N. J. 


Realm of the Retailer 


(Continued from Page 49) 


in the middle West, and it has quantities of 
well built old houses that are somewhat out 
of date or at least need! repair. This is a source 
of considerable trade. While no special induce- 
ments are held out to encourage it, still the 
contractors and carpenters are experienced in 
doing such work, and a steady stream of re- 
pair and remodeling business comes in. 
“Winona is the home town of Attorney 
General Mitchell. He was back not long ago 
and commented on the beauty of the city and 
its change and growth. We think it’s a beau- 





An AMERICAN LUM- 
BERMAN staff photogra- 
pher was struck by the 
bold effectiveness of 
this sign, as well as by 
the unusual display of 
roofing just in front of 
it, extending nearly 
down to the curb, and 
so made this picture. 
Several streets con- 
verge here, and the sign 
can be seen both from 
the highway and from 
the train, as the rail- 
road tracks also pass 
here. 

Although the roofing 
display, showing sam- 
ples of the various 
kinds of roofing car- 
ried, is partly obscured 
by one of the com- 











pany’s DMC trucks, the 
nature of the display 
may be readily seen. 

It consists of a lumber-built frame-work, 
covered with roofing boards the same as an 
ordinary roof, on which are laid sample sec- 


tions of different kinds of composition shingles’ 


and roofing. As the ground slopes down quite 
steeply from the sign to the curb, forming a 
sort of terrace, the natural incline is near 
enough to that of an actual roof to give a good 


Note the roofing display between the sign and the curb 


tiful and thrifty and progressive place.” 

Robb Bros. operate the second independently 
owned yard of the city. This is a second- 
generation project and was, I believe, the out- 
growth of a small sawmill. The yard is on 
one side of the street, and a grocery is on the 
other. The two brothers operate the two busi- 
nésses more or less in conjunction. 
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It is generally recognized by dealers in lum- 
ber and other building materials that a reputa- 
tion for supplying quality materials, in all lines 
handled, is a most valuable asset. Most home 
builders, in particular, want to feel assured that 
only the best materials—that is, those that will 
best fulfill the particular uses for which they 
are designed, in relation to the home to be built 
—will be supplied by the dealer from whom 
they have elected to purchase their building 
materials. 

Along with quality lumber, especially for 
home building, should be used quality mate- 
rials and products of every sort, else in the 
long run the builder may fail to reap the full 
degree of satisfaction to which his insistence 
on the use of the proper kinds and grades of 
lumber may justly entitle him. 

In other words, there is truth in the adage 
that “a chain is no stronger than its weakest 
link.” Failure in a material other than lumber 
may give that material just as black an eye as 
though lumber itself had fallen down on the 
job. And while the lumber retailer may feel 
no sentimental regard for, or special urge to 
protect, the reputation of lumber as a superior 
building material, yet after all, lumber does 
constitute his chief stock in trade. It is by 
that product that he is known to his public— 
else why does he style himself a “lumberman”? 
—and by the performance of that commodity 
in actual use, his standing and reputation in the 
community as a merchant with whom it is safe 
and satisfactory to deal, largely is determined. 

If this is true, it surely is to his interest to 
be known as a dealer who handles only mate- 
rials of assured quality, materials that are sure 
not to disappoint the customer who buys and 
uses them. Retailers, therefore, are practically 


“Ladies Day” 


[In response to request of the AMERICAN 
LUMBERMAN for details of the very successful 
“Ladies’ Day” staged by the John Dower Lum- 
ber Co. in connection with the opening of its 
new yard at Sumner, Wash., E. M. Llewellyn, 
Tacoma, advertising manager of that company, 
sends the following interesting story.—Enb1tTor. ] 

To begin at the beginning, it will be neces- 
sary to turn back the pages of time fifteen 
years, for it was fifteen years ago, in Wadena, 


I pe ea * 


Establishing 


a Reputation 


unanimous as to the wisdom of handling and 
recommending to their home-building customers 
lumber that will meet every requirement of the 
situation in which it is to be used. 

That, unfortunately, can not always be said 
of all of the other materials that enter into 
most construction. Sometimes the reason is the 
lack of thorough and complete knowledge of 
the products handled. Side-lines and building 
specialties of various sorts are getting so 
numerous that some, perchance, are taken into 
stock “on suspicion,” rather than with the abso- 
lute assurance that they are the very best ob- 
tainable for the specific purposes for which 
they are to be used. Thus the good effects of 
handling, recommending and even of urging 
good lumber may in part be nullified or off-set 
by the introduction into the new home of ma- 
terials that in the end may prove disappointing 
to the purchaser. 

What has been said with regard to the sale 
and use of good materials perhaps applies as 
closely to building paper as to any product, 
other than lumber, that goes into the new 
house. Building paper is applied for the pur- 
pose of adding to the warmth and comfort of 
the house, of saving fuel, and of adding to the 
comfort of the occupants by resisting and ex- 
cluding the wind which so readily finds its way 
through the smallest crevice, or tear, in the 
paper. 

It certainly seems illogical that lumber deal- 
ers who are stressing the importance of using 
high-grade lumber, and who are trying to 
educate their trade to discriminate as to quality 
in wood products, at the same time should 
handle building papers that too often are en- 
tirely inadequate for the job they are sup- 
posed to perform. It is not uncommon, indeed, 


in numbers sufficiently large to warrant the 
expense involved. 

To plan the affair and to get the crowds out 
was put up to the advertising department, and 
as a very conservative young advertising man- 
ager, I had doubts, and very grave doubts they 
were too, as to the success of our undertaking. 

Notwithstanding, the program was arranged 
and the advertising was placed. Our first ad- 
vertising consisted of a window card placed in 


es 


for Quality 


to find building paper being applied tha 
actually is so weak in texture as to be unable 
to support its own weight and resist ordinary 
atmospheric stress while being applied, necess. 
tating fastening it on with battens, whereas 
with a really strong, tough building paper, jt 
is sufficient to fasten the paper with nails only, 
In this connection, in considering the relative 
cost of a quality building paper as compared 
with an inferior product selling at a lower 
price, it is well to consider the added expense 
in time and material required for battening, as 
against driving the few nails required for hold- 
ing the paper until the siding or other outer 
wall covering is in place. 

Hiowever, the increased economy and cop- 
venience of applying a tough, strong building 
paper is a minor matter as compared with the 
other advantages of the quality product. With 
the growing emphasis on better building con- 
struction, particularly with respect to the say- 
ing of heat, there has been a slowly dawning 
appreciation of the seriousness of air infiltra- 
tion. The building paper in a wall is supposed 
to stop air and moisture infiltration. Obviously, 
it can not do this unless it actually goes into 
place in the wall without tearing, and has suff- 
cient strength and permanence to maintain an 
unbroken surface throughout the life of the 
building. 

In view of the small difference between the 
cost of the best building paper and an inferior 
grade, and the great difference in ultimate satis- 
faction to the home owner, it is difficult to see 
how any dealer seeking to establish, or main- 
tain, a reptuation for selling quality products 
can be content to supply his trade with any- 
thing short of the best in this important com- 
ponent of the well built modern home. 


Brings Many Visitors to Yard 


put out on all the highways leading into Sum- 
ner, these signs pointing the way to the new 
lumber yard and “Ladies’ Day.” 

Now as to the “Day” itself. Upon entering 
the new Dower home all ladies were asked 
to register, and after so doing each was pre- 
sented with a bread board and considerable 
literature. 

Each visitor, or group of visitors, then 
passed through the office into the service de- 








é 


° Ee ieeelienaeeneiad » ~ 


oe a tal 





Commodious display windows are a feature of the new building materials store of the John Dower Lumber Co., Sumner, Wash. 


Minn., that Mr. Dower conceived the idea of a 
“Ladies’ Day,” to be held in his Wadena lum- 
ber yard. 

The event was held, and fifteen hundred 
guests were entertained. 

It was this success of fifteen years ago that 
prompted the John Dower Lumber Co. to try 
it again, at the opening of our new building 
material department store at Sumner, Wash. 

The first problem was to work out a program 
of sufficient interest to the ladies of the Puyal- 
lup Valley to make them willing to sacrifice a 
part of their working day to visit our yard, 


all stores within a radius of ten miles of the 
Sumner yard. This advertising told of the 
date set for the opening of the new yard, and 
of Ladies’ Day in particular. 

The window card was followed by newspaper 
ads 3 columns wide by 8 inches deep, run in 
both Sumner newspapers. Then, the day be- 
fore the official opening, every home in Sumner, 
Puyallup and Auburn was circularized with a 
12x18-inch handbill telling of the unique event, 
with conspicuous mention of the free enter- 
tainment and refreshments. : 

The morning of the opening arrow signs were 


partment, which was given over to a display 
of photographs of modern and _ remodeled 
homes, with blue prints showing the type of 
construction for which our company furnishes 
building material. 

Under escort of a salesman they next visited 
the new display room, which was given over 
to a demonstration of wall finishes and to paint 
and hardwood flooring displays. This room was 
decorated with crepe paper festoons, in green 
and yellow. 

Leaving the display room, the ladies were 
shown the new lumber sheds, in which long 
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tables had been built, on which were displayed Ladies’ Day to all customers. In addition, I ticular, to the fact that Sumner possessed an 
jocks, hardware, roofing, flooring etc. _ personally visited over 350 homes and at each excellent new lumber yard completely stocked 
Here, also, were built-in kitchen conveniences, one invited the lady of the house to attend. to serve their every meed. Then, too, every 
and an exhibit of garden and porch furniture This last effort, I believe, was responsible for lady who attended left with a bread board, a 
which created much comment. Here, too, the the size of the turnout, for during the day 438 bouquet of carnations, and the best of good 
d that crowds enjoyed the music furnished by a four- women registered. This did not include a large wishes for the company’s success. 
unable piece orchestra, while eating “ice cream Dixies number of women who passed through in the From the conservative standpoint, Ladies’ 
rdinary and John Dower candy bars made especially rush without stopping to register; nor the large Day was a success; but to any who might de- 
necessj- for the occasion. _ ry number of men and children who visited the sire to undertake a similar affair, let me add 
vhereas During the morning only 47 women visited yard. this word of warning: 
per, it the yard. These, however, helped spread the And now as to results. Eleven direct sales Do not attempt holding a Ladies’ Day unless 
Is only, news, so that during the afternoon and even- were made during the day. These included you are willing to spend both the effort and 
relative ing, crowds poured through in a steady stream. remodeling, paint and re-roofing sales, down . the money to put it across right, for an event 
mpared The employees of the Piggly Wiggly and to the purchase of an ironing board. In addi- of this sort can be either a huge success or a 
lower Skaggs Chain grocery stores in Sumner, both tion, a very good prospect and mailing list was dismal failure; and whoever attempts it also 
xX Penge of which enjoy large patronage, were well secured. But most important of all, we awoke needs to have considerable ability along pro- 
ing, as “bribed” with ice-cream to pass the word about the citizens of Sumner, and the ladies in par- _ motional lines. 
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BALAKFAST §=ROOM 2 ‘s 


WOO FLOOR 


House Plan No. 171 


With an exterior of decided charm, and interior arranged so as to 
| bestow space where it is ‘most needed, this plan is one of the most attrac- 
| tive and most generally acceptable to all tastes of any that have been pre- 
| sented here in some time. Six rooms are provided, these being living room, 
dining room, kitchen and two bed rooms, with a rear extension providing 
for breakfast room, which is a great convenience. The living room is 
commodious. Each of the bed rooms has two windows, so placed as to 
afford good cross ventilation. The front entrance, of a pleasing colonial 
design, adds charm and dignity to the ensemble. 

A complete list of materials, specifications and working drawings 
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——s for this house will be supplied by the AMERICAN LUMBERMAN at $3.50 per 
splay a set. Electrotypes of the front elevation: (4 imches wide), for use in 
deled newspaper or other advertising, may be had at $3.50 each; while elec- 
e of “iia trotype of the floor plan (same size as accompanying cut) will be 
ion ‘ “ma Reon sent for $2.25, postpaid. 
sited & 
over BuILpING contracts awarded in 37 States east of the Rocky Moun- 
paint - b tains during September amounted to $445,402,300, according to F. W. 
— 4 Dodge Corporation; a loss of 9 percent from the preceding month and 
reen : Yr 

——" 2 of 24 percent from September-of last year. New work reported con- 
were ens templated amounted to $463,185,700, a loss of 30 percent from August 
long of this year and of 11 percent from September a year ago. 
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Keeping the Display Rooms Up-to-Date 


Manager of C. C. Collins & Son (Inc.), Madison, Wis., Retailer, Modernizes 
the Office When Street Paving Forces Curtailment of Trade 


Mapison, Wis., Oct. 7.—Don’t feel bad, Mr. 
Lumber Retailer, if street paying operations 
deprive you of some of your opportunities of 
securing business. Don’t gnash your teeth and 
curse your luck when the concrete mixer parks 
in front of your place and keeps all your trucks 
in and most of your customers out. Instead, 
think of the wonderful business you will have 
when the improved street is opened again, and 
fix up your office in “Sunday-go-to-meetin’ ” 
dress, all ready to receive a great rush of cus- 
tomers, and then start the rush. In short, do 
as C. C, Collins & Son (Inc.) did in their 
retail yard here. 

University Avenue was closed practically all 
summer, while it was being paved and put in 
‘condition for service as a wide speedway to 
bring football fans and baseball fans and other 
sport enthusiasts to the University of Wiscon- 
sin games. That meant “thumbs down” on 
all chances for vehicles to carry on any ex- 
tended trade with the yard. But Robert J. 
Connor, general manager, thought of a way 
to convert the seeming liability into an adver- 
tising asset. Through the summer he and his 
men worked, making plans and putting them 
into execution. 

To start with, they had an attractive group 
of display rooms attached to their lumber sales 
office, and a large display window was avail- 
able. A comfortable living room added a 
pleasing, home-like touch. The exterior of the 
display department was a pleasure to see, its 
twin gables rising steeply in Dutch colonial 
pattern. For those who insist that the display 
rooms should be in full view of the business 
office there was a good answer, for it would 
be hard to transact any kind of business with 
the company without seeing at least part of 
the display. Physically, all the appointments 
remained in good condition. 

But the display room was out of date. It 
was opened in 1926, and was described in the 
June 19 and July 3 issues of the AMERICAN 
LUMBERMAN in that year. Since then no 
changes of any great scope had been made in 
the arrangement, and Mr. Connor did not be- 
lieve in such lack of activity. He believes that 
the world moves, that changes are being made 
all the time in the conditions that retail lum- 
bermen must face, and that it is up to lumber- 
men to change with the times. 

So the entire office was re-decorated, just 
as a starter. New cabinets were built into the 
kitchen display room—cabinets made by the 





Interior of the display rooms. 


Curtis Companies (Inc.), of Clinton, Iowa. 
Besides the ordinary kitchen cabinets a built- 
in electric refrigerator was installed, and a big 
sturdy, ironing-board. Venetian cabinets, for 
use anywhere that fine cabinets would be need- 
ed, was another added display; they grace the 
corridor between the display and accounting 
departments of the offices. 

It was decided that no lumber, however good, 








the C. C. Collins Lumber Co.’s mill at Rhine. 
lander, Wis., and many samples of woods under 
various finish treatments; most of these lym. 
ber samples were from the Collins mill, 
Parcel chutes, wall safes, folding coat hang- 
ers for doors, and other household appliances 
which are most convenient when built in dur. 
ing the construction of the house, were shown 
as part of the lumber company’s service to its 











Reflection, in the window glass itself, lends photographically a charming outdoor background to 


this exhibit of rustic furniture, 
& Son (Inc.), of Madison, Wis. 


of northern white cedar, 


in the display window of C. C. Collins 


A thousand dollars’ worth of business has resulted already 


from this display 


could appear to its best advantage unless the 
hardware were completely in harmony with it, 
so, in order that the Collins company might be 
able to wield a proper influence in the matter 
a department of building hardware was added. 
Large display panels of Russwin hardware, 
including locks, knobs, knockers etc., and of 
McKinney wrought iron hinges, were put in a 
room, adjacent to the living room, where din- 
ing room furniture had been shown previ- 
ously. Along the other wall were pictures of 


In the kitchen (in left background) new cabinets have been added 
since the taking of this picture, and the dining room (right background) has since been con- 


verted into a display of builders’ hardware and miscellaneous samples of various woods 


customers. These things were not available on 
a commercial scale at the time of the original 
opening of the display rooms. 

But with all this there yet remained one im- 
portant item—the display window, and for this 
feature Mr. Connor used something which is 
new to the retail lumber field. It is northern 
white cedar, in a new and refreshing dress. 
The familiar old fence-posts have taken on 
new significance in this display, for they are 
used, in small and large sizes, as a sort of 
woven fencing to block off that portion of the 
display room which is to be a part of the win- 
dow display. This fence is made up by the 
manufacturer, in sections and according to a 
definite catalog of patterns, all of which lend a 
charmingly rustic atmosphere to the surround- 
ings. 

Inside this fenced enclosure is a display of 
rustic wood furniture of such strength, utility 
and very evident comfort as to make men stop, 
look, see visions of long afternoons of loafing 
at the lake or the river, and wonder how that 
furniture would look in the den at home. Per- 
haps they indulge in a bit of admiring proian- 
ity. And women, too, stop and look, and say, 
“Oh, isn’t it cute?” and have their own visions 


of the places around the family cottage where , 


just such furniture would be of value in ad- 
ding to the charm. It is that kind of display. 
It contains a table, some chairs, and a handy 
basket arrangement for holding firewood. All 
the furniture is made of round or half-round 
logs, and because it is cedar it is not heavy. 

When the stage was all set, Mr. Connor did 
not trust to luck to let the people of Madison 
know they had an unusual lumber display in 
their midst. Here was the opportunity, and 


Octol 
the | 


verti: 
re-Of 
try | 
how, 
hang 


page 
tion 
offic 
citiz 
keef 


erni 


-~ mame Ot Me 


i ee ed ee 











- Rhine. 
ls under 
se lum- 


it hang. 
Pliances 
In dur- 
> shown 
€ to its 





und to 
Collins 
wlready 


ble on 
riginal 


ne im- 
or this 
lich is 
rthern 
dress. 
en on 
»y are 
ort of 
of the 
> win- 
yy the 
toa 
lend a 
‘ound- 


ay of 
utility 
| stop, 
oa fing 
y that 
Per- 
‘ofan- 
1 say, 
isions 
where . 
n ad- 
splay 
vandy 
All 
-ound 
eavy. 
r did 
dison 
ay in 
and 








October 12, 1929 


AMERICAN LUMBERMAN 











the logical time, for some real advertising— 
the good-natured, come-and-look-us-over ad- 
yertising of a grand opening. Only this was a 
re-opening. Men and women who wanted to 
try out the new pavement would see it any- 
how, but the Collins company wanted the strap- 
hanger’s vote. 

So last Saturday in a Madison paper a half- 
page ad, with lots of white space as an atten- 
tion getter, and a night view of the company’s 
ofice for the same purpose, announced to the 
citizens of the State’s capital that “We are 
keeping open house this afternoon and evening. 
Come in. We are proud of the way we mod- 
ernized our display rooms and we know the 
many new items we have added to our stocks 
are very interesting to home owners and build- 
ers.” : 


And they came in. In spite of the fact that 
everybody who could do so was out at the 
stadium watching Wisconsin rally from a bad 
start to wallop Colgate University’s football 
men, there were plenty left to keep visitors in 
the office all morning and afternoon. And when 
evening came, and the gridiron tussle was only 
a fan’s dream and memory, the lumber com- 
pany’s open house was the center of attention. 
Men and women came in such numbers that 


the attendants could no longer explain to them 
much of the workings of the place, for there 
was no time or room to give each one personal 
attention. 

Mr. Connor said, after the office closed that 
night, that the crowds were all he had hoped 
for, and that it bore out his contention that it 
pays to modernize the lumber office as often 
as it needs such modernization. ‘“That’s more 
often than you’d think,” he said, “for things 
get out of date in a short time. Think of all 
the things that are new, just in the last three 
years!” 


Interest in Home Modernization 


Fonp pu Lac, Wis., Oct. 7—More than 100 
men interested in the building industries are 
joining their forces here for the organization 
of a home modernization bureau following the 
efforts and speech of R. A. Sleeper, of mod- 
ernization bureau headquarters, Chicago, before 
the South Central Wisconsin Lumbermen’s 
Club, who was enthusiastically supported on 
that subject by F. C. Durham, W. J. Durham 
Lumber Co., Neenah, who told about the splen- 
did results that followed participation in the 
modernizing campaign on the part of his con- 
cern. Salesmen for the Durham company made 


house-to-house canvasses in Neenah to stimu- 
late modernization. 

Seoretary Don S. Montgomery, of the Wis- 
consin Retail Lumber Dealers’ Association, 
spoke in memory of F. A. Fuller, of the Fuller- 
Goodman Lumber Co., Oishkosh, who recently 
died, and told about how Mr. Fuller had been 
active in the club, of which he was one of the 
founders. At the conclusion of Mr. Mont- 
gomery’s remarks all stood for a moment in 
silence in memory of Mr. Fuller. 


A rising vote of thanks was tendered H. W. 
Moore, president Moore & Galloway Lumber 
Co., Fond du Lac, for the dinner and cigars. 
E, A. Wade and R. T. Titus, of the West Coast 
Lumbermen’s Association, made short addresses 
with reference to Douglas fir and the motorized 
log home on wheels which brought Mr. Wade 
to the city. President J. A. Middleton, Ripon, 
who presided, read a letter from the secretary 
of the National Retail Lumber Dealers’ Asso- 
ciation, conveying invitations to attend the 
thirteenth annual convention together with a 
letter from Nate Kendall, Chicago, secretary . 
of the Illinois-Wisconsin Retail Coal Dealers’ 
Association, inviting those handling coal to at- 
tend district meetings in the Fond du Lac 
Vicinity. 





Retail Association Has 
Display of Many Woods 


What is intended to be a display of every 
commercial wood grown in the United 
States, and a number of foreign. woods as 
well, is nearing completion in the offices 
of the Chicago Retail! Lumber Dealers’ Asso- 
ciation at 30 North La Salle Street. L. 
Kraemer, research engineer in charge of the 
Chicago Lumber Institute, is responsible for 
the idea and its execution. 


When a representative of the AMERICAN 
LUMBERMAN called at the Institute offices last 
Wednesday, there were 296 specimens of 
Lumber, no two alike, hung up in the attrac- 
tive display cabinets. Most of them already 
are permanently located, but there remain 
several minor changes, such as arranging 
the boards in cabinets according to their 
uses and their species. In an adjoining room 
are other cabinets in which plywoods will 
be shown, and also insulation, wall-boards, 
and other similar materials. 

The corner room is reserved for lumber 
only. Along the north and south walls are 
sets of walnut cabinets, three on each side, 
and one cabinet is on the west side. The 
latter has not been completely arranged yet, 
but the work is progressing rapidly. The 
accompanying picture was taken from near a 
window in the east wall, which faces on 
La Salle Street, thirteen stories below. 

_ In the cabinet at the left of this picture 
is a varied collection of hardwoods, and the 
third row of boards is a group of West 
Coast hemlock flooring. This latter is not 
permanently situated, for it is planned to 
have the hardwood flooring and softwood 
flooring in separate cabinets. The short 
board in the center of this first cabinet is a 
piece of genuine Honduras mahogany, and a 
fine contrast may be seen by comparing its 
color and grain with that of a board of 
Philippine mahogany which is hung further 
back in the same row. (The hangers, by the 
Way, are ingenious devices which permit the 
easy removal or placement of boards at any 
time, without removal of any other board.) 


Some of the hardwoods to be seen in this 


cabinet are, besides the two mahogany 
specimens: Cottonwood, basswood, butter- 
nut, magnolia, soft elm, several differ- 


ent specimens of gum, hard maple, birch, 


oak (plain sawed, quar- 
ter sawed and curly 
oak), yellow poplar, 
black walnut and 
cherry. Some of the 
specimens found in the 
next cabinet are south- 
ern pine, stained oak, 
and tidewater red 
cypress. Also in this 
cabinet, and forming a 
large part of its dis- 
play, are numerous 
flooring 


samples, in- 
cluding oak in various 
widths up to plank 


size, birch and red birch, beech and red beech, ° 


and many specimens of maple. 

The West vies with the North in the 
third cabinet. From the Coast are redwood 
boards. A large display of Idaho white pine 
boards and larch flooring from the Western 
Pine Manufacturers’ Association is to be 
seen, and another large group of Douglas fir 
from the West Coast Lumbermen’s Associa- 
tion. The Northern Hemlock & Hardwood 
Manufacturers’ Association contributed sam- 


ples of birch, maple, brown ash, and elm. 


boards, to help fill the cabinet almost to 
overflowing. 

Pondosa pine, bearing the well advertised 
mark of the Western Pine Manufacturers’ 
Association, occupies the first cabinet on the 
right of this picture. It enables one to see 
the many different grain effects possible with 
this wood. In the second cabinet is a large 
display of Douglas fir and Sitka spruce from 
the West Coast Lumbermen’s Association, 
and here again the possible variations in 
grain are shown to fine advantage. Some 
of the very finest and evidently most care- 
fully prepared samples in the entire room are 
the thick boards sent by a manufacturer to 
demonstrate what this North Carolina kiln- 
dried pine can do. They, too, are in this 
second cabinet, as is a group of good looking 
B&better Arkansas soft pine and other south- 
ern pine. 

When the inquisitive verb-hurler' opened 
the third cabinet the result was almost too 
much for him. Inside was board after board 
of Port Orford cedar and western cedar, 








Part of the 296 wood specimens already on display 


alongside a neat row of West Coast hem- 
lock. They were nice to see and feel, but 
with a muttered “Pity the poor moth in a 
place like this” the reporter hastily shut the 
twin glass doors and retreated to the window 
to think it over. And just about that time 
a man labored through the door with—more 
specimens. But it was southern pine, and 
oh, how beautifully sanded! 

There still is work to be done on this dis- 
play, for all the specimens must be labeled, 
and some must be re-located in proper order. 
The Cell-ized oak and the stained maple 
flooring in that seventh cabinet must be ar- 
ranged, with plenty of other boards to keep 
them company. But Mr. Kraemer expects 
to have it all completed by the time the 
National Retail Lumber Dealers’ Association 
convenes at the Palmer House in Chicago, 
October 23, and he plans to give the visit- 
ing retailers an opportunity to see a com- 
plete display, ready for the use of contrac- 
tors. 

For that is the purpose of the collection of 
woods. “Most of the contractors,” Mr. 
Kraemer said, with the conviction of evi- 
dent experience, “don’t know what can 
really be done with wood when it is “properly 
used, and don’t know which kinds to buy. 
A good many of the architects don’t know 
which variety to specify to meet a certain 
need. And it’s hard to tell them the answer 
unless you have it in an actual piece of each 
wood, for comparison. They can come up 
and look at this display and see the difference 
immediately. 
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New Yard Is “Different” 


Cable Lumber Co., Chicago, Attracts Business by Generous 
Use of Signs and Inherent “Woods Appeal” 


“A new lumber yard and office that are dif- 
ferent—that’s what we wanted. And I think 
we got it.” 

M. R. Cable was talking. 
the Cable Lumber Co. stood surveying the at- 
tractive and convenient neatness of his new 
office at 400 North Kedzie Avenue, Chicago, 
pointing out the features in which he and his 
associates take justifiable pride. A’ represent- 
ative of the AMERICAN LUMBERMAN stood be- 
side him, and later accompanied him on a trip 
around the yard, and had to admit that it truly 
is different. 

The Cable Lumber Co. does not believe in 
“hiding its light under a bushel.” Instead, out 
in front is a fine neon-tube electric sign—the 
kind that fairly burns itself into your eyes and 
memory—so that “he who runs may read,” and 
know that here is a lumber yard. If that by 
some chance fails to convince him, the window 
display of various and sundry kinds of mill- 
work should be ample proof. The cabinets in 
that display window are made of wood—real 
wood, the kind that grows in trees and not in 
steel mills. It is easy to tell that the grain in 
the white pine, exhibited in the window, is not 
just painted on “skin deep” but goes clear 
through, for, because it is wood, the lumber- 
man dares to display the cabinets in their nat- 
ural finish. 

But the master stroke of advertising is to 
be seen in the automobile entrance, which is a 
wide paved alley along the north side of the 
Chicago & North Western Railroad track ele- 
vation, separating it from the lumber office. 
A large yellow brick archway, spanning the 
distance from the track to the office, further 
proclaims the name of the lumber company. 
There is, however, a more unusual kind of 
sign in this auto entrance. It is a cross-section 
of a laree redwood tree, which was old when 
Nero sold reserved seats for the great Rome 
fire and a forest giant when Columbus clung 
excitedly to the rigging of the Santa Maria 
and watched the West. Indies over 
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The office and lobby. Left to right: M. R. 
Cable, president; E. L. Nussbaum, auditor; 
Max Claus, manager. Behind Mr. Claus is one 
of the knotty pine panels, and beside him are 
the doors to the display window. He ts stand- 
ing in the front lobby. Picture 
from the drivers’ entrance 


was taken 


the horizon. It is a big pancake twenty inches 
thick, and stands on edge, leaning against one 
of the pillars of the arched entrance. Across 
the six-foot diameter the words “Cable Lum- 
ber Co., Est. 1907” were carved into the wood 
and were then covered with gold leaf. It is a 
most distinctive advertisement and gives a de- 
cidedly “‘woodsy” atmosphere to the place. 
This is extended to other parts of the yard, 
also, for just beyond the big piece of log is an 
attractive little lean-to building nestling 
against the wall of the track elevation. It is 
covered with log siding, and provides an ex- 
cellent display of this material. Two attrac- 
tive double doors, of a quality that would grace 
a beautiful home, are a further display. 
Opened, they give access to that very unlum- 
berlike but—in this. motorized age—very es- 
sential set of equipment, the gasoline pump. 
The little cabin looks like anything else but a 
filling station, and its true identity was shown 
only when a driver stopped his car there, 
opened those double doors, and snaked a gaso- 
line hose out from its “innards.” Even then 
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Cable beside a sign that attracts atten- 
It is a cross-section of a redwood tree 


the same purpose, only it’s higher. And the 
garage here is handy, for the trucks don’t have 
to back in or out of the garage, and always 
are ready, already warmed up, on the coldest 

mornings.” 
The office was the next destination of the 
sightseeing tour. As one enters at the front 
door the office presents 














a rather unusual sight. 
Counters and counter- 
height partitions, with 
birch tops and under- 
parts made of southern 
pine, provide a_ lobby 
across the front and 
along the south side, in 
the main office, and 
enclose the desks used 
for accountants, typists, 
and other work of a 
similar nature. In the 
front part of the lobby 
are chairs for the con- 
venience of customers, 
and a porcelain drink- 
ing - fountain, emerald 
green in color, is set in 








Concrete pillars keep the lumber piles off the ground 


it seemed almost incredible. The filling station 
Is not open to the public, for in addition to 
the lock on its own doors it is protected by 
large doors which are easily rolled around, on 
their overhead railway, to close the archway. 

Out in the yard are large piles of lumber, 
of which this company stocks, on the average, 
about a million feet, including all the ordinary 
commercial varieties. The boards and dimen- 
sion are neatly piled, but other things are to 
be noticed—all the lumber is raised on concrete 
piling, to keep ground-moisture out and to let 
air reach all sides of the lumber. 

Max Claus, secretary and manager of the 
company, said that the $3 each of the 350 con- 
crete pillars cost is a_ profitable investment, 
when it can buy all these features to insure 
the continued high quality of the lumber. 

Going from the yard to the office Mr. Cable 
led the way through what appeared much like 
a large corridor which could be opened at both 
ends and the floor of which was paved. “This 
is the garage,” he said, “where we keep our 
four trucks. It is steam heated, by the same 
boiler that heats our office. We keep our hard- 
wood lumber, flooring, fine trim and other sim- 
ilar stock in this same building. Now come 
upstairs (brief pause for station an- 
nouncements and for climbing the stairs). 

Now look out the window. See that gravity 
conveyor? Right across the driveway, and it 
lets us unload our cars of lumber while they 
remain on the railroad’s own right-of-way. 
There’s another one in the next building, for 


the north wall, with a 
background of stone. 
Panels of knotty Pon- 
dosa pine, at various 
places along the walls of the room, give a 
pleasing tone and an individualistic touch, and 
show customers some of the effects obtainable 
with this popular treatment of pine. 

At the rear of the side lobby is a different 
kind of answer to the modern question of how 
to keep the driver, with his soiled clothes, from 
using the same counter that the customers do. 
When the drivers enter this office from the 
yard, they step into a glass-enclosed compart- 
ment about the size of two phone booths and 
a medicine cabinet. It is just a nice convenient 
size for the man to have ample standing room 
and “elbow room.” When the driver has his 
back to the outer door, the wall he faces con- 
sists largely of a set of double windows giving 
access to the manager’s desk without the ne- 
cessity of Mr. Claus rising to hand any de- 
sired bills or invoices or other papers to the 
employee. On the driver’s left is another set 
of windows, on the inside of which is the desk 
on which the triplicate invoicer is kept. At 
the driver’s right is a door to the lobby (the 
rear end of the side lobby), so that a customer 
may use this same means of securing invoices, 
in cases of cash and carry purchases. 


Behind the main business office are three 
private offices, the first two of which are con- 
necting and the third of which opens on 4 
corridor. First is Mr. Claus’ office, a room 
quite remarkable. It is, as the manager him- 
self said, “the outside inside.” The drivers 
entrance, described above. from this room 
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> 
looks like a small bungalow, with roof “and 
everything” to maintain the proper effect. 
Across on the other wall is another represen- 
tation of the exterior of a house, and a pine 
hoard fence is to be seen along the north wall. 
Three kinds of siding, as well as attractive 
window and shutter designs, are thus displayed 
in this room. The plank flooring is Cell-ized 
oak in random widths, — 

This flooring is used in the next office, too, 
which is occupied by L. A. Kaplan, sales man- 
ager. Here both ceiling and walls are beamed, 
in English architectural style. The ceiling 
beams are Douglas fir and those on the walls 
(inch boards) are pine. 





In the presidential sanctum redwood panels 
cover the walls. Not large veneer panels, but 
wide solid boards, fluted and matched. There 
is a fluted frieze around the top of these 
panels, and above that a scalloped cornice, all 
around the top of the wall. Built-in bookcases 
are at either side of the large window. The 
door is walnut. All the lumber in the com- 
pany’s office is treated with a walnut finish, 
except the oak and maple flooring, the pine 
panels in the outer office, and the painted sid- 
ing around the glass partitions that enclose 
Mr. Claus’ office. 

The ideas for the decorative uses of wood 
in these offices came from Mr. Cable’s son, 





Max L. Cable, of the architectural firm of 
Cable and Spitz. Because of his own family 
lumber connections he had wnusually good ideas 
of how a lumber yard could use wood in the 
ways that he as an architect knows well. 

This is the fourth location the Cable Lum- 
ber Co. has had in its twenty-two years of 
existence. Its former place, on Western Ave- 
nue, was leased, but this one was purchased, 
and the buildings made to order. The move 
was made only a few weeks ago. 

“And with our signs and everything people 
are beginning to find out that we are here,” 
Mr. Claus said, as he smilingly sent for exe- 
cution an order a customer had just brought in. 




















Floor plan of Cable Lumber Co. office. Auto driveway at bottom, and Kedzie Avenue at right, on diagram 


A New Conception of Service to the Consumer 


Students of the economics 
tion of the retail lumber industry have long 
felt the need for a specific answer to the ques- 
tion, “Where does the obligation of the retail 


and the evolu- 


lumber dealer to the 
where end?” 

The question has been answered by a group 
of lumber retailers who have developed a defi- 
nite program for lumber distribution and have 
installed in their organizations a specific sys- 
tem of merchandising and financing designed 
to realize the fullest opportunities in building 
material retailing, who are known as the As- 
sociated Leaders of Lumber and Fuel Dealers 
of America. 

The “Associated Leader” organization, while 
made up of lumber retailers exclusively, is not 
a lumber association in the customary sense, 
but is a corporation owning copy and registra- 
tion rights to certain essential features of this 
combined merchandising-financing plan which 
are franchised to dealers becoming members of 
this organization. 

Commencing three years ago with a small 
group of middle western retailers the “Asso- 
ciated Leaders” has grown conservatively but 
steadily until the organization embraces several 
hundred operations located in practically every 
State, with an unusual record of individual 
achievement under the system. The develop- 
ment of the Associated Leaders has been a 
search for the lumber retailer with the ambi- 
tion to accept (and to profit by accepting) the 
logical responsibility of a lumber retailer to his 
public. 

To a representative of the AMERICAN LUM- 
BERMAN the president of the Associated Lead- 
ers, Arthur A. Hood, said: “The basic plat- 
form of Associated Leader members may be 
summed up in one sentence: increasing profit- 
able volume through dealer-controlled, non- 
competitive business secured by the sale of 
complete units direct to the consumer properly 
financed.” Further developing this subject, he 
continued : 

This platform replaces some of the too well 
grounded traditions of the lumber trade, such 
as figuring competitive lumber bills for the 
Contractor and permitting the contractor to 
assume the entire task of selling the con- 
sumer. 

The consumer is not interested in 2x4s as 
such, but is very much interested in new and 
improved homes and other building units. 

The retailer can have no greater obliga- 
tion to the consumer than to interpret his 


consumer begin, and 


products and services to the consumer in 
understandable language. 

There are two phases to a proper under- 
standing of the lumber retailer’s products and 
services on the consumer’s part: 


1. The consumer wants to know the cost 
of the complete service unit—the new home, 
the completed modernizing job, the new barn, 
the new roof, the built-in cabinet. Instlla- 
tion ready for use is the major factor in the 
consumer’s mind; he cares little about the de- 
tailed cost of materials. 


2. The consumer wants his cost interpreted 
to him in monthly-payment language. 85 per- 
cent of a lumber retailer’s customers must 
live in houses costing under $8,000—their in- 
comes are $250 per month or less. They do 
not want to think of a house as costing $5,000 
or a barn $2,800. The consumer wants to 
know the monthly cost—$50 per month to 
pay for the house or $35 per month for the 
barn. 

When the lumber retailer learns to inter- 
pret his products to the minds of the consumer 
in terms that are within the scope of the 
family’s monthly income, then and then only 
will the retailer secure his proper share of 
the consumer’s dollar. 

The cash resources of the individual con- 
sumer have little to do with the question. 
No matter how much money the average 


family has in savings and investments, the - 


monthly payment interpretation of the cost 
of the complete unit attracts them. 

That is the reason that 50 percent of the 
new home sales and 70 percent of the mod- 
ernizing sales attracted by monthly payment 
advertising turn out to be cash deals. 

Retail merchants should learn to think of 
installment seling by its more-nearly-correct 
name, budgetary buying, on the part of the 
consumer. 


Dealer-Contractor Co-operation 


Someone must sell the complete unit to 
the consumer. The Associated Leader system 
provides that the sale of the complete unit 
to the consumer shall be a co-operative proj- 
ect for the dealer and contractor, with the 
dealer logically in control. 

The logic of dealer-controlled complete unit 
selling is clarified by an analysis of the 
integral parts of a small house sale; i. e., 
design, finance, materials, mechanical skill 
and supervision. The first three are true 
dealer functions and he has also a part in 
the supervision of the proper installation of 
his materials. 

The same logic applies to the other con- 
sumer service units into which are fabricated 
the various materials the dealer handles. 


Complete unit selling co-operatively accom- 
plished by the dealer and contractor is sub- 
stantially a non-competitive proposition for 
both dealer and contractor and therefore, a 
profitable one for both. 

Financing is the key to the sale of the com- 
plete unit in the Associated Leader system. 
Consumers are sold the home they can afford 
to live in and pay for. Proper financing in- 
sures mutually profitable deals between dealer 
and consumer. 

Installment selling under this system taps 
large new markets for the dealer and brings 
heavy increases of profitable volume. 

Financing is done by the dealer for the 
consumer under the Associated Leader sys- 
tem in four departments. First, new home 
selling; second, modernizing; third, farm 
building units; fourth, built-in units and other 
specialties. 

The system is applicable under all operat- 
ing conditions from the largest city yards 
to the smallest rural districts. Its manager- 
educational features make it especially adapt- 
able to line-yard operations and many of the 
larger chains are now using the combined 
plan. 


Merchandising Features Explained 


Discussing the copyrighted- features of the 
Associated Leader system, H. Vaughan Black, 
secretary of the “Leaders,” said, “the Ameri- 
can people want assurance of quality in the 
merchandise they buy.” 

The forward-looking retailer will, therefore, 
stock quality materials and stress this fea- 
ture in his merchandising. 

The Associated Leader system provides 
three features which enables the retailer to 
capitalize the quality of his materials to an 
unusual extent. 

The first of these is a registered trademark 
—‘‘Certified Material’—which enables the re- 
tailer not only to identify his unmarked ma- 
terials, but to put his own identity on nation- 
ally advertised and trade- and grade-marked 
items. The benefits of the manufacturer’s 
advertising is thus doubled and directed to 
dealer channels. 

The second quality feature is the bond. 
Each Associated Leader member is bonded 
with a national surety company so that he 
can send, with each delivery, an actual bond 
certifying the grade, quality, count, measure, 
weight etc. to the consumer. 

The third of these features in the Asso- 
ciated Leader system is the Certificate of 
Quality which is given with completed new 
building units and modernizing jobs. This 


(Continued on Page 70) 
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National Production, Shipments and Orders 


Wasuinecton, D. C., Oct. 7.—Following is the National Lumber Manufacturers’ Association report for the week ended Se 


i 


pt. 28, 1929, and 


for twenty weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparison with sta 
tistics of identical mills for the corresponding periods of 1928: * 


ONE WEEE 





No. of Percent Percent Per 
Softwoods: Mills Production of 1928 Shipments of 1928 Orders of 19% 
Southern Pine Association.........seeeeeee08 132 60,795,000 93 61,280,000 83 54,401,000 73 
West Coast Lumbermen’s Association......... 102 111,905,000 95 100,949,000 86 105,230,000 82 
Western Pine Manufacturers’ Association.... 36 34,751,000 92 32,913,000 82 30,703,000 92 
California White & Sugar Pine Mfrs.’ Assn.. 14 18,441,000 114 14,045,000 87 13,178,000 "91 
Northern Pine Manufacturers’ Association... 9 10,119,000 78 8,462,000 75 7,292,000 78 
Northern Hemlock & Hardwood Mfrs.’ Assn... 24 4,055,000 179 4,345,000 134 2,408,000 70 
North Carolina Pine Association............- 48 7,300,000 118 6,210,000 83 9,651,000 150 
California Redwood Association........+++++. 14 7,148,000 90 7,575,000 112 10,116,000 152 
Tetet SECCWOOES. cs ciccecevesesciveceosuce 379 254,514,000 95 235,779,000 85 232,979,000 84 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 185 42,295,000 112 39,659,000 107 41,427,000 110 
Northern Hemlock & Hardwood Mfrs.’ Assn... 24 3,664,000 92 5,351,000 105 3,644,000 106 
EE a ee ee 209 45,959,000 110 45,010,000 107 nak 45,071,000 110 
err er 564 300,473,000 97 280,789,000 88 278,050,000 88 
TWENTY WEEKES 
Softwoods: 
Southern Pine Association.............sseee: 2,700 1,215,893,000 93 1,194,147,000 86 1,150,415,000 83 
West Coast Lumbermen’s Association........ 1,897 2,106,817,000 100 2,160,819,000 91 2,069,755,000 89 
Western Pine Manufacturers’ Association.... 695 731,208,000 103 657,128,000 90 617,002,000 94 
California White & Sugar Pine Mfrs.’ Assn... 507 * 678,223,000 97 545,241,000 91 541,442,000 93 
Northern Pine Manufacturers’ Association... 180 204,265,000 88 183,815,000 90 161,068,000 85 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 613 88,061,000 85 81,731,000 88 61,768,000 78 
North Carolina Pine Association............. 788 126,813,000 94 122,214,000 91 108,561,000 83 
California Redwood Association.............. 273 147,761,000 105 156,932,000 111 153,619,000 1ll 
tee BOERGGO. 666 o6:6s cst eerenesensioeers 7,653 5,299,041,000 98 5,102,027,000 90 "4,863,630,000 89 
Hardwoods: 
Hardwood Manufacturers’ Institute........... 3,787 760,913,000 111 734,088,000 104 742,965,000 104 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 613 140,036,000 117 129,512,000 93 117,584,000 90 
Co ee er 4,400 900,949,000 112 863,600,000 “102 ~ $60,549,000 102 
i... viele paenkneeeeerme eens eres 11,440 6,199,990,000 100 5,965,627,000 92 5,724,179,000 90 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., Oct. 7.—Following is a statement for five associations of the footage of 
gross stocks on hand Sept. 28, and the percentage relationship of the unfilled orders to stocks: 


Association— 
Southern Pine Association 
West Coast Lumbermen’s Association........-. 


Western Pine Manufacturers’ Association ie een 
Northern Pine Manufacturers’ Association..... 
Hardw%od Manufacturers’ Institute............ 


Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 

117 726,415,000 160,981,000 22 
140 1,167,246,000 495,307,000 42 
38 879,680,000 106,080,000 12 
9 351,556,000 49,741,000 14 
169 908,463,000 271,295,000 30 





Southern Pine Barometer 


New Orveans, La., Oct. 7—For the week 
ended Sept. 28, Saturday, 149 mills of total 


| 


capacity of 18034 units (a unit representing | 


an average monthly output of 
2,000,000 feet between Nov. 1, 1925, and Oct. 


1,500,000 to | 


31, 1928), report as follows to the Southern | 


Pine Association : 


Percent Percent | 


3-year Actual 


Production— Carst Feet Av. Prod. Output 
Aver. 3 yrs... .... 76,563,784 a aol endo 
 «¢¢-c.a2 ee See Ce secs 

Shipments* 3,239 67,928,308 88.72 100.20 

Orders— 

Received* ... 2,842 59,602,424 77.85 87.92 
On hand end 


weekt . 9,092 190,677,424 nem aces 
*Orders were 87.74 percent of shipments. 
+Basis of car loadings in August average, 
20,972 feet. 


tOrders on hand at above 149 mills showed 
a decrease of 4.18 per cent, or 8,325,000 feet, 
during the week. 


North Carolina Pine 


Norrotk, Va., Oct. 7—The North Caro- 
lina Pine Association makes the following 
analysis of figures from one hundred and 
twenty-seven mills for the week ended Sept. 28: 


Per 
Percent Percent cent 
Aver.* Actual Ship- 





Production— Feet Output Output ments 
Average* .17,778,000 ae ne wa 
Actual .-12,076,000 68 - a 

Shipments ..10,703,000 60 89 we 

Orderst . -14,810,000 84 122 139 

Unfilled 
Orders . . 73,842,000 ; 


tAs compared with preceding week there is 
an increase in orders of 70 percent, two less 
mills reporting. 

*“Average” is of production for the last 
three years, 


West Coast Analysis 


SEATTLE, WaAsSH., Oct 5.—The West Coast 
Lumbermen’s Association furnishes the follow- 
ing supplementary analysis of domestic cargo 
business for the week ended Sept. 21: 

















Washington British 
and Oregon Columbia 
97 Mills 18 Mills 
Orders on hand first of 
week— 
CRRREOOMEE.. 6. toes ae 87,765,679 3,169,051 
Atlantic Coast ....125,109,378 15,562,037 
Miscellaneous ..... 4,150,893 2,582,000 
ae 217,025,950 21,313,088 
Orders received— 
Califormia ..ccccss 20,602,635 125,000 
Atlantic Coast .... 19,330,309 7,892,992 
Miscellaneous 158,000 175,000 
ee ree 40,090,944 8,192,992 
Cancellations— 
Califormia. .ccccces ne: weakens 
Atlantic Coast .... 15,000 125,000 
ED cuenw, eanekie _..eaeamene 
NE Fen, 213,000 125,000 
Shipments— 
re 20,760,862 600,000 
Atlantic Coast .... 18,722,727 5,537,417 
Miscellaneous 2,127,886 687,000 
eee 41,611,475 6,824,417 
Orders on hand end of 
week— 
California ..cceocss 87,409,452 2,694,051 
Atlantic Coast ....125,701,960 17,792,612 
Miscellaneous 2,181,007 2,070,000 
0 ares 215,292,419 22,656,663 
Total domestic cargo— 
Orders on hand first of 
WEE cidchsereasere 238,339,038 
Orders received ......... 48,283,936 
Cancellations ........++. 38,000 
SEED cccccevoaerees 48,435,892 
Unfilled end of week ....237,849,082 





| 
| 





West Coast Review 


[Special telegram to AMERICAN LuMBERMAN] 


SEATTLE, WaSH., Oct. 9.—The West Coast 
Lumbermen’s Association reports that 219 mills 
—all those giving prodnction, shipments and 
orders—during the week ended Oct. 5 gave 
theee figures: 

Production 171,939,000 


Shipments 176,355,000 


2.5 over productio 
Orders . 4 p ~ 


.- 167,534,000 2.5% under production 


A group of 303 mills, whose production re- 
ports for 1929 to date are complete, reported as 
follows: 

Average weekly operating capacity. 295,742,000 


Average weekly cut for 40 weeks— 
1928 


iailerah yeaa athein ache O18 wie i ulate antics 205,912,000 
UN ark hata te ia: scald si owe iaig ak asi 205,945,000 
Actual cut week ended Oct. 5...... 197,118,000 


A group of 219 mills, whose production for 
the week ended Oct. 5 was 171,939,000 feet, re- 
ported distribution as follows: 





’ Unfilled 
Shipments Orders Orders 
Rail . 66,234,000 65,705,000 165,864,000 
Domestic 
cargo .. 56,693,000 53,862,000 258,295,000 
Export ... 37,006,000 31,545,000 211,142,000 
Local .... 16,422,000 2G,433,000 «coe cisvecus 
176,355,000 167,534,000 635,301,000 


A group of 112 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1928 to 1929 to date, reported as follows: 


Week Average Average 
ended Oct. first 40 first 40 
5, 1929 weeks, 1929 weeks, 1928 
Production .101,356,000 109,752,000 113,482,000" 
Shipments .117,333,000 112,669,000 121,660,000 
Orders . .106,357,000 111,721,000 121,195,000 





California Pines 


_ San Francisco, Cauir., Oct. 5.—Following 

is the latest report of the California White & 

Sugar Pine Manufacturers’ Association, based 
on statistics for twenty-six mills: 

Percent 

Percent of same 

of pro- period 


Feet duction of 1928 
Por week ended Sept. 28: 


a... ere 34,066,000 a eee 
Shipments ......... 29,474,000 86.5 oo 
NN a ile as awe aa 25,813,000 75.8 sees 
Stocks Sept. 28..... 674,787,000 Se 97.4 
Por 39 weeks ended Sept. 28: 

Production ....... 1,056,896,000 ee 98.6 
Shipments ....... 1,076,325,000 101.8 99.1 
EE isle é:2 steaci 1,055,867,000 99.9 96.7 
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“Hemlock and Hardwood 


Osuxosn, Wis., Oct. 7—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 


week ended Sept. 28: Percent 
of Ca- 
Hardwoods— Total Per Unit* pacity 
Capacity, 60 units*..12,537,000 210,000 100 
Actual production.... 5,381,000 90,000 43 
ShipmentsSt ..--.--++ 8,151,000 136,000 65 
Orders receivedt .... 6,059,000 101,000 48 
Orders on hand ..... 45,437,000 757,000 me 
Hemlock— 
Capacity, 80 units*..16,971,000 210,000 100 
Actual production . 6,079,000 76,000 36 
Shipments? .......... 5,576,000 70,000 32 
Orders receivedt .. 8,419,000 43,000 21 
Orders on hand ..... 15,700,000 196,000 rage 


*Daily 10-hour productive capacity of 35,00 
feet is considered one unit. The production 
js based on mill log scale, and lumber cut 
overruns this by 20 percent. 


*Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 





California Redwood 


San’ Francisco, Cauir., Oct. 5.—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 
Association for the week ended Sept. 28: 


Redwood. ‘White- 
Percent of wood 








Feet production Feet 
Production ..... 7,148,000 100 2,314,000 
Shipments ...... 7,575,000 106 1,610,000 
Orders— 
Received ..... 10,116,000 142 1,259,000 
eee 35,980,000 ane 4,955,000 


Detailed Distribution of Redwood 
Shipments Orders 





Northern California* ..... 2,697,000 3,256,000 
Southern California* ..... 1,140,000 1,998,000 
BR era 10,000 80,000 
III, on ns ch so sae se avi 2,299,000 2,499,000 
NS re mae 1,429,000 2,283,000 

7,575,000 10,116,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


fWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Southern Pine Costs 


New Orteans, La., Oct. 7—The Southern 
Pine Association’s cost statement for July gives 
average cost per thousand feet, board measure, 
of producing and shipping southern pine lum- 
ber, not including interest on loans or invested 
capital. This report, covering 89 mills operat- 
ing 128 units that produced 226,998,982 feet, 
shows that average total cost per thousand feet 
for that month was $25.59. This is a decrease 
from the average cost for June, which on a 
production of 207,122,791 feet was $26.40, and 
an increase of 65 cents over the same month 
last year. The average cost for the first seven 
months of 1929 was $25.35 on a total produc- 
tion of 1,597,597,268 feet, compared with $24.57 
last year on 1,770,613,929 feet. Of the 72 con- 
cerns whose mills are included in this report, 
42 showed costs less than the average. The 
figures for the entire number show a spread 
from a low of $17.43 to a high of $65.22. 





Southern Red Cypress 


JACKSONVILLE, Fia., Oct. 7.#—The Southern 
press Manufacturers’ Association has com- 
piled the following statistical data on stocks 
and unfilled orders of ten representative mem- 
ber mills, as of July 31: 


Stocks— Feet 
Green to three months........... 16,246,000 
Three SY CU ee 9,511,000 
Six to nine months.............. 14,427,000 
Nine months to dry.........+.+. 97,924,000 

Cie) ee ee 138,108,000 


siege aaa oe 14,448,000 


of the census the following prices, per thousand 


being selected from the complete list: 


No. 1 Dimension, 

S1S81E, 2x4—16 

Southern Douglas 

pine fir 

New Haven, Conn. .....'...sces. $48.00 
New Bedford, Mass............ 48.00 
oe ee ae 44.00 
I 6 a k'aiw 5-0 G2 os ab areas $38.00 42.00 
PG, UE, Wises a earaceceren 42.00 50.00 
se Sere ererer 47.50 45.00 
PRERRGMINOR,. Fic ccc ccccccesve 37.00 43.00 
pe, ae 40.00 55.00 
SE, Ss ace cveendevaseee 40.00 45.00 
Ces Ss 6.56 55.60 oo ow eee 45.00 45.00 
CPs. “SUINIIs 6. 5:0 00's iwsinwes 45.00 auntie 
are 50.00 50.00 
DEPOT, «WB oe cc ctv cewese 40.00 43.00 
Ee 40.50 45.50 
a, ee a 43.00 ame 
CE BE. es Bee iicciccmvcs eae 48.00 
ee PA, Rc occ ek oneuceus 48.00 sia 
ee ne 39.00 
Bam Prameiecs, Callf.....ccece 27.50 
a eee ee 21.00 
Pe GH bob eds ets evedvecer 20.00 


Census Bureau Delivered Prices 
Wasuincton, D. C., Oct. 7—The Department of Commerce has secured through the bureau 


for lumber items and per hundred square feet 


for shingles, as the average paid Sept. 1, by contractors for material delivered on the job, these 


Plooring, 1x4” Shingles, Extra 
Common 10 to 16’ Clear, 16”, 5/2 
oards Southern Douglas 
1x6” pine fir Red 
No. 1 “C” e.g. No.2v.g. cedar Cypress 
$38.00 mae are: $7.50 RA 
40.00 saad $88.00 6.10 
38.00 $85.00 ree 6.50 
35.00 85.00 ‘este 5.50 
39.00 80.00 80.00 5.90 
40.00 85.00 80.00 6.00: oe 
42.00 79.00 80.00 6.85 $ 8.00 
45.00 pane ae 7 Re piece 
iat 73.00 80.50 4.50 12.00 
aa ee send 6.00 8.00 
40.00 85.00 ene 6.00 tu hs 
er 75.00 75.00 6.00 6.00 
48.00 80.00 Ris ete 5.00 Ones 
43.00 58.50 61.00 5.85 
52.50 64.00 sie i 4.40 
43.00 io be 72.00 5.50 ee 
58.00 cine 7.50 9.00 
38.00 68.00 6.00 eoek 
27.00 55.00 7.50 
19.00 . 45.00 3.50 
20.00 one's 4.00 





California Pine Statistics 


San Francisco, Cauir., Oct. 5.—The fol- 
lowing is a summary of August production and 
shipments, and Sept. 1 inventories and unfilled 
orders, as prepared by the California White & 
Sugar Pine Manufacturers’ Association: 








August Reports for 24 Mills 
Production Shipments 
Calif. white pine...... 108,659,740 86,351,076 
ey og os os anoles 27,729,668 9,366,011 
ort et eee ee 3,492,212 
coo SO eee 136,389,408 99,209,299 
I SI oo id wii diate ows 11,020,220 9,411,464 | 
Red (Douglas) fir..... 3,781,641 1,478,636 
All other woods...... 1,586,418 4,793,679 
pe era eee 9,426,436 
Total other woods... 16,388,279 25,110,215 
Grand totals ....... 156,777,687 124,319,514 


Sept. 1 Inventories and Unfilled Orders 





Unfilled 
Inventories Orders 
No. 2 shop and better— 
Calif. white pine.... 112,647,787 16,918,900 
SUGARS PIO .cccceres 65,694,958 6,814,300 
No. 3 shop, mixed pine 24,472,897 11,254,502 
No. 3 and better shop, 
white and sugar pine 634,000 455,000 
Total uppers ..... _. . 203,449,642 35,442,702 


Commons— 


California white and 
sugar pine .......323,698,262 
All other woods..... 78,531,195 


i wlio 402,229,457 


145,525,146 
32,316,983 


168,842,129 





Total lowers 


Grand totals ....... 605,679,099 204,284,831 
Box shook and cut 
INDY Said wad een S aelak 19,130,280 38,069,308 


Comparative Reports on 23 Operations 


The following comparative statistics from 23 
operations for August, 1928, and August, 1929, 
represent 64 percent of the total pine industry: 


Percent 
1928 1929 Decrease 


Aug. Production— 


Unfilled Orders Sept. 1— 
No. 3 shop and 








OCR . ccwass 41,326,615 
All species and 

Ng o's. ies 206,495,135 
*Increase. 


Pine only ..... 142,422,493 131,517,866 7.8 
All species in- 
cluding pine.159,182,229 147,894,433 7.0 
Aug. Shipments— 
Pine only ..... 111,459,122 96,310,347 14.6 
All species in- 
cluding pine.135,605,232 121,420,562 10.5 
Inventories Sept. 1— 
No. 3 shop and 
Detter sissies 164,231,457 201,424,275 *22.6 
All species and 
STAGE .. «v0: 569,345,006 598,192,361 *5.0 


35,442,702 
201,298,525 





- Western Pine Summary 


PorTLAND, OreE., Sept. 28.— The Western 
Pine Manitfacturers’ Association summarizes 


as follows reports for the week ended Sept. 28 


trom 38 member mills: 


Per- 
cent 
Percent Ship- 
Production— Carst Feet ofcut ments 
*Average ... ... 35,060,000 ae ae 
Pe eee 35,727,000 
Shipments 
LO”, ee 1,271 33,046,000 
Local deliv. ... 879,000 ides ate 
Total 
shipm’ts .. 33,925,000 95.0 
Orders— 
Booked 
eee 1,199 31,174,000 
aS eee i 879,000 
Total orders 32,053,000 89.7 94.5 
On hand‘end 
week ..... 4,080 106,080,000 


Bookings for the week by thirty-eight iden- 
tical mills were 113.3 percent of those for the 
previous week, showing an increase of 4,275,- 
000 feet. 


tCar basis is 26,000 feet. 


*Of 3-year average weekly production for 
current month. Inland Empire production is 
so seasonable that during winter months ac- 
tual production amounts to less than 50 per- 
cent of yearly average while during peak sum- 
mer months the production increases to well 
over 100 percent of this average. 


Comparative reports for thirty-six identical 
mills showed: 


3-year 

weekly 

Figures average 

for week for Sept. 

Production .............34,751,000 34,638,000 
a ere ee 32,913,000 35,749,000 
CE,  62s.a'd cman BOC EWES 30,703,000 30,831,000 





Big Sticks From West for East 


Vancouver, B. C., Oct. 5.—A train of forty 
cars laden with 175 sticks of British Columbia 
timber, each 125 feet long, left Vancouver this 
week in a special Great Northern train for 
Weehawken, N. J., to be used in construction 
of ocean terminal docks there. This parcel is 
the last of an order of 8,000 poles placed on 
the Pacific coast early last summer. 

The purchasers sought to get all the poles in 
British Columbia, but time did not permit 
British Columbian timber men to get them all 
out, so the order was scattered along the coast. 
The consignment via the Great Northern is the 
last, though the purchasers have been so pleased 
with the poles they have received from British 
Columbia that they have ordered an additional 
600. 
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Interest Sustained in Hardwood Market 


Sales Make Good Showing 


Mempuis, TENN., Oct. 7.—Southern hard- 
wood demand is spotted, but the total is ex- 
ceptionally good, and prices are holding firm. 
There is active demand from practically all 
consuming groups. Orders equal production, 
which is a good record for this season, when 
many mills are running overtime. Shipments, 
which have been slow, are beginning to increase 
and are nearing production. With a continua- 
tion of the present market, prices are sure to 
be advanced within a short time. 

The best buying is being done by furniture 

manufacturers, who are constantly in the mar- 
ket. There is a fair demand from interior 
trim and sash and door manufacturers, while 
box and crate plants continue to take a good 
volume. Many orders recently placed by auto- 
mobile manufacturers are being held up, but 
it is felt that before many weeks their pur- 
chases will be back to normal. The flooring 
manufacturers buy oak sparingly, but their 
business is showing improvement. The export 
trade is good. Many foreign buyers are plac- 
ing orders for delivery during the remainder 
of the year, but shipments for the time being 
are rather slow. 
_ The demand for sap gum and other gum 
items is still good. Prices are stiff on gum, 
and no doubt will continue so, because of the 
shortage of gum throughout the South. Prices 
on other items are holding firm, those on elm 
being the only exception. 

Weather has been ideal for production, and 
mills have been operating full time. 


Gum Active; General Demand Fair 


LouIsviLte, Ky., Oct. 7.—The general move- 
ment of hardwoods is very fair, but demand 
for pine is quite dull. The radio cabinet peo- 
ple are buying good amounts of core stock, 
cores, veneers and plywood. Everything in 
gum is active, and many houses are unable to 
supply demand for plain sap gum at $45 for 
No. 1 common. There is demand for 4/ to 
8/4 plain and quartered sap. Red gum is also 
in demand. Cypress is moving fairly well. 
Sycamore 5-inch stock is moving to furni- 
ture and 4/4 to box plants. Wormy oak con- 
tinues to sell, but common red and white oak 
are slow. Poplar continues inactive. Walnut 
is holding its own. Maple, elm and magnolia 
continue quiet, but ash has been moving some- 
what better. The feeling here is that there 
will not be much activity in automotive woods 
until December, and probably the latter part 
of that. At present, trade is dull, and runs 
largely to 4/4 stock, as heavier members will 
be made by glueing up. 

Prices of inch hardwoods, Louisville, are 
about as follows: Poplar, FAS, southern, 
$90; Appalachian, $95; saps and selects, $64G 
70; No. 1, $48@53; No. 2 A, $36@40; No. 2 
B, $24@27. Walnut, FAS, $240@250; selects, 
$165@170; No. 1, $95@100; No. 2, $40. Plain 
sap gum, FAS, $58; No. 1, $45@46; quartered 
sap, FAS, $61; No. 1, $46@48; plain red gum, 
FAS, $98; No. 1, $50; quartered red, FAS, 
$100; No. 1, $52. Cottonwood, $51, $35 and 
$32. Ash, $75, $50 and $30. Southern red 
oak, $68, $52 and $42; white, $86, $54 and 
$44. Appalachian plain red oak, $85 and $55; 
plain white, $96 and $58; quartered white, $135 
and $75; quartered red, $110 and $60. 

The Louisville Hardwood Club is moving 
its meetings back to the Brown Hotel, after 
meeting through the summer at the Louisville 
Country Club. The annual meeting is likely 
to be held the early part of November. 

The Louisville Purchasing Agents’ Associa- 
tion is having members tell something of their 
own business, Claude Watkins, of the Embry 
Box Co., Louisville division of the General 
Box Co., Chicago, at a dinner at the Kentucky 


Hotel Oct. 6 talked on the manufacture of 
boxes. 

The Mengel Co., Louisville, this year moved 
its box manufacturing department into a new 
plant on Twelfth Street, its former great box 
plants having all been given over to automo- 
bile body production. 

Walter P. Stone, traveler in Kentucky terri- 
tory for the cypress house of Dibert, Stark 
& Brown, of Bonner, La., and Mrs. Stone were 
in a terrific automobile crash, just out from 
Lexington, Ky., on Oct. 3. Mr. Stone has 
hardly a chance of recovering from injuries 
suffered. Mrs. Stone was painfully but not 
seriously injured. Mr. Stone is about seventy 
years of age. 


Buffalo Trade News 


Burrato, N. Y., Oct. 8—The annual Adi- 
rondack forestry tour was made from Sept. 
27) to 30 by over one hundred persons, and 
was a great success. About forty plantations 
were visited. On some of these white pine 
trees were averaging two feet of growth a 
year and were adding over an inch of diam- 
eter in three years. A. F. Amadon, super- 
visor of reforestation, showed second growth 
lands which were growing at a rate of over 
$8.50 an acre a year. W. G. Howard, super- 




















To show what it may do in the way of build- 
ing, furnishing and equipping a modern home 
a big loop store in Chicago built the house 
shown in the picture. It is seen in a Chicago 
suburb and only the landscaping remains to be 
finished. Every part of this home is of wood, 
save only the chimney. Its location is in one 
of the most attractive residence sections, sur- 
rounded by new homes of all descriptions 





intendent of the division of lands and forests, 
explained the workings of the fire protective 
system, and read the Hewitt bill for the es- 
tablishment of county forests. 

Horace F. Taylor, president of Taylor & 
Crate, is chairman of the lumber group which 
will raise $5,000,000 for an endowment for the 
university of Buffalo. A dinner was given by 
Mr. Taylor on the evening of Sept. 30 at his 
home, at which some of the workers in the 
lumber group were present. Talks were given 
by Dean Clarence S. Marsh, Rudolph B. Fler- 
shem and Walter P. Cooke. F. Chase Taylor 
and Horace F. Taylor, jr., gave a radio stunt 
similar to those they have given at previous 
gatherings of the lumbermen. Those attending 
the dinner were Horace F., Shirley G., Nelson 
S., F. Chase and Horace F. Taylor, jr., Ernest 
3riggs, Edward B. Holmes, Harold Hauen- 
stein, Harry L. Abbott, John McLeod, George 
A. Schramm, William L. Blakeslee, Gerard 
Zimmermann, A. J. Elias, Fred M. Sullivan, 
Charles W. Goodyear, George W. Little, Ray 


H. Bennett, Clark W. Hurd, W. W. Reilley 
E. W. Conklin and A. J. Phinney. Mr. Taylor 
spoke concerning the above campaign at the 
weekly meeting of the Buffalo Lumber Ex. 
change on Oct. 4. 

The Rotary Club of the Tonawandas wij 
hold a carnival or frolic on Nov. 1 and 2, of 
which a chief feature will be a callithumpian 
parade. This will be led by floats bearing the 
Queen of the Frolic and her six ladies in wait- 
ing. H. Morton Jones, vice-president of the 
R. T. Jones Lumber Co., is chairman of the 
parade committee. 

The Hill-Madden Boat Corporation is now 
building a marine railway at its property re- 
cently purchased on Tonawanda Island. It js 
also putting up a small plant there for use this 
season and the remainder of the plant will be 
built next summer. Dredging to a depth of 
fourteen feet has been done adjoining the 
island. 

William L. Blakeslee, vice president of the 
Buffalo Lumber Exchange, left last week for a 
vacation in Vermont. 

L. N. Whissel, president of the L. N. Whis- 
sel Lumber Corporation, is taking a motor trip 
through northern Canada. 

H. C, Kelleran, of the Trotter-Kelleran 
Lumber Co., is making a three weeks’ trip to 
the company’s southern mill connections. 

H. M. Reid and W. R. Richardson, lumber 
manufacturers, Macon, Ga., visited the trade 
here last week. 

John Pinnington, of Duncan, Ewing & Co,, 
lumber brokers, of Liverpool and London, Eng- 
land, was a caller here last week. 


Wood Wins in Radio Cabinet Field 


St. Louis, Mo., Oct. 7—Wood construction 
has almost entirely supplanted steel in the con- 
struction of radio cabinets, it is shown by a 
careful survey ‘made by C. H. Call, secretary 
St. Louis Hoo-Hoo Club, of the exhibits of 
the Southwest radio show held recently at the 
St. Louis Coliseum. Mr. Call found that only 
one cabinet, in the cheaper price range, was 
built of steel, while the hundreds of other 
radio cabinets on display were made of wood. 


Furniture Plant Merger Planned 


Battimore, Mp., Oct. 7.—Efforts to bring 
about a combination of furniture factories in 
Virginia and North Carolina, along with estab- 
lishments in perhaps some other States, seem 
to be making progress, according to a report 
received here from Virginia. The advices re- 
ceived state that C. J. Stull, of Crawford & 
Stull, Roanoke, Va., who represents northern 
interests the identity of which is not disclosed, 
has secured options on a controlling’ interest in 
the J. D. Bassett Furniture Manufacturing Co. 
and the Bassett Furniture Co., both of Bassetts; 
the Stanley Furniture Co., of Stanleytown; the 
W. M. Bassett Furniture Co., of Martinsville, 
and the Vaughan Furniture Co., of Galax, Va., 
together with a controlling amount of the stock 
of the United Furniture Co., of Lexington, 
N. C. Efforts to bring about a consolidation 
have been under way for some time, and it 
looks now as if they would prove successful. 
Greater economy in production and distribution, 
together with the benefits to be derived from 
large purchases of raw materials, are among 
the advantages claimed for the merger. 

L. J. L. Elliott, of the Elliott Lumber Co., 
of Summerton, S. C., stopped here recently in 
the course of a trip which had taken in a 
large part of the East. Mr. Elliott, he let it 


be known, was not so much on a hunt for or- 
ders as to study hardwood conditions in the 
different markets. He is especially desirous of 
ascertaining just what the difficulties of the 
retailers are and how they may be overcome. 


For Current Market Prices on Hardwoods See Pages 82 and 83 
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He believes in close co-operation between 
wholesaler and retailer, but in each keeping 
within his proper sphere. He sought to find 
ot just what stocks the retailers need, and 
said his company is prepared to manufacture 
to meet these requirements. 

M. L. Tipton, sales manager Little River 
Lumber Co., Townsend, Tenn., recently called 
upon some of the wholesalers. He was mak- 
ing a tour of the eastern markets. His com- 
pany is a large manufacturer of oak and other 
stocks. 


Most Woods in Good Demand 


ELxins, W. Va., Oct. 7—Hardwood market 
conditions remain virtually unchanged. There 
is still a good demand for maple in al! grades 
and sizes. Basswood, poplar, beech and birch 
are also in good demand. Chestnut, however, 
is dull, and mills have large accumulations. 
Chestnut poles are hard to sell, but of late 
the Baltimore & Ohio has been taking up a 
great many chestnut ties and is paying full 
market price. 

The Keystone Manufacturing Co. has re- 
sumed operations at its flooring plant in South 
Elkins after a shutdown of several months. 
It operates a large mill at Erwin, Preston 
County, and also mills at other points. 


Mills Report Business Good 


Attanta, GaA., Oct. 8.—Hardwood produc- 
tion has been seriously interfered with by ex- 
cessive rainfall, with logging at virtually a 
standstill. The mills, however, still have a 
fair supply of logs. New bookings and ship- 
ments have improved and are now well in ex- 
cess of the cut, so that some items are in short 
supply. Rains have slowed up building mate- 
rially, but millwork factories continue actively 
in the market for shop items. Retail call for 
oak flooring is brisk, and oak flooring plants 
are increasing output steadily and also pur- 
chases of rough oak. Furniture and radio 
cabinet plants in the Carolina, East Tennessee 
and Georgia district are the best buyers. Most 
gum items have advanced $3 to $5 the last 
two weeks. The automobile body plants have 
also entered the market more actively. Box 
manufacturers are buying and their inquiry is 
heavy. As a whole, hardwood demand is con- 
siderably better than at this time last season. 


Gum Prices Show Strength 


Warren, ArK., Oct. 7.—Price advances on 
gum trim have been made necessary by the 
heavy demand for sap gum. Several buyers 
are offering $45 f. o. b. cars for No. 1 gum 


. logs, 18-inch or more in diameter, either sap 


or red. Interior trim, radio cabinet and furni- 
ture manufacturers are actively in the market 
for better grades. Oak flooring demand is 
reasonably good, with several staple items con- 
tinuing very scarce. Oak flooring stock is in 
good supply, and is weaker than it was thirty 
days ago, because of the let-up in buying by 
automobile body manufacturers. The oak floor- 
ing mills are buying this stock in limited 
amounts. All hardwood logging concerns are 
taking advantage of favorable weather to get 
as many logs as possible banked on railroads 
and highways before wet weather sets in. 
_R. W. Fullerton, president Bradley Lumber 
Co., recently returned from a visit to the West 
Coast, and reports the business outlook very 
promising. 


Geod Demand Expected 


CINCINNATI, Onto, Oct. 8 —Business is 
largely hand-to-mouth, but wholesalers and 
producers alike are optimistic as to fall and 
winter business in Appalachian hardwoods and 
report a good volume of inquiry, with indica- 
tions of firm to strong prices. The best cur- 
rent buying was of sap gum, 2-A poplar and 
4/4 No, 2 common hard maple. These were 
going to furniture factories, the industrial 
trade and to eastern wholesalers. Some orders 
for Appalachian oak were also being placed, 
but mostly for odd lots and in 4/ to 6/4. 


Flooring sales were small. Export trade in 
hardwoods was reported fair, with inquiry 
somewhat better, and prices steadier. 

Softwood building items were slow. Only 
scattered sales were made of southern pine, 
Pacific coast woods and cypress, with inquiry 
small. 


Market Slower; Some Species Active 


BEAUMONT, Tex., Oct. 7.— Hardwood de- 
mand is not quite as active ds it was a week 
ago, except for some woods, which have be- 
come scarce and show slight advances. Prices 
are holding firm all along the line. There is 
considerable buying by automobile concerns, 
and a great many inquiries. Furniture facto- 
ries are taking some material, and millwork 
plants a little. There is considerable interest 
in red cypress. Sap gum is the best seller. 
Flooring factories are not taking much oak. 


Prospects Good; Prices Strong 


30oston, Mass., Oct. 8.—Hardwood mer- 
chants are inclined to be optimistic, and speak 
well of current trade. There is some inquiry 
from automobile body plants. Furniture mak- 
ers, particularly those making radio cabinets, 
are buying well, and an increase is expected 
in their orders during this last quarter. In- 
terest in gum is termed phenomenal by some 
distributers, and in consequence there is a con- 
tinual upward price trend. There has been 
more or less inquiry from the other side of 
the Atlantic for several weeks, and orders are 
resulting. Prices throughout are strong. 

Retailers are buying flooring conservatively. 
There has been a little improvement in the re- 
quest for oak flooring. First grade plain white 
oak flooring is quoted $91.50@94.50; second 
grade, $82@84.50, and third grade, $67.50@ 
73.50. First grade maple flooring from Canada 
is $95.50, and Michigan stock is $98.50, while 
first grade birch flooring is firm at $85 for 
Canadian stock and $88 tor Michigan. 


Many Items Becoming Scarce 


PirtspurRGH, Pa., Oct. 8—Hardwoods, both 
Appalachian and southern, continue active. 
Wholesalers say it is apparent, as inquiries be- 
come more frequent, that a good many items 
in the Appalachian list are quite scarce. Some 
wholesalers report further increases in demand 
for southern hardwoods, particularly gum, 
with some items harder to obtain than they 
were during the first six months of the year. 
Demand for southern poplar is good, but 
dealers report no difficulty in supplying their 
needs. In some quarters an improvement is 
noted in demand for sound wormy white oak, 
but tHere has been no noteworthy change in 
prices. Inquiries are restricted to a compara- 
tively few consumers. Hard maple, sap gum, 
basswood and ash appear to be best in demand. 


Chestnut is still moving slowly, and the mills - 


appear to have good stocks. Conditions in the 
coal mining industry are still improving, and 
the requirements of the operators for mine 
material are helping the lumber market. 


Buyers Placing Good Orders 


Macon, Ga., Oct. 7—Hardwood manufac- 
turers in southern and eastern Georgia are still 
battling with high water, resulting from un- 
precedented rains of the last two weeks. 
Swamps are flooded and logging operations 
have been curtailed or stopped entirely. How- 
ever, clearing weather has enabled the crews 
to work on higher land. There is an ample 
supply of logs at local mills to insure their con- 
tinuous operation for at least six weeks. Busi- 
ness continues good. Buyers for the automobile 
body, furniture and radio, and other wood con- 
suming industries, are in this territory, placing 
liberal orders. Prices are about as they have 
been, some being slightly higher. 


SA RBABBBEBABRAABAAAB: 


Harvard Economic Society’s weekly whole- 
sale price index has dropped to 96.2 for the 
week ended Oct. 2, 1929, from 96.5 for the 
week ended Sept. 25, 1929, 
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... that’s 
why Industry 
prefers Simonds 

Band Saws 





HE manufacture of Simonds 
Band Saws represents a dis- 
tinct achievement in the produc- 
tion of superior cutting tools. The 
specially heat-treated alloy steel 
used in Simonds Band Saws is 
made in Simonds own steel mills 
...It is unusually strong, tough 
and flexible — a steel that holds 
its cutting edge under strenuous 
service .. For safety, economy 
and dependability in saws it pays 
to specify Simonds. 


ere. 


SIMONDS SAW & STEEL COMPANY 
“* The Saw Makers’’ 
ESTABLISHED 1852—FITCHBURG, MASS. 


Chicago, Ill. New YorkCity Memphis,Tenn: 
Boston, Mass. New Orleans, La. Atlanta, Ga. 
Detroit, Mich. Lockport, N. Y. Portland, Ore. 
San Francisco, Los Angeles, Cal. 
Seattle, Wash. Montreal, Que. 
Toronto, Ont. Vancouver, B. C. 
St.John, N. B. London, England 
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Dependable Protection at 
low cost coupled with a 
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This is one way to win the confidence of 
your customers and guarantee them full 
value for their money. lers in all parts 
of the country are giving this Protection 
Policy to every customer. It'll pay you 
well to doit inthefuture. Investigatenow! 
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What she Associations Are 
Planning and Doing 


Oct. 
Oct. 


16—West Side Hardwood Club, Pine Bluff, Ark. 


16-18—National Conference of Wood Indus- 
tries’ Engineers and Executives, Rockford, III. 


17-18— North Carolina Pine Association, 
A. C. Tuxbury Lumber Co.’s plant and Francis 
Marion Hotel, Charleston, S. C. Semiannual 
meeting. 


Oct. 


Oct. 19-——Texas-Louisiana Mill 


Managers’ 
tion, Beaumont, Tex. 


Associa- 


Oct. 21-22—Associated Leaders of Lumber & Fuel 
Dealers of America, Palmer House, Chicago. 
Annual, 
22-23—-Southern Logging Association, 
velt Hotel, New Orleans, La. Annual, 
. 23-24-25—National Retail Lumber Dealers’ As- 
sociation, Palmer House, Chicago. Annual. 
23-26—Pacific Logging Congress, Olympic 
Hotel, Seattle, Wash. Annual. 
29—Appalachian Hardwood Club, Hotel Sin- 
tion, La Salle Hotel, Beaumont, Tex. 
Nov. 1—Roofer Manufacturers’ Club, Columbus, Ga. 


Nov. 2—Southern Section, Mountain States Lumber 


Roose- 


Oct. 


Oct. 


Dealers’ Association, Alvarado Hotel, Albu- 
querque, N. M. 
Nov. 5—Conference of Technical Representatives 


of Regional Associations and National Lumber 
Manuacturers’ Association, Congress Hotel, Chi- 
cago, 


Nov. 5-7—Associated Cooperage Industries of Amer- 
ica, Peabody Hotel, Memphis, Tenn. Semi- 
annual meeting. 
Nov. 7-8—Florida Lumber & Millwork Association, 
Pennsylvania Hotel, West Palm Beach, Fla. 
Semiannual. 
Nov. 7-9—California Retail Lumbermen’s Associa- 
tion, Palace Hotel, San Francisco, Calif. 
Annual, 
13—New York 
Roosevelt Hotel, 


Nov. Lumber Trade Association, 


New York City. Annual. 
14-16—Alabama Lumber & Building Material 

Association, Montgomery, Ala. Annual. 
15-16—West Texas Lumbermen’s Association, 

San Angelo, Tex. Annual. 

Nov. 18-22—Loyal Legion of Loggers & Lumbermen, 


Portland, Ore. Twenty-second semiannual 
meeting of board of directors. 


Nov. 


Nov. 


Nov. 20-21—Georgia Lumber, Millwork & Building 
Material Dealers’ Association, Henry Grady 
Hotel, Atlanta, Ga. Annual. 

Dee. 4-5—West Virginia Commercial Forestry Con- 
ference, Charleston, W. Va. 

Dec. 7—Louisiana Retail Lumber & Building Ma- 


terial Dealers’ Association, Lake Charles, La. 


Jan. 14-16, 1930—Pennsylvania Lumbermen’s Asso. 
ciation, Philadelphia, Pa. Annual. 

Jan. 14-16, 1930—Canadian Lumbermen’s Aggocia. 
tion, Chateau Laurier, Ottawa, Ont. Annual, 

Jan. 15-16, 1930—Retail Lumber Dealers’ Associa. 
tion of Indiana, Claypool Hotel, Indianapolis, 


Ind. Annual. 

Jan. 21-23, 1930—Northwestern Lumbermen’s As. 
sociation, Minneapolis Auditorium, Minneapo. 
lis, Minn. Annual. 


Jan. 22-24, 1930--Ontario Retail Lumber Dealer’ 
Association, Royal York Hotel, Toronto, Ont, 
Annual. 


Jan, 23-24, 1930—West Virginia Lumber & Build. 
ers’ Supply Dealers’ Association, Daniel Boone 
Hotel, Charleston, W. Va. Annual. 

Jan. 28-30, 1930—Northeastern Retail Lumbermen’s 
Association, Hotel Pennsylvania, New York 
City. Annual. 


Jan. 28-30, 1930—Ohio Association of Retail Lum- 
ber Dealers, Columbus, Ohio. Annual. 

29-31, 1920—Southwestern Lumbermen’s As- 
sociation, Missouri Hotel and Convention Hall, 
Kansas City, Mo. Annual. 

Feb. 5-7, 1930—Retail Lumber Dealers’ Associjation 
of Western Pennsylvania, Pittsburgh, Pa, 


Jan. 


An- 
nual. 
Feb. 5-7, 1930—Michigan Retail Lumber Dealers’ 
Association, Hotel Pantlind, Grand Rapids, 
Mich. Annual, 


Feb. 11-13, 1930—Illinois Lumber & Material Deal- 
ers’ Association, Stevens Hotel, Chicago, .An- 
nual. 

Feb. 11-13, 1930—Kentucky Retail Lumber Dealers’ 
Association, Louisville, Ky. Annual. 


14-15, 1930—Virginia Lumber & Builders’ 
Supply Dealers’ Association, Monticello Hotel, 
Charlottesville, Va. Annual. 

Feb, 18-20, 1930—Wisconsin Retail Lumbermen’s 
Association, Milwaukee Auditorium, Milwaukee, 
Wis. Annual, 

Feb. 19-21, 1920—-Nebraska Lumber Merchants’ As- 
sociation, Hotel Lincoln, Lincoln, Neb. An- 
nual. 

Feb. 20-22, 1930—Western Retail Lumbermen’s As- 
sociation, Spokane, Wash. Annual. 

Feb. 26-27, 1930—Tennessee Retail Lumber, Mill- 
work & Supply Association, Hotel John Sevier, 
Johnson City, Tenn. Annual. 

April 8-10, 1930—Lumbermen’s 
Texas, Dallas, Tex. Annual. 

April 10-12, 1930—Southern Forestry Congress, 
Hotel Peabody, Memphis, Tenn. Annual. 

April 29-30, May 1—National Association of Rail- 


road Tie Producers, Peabody Hotel, Memphis, 
Tenn. 


Feb. 


Association of 





New York Association Date 


New York, Oct. 8.—The annual meeting of 
the New York Lumber Trade Association will 
be held Nov. 13 in the Roosevelt Hotel. Frank 
A. Niles, the president, also announces that 
the association’s annual dinner dance will be 
held in the same hotel on Nov. 21. 

Mr. Niles this year completes his second term 
as president. Prior to the meeting, a commit- 
tee will submit a new “slate” of officers. Much 
important business is pending for the annual 
session. 


West Virginia Forestry Conference 


CHARLESTON, W. Va., Oct. 7—At a recent 
meeting held here it was decided to hold a com- 
mercial forestry conference here on Dec. 4 and 
5, which is said by H. S. Newlins, chief forester 
of the State game, fish and forestry commis- 
sion, to be the first of its kind ever held in 
West Virginia. Present at the conference to 
complete arrangements were John Raine, of the 
Meadow River Lumber Co., Rainelle; B. L. 
Roberts, of Richwood; G. W. Watts, of 
Rupert; A. A. Doppel, of Washington, D. C., 
representative of the Chamber of Commerce of 
the United States; and others. C. A. Cabell 
was appointed a representative of the Charles- 
ton Chamber of Commerce on the general com- 
mittee of lumbermen who are making plans for 
the conference. 

It is expected, Mr. Newlins said, that over 
500 people will attend the two-day conference. 
During the sessions, which will be given over 
to a great extent to lectures, discussion will be 
emphasized on “What the forest means to the 


railroads, to the power companies, resort own- 
ers, out-door organizations, manufacturers, re- 
tail lumbermen and employees of the paper and 
pulp industries.” 


Texas-Louisiana Millmen’s Program 


Houston, Tex., Oct. 8.—The next meeting 
of the Texas-Louisiana Mill Managers’ Asso- 
ciation, Secretary George R. Christie, this city, 
announces, will be held Oct. 19 at the La Salle 
Hotel in Beaumont. P. A. Bloomer will lead 
a discussion on “Kiln Dried Lumber” and 
“Preparation of Stock Sheets” which should 
aid sales departments in knowing what the mills 
have on hand for sale. Members are urged to 
bring their stock sheets to the meeting so that 
the discussions will be of the greatest benefit. 
S. B. Crawford will lead a discussion on 
“Loading Lumber in Cars.” 


SARA 


Alabamans Plan Convention 


BirMINGHAM, Ata., Oct. 7.—W. Thornton 
Estes, as president of the Alabama Lumber & 
Building Material Association, has prepared 
for the associate membership a memorandum 
showing twelve accomplishments of the organ- 
ization during the ten months he has guided its 
destinies. Mr. Estes has appealed _to the asso- 
ciate membership to write him their convic- 
tions upon the things handled by the associa- 
tion during the last year and to give him the 
benefit of their advice as to the things it 
should undertake for 1930. 

Shortly the association firms will undertake 
the publication of a magazine which will, 0 
course, feature building work in the State and 
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_ 
ts connection with the business of retail deal- 
cr has been decided to hold the third annual 
meeting on Noy. 14, 15 and 16 at Montgomery 
with dealers of that city as hosts. The com- 
plete program will be announced shortly. 


North Carolina Pine Semiannual 


NorroLtK, VA., Oct. 7.—Additional announce- 
ment of plans made for the semiannual meeting 
of the North Carolina Pine Association, to be 
held at Charleston, S. C., Oct. 17 and 18, states 
that a meeting for saw- and planing mill opera- 
tors will be held at the plant of the A. C. Tux- 
bury Lumber Co., on Oct. 17, A meeting of 
the directors of the association will be held the 
same evening at the Francis Marion Hotel. The 
eneral meeting of the association will be held 
Oct. 18 at the Francis Marion Hotel. 


Florida Semiannual Date 
OrLANDO, Fia., Oct. 7.—J. P. Williams, sec- 
retary of the Florida Lumber & Millwork As- 
sociation, this city, has announced that the semi- 
annual meeting of the organization will be held 


Nov. 7 and 8 at the Pennsylvania Hotel, West ° 


Palm Beach. 


Date for Tie Producers 


Sr. Louris, Mo., Oct. 8—The twelfth annual 
convention of the National Association of Rail- 
road Tie Producers will be held at Peabody 
Hotel, Memphis, Tenn., April 29 and 30 and 
May 1, it is announced at headquarters of the 
association here. ee ee 


Plan Southern Forestry Congress 


MempPuHis, TENN., Oct. 7.—At a meeting of 
the executive committee of the Southern 
Forestry Congress, held here, last Friday, plans 
were made for the twelfth congress which is 
to be held at the Hotel Peabody, Memphis, 
April 10, 11, and 12, 1930. Invitations are to 
be sent at once to President Herbert Hoover, 
Secretary of Agriculture Arthur M. Hyde, and 
sixteen governors of that many southern States, 
to attend this congress in the interest of re- 
forestation and preservation of our present sup- 
ply of timber. The governors will be called 
for a conference in Memphis in conjunction 
with the congress by Gov. H. H. Horton of 
Tennessee, and he will be joined in this in- 
vitation by George T. Houston, president of 
the Southern Forestry Congress. 


Penn District Meeting 


PittsBurGH, Pa., Oct. 8—A score or more 
of the members of the Crawford County Lum- 
ber Dealers’ Association, affiliated with the 
Retail Lumber Dealers’ Association of West- 
ern Pennsylvania, attended a meeting of their 
local association in Kepler’s Hotel, Meadville, 
lat Thursday night. In addition to the local 
dealers, the State association was represented 
by the following: President A. M. Haines, 
Connellsville; First Vice President Col. F. A. 
Moesta, Kittanning; Treasurer G. P. Textor, 
Wilkinsburg ; Director Clarence Dudenhoefer, 
Erie; George W. Bauschard, Erie; G. E. Ol- 
son, Titusville, assistant master-at-arms at the 
annual State conventions, and Secretary R. F. 
McCrea, Field Secretary M. W. Dickey, and 
Auditor F, R. Dague, from the State associa- 
tion headquarters in Pittsburgh. 

Each of those present not members of the 
local association gave a short talk on what 
can be accomplished by association work and 
co-operation. “ Crawford County dealers are 
enjoying a fair volume of business, which is 

und to increase greatly, especially in and 
around Meadville, where the Rayon Co. is es- 
tablishing a large silk mill, in which the ma- 
chinery is -now being installed. Many newcom- 
ers are beginning to arrive, and a big volume 
of home building is anticipated the ensuing 
year. 

Officials of the State association will attend 
a meeting of the Westmoreland County Lum- 
ber Dealers’ Association, which is scheduled 
to be held in Greensburg, Thursday, Nov. 7, 


Named Association Traffic Manager 


MINNEAPOLIS, MINN., Oct. 7—Irwin Huse- 
by has been named traffic manager for the 
Northwestern Lumbermen’s Association, suc- 
ceeding W. E. Keller, who resigned the posi- 
tion to become secretary of the Northwestern 
Retail Coal Dealers’ Association. Mr. Huseby 
has been employed as assistant traffic manager 
of the lumbermen’s organization for the last 
eight years. Formerly he was employed by 
various railway companies, in the same line of 
work, 


West Coast Joint Committee 


New York, Oct. 7.—In the consideration of 
joint relations between manufacturers and 
wholesalers there developed a need for a spe- 
cial study of the situation affecting both manu- 
facturers and wholesalers in the fir region. 
This matter was discussed at the recent group 
meetings on the North Coast and as the result 
of further deliberations a joint committee has 
been appointed by the West Coast Lumber- 
men’s Association and the National-American 
Wholesale Lumber Association composed of 
the following : 

Representing the West Coast Lumbermen’s 
Association—W. C. Woodard, Silverton, Ore.; 
Sam Johns, jr., Longview, Wash.; R. L. Hen- 
nessy, Bordeaux, Wash.; Roy Sharp, Tacoma, 
Wash.; H. A. LaPlant, Lyman, Wash.; A. E. 
McIntosh, Everett, Wash.; Earl Houston, 
Longview, Wash.; J. H. Chambers, Cottage 
Grove, Ore. 

Representing the National-American Whole- 
sale Lumber Association—I. Y. Mackintosh, 
Seattle, Wash.; R. P. Shannon, Vancouver, 
B. C.; T. W. Tebb, Aberdeen, Wash.; A. J. 
Krauss, Seattle, Wash.; Harry A. Aldrich, 
Portland, Ore.; Frank Morrill, Portland, Ore.; 
Herbert A. Templeton, Portland, Ore.; C. C. 
Patrick, Portland, Ore. 


An early meeting of this committee will be 


held. (sag 222288288) 


‘Wheat Belt Dealers in Annual 


Kansas City, Mo. Oct. 7—For many 
months the nation’s business map has shown 
western Kansas in the white, truly reflecting 
the generally prosperous conditions that pre- 
vail there. The Kansas wheat crop this year 
was disappointing in many sections, but away 
out on the Kansas plains where wheat grows 
as far as the eye can see, the crop was good 
and it brought the growers real money. 

That the lumbermen of western Kansas are 
securing their share of this crop money is evi- 
denced by the many new structures and im- 
provements in the towns. There are few new 
farm improvements. Exceptionally large acre- 
ages are farmed. Many wheat growers live in 
the towns and motor out to their farms during 
the crop season. 

The retail lumber dealers of this wheat belt 
held their annual gathering in Meade, Kan., on 
Saturday afternoon, Oct. 5. Meade, while a 
town of only 800 people, boasts of $700,000 
bank deposits, a modern 3-story hotel and two 
up-to-date lumber yards. Sixty-one. dealers at- 
tended the meeting. 

R. E. Colvin, of the Star Lumber Co., Lib- 
eral, Kan., called the meeting to order and 
first introduced E. E. Woods, secretary-man- 
ager of the Southwestern Lumbermen’s Asso- 
ciation. Mr. Woods reviewed the various mat- 
ters of interest that had transpired since the 
meeting twelve months before, told of the funds 
expended by the Southwestern and the National 
Lumber Manufacturers’ Association to help 
create demand for buildings for grain storage, 
and outlined some of the new problems con- 
fronting lumber dealers. 

This was followed by 2 question box con- 
ducted by T. R. Cauthers, of the Home Lumber 
& Supply Co., Ashland, Kan., and during this 
period almost every dealer in the room took 
some part. 

It was brought out clearly that the wood 
granary is growing in favor and this season 
has shown a very distinct slump in sales of 
the metal type. 

Seven mail order houses. were reported to 


have been shipped into that region this year. | 


Ladies Prefer 


Supercedar 


Make a self case of it. The 
moth boards everywhere and 
eats and eats and eats. 200 
million dollars worth in 1928. 
You paid part of the bill prob- 
ably . . . overcoat ruined, silk 
dress ruined, fur coat disfig- 
ured. , 


Every home needs a Super- 
cedar closet and every woman 
wants one . . . because Super- 
cedar is the moth’s natural 
enemy. 


Supercedar is made from the 
heart of the log of Tennessee 
Red Cedar. Only the red 
heart contains the natural oil 
that gives off the aroma so 
stifling to the moth. The white 
(sap) wood is valueless. That’s 
why Supercedar is guaranteed 
90 per cent or more red heart 
with 100 per cent oil content. 
The ladies know it and pre- 
fer it. 


Packed at mill in sealed boxes. 
Send for miniature sample box 
free with circular and price. 


CBRO WN g 
MEMPHIS 


/WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 


























Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 


Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York, Chicago 
Denver 
San Francisco 


No.1 
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National 
Forest Timber 
FOR SALE 


Sealed bids will be received by the District For- 
ester, U. S. Appraiser’s Stores Building, Milwaukee, 
Wisconsin, up to and including November 4, 1929, for 
all the merchantable dead timber, standing or down, and 
all the live timber marked or designated for cutting 
on an area embracing 62,587 acres within Ts. 59, 60 
and 61 N., Rs. 8 and 9 W., 4th P. M., Block One, 
Kawishiwi Working Circle, Superior National Forest, 
Minnesota, estimated to be 37,420,000 feet, board meas- 
ure, of sawtimber and 212,150 cords of pulpwood of 
jack pine, 3,740,000 feet, board measure, of sawtimber 
and 54,800 cords of pulpwood of spruce, 180,000 feet, 
board measure, of sawtimber, and 4,350 cords of pulp- 
wood of balsam, 920,000 feet, board measure, of white 
pine sawtimber, 320,000 feet, board measure, of Norway 
pine sawtimber, 28,120 cords of aspen pulpwood and 
8,930 cords of birch bolts, more or less; and an unesti- 
mated amount of cedar posts and poles and jack pine, 
cedar, birch and tamarack railway ties, to be purchased 
and removed at the option of the purchaser. Unless such 
amounts are changed by the District Forester, a mini- 
mum of 9,000,000 feet, b. m., of sawtimber and 75,000 
cords of pulpwood, or an equivalent volume of all forms 
of material, and a maximum of 13,500,000 feet, b. m., 
of sawtimber and 97,500 cords of pulpwood, or an equiva- 
lent volume of all forms of material, may be cut dur- 
ing each 3-year period of the sale contract. No bid of 
less than $5.00 per M. feet b. m. for white pine, $4.50 
per M feet b. m. for Norway pine, $2.25 per M feet 
b. m. for jack pine and balsam, $3.75 per M feet b. m. 
for spruce, and $1.00 per M feet b. m. for aspen and 
birch sawtimber, and $1.90 per single cord for spruce 
pulpwood, $1.00 per single cord for balsam and jack 
pine pulpwood, 25c per single cord for aspen pulpwood, 
and 25c per single cord for birch bolts, 10ce each for 
hewed railway ties, le per linear foot for cedar poles 
and 20c per hundred linear feet for cedar posts, will 
be consilered. $5,000 must be deposited with each 
bid, to be applied on the purchase price, refunded, or 
retained in part as liquidated damages, according to 
the conditions of sale. The right to reject any and all 
bids is reserved, including bids the acceptance of which 
would result in the manufacture of the timber outside 
of the United States. 


Before bids are submitted, full information concern- 
ing the timber, the conditions of sale, the submission 
of bids, and the opportunities to bid for additional 
timber upon the completion of the cutting of that now 
offered, should be obtained from the Forest Supervisor, 
Ely, Minnesota, or the District Forester, Milwaukee, 
Wisconsin. 











House Doors, 1-2 or 5 panel, 

Casement or French Doors, 

Garage Doors, 

Turned Columns & Newels, 

Square Built-Up Columns, 

Gutter, Pickets, 

Square or Turned Balus- 
ters, Porch Rail, 

Mouldings, Battens, Lattice, 

K. D. Window, Door and 
Cellar Frames. 


John D. Collins Lumber Co. 
White Bidg., : Seattie, Wash. 


WE 
SHIP 


the following 
either in straight 

or mixed cars, 
with yard stock: 











Our Specialty— SOFT TEXTURED 


California White Pine 


BEVEL SIDING MOULDINGS 
BUNGALOW SIDING 


Prompt Service. Straight or Mixed Cars. 
We KNOW our service and quality will please. 


ELLINGSON LUMBER CO. 


KLAMATH FALLS, OREGON 

















THE LAWRIE LABORATORIES 


CHEMISTS — CHEMICAL ENGINEERS 


Completely equipped laboratories 

specializing in problems of research 

and process development for the 
wood industry. 


MADISON AND CLEVELAND STREETS 
MEMPHIS, TENN. 























Vest Pocket Ready Reckoner 4, ssefu! vest 


pos manual 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 


tabulations. Prepaid, 50 


cents. 
AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicage 


A sash and door salesman present explained 


that one of the tricks of the mail order firms 
is to use a special sash and door list. 


ber dealer at a disadvantage. 
reported of a dealer changing the sash specifi- 
cations to a slightly larger size and thus re- 
ducing his figures $29 and selling the bill. 

The informal business session was followed 
by a banquet and a social evening together. 

Of special interest to the group was the new 
modern office of the John Wood Lumber Co. 
in Meade. Mr. Wood has a nice private office, 
a commodious office for the bookkeeper and 
yard man, and an elegant display room. Most 
of the display room is given over to paint, 
which is loaded on four specially constructed 
portable racks instead of regular shelving. 
These racks are supported by castors, and are 
so easily moved that it is a simple matter to 
keep house and eliminate the dust. 


Ontario Association Doings 


Toronto, Onrt., Oct. 7.—At a meeting of 
the executive of the White Pine Bureau, which 
was held recently at Toronto, encouraging re- 
ports were presented and further steps taken 
toward inaugurating the trade mark of white 
pine (Pinus Strobus). It is expected that this 
will come into effect early next year in retail 
yards, factories, sawmills, warehouses etc. A 
trade mark was adopted officially some time 
ago, and has been favorably received. F. 
Albany Rowlatt, who has been manager of the 
White Pine Bureau for the last year, was re- 
engaged for another year. 

H. Boultbee, Toronto, secretary-manager of 
the Ontario Retail Lumber Dealers’ Associa- 
tion, and J. B. Mackenzie, Georgetown, its for- 
mer president, paid a visit to a number of 
points in northwestern Ontario last week, call- 
ing upon local lumber dealers. Through their 
efforts, a meeting has been arranged, to be held 
on Nov. 1, at Harriston, Ont., where it is ex- 
pected that a large number of dealers will 
attend. 


They 
specify odd list material (which to them is 
stock), thus designedly placing the local lum- 
An instance was 


te 

Arrangements have been completed 
everything looks promising for the fall mee. 
ing of the Southwestern Ontario Retail Lym. 
ber Dealers’ Association, which is to be held 
in London, Ontario, on Friday, Oct. 11, 

E. M. Barrett, of Barrett Bros., Ottawa re. 
cently entertained the members of the retail 
association in Ottawa and some wholesale 
friends to an interesting week-end fishing trip 
at White Fish Lake, in the Gatineau distrig 


Michigan District Has Fine Meeting 


LansinG, Micu., Oct. 7.—One of the beg 
meetings in the history of district No. 17 of 
the Michigan Retail Lumber Dealers’ Associa. 
tion was held on Sept. 27 at the Bay View 
Hotel in Watervliet. There was an attend. 
ance of forty-four, practically every town ip 
the district being represented. C. Rosenberg 
of Benton Harbor, who had charge of the 
meeting, made an excellent talk on local or. 
ganization. Many phases of the value of local 
organization were brought out in his talk and 
in the discussion among the members that fol- 
lowed. H. L. North, president of the State 
association, gave an interesting talk on insyr- 
ance. The election of officers resulted in the 
old officers being re-elected for another year, 
as follows: 

President—C. C. Schowalter, South Haven. 

Vice president—W. N. Beverly, Watervliet, 

Treasurer—Bert Michaels, Dowagiac. 

Secretary—J. E. Kreilick, Kalamazoo. 


The program committee for the ensuing year 
will be W. N. Beverly, Watervliet; P. C- 
aoe, Lawrence, and E. Hayworth, Paw 
aw. 

The October meeting of this district will be 
held at the Palmer House in Chicago on 
Thursday, Oct. 24, during the annual meeting 
of the National Retail Lumber Dealers’ Asso- 
ciation. The officers of district 17 have ex- 
tended an invitation to any of the Michigan 
dealers outside of their district who attend the 
National convention to be their guests at a 
luncheon meeting. 


National Retailers’ Program 


A comprehensive and practical business pro- 
gram is being prepared for the thirteenth an- 
nual convention of the National Retail Lum- 
ber Dealers’ Association which is to be held 
at the Palmer House, Chicago, on Oct. 23, 24 
and 25. This program has been concretely 
summed up as follows: 

Lumber dealers generally are in agreeement 
that— 

Operation costs must be cut; 

Better, more aggressive sales methods must 
be employed; 

Repair and remodeling business must in 
many sections be counted upon to produce 
necessary volume next year. 

These are several of the vital considera- 
tions which are reflected by the following 
enumeration of some of the high lights of 
the business program: 


1. Practical results and profits obtained by 
simple and systematic yard procedure for 
repair and remodeling business. 


2. An experience meeting, bringing out suc- 


cess dealers have had with various methods 
of home financing. 


3. Complete explanation of how and where 
properly seasoned lumber is available. 


4. Demonstration of instantaneous electric 
lumber moisture measuring machine. 


5. An explanation of what a trade practice 
conference of the entire lumber industry can 
accomplish on vital distribution problems not 
solved in the past by “codes of ethics.” 


6. A complete explanation to be followed 
by discussion, setting forth the results ac- 
complished in reducing yard inventories and 
speeding up stock turnover through central 
yard operation. 


7. A practical presentation of positive and 
profitable results obtained through establish- 


ment of a re-roofing department—with a show- 
ing of effective newspaper advertising copy 
used in a town of 12,000 population. 

8. Report on latest developments with re- 
gard to the proposed standard State lien act. 

9. An explanation of new and better railroad 
practices eliminating unwarranted encourage- 
ment of placing unsold lumber in transit. 

10. Consideration by the convention of best 
method of yard procedure in the face of 
present shortage of first mortgage funds for 
building purposes. 

11. Effective operation of a credit bureau— 
the favorable results obtainable for elimina- 
tion of “bill peddling.’ 

A feature of the opening session will be 
the showing of an educational film entitled 
“Dealers and Dollars—or, When Co-operation 
Succeeds Price Cutting.” Fifty-five profes- 
sional actors were used to produce this practi- 
cal depiction of typical retail yard problems 
and their solution and it is planned to make it 
available for future showings at district group 
meetings and line yard managers’ meetings. _ 

Special plans are being made by the Chi- 
cago retailers for the amusement and _ enter- 
tainment of the visiting delegates and their 
ladies. 

Reduced fares on the certificate plan have 
been arranged for with the railroads, with spe- 
cial stop-over privileges for those who wis 
to prolong their visit.in Chicago after the close 
of the convention. 


Try a fishing trip with your competitor. 
You may not catch any fish but you are likely 
to catch a real friend in that competitor that 
you have been dubbing a bum, a thug and 4 
lousy liar—L. C. Opervies. 
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Lumbermen’s Club Activities 


Portage Club Greets Fir Log 


PorTAGE, Wis., Oct. 7—A banquet and meet- 
ing of the Portage Lumbermen’s Club, attended 
py fifty-seven lumbermen from this vicinity, 
were held Oct. 2 to celebrate the arrival of the 
big Douglas fir log on wheels, which serves as 
the home of FE. A. Wade, of the West Coast 
Lumbermen’s Association. R. T. Titus, who 
has been following the log’s trip around the 
State, was aided by Donald Critchfield, manager 
of the retail department of the West Coast 
group. Mr. Critchfield talked on “Merchandis- 
ing of the West Coast Woods,” while Mr. Titus 
gave his usual illustrated lecture. The common 
errors in estimating delivery costs were pointed 
out by C. W. Pattison, accountant for the Wis- 
consin Retail Lumber Dealers’ Association. 


Tells Poultry House Requirements 


Davis, CALIF., Oct. 5.—In an address before 
the Sacramento Valley Lumbermen’s Club, at a 
convention held at the University of California 
farm here, the requirements of a California 
poultry house were outlined by Prof. J. E. 
Dougherty, of the university poultry husbandry 
division. 

The fundamental purpose of a_ poultry 
house is to provide the most comfortable and 
healthful environment for the fowls at a 
minimum cost, said Prof. Dougherty. Design 
and operation are the chief factors controlling 
the environment provided and the labor cost 
of caring for the birds. Depreciation and 
cost of upkeep determine the economy of con- 
struction and of the materials used. 

A poultry house, the speaker said. should 
be storm-tight and dry. It must cope with 
the severest storms, have a ventilation system 
capable of reducing condensation -to a mini- 
mum in the wettest weather, and possibly 
should be insulated and heated to keep hens 
more comfortable in cold, wet weather and 
to facilitate keeping the litter dry. 

Ventilation, said Prof. Dougherty, should be 
without drafts or undue waste of heat. The 
house should be warm in winter, with a high 
south front to admit sunlight with its warmth 
and ultra-violet light. Insulation serves to 
exclude cold and retain the body warmth of 
the birds, he said; ventilation should prevent 
waste of heat by use of low out-takes. 

The house, said Prof. Dougherty, should be 
cool in summer; insulation aids in excluding 
heat, and ventilation increases circulation and 
removes the warmest air through high out- 
takes. A well drained, durable floor, easy to 
clean, also is a necessity. Ample floor and 
roosting space must be provided, varying with 
the breed and size of the flock. 

The house should be convenient to operate, 
with labor-saving devices wherever possible, 
such as litter carriers, pulley operation of 
windows and curtains etc. 

The house must be economically designed, 
he said, to utilize largely short length lumber 
with minimum waste; to last over a period 
of years; to provide maximum comfort for 
hen and convenience for operator at the least 
possible cost; to use the cheapest grade of 
lumber and the least number of studs com- 
patible with good construction, and to fur- 
nish dry cover. 


Cincinnati Club’s Fall Meet 


Cincinnati, Onto, Oct. 7—Members of the 
Cincinnati Lumbermen’s Club held the initial 
meeting of the season tonight at the Hotel 
Metropole with an attendance of more than 75 
oe. and with Edward H. Ward in the 
chair. 

Attention was called by J. C. West, chair- 
man of the publicity committee, to the death of 
Frank F. Fish, the veteran seoretary-treasurer 
of the National Hardwood Lumber Association 
at Chicago last week, and a silent tribute of 
respect was paid to his memory as all in at- 
tendance stood. A committee was appointed 
to draft suitable resolutions of condolence to 

sent to the family and to the National as- 
sociation. John Pinnington, representing the 
hardwood lumber importing firm of Duncan, 


Ewing & Co., Liverpool and London, was in- 
troduced to the assembly and made a short 
talk. David G. White, trade extension man- 
ager of the Appalachian Hardwood Club, in- 
vited the membership to attend the annual 
meeting of the club to be held at the Hotel 
Sinton on Oct, 29. He also told of his inter- 
views with leg@ding architects of the North and 
Northeast in the interest of the hardwood trade 
extension campaign. Harry J. Pfiester, presi- 
dent of the M. B. Farrin Lumber Co., who is 
also a member of the Cincinnati city planning 
commission, told briefly of the work of the 
commission. 

Ross C. Kuhlman, secretary of District No. 
1, Ohio Association of Retail Lumber Dealers, 
invited the club members to the National re- 
tailers’ convention which is soon to meet at 
Chicago. A comprehensive report on the traffic 
situation was made by Theodore Davis, chair- 
man of the transportation committee and man- 
ager of the Lumber Traffic Association. 

The entertainment of the evening was fur- 
nished by Harry A. Freiberg, of the Freiberg 
Mahogany Co., who displayed moving pictures 
of the logging of mahogany in the forests of 
Honduras where his company has extensive 
operations. He showed the economy of operat- 
ing with a 10-ton “Caterpillar” tractor in 
place of the old method of snaking logs out 
with ox teams. He said that through the in- 
stallation of tractors it was possible to haul 
mahogany from the camps to the waterways 
and railways where it could be floated to tide- 
water in a short time or hauled to seaports for 
loading, thus escaping the losses incident to 
worm infestation and other damage by insects 
and insuring the delivery of sound logs to the 
American and foreign markets. 


Educationa' Course in Lumber 


CoLtumsus, Ounio, Oct. 7—Unanimous ap- 
proval was given by the membership of the 
recently organized Columbus Lumbermen’s 
Club to the plans of the officers to give another 
course in lumber education during the fall 
months. The club, formerly styled the Whole- 
sale Lumbermen’s Club of Columbus, spon- 
sored such a course during the early part of 
1929 with remarkable results. The course to 
be given will consist of twelve lectures and 
discussions by well known authorities in the 
industry. Among the subjects to be taken up 
are: : 

Basic grading rules and working stresses 
for structural timbers. 

Care of timbers. 

Discussion of dense Douglas fir and dense 
yellow pine. 

Dry lumber vs. green lumber for struc- 
tural purposes. 

Wood sash and frames vs. steel sash and 
frames. 

Home modernization. 

Hardwood flooring, including care of strip 
flooring and a discussion of cellized flooring. 

Discussion of white pine groups. 

Diseussion of oak, poplar and chestnut. 

Discussion of preservatives for lumber. 

Unloading, piling and care of lumber in re- 
tail yards. 

Care of lumber and custom millwork on 
the job. 

Advertising and salesmanship from a retail 
standpoint. : 

Discussion of the trend of the times in 
the swing of industrial users to the use of 
dimension cut-stock and reasons therefor. 


A special meeting was held Oct. 4 when the 
matter of the extension course was fully dis- 
cussed. 

To complete the reorganization in addition 
to re-electing W. E. Morgan, president; Her- 
bert Vance, vice president; Harry J. Bau- 
meister, secretary-treasurer, and Thomas Hart, 
sergeant-at-arms, Thomas A. Jones was selected 
second vice president and Charles K. Jackson, 
assistant sergeant-at-arms. 

President Morgan named committees on leg- 





510,660,000 FEET 
National Forest Timber 
FOR SALE 


LOCATION and AMOUNT. All the merchantable dead 
timber standing or down and all the live timber 
marked or designated for cutting on an area em- 
bracing about 13,480 acres in Townships 30 N., Rs. 
8 and 9 E., and Township 31 N., R. 8 E., W. M., 
South Fork Stilaguamish watershed, Snoqualmie Na- 
tional Forest, Washington, estimated to be 142,660,- 
000 feet B. M., more or less, of Douglas fir, western 
red cedar, Alaska cedar, western white pine and 
Sitka spruce, 368,000,000 feet B. M., more or less, 
of western hemlock and silver fir sawtimber and pulp- 
wood, and an unestimated quantity of cedar poles, 
piling and bolts, the bolts to be cut at the option 
of the purchaser. 


STUMPAGB PRICES. Lowest rates considered, $3 per 
M. for Douglas fir, western red and Alaska cedar, 
western white pine and Sitka spruce, $1 per M. for 
hemlock, silver fir and other species of sawtimber and 
pulpwood, and 2% cents per linear foot for western 
red cedar poles and piling. Rates to be readjusted 
every three years. 


DEPOSIT. $7,500 must be deposited with each bid to 
be applied on the purchase price, refunded, or re- 
tained in part as liquidated damages, according to 
conditions of sale. 


CONDITIONS. Each bidder must submit with his bid 
a statement of his financial resources, including the 
funds available for use on this project, and, before 
final award, the person or company submitting the 
most acceptable bid will be required to show that he 
has immediately available or will have available as 
needed sufficient funds to provide the improvements, 
equipment and working capital necessary to enable 
him to meet the requirements of the agreement. The 
conditions are given in full in the prospectus and 
sample contract. 


FINAL DATE FOR BIDS. Sealed bids will be re- 
ceived by the District Forester, Portland, Oregon, up 
to and not later than 2 P. M., January 7, 1930, and 
will be opened immediately thereafter. 


The right to reject any and all bids is reserved. 


Before bids are submitted full information concerning 
the character of the timber, conditions of sale, deposits, 
and the submission of bids should be obtained from the 
District Forester, Portland, Ore., or the Forest Super- 
visor, Seattle, Wash. 














Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


511 Locust St. 220 So.State St. 537 Mer. Exch. Bldg, 
St. Louis, Mo. Chicago, Ill. San Francisco, Cal. 
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—485 HOUSES 


—all sizes and styles to use 
these forethought days for 
1930 selling success. 

Early contacts make Spring 
time profits. Ask for this 
set of 7 Books ON AP- 
PROVAL for your reference 
library. Use today’s mail! 


ENW.Stillwell & Co, 
1212 California Bidg. 
LOS ANGELES, CALIF. 
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SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments oi all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


paw ror. 5O Cents 
S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed “EXTRA STANDARD” 

















JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jackseaboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 

Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 





— 








Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINL and 
BASSWOOD Lumber, Siding, Colling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 








islation, rules and resolutions, ethics and arbi- 
tration, research and trade extension, and en- 
tertainment.. The chairman of the various 
commnittees, acting with the officers, form the 
executive committee. 

The next meeting will be held Oct. 18 at 
6:30 p. m., starting with a dinner. 


Lumberman Heads Service Club 


CoLumsus, Ouro, Oct. 7—E. G. Dillow, 
head of Dillow Lumber Co., wholesale concern 
of Columbus, has been named président of the 
Columbus chapter of the American Ambassa- 
dors Club, a service club, similar to the Rotary 
and Kiwanis clubs. The Columbus chapter was 
recently organized by a fair sized membership. 

Harry J. Baumeister, manager of the lumber 
department of the Central West Coal & Lum- 
ber Co., of Columbus, was named a member 
of the board of governors of the national or- 
ganization. 


New Secretary 


L. S. Beale, who on October 2 was elected 
by the board of directors of the National Hard- 
wood Lumber Association to take the position 
of secretary-treasurer made vacant by the sud- 
den.death of Frank F. Fish Sept. 30, as was 
briefly reported in the Oct. 5 issue of the 
AMERICAN LUMBERMAN, has taken over the 
duties of his new office : 
in addition to those of 
his former position as 
assistant secretary, and 
the affairs of the asso- 
ciation are being carried 
forward quite smoothly. 





L. S. BEALE, 
Chicago; 
Secretary-Treasurer 
National Hardwood 
Lumber Association 























VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 
HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 








Several men are being 
considered to fill the 
post of assistant secre- 
tary, but it is not defi- 
nitely known when Mr. 
Beale will decide which 
is the best fitted for the 
place. No changes in 
the office routine will be made until the new 
assistant is chosen. 

Concerning his own 
Beale said: 

“IT have received numerous letters from direc- 
tors and other members, pledging their support 
and co-operation in my efforts as secretary- 
treasurer. All of this is very much appre- 
ciated, and of course it is essential to accom- 
plish anything of value to the association. 

“Every activity of the association, planned 
under the supervision of Mr. Fish, will be car- 
ried forward without any let-up. The hard- 
wood trade extension program discussed at the 
recent convention is something in which I am 
very much interested, and I thoroughly believe 
in it. Our plans in that respect will be carried 
right along.” 

Mr. Beale is intimately acquainted with these 
plans, and the various activities of the associa- 
tion, because he had a part in practically all of 
them, and helped in the working out of most 
of them. Im all cases he at least was kept 
posted on what was happening. Both Mr. Fish 
and the board of directors always were care- 
ful in this matter, so that, in event of any such 
emergency as recently happened, there would 
be a man well fitted immediately to carry on the 
work of the National Hardwood Lumber Asso- 
ciation. Mr. Beale’s work, since he came to the 
hardwood association on January 1, 1925, has 
consisted mostly of supervision of the inspec- 
tion department and the settlement of claims, 
and he was also in charge of the detail work 





future activities Mr. 
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Nylta Opens Fall Season 


New York, Oct. 8.—The spirit of friendship 
on which the Nylta Club was founded, Dre. 
vailed in full measure last Friday night whey 
the club opened its 1929-30 season with a meet. 
ing at the rooms in Grand Central Termingy 
More than 100 Nyltarians turned out and heard 
their officers predict that the present season 
would be the greatest in the organization’s his. 
tory. 

Harry Collins Spillman made the chief aq. 
dress on the subject: “At the Gates of the 
Market Place.” Mr. Spillman recently returned 
from a tour of Europe and the Holy Lang 
He said that the Bible affords some of the best 


examples of salesmanship that can be found - 


anywhere and that the methods employed wij 
never become antiquated. 

‘Secretary Herbert B. Coho addressed the 
members after Mr. Spillman had finished 
speaking. 


Is at the Helm 


of the organization. But, as previously stated, 
his activities extended to all the work of the 
association. Enjoying the full confidence of 
Mr. Fish, he sat in on the conferences and plans 
that decided the course the association would 
follow in its various departments, and there is 
no important activity of the organization with 
which he has not become acquainted during his 
five years in the office. 

His lumber experience started in 1910, when 
he went to work for the American Sash & Door 
Co., in St. Louis, Mo., and since that time he 
has continued in some branch of the lumber in- 
dustry. For several years he was with the 
Curtis Companies (Inc.) at Clinton, Iowa, and 
went from that corporation to a position as 
secretary-manager of the Silver Lake Lumber 
Co., at Cuyahoga Falls, Ohio. From the Silver 
Lake company he came to Chicago to take the 
position in the hardwood association office. 

Mr. Beale is forty years-old (eight years 
older than was Mr. Fish when the latter ac- 
cepted the secretaryship), and lives with his 
wife and three children in Flossmoor, a suburb 
of Chicago. His quiet, pleasing personality has 
won him a large number of friends among the 
association members and other lumbermen, and 
he has a conservative attitude which is ex- 
pected to stand the association in good stead 
in the critical months to come. 

“The association can well use just such a 
man at this time,” said one well known mem- 
ber, discussing the new secretary, “and I believe 
he will make good in a big way. During the 
turbulant formative period a strong, hard- 
hitting, vibrant personality like Mr. Fish was 
the saving of the organization. But now the 
association is well founded, and I believe this 
business-like man is just the person to carry on 
where Mr. Fish left off.” 

Mr. Beale stated it in his own way: 

“T can not wear Frank Fish’s shoes, but I'll 
wear a pair of my own, that I’m quite confident 
I'll be able to walk in.” 


New Idea Brings Much Business 


MILWAUKEE, Wis., Oct. 7.—Orders for 
more than six thousand “radio tables” have 
been received by the Kiel Furniture Co., Mil- 
waukee and Kiel, Wis., although they have 
been on the market for only a little over 4 
month. In striving for some new novelty to 
keep up sales during what threatened to be a 
prolonged dull period, the company’s designers 
hit on the idea of building a small parlor table 
in which a radio may be housed. An expefi- 
mental advertising campaign undertaken for 
the table by the Atwater-Kent Co. resulted in 
so many orders that the major portion of the 
Kiel forces have been kept busy. Both the fac- 
tory at Kiel and the one at Milwaukee have 
been running at capacity for some time, ef- 
tirely because of the radio table. 
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He 
The Old Crew 


You wouldn’t think we mattered much, 

Much to each other—Irish, Dutch, 

And Poles and Germans, Swede and Dane, 
Johnny Canucks, and men from Maine, 

‘And French, and Scotch, and God knows what 
(I think the word is “polyglot” )— 

You wouldn’t think we cared right then, 

Cared if we ever met again. 


And, friends, we didn’t. Men might come 
And go—the bruiser and the bum, 

The steady worker saving for 

A farm, and ragged men who swore 

To quit the booze, the prison-pale 

Who seldom spoke, and got no mail— 
Might come in fall and go in spring ; 

We thought it didn’t mean a thing. 


And yet right now, if I walked down 
The biggest street of this big town 

And met one of those old galoots 

In stagged-off pants and high caulk: boots, 
If some old bum I ever met, 

Who never shaved, and hasn’t yet, 

From that old crew—well, shaved or not, 
I bet I’d kiss ‘him on the spot. 


Between Trains 


LEAVENWORTH, KaNn.—We heard a Hoover 
story tonight that may be worth printing. You 
remember that there was a riot at the Federal 
prison here a few months ago, and you may 
wonder what it was all about. Well, the Fed- 
eral prison has been notoriously crowded for 
years, but of late a little more than usual. In 
consequence it reached the point where it was 
serving sixteen meals a day, and some of the 
freshmen were compelled to eat their suppers 
as early as three o’clock in the afternoon. 

Now, a man doesn’t mind going to’ prison 
(it must be so, or so many of them wouldn't 
go there), but he wants his meals at reasonable 
hours, and to be comfortable otherwise. So 
there was a riot, and President Hoover heard 
it ’way down in Washington and immediately 
investigated. He found that there were, in fact, 
two prisons in Leavenworth, an over-crowded 
Federal one, and an army one (in connection 
with Fort Leavenworth) that was practically 
empty. 

Of course, the president did what the head 
of any other corporation would do. After all, 
both prisons belong to the same stockholders, 
the people of the United States; so there was 
a prompt order, and the building that was 
practically idle was taken over by the com- 
pany that was running nights. Simple and 
sensible, wasn’t it? But, some way, govern- 
ments never seem to think of doimg those 
things ; and there are even persons suffering 
with redtapewormis who say they can’t be done. 

Tonight 342 officers of the U. S. army, mem- 
bers of the general staff school at Fort Leav- 
enworth, were given a dinner by the Leaven- 
worth Chamber of Commerce. It was a great 
occasion. Generals to the right of us, colonels 
to the left of us, and majors in front of us, 
volleyed and thundered. The Chamber of 

merce wired us for help, and we came 
down and replied to the barrage of military 
Oratory as best we could. Only a couple of 
Places away, right at the head table among all 

colonels, sat our old lumberman friend, 
F. D. Bolman, so we were not without moral 
support, of a sort. 

We wished we could also have seen present 
some of these wise guys who know that public 

e is a graft and a job in the army or the 
Navy a snap. The school holds only three ses- 
sions a day—forenoon, afternoon and evening— 
and meets only six days a week. If there were 
4 spirit like that in our civilian colleges, there 
would be less gray hairs on the heads of fathers 
and less fool ideas in the heads of sons. 

The average age of the students at this war 


college is 39, and the lowest rank is captain. 
They run to majors and colonels mostly. And 
they are here for just one purpose: to learn. 


We See b’ the Papers 


Well, we see somebody is starting to lobby 
against lobbying. 

There was already considerable propaganda 
against propaganda. 

Merger is pronounced with a soft g because 
it has to be done quietly. 

Fast freight. is wrecked; hundreds of hogs 
killed.. Must have hit a street-car. 

Ishbel MacDonald doesn’t drink, smoke or 
paint, and the newspapers print it as news. 

One reason Miss Mac doesn’t is because she 
doesn’t; and she might want to come again. 

But what woman does? Certainly none of 


the women who come to our house, or to your 
house. 


Another “marrying parson” is dead. But, as 
Shakespeare said, “the evil that men do etc.” 


Another hero has been decorated 11 years 
after the war. It must have been done by a 
landlord. 


Another case of blackmail that might be 
investigated by the police is the ticket-selling 
policeman. 

And, if you think there is no chance of world 
peace, consider the Chicago firm of O’Connor 
& Goldberg. 

New York jis facing a vegetable shortage, 
but there will be no complaint from the actors 
about that. 


Taxpayers of Chicago will vote on $47,696,- 
000 of bonds Nov. 7. Or perhaps we should 
have said jump on. 

We have a feeling that anybody but a mar- 
ried man will have a hard time hereafter get- 
ting elected vice president. 


Dolly says that Charlie is a symbol, and 
right now in Washington there seems to be a 
good deal of clashing of symbols. 


Eight firemen on Long Island have been 
sentenced to Sing Sing for starting fires. Let’s 
hove none of the apartment house firemen see 
this. 

The town of Sycamore, Ill., has just cele- 
brated the opening of its new paving. There 
are several openings in ours, but we aren't 
doing any celebrating. 

Six billion dollars worth of get-rich-quick 
stocks were sold last year to Americans, some 
of whom said that a man was a sucker to give 
anything to a church. 

The Philippines report that they have no 
smallpox, plague, typhus, scarlet fever or 
cholera. But we shan’t move there until we 
find out if they have revues, scofflaws, rouge, 
futurists, evolutionists and jazz. 


This Hurts Us Most 


This hurts us most, the passing of old friends. 

Man makes and spends, 

Loses and gains, 

Yet nothing matters if a friend remains. 

But then some day death takes some friend 
from here, 

And more each year, 

And then we see, 

Who lost but gold, what loss can really be. 


This hurts us most, the older that we grow, 
The more they go. 

We have our cares, 

We have the burdens that the whole world 


rs, 

Yet, after all, we find, when all is done, 
Have only one, 

One thing that ends 


That hurts the most—the passing of old friends. 





Go Competitors 
ONE BETTER 


Without materially increasing 
your investment in stock you can 
carry 5 kinds of Hardwood 
flooring, 5 kinds of Hardwood 
finish, trim and mouldings by tak- 
ing advantage of the Meadow 
River mixed car service. In this 
way you can offer your customer 
a better service and as a result 
attract more business. 

All Meadow River stock is pro- 
duced from famous West Virginia 
timber—the cream of the stump- 
age in the Appalachian district. 
Careful handling and _ loading. 


Let us quote on a trial car. 


—IN ONE CAR— 
FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


TRIM and MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch Ash 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING | 


Poplar 























THE MEADOW RIVER 


LUMBER CO. 
RAINELLE, WEST VA. 
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Durable 
Kitchen Floors 


I 
harder with use and wear 
smoother each year. Our 
Michigan Hard Maple floor- 
ing wears “like iron” and 
gives the longest service for 

| the least money. Your cus- 
tomers can treat this floor- 
ing with hot oil or can stain 
and varnish it any way they 

| desire, 


It will pay you to 
stock. 


are the kind that become | 





Lumber merchandisers find our 
flooring a quick seller and a good 
“repeater.” Order “Old Relia- 
ble” flooring now to balance your 
assortments. 


Mail the coupon below and 
then you'll be sure to obtain our 


regular stock lists which contain 


tigation. 


We also manufacture Hard 
and Softwood Lumber, 


Lath and Poles 


| offerings worthy of your inves- 


Grand Rapids Trust 
| Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


es MAIL THIS COUPON 


Grand Rapids Trust Co. 
Receiver for William Horner 
| Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
| latest stock list of ‘‘ Old Reliable”’ 
Hardwood Flooring. 


I would like to receive future lists as f 
they are issued. This will not obligate 
me in any way. | 

— 
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Lumbermen in Final Outings 


Knot Golfers Elect 


New York., Oct. 7—Emerson D. R. Crevel- 
ing was elected captain of the Knot Golfers 
at the annual meeting held following the final 
tournament of the season last Tuesday at the 
Pomonok Country Club, Flushing, L. I. H. B. 
Coho was re-elected secretary and the execu- 
tive committee is composed of Barlow Shuit, 
George Adams, Thomas Jenkins and C. L. 
Adams. The past season was by long odds the 
most successful in the history of the Knotters. 

Winners of point system prizes for the season 
were announced as follows: Class A, George 
Adams; Class B, Walter Pettit, and Class C, 
M. W. Williamson. C. Wagner, with a 78 in 
the final tournament, was awarded the prize 


for low gross, and O. J. Brendgord captured 
the kickers’ prize. 


Cincinnati Golfers in Final 

CINCINNATI, OnI0, Oct. 8.—E. M. Bonner, 
secretary-treasurer of the Atlas Lumber Co., 
today won the title of champion golfer of the 
Cincinnati Lumbermen’s Golf Association and 
at the same time captured the Mowbray & 
Robinson silver cup for the best score of the 
annual golf tournament of the association, 
match play against par 36 holes medal play, 
three-fourth handicap to apply. 

The Mowbray & Robinson trophy was sur- 
rendered to the new champion by D. H. Willey, 
champion for 1928-29, and the tournament today 
marked the twelfth time for which it has been 
played, the championship winner never having 
been able to retain it for a second year. 

The tournament was held at the course of the 
Western Hills Country Club with D. H. Willey, 
president of the association, as officer in charge. 
It was participated in by more than fifty lum- 


bermen-golfers, including several visitors from 
out of town. 

Prizes were awarded following the annual 
meeting of the association, which was held a 
the close of the annual dinner of the lumber. 
men-golfers. E. W. DeCamp was elected presj. 
dent of the association for 1929-30, su i 
D. H. Willey. Mr. DeCamp is Cincinnati map. 
ager for the Babcock Lumber Co. He was 
formerly secretary of the Lumbermen’s Golf 
Association. Other officers elected were: Vice 
president, A. E. Hart; secretary, L. F. Ratter. 
man; treasurer, W. R. Bass; and directors 
E. W. DeCamp, A. E. Hart, L. F. Ratterman, 
W. R. Bass, D. H. Willey, E. M. Bonner and 
James C. West. 


Southern Wisconsin Final Picnic 


JEFFERSON, Wis., Oct. 7. — Approximately 
fifty attended the final picnic of the year of 
the Southern Wisconsin Lumbermen’s Club at 
Meadow Springs Country Club, Oct. 1, and 
the celebration was augmented by reason of 
the closing golf meet of the season’s tourna- 
ment sponsored by the Milwaukee Hoo-Hoo 
Club. After the final putt had been sunk 
everyone adjourned to the nineteenth hole for 
a wiener fry and supper. 

The set of matched clubs, presented by the 
Edham Co. of St. Paul, as the season prize 
was presented to Fred Holstein, Fort Atkin- 
son, Wis., whose net was 211 for the three best 
games. The morning play resulted in first low 
gross for George Patterson, Oconomowoc, 
with 41, while the club cup for low net play 
in the afternoon was won by Henry Loftsgor- 
don, Madison, with 71, who tied with N. J, 
Braun, Jefferson, who took second place be- 
cause of the drawing. 


Must Interest Public in Reforestation 


Wisconsin Rapips, Wis., Oct. 7.—“Men in 
public life have at last become thoroughly 
aroused to the necessity of an active and con- 
structive reforestation program on the part of 
the Federal Government,” E. W. Tinker, 
United States district forester, declared before 
a meeting of 150 paper mill men and lumber- 
men, held in connection with a Forest Field 
Day conducted at Nekoosa, seven miles south 
of this city, last week. ; 

“Interest on the part of the general public 
in reforestation work has not been at all en- 
couraging,” Mr. Tinker said, “and until there 
is a more general awakening to the necessity 
for this work we can not hope to accomplish 
much. The reclamation of heretofore waste 
lands through a constructive program such as 
has been carried out by the Nekoosa-Edwards 
Paper Co. in a privately conducted project 
should be of sufficient value in an economic 
and recreational sense as to attract the interest 
of every thinking person,” he continued. 

In the course of his remarks Mr. Tinker 
announced that an average of 40,000 acres of 
seedlings will be planted annually by the Fed- 
eral Government in carrying out the proposed 
reforestation plan soon to be inaugurated in 
Michigan, Wisconsin and Minnesota. This plan 
contemplates the restocking of 1,200,000 acres 
of waste land at an approximate cost of $5 
an acre. 

The field day programs were held on re- 
forested lands owned by the Nekoosa-Edwards 
Paper Co., and included inspection of the pri- 
vately owned nurseries and demonstrations of 
the entire process from the separation of the 
seeds from the cones to the actual setting out 
of the transplants. A visit to the reforested 
lands owned by this company which comprise 
several hundred acres and where outstanding 
success has been attained, was declared one of 
the most interesting phases of the conference. 

Representatives from three States were in 
attendance at the meetings, most of these out- 


standing figures in the paper industry. Among 
the leading speakers was Goy. Kohler of Wis- 
consin, who described the meeting as an epoch- 
marking event and the nucleus of a great move- 
ment which he predicted would, if properly 
carried out, in time return much of the vast 
forest wealth of the pinery States. “It is the 
duty of the people of the more populous parts 
of the State to help in financing this project,” 
Gov. Kohler said, “for the residents of the 
cut-over regions of the State can not solve this 
problem alone. The subject of reforestation 
involves all industrial activities and not only 
those concerns using and consuming forest 
products, for the entire industrial structure is 
interdependent upon our forest resources,” the 
governor stated. 


This fact was largely the keynote of the 
entire conference and was stressed by Dean W. 
C. Coffey, of the University of Minnesota. 


“Wholesale sponsorship of any reforestation 
project without scientific investigation as to the 
need for it and the selection of the best avail- 
able place to start, should be guarded against,” 
Dean Coffey declared. “The right kind of a 
policy will lead to a balanced agricultural in- 
dustry, a well arranged system of game pre- 
serves, unexcelled recreational facilities in all 
lake States and, what most concerns this gath- 
ering, a predetermined supply of forest prod- 
ucts.” 

Dean Coffey counseled against any frenzied 
attempt at a solution of existing problems. On 
the contrary he urged thorough scientific in- 
vestigation and careful study of any plan sug- 
gested and “this viewpoint was advanced by 
other speakers. 


Among the leading lumbermen present at the 
conference were John M. Bush, of Negaunee, 
Mich., president of the Northern Hemlock 
Hardwood Manufacturers’ Association; W. H. 
Hatten, of New London, Wis., and W. A. Holt, 
president of the Holt Lumber Co., Oconto, Wis. 
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In no other Pine lumber are such generous clear dimensions available. 


SELLING 


[NO. 12 OF A SERIES] 


Pine Lumber is a perishable commodity, and there 
is no gain to anyone by reason of deterioration. To 
carry stock beyond the time it is ready for use does 
not improve it, and the operator who regularly serves 
his trade with lumber which retains its newness will 
both give the best satisfaction and realize the highest 
values. 

The Madera Sugar Pine Company's program for 
elimination of deterioration starts at the stump; for 
its timber is never felled until the loggers are ready 
to remove it. The logs are then gotten into storage 
ponds with the minimum of delay, so as to prevent 
discoloration from souring. 

When manufactured from freshly-cut, water-cured 
logs, Sugar Pine is creamy white in appearance, and, 
if air-cured under conditions which assure adequate 
ventilation and plenty of sunshine, will dry sweet and 
bright. 


Fifty years’ experience in lumbering has taught the 
Madera Organization how to properly cure Sugar 
Pine, and its distributors are given notice far enough 
ahead of drying to enable them to dispose of stocks 
by the time they are ready for shipment. This pro- 
gram assures the receipt of fresh stocks, and has done 
much to establish a preference for MADERA 
SUGAR PINE. 

In its plan of distribution, the Madera Sugar Pine 
Company has always recognized the place of whole- 
salers and commission dealers in the industry, realiz- 
ing that it is theirs by reason of centuries of highly 
satisfactory service. 

It is firm in its belief that a working arrangement 
with them is the best method by which to develop 
and maintain markets, and it has always religiously 
respected territorial assignments. Moreover, it has 
consistently striven to back up its representations and 
to assist its distributors in every way possible. 


MADERA SUGAR PINE CO., Madera, Calif. 


Because of their general interest, especially to all users of pine lumber, this 
series of letters prepared by the Madera Sugar Pine Co., Madera, Calif., 
and sent to its entire list of distributors, is being published serially in 
the American Lumberman, and will be available to any one interested. 
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Yellow Pine 


The Aristocrat of Structural Woods 





For many years 
lumber buyers 
have preferred 
Long Leaf Yel- 
low Pine lumber 
and structural ma- 
terial. It’snature’s 
best building ma- 
terial. 


R. W. WIER 
Lumber Company 
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First etn HOUSTON, TEXAS 
Distributors:— Wier Long Leaf Lumber. 
Mills :- Wrergate,Texas 
UU 
GOLDSBORO 4 


N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 








JOHNSON & WIMSATT 


WASHINGTON, D.C. 


ALT [UMBER COMPANY 
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On RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
. ~ Grade it Right and Ship it Quickly. 





Office. 
RUSTON, LA. 








PLYWOOD OF 
RECOGNIZED QUALITY 
NEW LONDON, WISCONSIN 
Send for Latest Price List 
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New Conception of Service to Consumer 


(Continued from Page 57) 
certificate shows the quality of the concealed, 
as well as exposed, materials in the job and 
is a valuable asset to the consumer in case 
of fire, sale or mortgaging of his property. 


Lumber Dealer Financing 


L. M. Lilly, president of the Lumbermen’s 
Acceptance Corporation, which handles the fi- 
nancing for Associated Leader members, speak- 
ing of the lumber retailers’ financing problem 
says, “The Associated Leader system of financ- 
ing lays special emphasis on two points: 

1. The education of the dealer on sound 
monthly payment selling. 


2. The protection of the dealer against 
credit losses. 


There are at least a dozen ways for the 
lumber retailer to finance the consumer, but 
national financing under the Associated Lead- 
ers-Lumbermen’s Acceptance Corporation plan 
is the backbone of them all, for four reasons: 


1. This finance plan bridges the gap be- 
tween tho first mortgage and a small 
down payment on new home con- 
struction. 

2. Complete financing is provided for 
modernizing sales without any down 
payment on the consumer’s part. 

3. Buyers and dealers alike are insured 
against loss through death, sickness 
or accident. 

4. The difficulties of a dealer’s credit 
relationship with his customer are 
smoothed out through the use of the 
third party in rejection of credit, 
collections, etc. 


The Associated Leader system enables 
the dealer to accept full responsibility for 
financing his complete unit sales to the con- 
sumer, regardless of whether local or Lum- 
bermen’s Acceptance Corporation funds are 
used. 

Two years’ demonstration of installment 
selling under the Associated Leader system, 
during which time thousands of deals have 
been handled by the Lumbermen’s Acceptance 
Corporation, have demonstrated beyond ques- 
tion that here is the most powerful medium 
for increasing sales and profits which has 
been made available to the lumber retailer 
in this century. 

The operating policies of both the Asso- 
ciated Leaders’ Corporation and the Lumber- 
men’s Acceptance Corporation are subject to 
review by nationally known lumber retailers. 

On the advisory council of the Associated 
Leaders are: Albert Melone, Melone-Bovey 
Lumber Co., Minneapolis, Minn.; E. L. Da- 
vidson, Parkersburg Mill Co., Parkersburg, 
West Va.; Cliff G. Scruggs, Scruggs-Guhleman 
Lumber Co., Jefferson City, Mo.; I. B. Me- 
Farland, Temple Lumber Co., Houston, Tex.; 
B. E. Breinig, Anderson Lumber Co., Passaic, 
N. J.; C. W. Brickley, C. W. Brickley Lumber 
Co., Louisville, Ky.; A. J. Hager, Hager & 
Cove Lumber Co., Lansing, Mich.; W. H. 
Peterson, Peterson Lumber & Paint Co., El 


Paso, Tex.; Charles R. Black, J. W. Black 
Lumber Co., Corning, Ark., and Gerard M. 
Zimmermann, Zimmermann Lumber, _Ince., 


Buffalo, N. Y. 

The board of directors of the Lumbermen’s 
Acceptance Corporation includes the follow- 
ing retailers: Oscar Lampland, Lampland 
Lumber Co., St. Paul, Minn.; W. S. Dickason, 
Dickason-Goodman Lumber Co., Tulsa, Okla.; 
Fred Wehrenberg, Standard Lumber & Supply 
Co., Fort Wayne, Ind.; F. E. Stiles, Stiles 
Associated Yards, Grand Rapids, Mich., Charles 
R. Black, J. W. Black Lumber Co., Corning, 
Ark., and I. B. McFarland, Temple Lumber 
Co., Houston, Tex. 


PLANS FOR ANNUAL MEETING 


The third annual convention of the Asso- 
ciated Leaders will be held at the Palmer 
House, Chicago, on Oct. 21 and 22. 

This meeting will not be a convention in the 
accepted sense but will be rather an intensive 
two-day post-graduate course in building ma- 
terial retailing, a merchandising and financing 
clinic in which the business of distributing 
lumber will be dissected and analyzed thor- 
oughly. Some of the subjects for discussion 
include: 

What can the lumber dealer look forward 


to in 1930? 
trends. 

How can the retail lumber dealer use Tadio 
broadcasting to increase his sales? 

Mail order and chain store competition to 
be expected in 1930. 

Are forward-looking lumber retailers ready 
for a practicable merger program? 

How can a retailer adapt himself to loca) 
and national building finance conditions? 

Hioow do interest rates in the building mga. 
terial field compare with interest rates on 
auto and other commodity financing? 

How many ways can a dealer finance a 
home? 

What are the danger points in a retailer’s 
capital structure? 

How to recognize a sound and unsound in. 
stallment sale. 

What are the various ways for a retailer to 
finance building units? 

How to secure non-amortizing first mort- 
gage money locally. 

How to get better co-operation from build- 
ing and loan agencies. 

Is “cash or secured credit” a practicable 
operating policy? 

How may specialties be sold on monthly 
payments? 

How to sell modernizing jobs complete and 
properly financed. 

What is the right procedure in selling the 
home complete? 

What is the extent of contingent liability? 
Let’s bury this bugaboo for good. 

What lessons may be learned from. reserve 
warehousing? 

What is the best policy to adopt toward 
contractors? 

How can the co-operation of architects be 
secured on the Associated Leader program? 

What is the best way to use the quality 
appeal in selling? 

How to conduct a profitable roof application 
department. 

How to develop farm sales through monthly 
payment advertising. 

How to get away from figuring competitive 
lumber bills. 

What is the best form of quoting and bid- 
ding? 

How about certified fuel and bonded coal 
deliveries? 

How should billboards be used in the Asso- 
ciated Leader program? 

Lumber stores and display rooms—their use 
and abuse. 

How to include in consumer selling prices 
the cost of sales and advertising program. 

Who is the best salesman of the small 
home, contractor, speculator or dealer? 

Certified materials and bonded deliveries 
on the radio. 

How a realtor, insurance company and re- 
tailer co-operated to mutual benefit. 

How one dealer successfully used the Asso- 
ciated Leader plan with 174 competitors. 

Some short cuts in retail yard accounting. 

How one retailer turned a real estate de- 
velopment to profit. 

How to secure better competitive condi- 
tions through thea use of tha Associated 
Leader plan. 

Under modern road and trucking conditions 
what constitutes a dealer’s territory? 

How to use your plan service in connec- 
tion with the Associated Leader program. 

Some new uses for the certified material 
trademark. 

Some new uses for the bond. ; 

Some new ways of using the certificate of 
quality. 

The detail of use of Lumbermen’s Accept- 
ance Corporation forms. 


These subjects will be introduced and the 
discussions led by retailers who have made ex- 
ceptional success in solving the specific prob- 
lem under discussion. 


Favorable and un favorable 
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“Typical Barn Is Dance Hall 


ALexANpRIA, Mrnn., Oct. 7.—Novelty and 
utility are combined in a unique structure re- 
cently completed here, which is known as 
“Gene’s Barn” and which on the exterior has 
every appearance of the type of big barn gen- 
erally used throughout the Northwest. Instead 


inside, and this condition seems to have spread 
to the farm. Believe it or not, this building 
is a dance hall.” In his snappy style, he printed 
a caption under a picture of the barn: “Some 
cow nearly had a happy home here”; while 
under a picture of the interior he carried the 

















Built of wood, this is a barn that is not a barn but a dance hall 


of being used as a barn, however, this unique 
structure is a dance hall in which dances are 
held two nights a week. This building is 
36x120 feet and, with the exception of the 
maple floor, is built entirely of the famous 
Shevlin pine produced by the Shevlin, Car- 


line: “Bossy wouldn’t like it after all.” 
Although being used as a dance hall, this 
barn has the very latest barn equipment in- 
stalled and is a show place in this section. The 
material for the building was supplied by the 
N. O. Johnson Lumber Co., of Nelson, Minn. 





The interior of Gene’s Barn, showing dance floor of highly polished maple 


penter & Clarke interests of Minneapolis, in 
the Shevlin mills at Bend, Ore. 

The beautiful dance floor that occupies the 
full length and width of the building is of maple 
and is highly polished. The rafters are 5-ply, 
built up from 44x12 No. 3 common boards and 
the sheathing is 14x12-16-foot shiplap, all Shev- 
lin Pondosa pine. Carrying out the idea of the 
typical northwestern barn, the structure is cov- 
ered with shingles and has three ventilators on 
the roof peak. There is plenty of ventilation 
supplied by numerous windows and the typical 
wide barn doors are seen in front and on the 
Sides, 

The editor of Shevlin Equalizer, the house 
organ of the Shevlin, Carpenter interests, re- 
ferring to this structure, says: “You can not 
tell by a drug store sign what you may find 


Since “Gene’s Barn” was completed this concern 
has supplied the material for several other 
barns in this locality, smaller, but similar ones, 
all using the same class of material. 


‘Beebe aeaeataeaaaaeaeaes 


Tells of Europe’s “Cradle of War”’ 


MINNEAPOLIS, MINN., Oct. 9.— Twin City 
Hoo-Hoo enjoyed a talk by Dr. A. E. Koenig, 
Americanizafion secretary of the Minneapolis 
Y. M. C. A. as the feature of their regular 
luncheon meeting at the Hotel Radisson last 
week. Dr. Koenig, who recently made a tour 
of the Balkans, described conditions in Eu- 
rope’s “cradle of war.” T. T. Jones, past 
president, and representative of the club at the 
Amarillo meeting, gave a brief report on the 
national session. 
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YELLOow Pine 


YARD AND SHED STOCK 
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Our modern dry kiln facili- 

ties enable us to season lum- 

ber to the moisture content 
. you require. 
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Order What You Need 
from Specialists in 


YELLOW PINE and 
HARDWOODS 


Lumber, Timbers, 
Ties, Piling 


WHITE PINE, FIR 


We are also Headquarters for 
Creosoted Products. 


Beaumont Lumber Co. 
BEAUMONT, TEXAS 
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We have modern facilities 
for Kiln Drying, Resawing 
and Dressing Lumber. 
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The Go-Getter Pup Sez— 






Troubles! 


Ir you’re having trouble keeping 
your stock investment down where 
it ought to be, why not look your 
troubles squarely in the eye and 
give Seidel quick local lot ship- 
ments a trial? 

You know small stocks and quick 
turnover is the modern principle in 
the retail lumber business. Some 
dealers have reduced their invest- 
ment as much as 35 percent—and 
we don’t need to tell you they in- 
creased their profits. 

Delivery of one board or a car- 
load by fast local freight with 600 
miles in 48 hours. 27 R. R.’s to 
ship over. 


If it’s used in building, we sell it. 
How may we serve you today? 


Sex 


LUMBER Co. 
St. Louis, Mo. 














| Tidewater Red Cypress 


Our mills manufacture Genuine Tidewater 
Red Cypress. They have complete Planing 
Mill facilities enabling us to ship mixed 
cars Finish, Mouldings, etc., quickly. 


Along with our Cypress we can furnish 
SHORT LEAF PINE FINISH 


SAP GUM MAGNOLIA 
RED GUM POPLAR 
TUPELO ASH 
MAPLE OAK, ELM 


Let Us Serve You 


GULF RED CYPRESS CO. 
13th Floor Barnett National Bank Building 
JACKSONVILLE, FLA. 











Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesalev”’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 





























‘ ° IDAHO 
White Pine MINNESOTA 
WESTMONT 


LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CoO. 
Pittsburgh. Pa. New York, N. Y. 














Business Changes 


ALABAMA. 
Cc. E. Jones. 


GPORGIA. Monticello—The United States Bobbin 
& Shuttle Co. has merged with the Jordan Mfg. 
Co. of Monticello, and the southern interests of 
the combined companies will be operated as Jor- 
dan Division of the United States Bobbin & Shut- 
tle Co., which has its headquarters in Providence, 
R. I. Plants will be operated at Greenville, S. C.; 
Monticello, Ga., and Johnson City, Tenn. 


IDAHO. Harrison—The Winton Lumber Co. has 
purchased the sawmill business of the Export 
Lumber Co, 

Post Falls—L. E. Kirkpatrick & Sons have pur- 
chased the sawmill and planing mill of the Rube- 
dew Lumber Co. 


ILLIVOIS Chare—“hara Grain & Lumber Co. 
has been sold to Griffith Lumber Co., of Ashton. 

La Grange—Lord Lumber Co. changing name 
to Lord Lumber & Fuel Co. 


IOWA. Dunlap—Farmers Lumber & Grain Co. 
sold to F. O. Akin, of Corning, towa. 


KENTUCKY. Hodgenville—W. D. Morgan, 
James Daugherty and Ben Daugherty have sold 
their interests in the Daugherty Lumber Co to 
Cc. J. Hubbard. 


MICHIGAN. Pinconning—The R. & A. Lumber 
Yard succeeded by Pinconning Lumber Co. 

Sunfield—Sunfield Lumber Co. succeeded by 
Smith Bros., Velte & Co., of Lake Odessa. 


MINNESOTA. Chatfield—George H. Smith suc- 
ceeded by Arnoldy Bros. 

Slayton—Atlas Lumber Co. sold to Botsford Co. 

Wright—Dower Lumber Co. succeeded by Groth 
Lumber Co. 


MISSOURI. Liberal—Baldwin Lumber Co. sold 
to Porterfield-Weatherby Lumber Co., of Moran, 
Kan., which now operates yards at Moran, Bron- 
son and Kimble, Kan. 

Springfield—Central Wholesale Lumber Corpora- 
tion sold to Ozark Land & Lumber Co. 

Ste. Genevieve—Moreau Lumber Co. succeeded 
by Moreau Lumber & Realty Co. (Inc.). 


NEBRASKA. College View—Swith Lumber & 
Fuel Co. sold to Collegeview Lumber Co. 
Verdel—John Lueschen Lumber Co. changing 
name to Adolph Stoural Lumber Co. 


OHIO. Geneva—Geneva Milling Co. sold to Gen- 
eva Lumber Co. 

Glouster—Bryson Lumber Co. organized as a 
partnership by the late J. W. Bryson and Frank 
Bryson in 1918 has been purchased by the Athens 
Lumber Co., of Athens, Ohio, which will operate 
it as a branch yard. 


OREGON. Klamath Falls—Sixth St. Lumber 
Co. sold to Falls Lumber Co. 


SOUTH DAKOTA. Hammer—Jones-Beito Lum- 
ber Co. sold to Lampert Bros. Lumber Co. 


TENNESSEE. Covington—Hill & Hunt; E. M. 
Hunt sold interest to C. H. Hill. 


TEXAS. El Paso—The Burton Lingo Co. has 
acquired the business of the Sherod Lumber Co. 


WASHINGTON. Centralia—W. W. Goseny has 
sold his sawmill to Charles Johnson. 

Colville—O. F. Smith has sold his sawmill and 
lumber in this county to Oscar Smith, 


WISCONSIN. Tomah-—Ben Nuzum Lumber Co. 
sold to G. K. Mark, of Mauston, and E. P. Gates, 
of Fall River, who will continue operation of the 
yard. Mr. Mark was formerly Mauston manager 
for the Fuller-Goodman Co, 


New Ventures 


CALIFORNIA. ‘Truckee— The Truckee Ware- 
house & Lumber Co. has secured a site one mile 
west of Tahoe City on the State highway, and 
will put in a lumber yard with C. A. Carrau in 
charge. 


IOWA. Harlan—The Farmers Lumber & Grain 
Co. recently began business. 


MISSISSIPPI. Balden—The Grief Bros. Cooper- 
age Co. reported to establish a stave mill here 
and at Goodman, to operate under a new mechan- 
ical system, each plant to cost about $45,000 with 
equipment. Address 1937 Willey Ave., Cleveland, 
Ohio. 


NEW JERSEY. Ampere—The Ampere Lumber 
& Supply Co. is the name of a new concern here 
of which G. J. Neebleman is president and I. 
Ruben, secretary-treasurer. 


NORTH CAROLINA, High Point—Roy Arm- 
strong has started a wholesale veneer business. 


OKLAHOMA, Tulsa—Spurrier Lumber Co. re- 
cently began a retail lumber business, 


OREGON. Junction City—Twin Oaks Lumber 
Co. recently started a retail business. 
Noti—Briggs Bros. have started a sawmill. 


SOUTH CAROLINA. Georgetown—Rankin & Ty- 
son have started a saw and planing mill. 


TEXAS. Girard—The Stockton Lumber Co. will 
oper a branch here; headquarters at Ft. Stockton. 

Gruver—R. W. Brownlee has started a retail 
lumber business. 

Huntsville—Boettcher Lumber Co. has started 
a sawmill, 


Cherokee—Littrell & Son sold to 


Pharr—Temple Mfg. Co. recently began a box 
manufacturing business. 

Royalty—Storey Lumber Co. recentiy began 
retail lumber business. * 





UTAH. Helper—Smoot Lumber Co. has begun 
a retail lumber business. 
WASHINGTON. Issaquah—P. & H. Lumber Co. 


has started a sawmill. 
Kalama—R. Gourley has started a tie mill, 


BRITISH NORTH AMERICA 


QUEBEC. Quebec—Chas. G. Levie & Co, jis 
the name of a new company recently granted q 
charter which hes opened an office at 105 Moun. 
tain Hill; will handle pulpwood and manufacture 
hardwood lumber; will operate two sawmills and 
do wholesale business only. 


New Mills and Equipment 


ALABAMA. Childersburg—Patten Lumber (o,, 
of Huntsville, Ala., is to establish a mill here for 
development of a timber tract recently purchased. 


CALIFORNIA. Los Angeles—Gunn Furniture 
= beginning erection of a $35,000 factory buila- 
ng. 


GEORGIA. Pembroke—T. L. Waters is erecting 
a sawmill and planing mill near here for develop- 
ment of timber property recently acquired. 


IDAHO. Troy—Lewis & Johnson Lumber Co, 
is about to build 32x72 ft. planing mill and 125-ft. 
landing deck. 


LOUISIANA. Alexandria—Ferd Brenner Lumber 
Co. has started rebuilding the lumber mill which 
was recently destroyed by fire. 


NEW YORK. Potsdam—A merger of lumber 
interests here will control about 50,000 acres of 
hardwood timber in the Racket River country, 
it is reported. Principals in the transaction are 
the firm of C. H. Elliott & Son, S. H. Sisson and 
D. FP. White. A new company will be incorpo- 
rated; a hardwood mill is being erected at Tupper 
Lake. Plans call for a hardwood mill near the 
Sissonville crossing northwest of Potsdam. This 
mill will be of the fast band type. The Elliott 
firm has been in the hardwood business for some 
time with mills at Tupper Lake and Canton, N. Y, 

NORTH CAROLINA. Statesville—C. W. Wall 
& Son reported planning to rebuild lumber plant 
recently destroyed by fire at a loss of about $50,- 
000, including machinery and equipment. 

WASHINGTON. Waitsburg—Jess & Frank 
Davis are establishing a sawmill on the Jasper 
Mountain Road. 


Incorporations 


ILLINOIS. Chicago—Lumber Stores, incorpor- 
ated; capital, $15,000; 2037 Milwaukee Ave.; Wm. 
S. Carson, 112 E. ‘Adams St., incorporator; will 
handle lumber, hardware and building materials. 

Villa Park—Jorgensen Lumber Co., incoporated; 
200 shares no par value;address Ernest W. Clark, 
1015 11 S. La Salle St., Chicago. 


KENTUCKY. Lexington — The Shoe-Grimwood 
Logging Corporation, incorporated; capital, $50,000. 

LOUISIANA. Bunkie—E. E. Rabalais & Son, 
incorporated; capital, $50,000. 


NEW JERSEY. Hoboken—Public Lumber Co., 
incorporated; 5,000 shares non par value. 

NEW YORK. Brooklyn—Smith-Sweeney Lum- 
ber Corporation, incorporated; capital, $50,000; Jas. 
F. Sweeney, Porter Ave. and Division Place. 


OHIO. Cleveland—Gottleib Cooperage Co., in- 
corporated; capital, $20,000 to manufacture and 
deal in barrels, casks, hogsheads, etc. 

Mansfield—Alta Lumber & Supply Co., incor- 
porated; capital, $50,000; to deal in lumber, tim- 
ber and building supplies. 

Toledo—Big Four Lumber & Supply Co., incor- 
porated; capital, $50,000; R. L. Mielcarek, 2805 
Elm S8t. 

OREGON. Eugene—Benton-Lane Lumber Co., 
incorporated; capital, $75,000. 

Portland—Oregon-California Lapine Co., incor- 
porated; capital $200,000. 

PENNSYLVANIA. Pittsburgh—Hogan Lumber 
Co., incorporated; capital, $100,000. 

Williamsport—Reese-Sherriff Lumber Co., incor- 
porated; capital, $10,000; old. 

WASHINGTON. Seattle—C. M. C. Timber Co. 
incorporated; capital, $10,000; logging. 


Casualties 


IDAHO. Post Falls—The Post Falls Box Co. 
of which Leo Pepper is manager, has suffered 
a fire loss of about $1,000. 

INDIANA. Anderson—Dixie Coal & Lumber 
Co., loss by fire, $20,000; storage building and 
warehouse destroyed. 

Freeland Park—Krum Lumber Co., loss by fire 
of $75,000 in building and coal stocks. 

KENTUCKY. Louisville—May Harwood Co., loss 
by fire in hardwood and planing mill, $15,000. 

SOUTH CAROLINA. Orangeburg—Fairfax Lum- 
ber Co. suffered recent loss by fire; is rebuilding 
plant. 
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Work of Building Code Committee 


The building code committee of the De- 
partment of Commerce has entered upon its 
ninth year of existence with a record of six 
completed reports and a seventh report in 


process. The work of this committee pro- 
ceeds in three stages. ; 

The first takes the form of research into 
all available test data and examination of 
code requirements in actual use. The second 
involves preparation of tentative recommen- 
dations in which the committee’s judgment 
is brought to bear upon the accumulated 
research material and interprets it for actual 
use. The third consists of a widespread invi- 
tation to architects, engineers, building ma- 
terial industries, building officials and others 
to criticise the tentative recommendations in 
the light of their experience. 

Out of this three-fold procedure comes a 
final printed report which is made available 
at nominal expense through the Government 
Printing Office. 

It is generally conceded that meaningless 
differences in building codes should be elim- 
inated as soon as possible and that substan- 
tial uniformity in regulations will be of much 
benefit to all concerned. The reports of 
the building code committee are designed to 
help bring this about. 


Safeguarding Public Forests 


With the national forests of the West still 
smouldering from one of the most disastrous 
forest fire seasons the nation has known, 
George D. Pratt, president of the American 
Forestry Association, has submitted to Presi- 
dent Hoover a joint request from twenty- 
one national and regional organizations for 
a conference at which conservation leaders 
may discuss with the Chief Executive ways 
and means for safeguarding the public for- 
ests from fire. 

The President will be asked to take im- 
mediate action to provide the national forests 
with adequate protection from fire and to 
give his support to a balanced program of 
Federal forestry activities, said Mr. Pratt. 
He added that in the matter of fire protec- 
tion the past summer has shown that the 
Federal preparedness is inadequate and cre- 
ates a hazard where not only the resources 
and property of citizens are jeopardized, but 
their lives aré endangered. He feels that 
forest fires can be controlled and oftentimes 
prevented by an adequate system of forest 
roads, telephone lines and proper fire-fight- 
ing equipment. 

The National Lumber Manufacturers’ As- 
sociation is among the twenty-one organiza- 
tions joining in the request for a conference 
on this important subject. 


Ready for Work on the Census 


_ Secretary of Commerce Lamont plans to 
improve on the work of taking the coming 
census over that of years past. For ex- 
ample, 573 supervisors will supervise the 
activities of approximately 100,000 enumer- 
ators. Heretofore the practice has been to 
appoint the supervisors and immediately 
thereafter appoint the assistant supervisors. 

n a number of instances the supervisor 
turned over the work to the assistant. Rad- 
ical changes will be made in this respect at 
the coming census. 

The census bureau will be careful that the 
sudervisor understands the work and actually 
performs some branches of it before next 
February when the assistants will be ap- 
Pointed. In the meantime the supervisors 
will have been required to prepare actual 
reports on the different census schedules 
concerning which they will have to instruct 





their enumerators. The director of the cen- 
sus or some other official of the bureau will 
have had personal contact with every super- 
visor. 

All of the enumerators will be required to 
pass an examination that is designed not 
only to test their ability to do the work, but 
to make certain that they understand what 
is to be done and how it is to be done before 
they are appointed. Many changes have been 
made in this branch of the work to guaran- 
tee a perfect enumeration. For example, the 
supervisors will be required to announce the 
population and the total number of farms in 
each political subdivision as rapidly as the 
enumerators complete their work and before 
their vouchers are approved and paid. This 
will give the local associations and public a 
chance to check the work of enumeration 
and avoid embarrassing situations that arise 
when the accuracy of the population count 
is challenged so long after the enumeration 
that it is impossible to make any correction. 
Furthermore, it places the responsibility for 
correct work upon the supervisors, where 
Mr. Lamont thinks it properly belongs. 


Hearing in “White Pine” Case 

W. W. Sheppard, trial examiner of the 
Federal Trade Commission, and Eugene W. 
Burr, attorney for the commission, are hold- 
ing a hearing in New York this week in 
the so-called “White Pine” cases. A hear- 
ing was held in Boston Oct. 4. Other hear- 
ings will be scheduled later for different 
parts of the country. 

The hearings grew out of the commis- 
sion’s complaints charging that the use of 
the words “white pine” to describe lumber 
which is not actually and botanically white 
pine. Fifty lumber companies situated in 
western States are involved in this proceed- 
ing. The commission contends that white 
pine has botanical marks of distinction, while 
Pinus ponderosa, “the wood designated by the 
respondents as ‘white pine, commonly 
known as ‘western yellow pine,’ does not 
belong, either botanically or in the character 
of lumber made therefrom, to the white pine 
group.” 


Quotations on Timber Issues 


Quotations on lumber company short term issues 
are on a yield basis. 
Bid Asked 


Pct. Pct. 

—Due 1931— 

Algoma Lumber Company Ist 6s.... 6.75 6.00 
Bear Creek Logging Co. Ist 6s...... 6.75 6.00 
Bladon Springs Lumber Co. ist 6s.. 6.75 6.00 
Bloedel Donovan Lumber Mills 6s.. 6.75 6.00 
W. P. Brown & Sons Lbr. ist 5%s.. 6.75 6.00 


Connor Lumber & Land Co. Ist 6s.. 6.75 6.00 
F. P. Cover & Sons ist 6%s......... 6.75 6.00 
Dorchester Lumber Co. ist 6s...... 6.75 6.00 
Detroit Investment Co. Ist 6s....... coe cee 
Flanner Company ist 6s.........-. - 6.75 6.00 
Glendale Lumber Co. Ist 6s......... 6.75 6.00 
Edw. Hines Assoc. Lbr. Ints. 6% debs. 6.50 6.00 
We We SG BRE Giiesccccecesces - 6.75 6.00 
Clayton & Anson Mark ist 6s..... - 6.75 6.00 
McGowin-Foshee Lbr. Co. Ist 6s..... 6.75 6.00 
W. D. McRae Lumber Co. Ist 6s... eos coe 
Oregon-Kalama Lumber Co. ist 6s.. 6.75 ose 
Owen Oregon Lumber Co. ist 5%s... 6.75 6.00 
D. V. Richardson Ist 6s..... ssecess ED 6.00 
Saluda Land & Lbr. Co. Ist 6s...... 6.75 6.00 
Stack Lumber Co. Ist 7s........... 6.75 6.00 
Tennessee Stave & Lbr. Co. ist 7s... 6.90 6.00 
Umpqua Mills & Lbr. Co. Ist 6s.... 6.90 6.00 


Virginia Hardwood Lbr, Co. Ist 6s.. 6.75 6.00 
Western Timber Co. Ist 6s.......... 6.75 6.00 


Long Term— Bid Asked 
Brown Company 5446S......-++.sseee% 94.00 97.00 
Campbell River Tbr. Co., Ltd., 1st 6s 95.00 98.00 
Continental Tbr Land Co. ist 6%s.. 99.00 101.50 
Dierks Lumber & Coal Co. Ist 6s..... 97.50 99.50 
Glendale Lumber Co. Ist 6s........ 97.00 99.00 


Edw. Hines Assoc, Lbr. Ints. 6% debs 98.00 100.00 
Munising Paper Co. Ist 5%s......... 93.00 96.00 


97. 3 
Port Orford Cedar Products Co. Ist 6s 96.50 98.50 
Rogue River Timber Co. Ist 6s...... 98.00 96.00 
Stout Lumber Co. Ist 68.........++- 95.00 98.50 
Trask Timber Co. ist 68.....ccee «++ 93.00 97.00 


(Quoted by Baker, Fentress & Co., Oct. 5, 1929.) 
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Co PACIFIC COAST C3 


1” No. 1,2 and 3 COMMON 
Boards and Shiplap 
You—your salesmen—and entire 
staff will readily see opportu- 
nities of building sales with 
this better Western Hem- 
lock. Order today— 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 








Manufacturers of 


Douglas Fir, West Coast 
Hemlock, and 
Red Cedar Products 














REPRESENTATIVES: 
Ss. B. Marvin, 518 Peoples Gas Bidg., 
Chicago, Ill. 

K. J. Clarkson, 833 McKnight Bldg., 
Minneapolis, Minn. 

Ray Kennedy, Sioux Falls, S. D. 
Frank Probst, ?. O. Box 1187, Fargo, N. D. 
A. J. Brown, P. O. Box 171, Denver, Colo. 

H. E. Wade. 1330 J St., Lincoln, Neb. 
Associated Lbr. Service, 815 Lemcke Bldg., 
Indianapolis, Ind. 











SITKA_SPRUCE 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) { 


Also Spruce Finish S4S 3 


(13/16 x 1/2” Off in Width) 
Capacity 150,000 Ft. 


REEDSPORT, OREGON 














The Polleys 
Lumber Co. 


Manufacturers of 


: Pondosa 


Pine 


Selects 


General Offices and Mills: 
Shipments via N. P. Ae 
and Milwaukee Rys. Missoula, Mont. 








THE CLASSIC OF THE LUMBER BUSINESS 

As long as there is a lumber industry, lumber- 
men, and others as well, will read and re-read “In 
Forest Land,” by Douglas Malloch, “the lumberman 


poet.” Into it the poet laureate of the lumber 
business has put the humor, philosophy and senti- 
ment of the woods and the lumber-camps. If you 
know these things, how you will enjoy this book! 
$1.26, postpaid. American Lumberman, 431 §., 
Dearborn St., Chicago, Ill. 
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News Notes from Amati 


Tacoma, Wash. 


Oct. 5.—The regular meeting of the Tacoma 
Lumbermen’s Club yesterday was brief, the 
only business being consideration of a sug- 
gestion that the club take action to have 
part of tthe new city pipe line system con- 
structed of creosoted wood. Roy Sharp, re- 
porting for the wood promotion committee, 
said this was already before the committee, 
and asked the club to defer action until next 
week. The request was agreed to. William 
L. Rawn, of the American Export Door Cor- 
poration, made a brief report on business con- 
ditions in the middle West. Mr. Rawn had 
just returned from a visit to Chicago, Detroit, 
and St. Louis. A short meeting of the manu- 
facturers followed the club meeting. 

Some of the logging camps in the Tacoma 
district have resumed operations, but the 
woods are still too dry to be safe. Conditions 
are much better, but the amount of rainfall 
in this district has been very small. No new 
fires were reported during ‘the last week. 

The forestry officer at Fort Lewis has an- 
nounced a sale Oct. 14 of timber on the Gov- 
ernment reservation. The sale covers one 
tract of 1,842 acres of second growth timber, 
and several smaller tracts. 

J. EB. Mackie, of the National Lumber Manu- 
facturers’ Association, visited Tacoma last 
Wednesday and was the principal speaker 
at the regular weekly meeting of the Tacoma 
Engineers’ Club. Mr. Mackie discussed the 
proposed changes in the city building code. 

A sign for the benefit of aviators, pointing 
the way to Tacoma’s new airport, has been 
painted on the roof of the big storage shed 
of the St. Paul & Tacoma Lumber Co. The 
word “Airport” is in letters 12 feet high. 

John Dower, president of the Tacoma Cham- 
ber of Commerce, left last Monday for Og- 
den, Utah, where he will represent Tacoma at 
the meeting of the western division of the 
United States Chamber of Commerce. 

H. N. White, retired lumber manufacturer, 
left last Tuesday for Los Angeles, where he 
and Mrs. White will spend the winter. 


Denver, Colo. 


Oct. 7.—There is less building in Denver 
than there was last year, but its total still 
is $1,514,100 ahead of the first nine months 
of last year. There has been a slowing up 
in building in most sections of the State dur- 
ing the last few weeks, and demand for lum- 
ber has declined. Yards are buying less, and 
only for immediate needs. They have fairly 
complete stocks. 


Aberdeen-Hoquiam, Wash. 


Oct. 5.—Camp 4, one of the five main camps 
of the Simpson Logging Co., was closed Sept. 
30. Other big operators of logging camps in 
this section are planning curtailment. 

The worst fire of the season has been rag- 
ing in the North River valley, eating into the 
green timber. Saginaw Camp No. 6 has been 
entirely wiped out, and Camp No. 5, has been 
almost demolished but Camp No. 2 was moved 
out of the danger zone, and other camps are 
being moved. Logging is also at a stand- 
still at the Mason County Logging Co. camps, 
due to fire danger. Pumps were rushed to the 
Harbor by the Hobi Airways (Inc.), whose 
camps are threatened. 

Cargo shipments from Grays Harbor Mills 
during August amounted to 91,695,845 feet. 
Shipments to the Atlantic coast have been 
greater than those to California, usually the 
heaviest buyer. The port’s first shipments 
of paper material were made in August, 329 
tons of paper and 125 tons of pulp. Ship- 
ments for the first eight months of 1929 ag- 
gregated 841,597,868 board feet, or about 56,- 
000,000 less than last year’s. 

The request made some time ago by W. H. 
Peters, manager of the port dock, for the 
establishment of 12 stake lights along the 
Chehalis River from Cosmopolis to Montesano, 
has been approved, and the proposal will now 
zo to the War Department. The proposal had 
the hearty endorsement of tug boat operators 
of Grays Harbor. 


Preparations are under way for holding the 
Western Washington district convention of 
the. Four L in Hoquiam Oct. 30. About sixty 
delegates are expected. 

E. K. Bishop returned from Buffalo, N, y 
this week where he was called Sept. 13 by 
the disaster which brought Maj. R. H. Fleet's 
plane to a forced landing at the end of a 
20,000-mile fiying trip. Maj. Fleet is Mr 
Bishop’s brother-in-law and is president of 
the Consolidated Aircraft Corporation, of Bug. 
falo. His secretary, Mrs. Loretta Golem, also 
a pilot, died from injuries received. 

Stuart Polson has resigned from the Ho. 
quiam City Council, as he is moving his resi. 
dence to Aberdeen, where he is building a 
new home. 


Portland, Ore. 


Oct. 5.—There is a real scarcity of yellow 
fir logs in the Columbia .River district, and 
camps will have to operate actively to ac- 
cumulate a surplus to supply the mills during 
winter in case bad weather should compel 
cessation of woods operations for any length 
of time. In fact there is a shortage here of 
all species of logs, excepting hemlock, which 
have not been meeting with a very brisk de- 
mand of late, largely on account of the slump 
in business with Japan. Most camps in the 
Columbia River district are now operating and 
practically all are expected to be busy within 
another week. Lumber demand as a whole 
is quiet and featureless. Some improvement 
in sales of pine shop is indicated. 

E. H. Vanderhoff, sales manager F. W. 
Duttweiler Lumber Co., of Toledo, Ohio, was 
in Portland a few days ago on business. 

Joseph H. Ward, commission lumber sales- 
man of St. Joseph, Mo., was among the visit- 
ing lumbermen here last week. 

The Portland Spruce Co.’s plant will soon 
be ready for operation. 

S. V. Fullaway, secretary-manager of the 
Western Pine Manufacturers’ Association, re- 
turned this week from an extended get- 
acquainted trip over the territory covered by 
the association. Mr. Fullaway was appointed 
secretary-manager upon the resignation of 
A. W. Cooper some months ago, and this was 
his first opportunity to meet the association 
members on their own ground. He was much 
pleased to find business improving. 


Toronto, Ont. 


Oct. 7.—Lumber trade conditions in On- 
tario are still quiet. In July, trade began to 
fall off, and dropped to somewhat less than 
usual. There are indications of increased 
business soon, and prospects for fall are re- 
garded as fair. One source of satisfaction 
is that lumber production has been held 
down in most centers so that mill stocks are 
not too heavy. Lumber prices, considering 
the rather slow demand, have held up re- 
markably well. There are few changes in 
prices, although some reductions have been 
made in isolated instances. Reports from 
Ottawa state that the dealers in that dis- 
trict are enjoying a fairly steady volume of 
trade. Fall repairs and renovations have 
begun in some quarters. 

The Trenton Timber Products Co. (Ltd.), 
Trenton, Ont., reports that it is making good 
progress in the construction of its sawmill 
at Trenton and its railway from sawmill to 
timber limits, about thirteen miles away. It 
expects to be ready for operation by Jan. 1. 

At a meeting of the board of directors of 
Price Bros. & Co. (Ltd.), which was held re- 
cently in Quebec City, J. Leonard Apedaile, 
director and general manager, was elected 
vice president, succeeding the late George H. 
Thompson. 

E. A. Fitchitt, of Toronto, who for somé 
years was with the Laberge Lumber Co., 
Sudbury, and who is widely experienced in 
the forest products business, has joined the 
sales staff of the A. E. Gordon Lumber Co. 

N. W. Beach, retail lumber dealer, Win- 
chester, Ont., has been nominated to repre- 
sent the prohibition interests in the Provin- 
cial elections on Oct. 30 for the riding of 
Dundas. This is Mr. Beach’s first attempt to 
enter the provincial arena. He has held office 








as h 
man 
of | 
J. 
Tort 
son 
whi 
pass 
C. 


(Lte 
cent 


Har 
84th 
Riv 
Lak 
in § 
in I 


—— ew we Oe ow oe re UCU 








, 1989 
—— 


ng the 
ion of 
- Sixty 


13 by 
Fleet's 
| of a 
is Mr, 
ent of 
f Buf- 
n, also 


ie Ho- 
S resi- 
ling a 


yellow 
‘t, and 
to ac- 
during 
compel 
length 
ere of 
which 
isk de- 
slump 
in the 
ng and 
within 
whole 
vement 


F. W. 
0, was 
s. 
sales- 
> visit- 


1 soon 


of the 
on, re- 
1 get- 
red by 
rointed 
ion of 
iis Was 
ciation 
s much 


in On- 
gan to 
's than 
-reased 
are re- 
faction 
n held 
‘ks are 
idering 
up re- 
ges in 
e been 
; from 
it dis- 
ume of 
; have 


(Ltd.), 
ge good 
awmill 
mill to 
ay. It 
Jan. 1. 
tors of 
eld re- 
edaile, 
elected 
rge H. 


> some 
xr Co., 
ced in 
ed the 
r Co. 
Win- 
repre- 
rovin- 
ing of 
mpt to 
1 office 








october 12, 1929 


AMERICAN LUMBERMAN 


75 








* 9 
as high school trustee and reeve, and is the 
managing director of M. F. Beach Co. (Ltd.), 
of Winchester. i 

J. P. Johnson, wholesale lumber dealer, 
Toronto, has invented and patented the John- 
gon collapsible arm rest for automobiles, 
which gives the driver and the front seat 
passenger much comfort. 

Cc. F. Greenwood, manager of Lumber Sales 
(Ltd.), Edmonton, Alta., was in Toronto re- 
cently on business. 

William Laking, veteran lumbermdn, of 
Hamilton, Ont., will on Oct. 11 celebrate his 
sith birthday. Mr. Laking, who owns the 
Riverdale Lumber Co., retailer, and the Wm. 
Laking Lumber Co., wholesaler, Toronto, is 
in good health and takes an active interest 
in his business. 

w. C. Shreiner, of Shreiner & Mawson, 
wholesale hardwood lumbermen, Toronto, and 
Mrs. Shreiner recently left on a motor trip 
to West Virginia and other points. 

Z. Mageau, of the Mageau Lumber Co., 
Field, Ont., who has been in ill health for 
some time, is rapidly recovering. 

John D. Spaulding, of San Francisco, sales 
manager of the Caledonia Door Co., Diamond 
Springs, Calif., was in Toronto lately calling 
on the trade. . 


Kansas City, Mo. 


Oct. 8.—The feature of the lumber market 
is the steadiness of demand, fluctuations in 
volume of buying being in a very narrow 
range, a falling off in the movement of one 
item being compensated for by an increased 
demand for another. This steadiness is serv- 
ing to keep prices unchanged, and more or 
less weak on most yard stock. The country 
trade has shown up a little better in the last 
week, while city trade declined slightly. Sales 
managers are putting most of their hope in 
the country trade now, and are not expecting 
the city yards in general to show much in- 
terest. Demand for industrial items and tim- 
bers has been well maintained, though the 
volume is not as large as it should be. 


Duluth, Minn. 


Oct. 9.—Head of the Lakes operators re- 
ported light inquiries last week, and the ma- 
jority admit that for the first time this year 
they are making special efforts to obtain 
business. Most of the mills declare however, 
that business is improving after a _ short 
slump, and that prospects are good. Some 
of the operators say that orders increased 
during the last fortnight. 

There has been a slight decrease in ship- 
ments, so stocks in some cases have been 
brought up to normal, and in others, while 
below normal, ara nearing a point where 
nearly all rush orders can be filled, even for 
badly mixed cars. Stocks on hand at Head 
of the Lakes mills, including south central 
Canada, now approximate nearly 400,000,000 
feet, reflecting a steady gain during the last 
few weeks. Items now in surplus include 6/4 
and 1x4-inch No. 3 common, 1x4-inch No. 3 
Norway, 4-inch No. 3 Norway and 6/4 spruce. 
In short supply are 12-inch No. 2 common, 
No. 4 boards, dimension and shop sizes, No. 5 
boards and 4/4 No. 1 common. 


Minneapolis, Minn. 


Oct. 8.—Although sales and shipments of 
horthern pine for September show a falling 
off, prospects are good. While September car 
shipments were less than those of September 
last year, there is much northern pine shipped 
by water. Last week, a slight falling off 
in sales and shipments was reported. Ship- 
ments being made are mostly rush orders, 
in small lots. The railroads are buying in 
Smaller quantities, and box and crating trade 
is less active. Prices are firm. 

Large northern white cedar posts are in 
Short supply, particularly the 5- and 6-inch, 
T-foot. The trade has been erratic, but on 
the whole has been better than in 1928. 

The sale of posts for highway guard rails 
has been a boon te such of the cedar dealers 
as have the larger sizes on hand. Prices of 


Lumber Centers 


the larger sized posts, of course, are strong. 
The demand for small posts and short poles, 
quiescent for a week or so, has taken on a 
new lease of life with the advent of Indian 
summer weather. In fact, the weather has 
not been favorable for early woods work. 

The sash and door trade in the Twin 
Cities is somewhat improved, as fall building 
projects advance. The demand for lath of 
all kinds has fallen off, as was to be ex- 
pected, but there are indications of better 
demand in the near future, with residential 
building projects nearing completion. 

Mr. and Mrs. William H. Bovey, of Min- 
neapolis, have sailed for a tour abroad. Mr. 
Bovey is a member of the Melone-Bovey 
organization. 


- Macon, Ga. 


Oct. 7.—Continued curtailment of roofer 
production by bad weather has not improved 
the market to any great extent, though some 
new business is being booked. Prices con- 
tinue as they have been, with most manu- 
facturers unwilling to dispose of any great 
amount of stock at the low mark. As they 
fill orders, many manufacturers are not re- 
placing stocks on yards. 

Wholesalers report a fair demand for long- 
leaf. Deliveries are again being made prompt- 
ly. The tropical storm last week did not do 
much damage in the southwestern part of the 
State, but farther east many trees were blown 
down and broken. Development projects in 
the Southeast have provided a market for a 
large amount of longleaf. Railroads making 
extensive repairs following the floods, are 
taking more than a normal supply for this 
time of year. 


Shreveport, La. 


Oct. 7.—Demand for southern pine is un- 
usually slow for this time of year. It seems 
that when a retail yard wants a mixed car, 
it will sometimes order a minimum, of little 
over half what the car will carry. Business 
from the West as well as the North is dull, 
but occasionally there will be good days when 
a nice volume will show up. Prices continue 
about the same. Common dimension and 
board prices have been carried far too low, 
and straight car business is very unattractive 
to the mills, both large and small. Transit 
car shipping mills are being compelled to get 
out of the market. 

Good demand continues for gum, beech, 
cypress and other hardwoods, though oak is 
still lagging. Prices remain firm. 


Norfolk, Va. 


Oct. 7.—The North Carolina pine market 
has been very dull. The entire South was 
visited by a torrential rain and wind storm 
Sept. 30 to Oct. 2, which practically put out 
of commission every mill in the States 
bordering on the Atlantic seaboard. Ship- 
ments have been very light and production 
has been at a standstill, for most of the 
rivers have risen and flooded nearby low- 
lands. Very few mills in the South will be 
able to start up again before the middle or 
last of next week. The retail yards have 
also been hard hit by the bad weather, and 
they have not been finding business very good. 

There has been very little demand for 4/4 
edge No. 2 and better, either band or circu- 
lar sawn. Some inquiries are being circu- 
lated for good circular stock, but buyers are 
offering too low prices. There is not much 
unsold surplus. Edge 4/4 No. 3 continues to 
move about as fast as accumulated, and 
buyers are apparently satisfied with prevail- 
ing prices. No. 2 and better 4/4 stock widths 
have been rather quiet, both band and circu- 
lar sawn. Circular sawn finish is very scarce 
due to many small mills having been down. 
No. 3 4/4 stock widths have been very quiet 
also. 

Sales of 4/4 edge No. 1 box, kiln or air 
dried, rough and dressed and of No. 1, 4/4 
stock box, has been very light. There is not 
a great deal of air dried stock box to be had 
from mills that can dress and resaw. Edge 
4/4 No. 2 box and No. 2, 4/4 stock box con- 


CJ PACIFIC COAST C3 


FIR 






FINISH 

BASE. 1M: 
MOULDINGS We il Mix 
PLYWOOD Cars to 


Fit Your 
Requirements 





Every dealer knows that mixed car 
buying enables him to maintain more 
complete assortments of stock, a wider 
variety of items, and yet minimize his 
investment. 


Our new plant, modern manufactur- 
ing and handling facilities, enable us to 
carry large stocks of all items in old 
growth Yellow Fir. We can, therefore, 
mix cars to suit your individual needs 
and, if you desire, we can include ply- 
wood to help fill out the carload. 


Write us now about your require- 


ments and let us tell you how satis- 
factorily we can serve you. 


WASHINGTON 


VENEER 
COM PANY 


Olympia, Washington 




















Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER fivsee'ts. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 


HIGH LNE STRUCTURAL __ GRADE 
DOUGLAS FIR 


Less Waste in Framing. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 
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OUR SPECIALTIES 


5/44 Vertical Grain Porch Flooring 
Vertical or Mixed Grain Finish 
Vertical Grain Stepping 


MOULDINGS — Factory Stock 
All made from the finest of 
Qld Growth Douglas Fir 
of soft texture, dried in strictly modern dry kilns. 


ROYALS, PERFECTIONS, XXXXX Red CedarShingles 
Mills: Raymond, Washington 


WILLAPA LUMBER CO. 
Sales Oifice: Failing Bldg., PORTLAND, ORE. 


—_ 
Mouldings, Casing, 
PINE Base, Frame Material, 
Turned Balusters, 
Table Legs, Etc. 


Our Pine is grown in California and Southern 
Oregon 











ORDER MIXED CARS 
AND SAVE MONEY 











Gutter, Mouldings, 
FIR Columns, Finish, 
Casing, Base, 
Turned Stock, Etc. 
Also Doors, Plywood, Flooring, Ceiling and Fir 
Uppers. 


Harty Manufacturing Co. 











PORTLAND OREGON 
Woodworkers Since 1888 


SALES AGENTS: 
Griswold-Grier 


umber Co, 


a 
ae 


Ties, Plank 
I Long Joists 
Timbers 


Quality 


Long Dimension 





Give us a trial. 


TheGriswold LumberCo. 


Failing Bldg.. PORTLAND, ORE. 








Established 1847 


C.B. Richard & Co. 


29 Broadway, NEW YORK = Gang, bomearie. 


Ocean Freight = nfiisoun Grats, 
Brokers 


Commercial Credits 
for exports & imports 
Special department handling export lumber shipments 











WARREN AXE & TOOL CO. 
WARREN, PA. 
SSiESE GRAND prize 


ALSO ALASKA-YURKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS ro nen Oreo er cels B 





tinue dull. More inquiries for 5/ and 6/4 
edge and stock box, dressed and resawn, have 
been received. Box bark strips, 4/4, continue 
inactive. 

A number of planing mills have been 
forced either to shut down or operate part 
time. New business has been light, and 
orders have called for a wide variety of 
items. The price on jy-inch ceiling is 
stronger, lower grades being more active 
that B&better. Sales of roofers, flooring and 
partition have been very small. Prices re- 
main the same. Air dried roofers are quiet, 
and many mills are quoting 6-inch at $16.50 
f. o. b. cars Georgia main line, but a few 
mills are asking 50 cents more. 


St. Louis, Mo. 


Oct. 7.—Wholesale southern pine interests 
here comment on the increase in the number 
of inquiries for prices on 6-inch No. 2 center 
matched, which they say is a barometer in- 
dicating a better general demand for lumber. 
Whenever there is a call for this item, they 
point out, other lumber to be used with it is 
also in demand. Inquiries both from retailers 
and industrial users were on the increase, and 
so were their purchases, because of the stead- 
ily diminishing list of transit cars. Ship- 
ments are being reduced because of rains in 
the South. Shortleaf dimension is said to be 
stronger. Mills are holding prices firm. Word 
from Florida mills in the hurricane section 
is that shipments will not be resumed for 
another ten days. 

The shingle market is off 5 cents, as a re- 
sult of small demand. The price f. o. b. St. 
Louis for Pacific coast extra clears is $3.96. 

The fir market is quiet. Dimension stock 
is said to be weak, with uppers holding their 
own. 

Arthur E. Brooker, retired business man, 
has been appointed chairman of a tree com- 
mittee of the St. Louis Chamber of Commerce, 
which is to devise a program for the replace- 
ment of destroyed and decayed trees, and 
for planting new trees throughout the city. 

An effort will be made to arrange for a 
special car from here for St. Louis delegates 
to the National Retail Lumber Dealers’ As- 
sociation convention, which will be held at 
Palmer House, Chicago, Oct. 23 to 25. 


Bogalusa, La. 


Oct. 7.—The Great Southern Lumber Co., 
through its chief forester, J. K. Johnson, and 
his assistants, has prepared a unique for- 
estry exhibit and novel contest for the school 
children of Washington Parish, in which the 
students will be given an opportunity to test 
their knowledge of woodcraft through an ex- 
hibition of twenty-five species of native wood. 
These specimens, six inches in diameter and 
six inches long, quartered, with the bark on 
one side and the grain exposed, will be on 
exhibition at the Washington Parish free 
fair at Franklinton, in the log cabin used 
last year by the State forestry department. 
Mr. Johnson does not believe that there is 
any school child able to identify all of the 
specimens, as the test is difficult, because 
there will be no leaves‘and branches to aid 
in identification. There will be three prizes 
for the three students naming the largest 
number of species correctly. It is hoped every 
school in the parish will have several con- 
testants. The announcement has been made 
in advance so that pupils may familiarize 
themselves with the characteristics of the 
trees grown in this parish. 

O. H. Campbell, assistant sales manager 
in charge of pine sales for the Great South- 
ern ‘Lumber Co., returned Monday from a 
ten days’ business trip through the East, that 
took him to New York, Philadelphia, Rich- 
mond and Knoxville. Though the lumber 
market has been rather quiet during the 
summer, Mr. Campbell reports that all indica- 
tions point to an increasing fall and winter 
business. 

F. Salmen, of Slidell, and his grandchildren, 
Miss Ellarose Salmen Sullivan and Will H. 
Sullivan, children of the late Col. and Mrs. 
W. H. Sullivan, have returned from Chicago, 
where they spent the summer at tthe Edge- 
water Beach Hotel. His many friends will 
be delighted to know that Mr. Salmen’s health 
has improved. 

D. T. Cushing, general manager of the Great 
Southern Lumber Co., has received a mes- 
sage from Col. A. C. Goodyear, president of 
that company, stating that he had a pleasant 


voyage back from Europe and that he will 
visit Bogalusa soon. 


Atlanta, Ga. 


Oct. 8.— While building has been at almost 
a standstill because of excessive rainfall, re. 
tail demand for southern pine is holding up 
very well as rural dealers are stocking for 
fall trade. Georgia production, which was 
well above bookings, has now declined be. 
cause of unfavorable weather, and log sup- 
plies are short. Millwork plants are buying 
more actively than for several years at this 
season. Roofer and longleaf mills in south- 
ern Georgia are getting a good volume of 
business. Industrial demand is fenerally 
slow, though railroads are buying fairly we] 
in timbers and car materials. Prices are 
about holding their own. 


Beaumont, Tex. 


Oct. 7.—The southern pine market has been 
quiet during the last week, because of the 
backwardness of the cotton crop and tight 
money. Some months ago Beaumont voted 
over $4,000,000 in bonds for municipal im- 
provements, but has been unable to sell them 
at par. There is no general movement to 
try and force business by offering induce- 


— Warren, Ark. 


Oct. 7.—The Arkansas soft pine mills are 
receiving a fair volume of business, though 
some are more fortunate than others. 

Industrial demand has decreased the last 
thirty days, but several sizable orders have 
been placed for floor boards, running boards 
and cut-to-length export boxing. Demand for 
shook and regular cut-to-length stock shows 
some improvement. Several new inquiries for 
car material are afloat. -_Demand runs largely 
to 1x4-inch, 9- and 10-foot B&better car siding, 
though most other items are included. Stocks 
of car siding are low, especially 4-inch, also 
also 4- and 6-inch, 18-foot lining. 

Yard demand is well distributed over the 
list, with flooring, ceiling, siding, partition 
and finish in good call. lLarge-mill boards 
and shiplap are moving freely in mixed cars, 
low prices of small mills- securing for them 
the straight-car orders. Straight cars of No. 
3, 8- and 10-inch shiplap have sold at $18 to 
$19, mill, with 12-inch 50 cents more. No. 2, 
4-inch center matched is moving freely to 
southern dealers at $20, mill. Sttocks of No. 
3, 4-inch are none too plentiful. Stocks of 
3-inch B&better flooring, flat and edge grain, 
are low, as are those of 4-inch B&better edge 
and flat grain, and a few mills have limited 
orders to around 8,000 or 10,000 feet. Prices 
on 4-inch B&better flat grain have ruled firm 
at $41.50 mill, and 18- and 20-foot carry a 
premium of $1 or $2. Stocks of other flooring 
items are under normal. Bé&better, No. 1 
and 2, %x4-inch ceiling are scarcer than for 
a long while; %4-inch ceiling and %-inch par- 
tition are also in low supply. Boston parti- 


tion is none too plentiful, though Bé&better- 


bark strip is in fair supply, particularly in 
10-foot and shorter. Mills producing end- 
matched flooring report a big increase in de- 
mand, especially for 1x3-inch Bé&better 20- 
to 90-inch, and more standard lengths are 
being used in both 3- and 4-inch. 

Bé&better finish stocks have been reduced 
15 to 25 percent at most mills in the last six 
months, and while fairly well assorted, some 
items, including 1x8-inch 16-foot B&better fin- 
ish and %x12-inch, all lengths, B&better base, 
are not available. In Bé&better finish, 1x6- 
inch, and 1x4- and 65-inch case, 14-foot is 
searce. Orders for 5/ and 6/4 B&better door 
jambs are usually restricted to 500 sets a car. 
Stocks of 5/4x6-, 8- and 10-inch have been 
greatly reduced, only 5/4x10-inch, 16-foot peing 
in surplus. 

Some mills report a shortage of 1x4-, 6-, 
10- and 12-inch No. 1 boards, with sales made 
ahead on 6- and 12-inch for thirty days or 
more. No. 1, 1x8-inch are in fair supply in 
16-foot and shorter, but 18- and 20-foot are 
very scarce. Stocks of No. 2 boards have ac- 
cumulated in all widths and lengths except 
1x12-inch, 10- and 20-foot, which are in active 
demand; and prices of No. 2 are lower. Prices 
on No. 3 have been decidedly firm at $15 for 
4-inch, $16.40 for 6-inch, $18@18.50 for 8- 
inch and $19@19.50 for 10- and 12-inch. 

Stocks of Nos. 1 and 2 dimension are better 
assorted than for some time. The largest 
surplus are in 2x4-, 6- and 8-inch, 12- to 16- 
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foot No. 1, and 2x6- and 8-inch, and 2x12-inch 
14-foot, the last item being slow. Stocks of 
18 and 20-foot are very limited in both Nos. 
ij and 2. No. 3 dimension is very .scarce. 

Orders for No. 2 lath will take production 
to the end of this month. No. 1 lath are in 
fair supply, though some mills limit orders 
to mixed car loading. No. 3 cooperage and 
erating lath are sold as fast as accumulated. 

The small mills continue active, though sev- 
eral in southern Arkansas have closed down 
until prices improve. The average small-mill 
operator is taking a loss on practically every 
shipment of straight cars of boards and di- 
mension. Dry, cold weather has enabled the 
large operators to accumulate a good surplus 
of logs. Most large operators will continue 
to increase their log supply during the next 
sixty days. 


Laurel, Miss. 


Oct. 7.—The demand for all items of south- 
ern pine, especially low grades used for 
farm work, is expected to continue very good. 
The retail yards will also buy considerable 
stock during the next month in order to get 
it while it is dry, and place it under sheds 
pefore the advent of the winter rains. Four- 
inch flooring, with B&better selling at $40, 
No. 1 at $36, and No. at $20, is in good de- 
mand. Six-inch No. 2 center matched is firm 
at $23 and 8-inch No. 2 shiplap brings $23.50 
to $24. While orders are not plentiful pro- 
duction is also off. October price lists show 
several substantial advances. ‘The export 
market continues to be very good, taken as 
a whole. Demand for South American 
scantlings seems to be off just a little, but 
there is a nice movement into Cuba and the 
Islands. Sawn timber continues strong. 

Local hardwood mills are running full time 
and are laying in a good supply of logs for 
the winter. Prices are good and shipping 
is active. 

Charles Green, president of Eastman, Gardi- 
ner & Co., returned this week from a busi- 
ness trip to Washington, D. C. 


Albuquerque, N. M. 


Oct. 7.—The personnel of the lumber in- 
dustry in the Southwest will be notably 
strengthened if the report is authentic that 
Albert W. Cooper has joined the Diener Lum- 
ber Co., of Diener, N. M., as sales manager, 
and will open offices in Albuquerque. Mr. 
Cooper, for many years the secretary-mana- 
ger of the Western Pine Manufacturers’ As- 
sociation, at Portland, Ore., is familiar as are 
few men with the characteristics, excellent 
qualities, and markets of the pine that con- 
stitutes the chief timber supply of Arizona 
and New Mexico. His coming should help 
to unify names, grades, and standards for 
this wood, that is now handled under as 
many different rules by three manufacturing 
associations, 

The indispensability of wood is not more 
strikingly illustrated than in the emergency 
of a great railroad system. By a flood of 
proportions unknown since the Spaniards set- 
tled the Rio Grande Valley, the approaches 
of the Santa Fe Railway bridge across the 
Rio Puerco, just west of Albuquerque, were 
washed out, and the system’s main line trains, 
including the limited and extra fare trains, 
had to be detoured hundreds of miles via 
El Paso and Phoenix. To have installed steel 
or concrete construction, or a solid earthen 
fill would have required weeks and almost 
disrupted the system, but with a trainload 
of treated timber (always available at points 
along the line and quickly prepared with the 
saw to fit any need) and a pile driver from 
Albuquerque, it was matter of hours only 
until a “shoofly’” was driven around the 
breaches and travel resumed. 


Birmingham, Ala. 


Oct. 7.—Retail demand has continued to 
increase and, while prices were below what 
yards would like to see them, they were 
fairly good. Cost of yard operation has been 
reduced an average of 20 percent throughout 
the district, and further reductions will be 
effected during October. Yards have reduced 
Stocks to a minimum, and in some cases 
below actual needs. Stocks of low and extra 
high grade have been reduced more than 
those of middle grades, so that holdings of 
No. 3 and of B&better are small. Buying 
is largely for repair work and industrial 
needs, as a limited amount of residence con- 
Struction is under way. Collections are re- 


ported slow, but loans on homes more easily 
secured than they were two months ago. 

Lumber manufacturing has been at astand- 
still for ten days on account of excessive 
rain and storms in southern Alabama, but 
most mills are now getting back to regular 
schedules. Mill price lists for Oct. 1 showed 
reductions on all items except No. 1 common 
flooring, and it was off $1 between August 
and September. No. 3 common and some 
workings of No. 2 common have gone down 
an average of $1. Some mills have advanced 
their prices, but have no stock to offer. Spe- 
cial cutting has been bringing good prices. 
Small timbers and No. 1 common dimension 
are about the only common items that have 
held to August list. Railroad stocks have 
been slow. Industrial buying is hand to 
mouth. . 

The Pullman Car & Manufacturing Co. 
opened its Bessemer plant on Oct. 1, cele- 
brating the event with one of the largest 
barbecues held in this section. 


Boston, Mass. 


Oct. 8.—Wholesalers report a good inquiry 
for Pacific coast lumber, although actual 
business is still quiet. City yards are well 
supplied, but country retailers have no 
excess of Douglas fir and western hemlock. 
The spruce frame market is quiet and steady 
at $42 base. Lath are hard to sell, and their 
prices are irregular. Even $5.75 is now being 
shaded for 15%-inch spruce lath. Very little 
interest is shown in either white or red 
cedar shingles. Southern pine flooring is 
quite at unchanged prices. There are offers 
of 8-inch air dried roofers at $28.50@29, and 
occasional sales at less than the lower and 
more than the higher figures. Some sellers 
have added 50 cents to their quotations for 
No. 3 common Idaho white pine. Pondosa 
pine is quiet but steady. 

William: H. Dalton, of Augusta, Me., has 
been appointed general manager of the 
Augusta Lumber Co., succeeding the late 
Smith S. Randall, whose death has resulted 
in a reorganization of the corporation. 
Howard Ingraham is now assistant treasurer. 
James Taylor continues as mill manager. 
Mr. Dalton was engaged in the lumber busi- 
ness in Portland before moving to Augusta. 

The European travels of John G. Schwartz, 
jr., of Schwartz Bros. (Inc.), Bridgeport, 
Conn., have aroused so much interest that 
the local paper has been publishing the story 
of his foreign journey in serial form. 

James W. Sewall, consulting forester of 
Old Town, Me., is making a trip through 
Alaska, British Columbia, Washington and 
Oregon. 


New York, N. Y. 


Oct. 8.—Further strengthening of the 
market in Idaho pine, with a general in- 
crease of 50 cents in prices of all items in 
No. 3 common, featured the lumber market 
last week. In No. 2, 8- and 10-inch under- 
went a similar increase. It was noted that 
Pondosa items also took on added strength. 
There is a shortage of the affected items at 
the mills, and stocks in the hands of local 
wholesalers have been low for many months. 
All other items of lumber are holding firm, 
widespread inquiry revealed, with indica- 
tions of strengthening in some other lines. 

Retailers in the suburbs continue to com- 
plain that building operations are slow, but 
yards in the city proper are said generally 
to be busy. The busiest yards are those lo- 
cated in the densely populated business sec- 
tions of the city, it was noted. Retailers in 
Brooklyn and Queens, where residential sec- 
tions are well built up, reported a normal 
flow of orders. 

The first fall meeting of the Associated 
Lumber & Allied Material Salesmen of New 
Jersey was held last evening in the Newark 
Athletic Club, with a large attendance. 
Harry W. Smock, of Buchanon & Smock, 
Asbury Park, and George H. Conover, of the 
Conover Lumber Co., Keyport, addressed the 
meeting on the new M. O. M. Lumbermen’s 
Club, which has its headquarters in Freehold. 
The club is composed of a majority of the 
retail lumber and material dealers of Mon- 
mouth, Ocean and Middlesex counties. 

The Church E. Gates & Co. organization re- 
cently paid tribute to John F. Steeves, on 
the occasion of his eighty-second birthday. 

Owen M. Bruner recently returned from 
Canada, where he attended the wedding of 
Miss Frances Stocking, a niece of Robert E. 


(Contined on Page 86) 
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Sugar Pine 
California White Pine (7% 


Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 
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ALIFORNIA 


WHITE PINE 


Soft and Light 
BOX, SHOP 
CLEARS 


We are prepared 
to furnish mixed 
cars of boards, 
dimension mould- 
ing and clears to 
the yard trade. 


Clover Valley 


Lumber Co., ‘“iirouaa 


you. 
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Buyers for 
Planing Mills 


and 


~ 
Woodworking 


Factories woeng 


will find some very attractive values in 
our high quality, carefully milled 


NO. 2 SHOP AND BETTER 


California White Pine 


Write us now about your lumber requirements 
and ask for stock list. Our annual production 
of 35,000,000 feet insures prompt service. 


Feather River Lumber Co. 











% DELLEKER, CALIF. J 


SAWS= 


Their Care and Treatment 


By H. W. DURHAM 

This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information obtained is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and con- 
tains 269 pages with index. 


Price, delivered, $1.65 


American Lumberman 
431 So. Dearborn Street, Chicago, Iil. 
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CRONWALL & COMPANY 


Incorporated 


Lumber Company Financing 





Represent owners of 


PACIFIC COAST 
TIMBERLANDS 


For Sale on Attractive Terms 





231 South La Salle Street 
Continental Illinois Bank Building 


CHICAGO 

















You Can Avoid 
UNCOLLECTIBLE 
ACCOUNTS 


—just as a large portion of the lumbermen do, (also 
those who sell the same trade) by means of Clancy’s 
Red Book Service. 


WITHOUT COST OR OBLIGATION you can de- 
termine whether or not we can help you. 


Write for our FREE Trial Offer and ask for Fold- 
er No. 49 S. 


Also, if you have some bad accounts on your books, 
our Collection Department can probaly get your 
money for you and the cost will be very little as 
as compared with the profit you could make if you 
had the money to re-invest in stock in trade. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn &t., CHICAGO 
Eastern Headquarters: 35 S. William -St., NEW YORK CITY 











GILBERT NELSON & CO. 
Public Accountants 


11 SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 














LOG STAMPS 


BRASS & (AR) TRADE 
ALUMINUM GIN CHECKS 


AVS ule Cataloyin 


. W.W.WILCOX MFG. CO. 
~ 20 > 4/2 WRandolph St 
—= “CHICAGO | 








y HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “Handbook of Build- 
Ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman. 
431 So. Dearborn St., Chicago, I/II. 





C. F. Fulbright, of Pine Bluff, Ark., presi- 
dent of the Arkansas Oak Flooring Co., was 
in Chicago Wednesday, and called at the of- 
fice of the Lumber Mills Agency. 


James W. Sewall, of Old Town, Me., a con- 
sulting engineer, is making a trip through 
Alaska, British Columbia, Washington, and 
Oregon. 


Harold Olson, who has been manager of the 
Griffith Lumber Co.’s yards in Stillman Valley, 
Ill., has resigned to accept a similar position 
in Paw Paw, Ill. 


J. N. Fisher, of Appleton, Wis., secretary 
of the G. W. Jones Lumber Co., was in Chi- 
cago Tuesday and Wednesday to confer with 
A. H. Ruth, the company’s Chicago sales rep- 
resentative. 


John Quinlan, of Soperton, Wis., vice presi- 
dent and manager of the Menominee Bay Shore 
Lumber Co., was in Chicago Wednesday to see 
Philadelphia’s Athletics make it two straight 
against the Cubs. 


W. R. Svensson, of Everett, Wash., presi- 
dent of the Northwestern Lumber & Manu- 
facturing Co., was in Chicago Wednesday on 
his way to visit several lumber consuming 
and distributing centers in the East. 


Charles S. Haggarty, manager of the south- 
ern headquarters of E. C. Atkins & Co., New 
Orleans, La., was in Chicago this week taking 
in the world’s series ball game and renewing 
old friendships in the local lumber trade. 


James Brannum, of the Brannum Lumber 
Co., Racine, Wis., and Dan O. Head, of Keno- 
sha, Wis., manager of the Kenosha Lumber 
Co., journeyed to Chicago Tuesday to be among 
the 50,000 fans who watched the opening game 
of the baseball world’s series. 


Ray McQuillan, formerly manager of the 
Langlade Lumber Co., Antigo, Wis., was in 
Chicago this week on business connected with 
the now liquidated company, and took time off 
to go out to Wrigley Park and see the world’s 
series baseball game Wednesday. 


Albert Wallerstein, of Los Angeles, Calif., 
former owner of the Lumber Mills Co., in Chi- 
cago, but now retired from active participation 
in the lumber business, was in Chicago this 
week to call on some of his many friends in 
the local wholesale, commission and retail 
trade. 


Henry H. Ketcham, of the Brady & 
Ketcham Lumber Co., Seattle, Wash., a 
wholesale firm specializing in the domestic 
cargo business, while on this way to New 
York and other eastern cities stopped off 
in Chicago on Thursday of last week, and 
called at local lumber offices. 


J. B. Edwards, president, Hillyer-Deutsch- 
Edwards (Inc.), of Oakdale, La., one of the 
outstanding producers of southern hardwoods 
as well as of southern pine, was among the 
lumbermen from the South who came to Chi- 
cago this week for the world’s series ball games. 
While here, Mr. Edwards calied on some of the 
prominent factors in the wood using industries 
who are buyers of Hillyer-Deutsch-Edwards 
products. 


The Excelsior Wrapper Co., with offices in 
Chicago and plant in Sheboygan, Wis., plans 
expansion following the recent consolidation 
with the American Forest Products Co. The 
merged organization, known as the American 
Excelsior Corporation, will maintain its gen- 
eral offices in Chicago. G. W. Kent, formerly 
secretary of the wrapper company, will con- 
tinue to make his home in Sheboygan, and will 
have charge of the factory there. 


En route to his home in San Antonio, Tex., 
F. L. Hillyer, one of the prominent retail lum- 


bermen of that city, as well as a large many. 
facturer, was in ‘Chicago this week. Mr, Hill. 
yer, accompanied by members of his family 
has just returned from an extensive European 


tour. He is one of the owners and officers of 
Hillyer-Deutsch-Edwards (Inc.), large pro. 
ducer of hardwoods and southern pine, with 
mills at Oakdale, Mab and Glenmora, La., and 
has long been connected with the retail lumber 
industry in San Antonio, Tex. 


William A. Johnson, of Milwaukee, Wis, 
well known in the lumber world because of his 
former connection with the Johnson Lumber 
Co., Milwaukee, of which lumber manufactur. 
ing firm he was at one time vice president, 
has become associated with the Investment 
Securities Corporation in its Milwaukee office, 
This company also maintains offices in Chicago, 
New York, and Grand Rapids and Kalamazoo, 
Mich. Before joining the securities corpora- 
tion, Mr. Johnson had been in the real estate 
and insurance business in New York City. 


The Elmer E. Perkins Co., dry kiln manu- 
facturers with headquarters at Bradley, Ill, 
has secured the services of W. B. Webb, who 
graduated from the Iowa State University, as 
a civil engineer, in 1925. Mr. Webb will assist 
in the promotion of the company’s policy of a 
thorough study of the needs of drying in all 
parts of the world, and will aid in bringing 
to bear on the dry kiln industry the very latest 
discoveries of this branch of physics needed for 
the different climates, and for the different 
varieties and dimensions of wood. 


Andrew H. Dykes, of New York City, presi- 
dent of the Dykes Lumber Co., a retail line- 
yard organization, has just returned from a 
trip, on which he was accompanied by four 
representatives of his company, to the head- 
quarters of the Curtis Companies (Inc.) in 
Clinton, Iowa. The Dykes company is prepar- 
ing to handle specialties manufactured by the 
Curtis firm. On the return trip east the men 
stopped in Chicago to visit the offices of a 
number of manufacturing establishments. 
Those who were with Mr. Dykes on the trip 
were: Frank D. Homan, buyer of specialties 
for the Dykes yards; and Arthur V. Havens, 
Louis F. Kreyer and Joseph Huber, all yard 
managers of the company. 


J. J. Kehoe, formerly of the refrigeration 
cabinet department of the refrigeration divi- 
sion of the General Electric Co., of Schenec- 
tady, N. Y., has joined the insulating board 
division of the Chicago Mill & Lumber Cor- 
poration. In his new position he will super- 
vise all sales in the special industrial field, ac- 
cording to an announcement made this week by 
O’Neill Ryan, jr., general sales manager in 
charge of Weatherwood, the Chicago corpora- 
tion’s insulating board. Mr. Kehoe for nine 
years was in an executive capacity with the 
Texas Co., in this country and Mexico. While 
serving the General Electric Co. he maintained 
contact with refrigerator producers now using 
insulating materials. He will maintain head- 
quarters at the general office of the Chicago 
Mill & Lumber Corporation, suite 935 Con- 
way Building, Chicago. 


Walter Robison, of Baxter, Robison & 
Montgomery, Chicago, returned Monday from 
a month’s trip, for business and pleasure com- 
bined, to the West Coast. Mrs. Robison ac- 
companied him. They spent a week seeing the 
wonders of Zion National Park, Bryce Can- 
yon, and the north rim of the Grand Canyon, 
and then headed north to Eugene, Ore. Start- 
ing from there they spent two weeks visiting 
the Douglas fir mills, north as far as Seattle, 
Wash. They then started east, stopping at 
Pondosa pine mills in the Spokane district and 
western Montana, using up their final week in 
this way. They took time off to stop and 
see the famous Pendleton Round-Up, in Pen- 
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ee 
dieton, Ore., and Mr. Robison pronounced it a 
“wonderful show.” The Chicago lumberman 
reported that mill stocks in the West are now 
about normal, as they are accumulating, un- 
der the present production schedule, to com- 
pensate for the low summer supply. 


Son Takes Father’s Place 


Westwoop, Cautr., Oct. 5.—The Red River 
Lumber Co. has announced the appointment of 
Theodore S. Walker as resident manager of 
the Westwood operation, succeeding his father, 
Fletcher L. Walker. “Ted,” as he is affection- 
ately termed by all of his associates, has earned 
his position by energetic and thorough applica- 
tion to executive duties since his graduation 
from Stanford University in 1924. Born in 
Minneapolis in 1901, he 
came to Westwood with 
his parents in 1913 when 
construction of the 
plant and town was 
started and, having 
grown up with the op- 
eration, has an intimate 





T. S. WALKER, 
Westwood, Calif.; 


Mill Manager, Red 
River Lumber Co. 





knowledge of its many 
phases. 

The Red River Lum- 
ber Co. employs at 
Westwood 4,000 persons 
who are engaged in log- 
ging, railroading, mill- 
ing and remanufactur- 
ing 250,000,000 feet of lumber annually. The 
town of Westwood has a population of 6,000 
and is entirely owned by the company which 
operates all the business activities and munic- 
ipal facilities. 

Fletcher L. Walker will continue to make 
his home in Westwood. He is vice president 
and treasurer of the Red River Lumber Co. 
and will remain active in company and com- 
munity affairs, although the burden of actual 
management has been placed upon the shoulders 
of his son. 





Hardwood Association Badges Left 


As has been their custom for many years, 
E. C. Atkins & Co., of Indianapolis, supplied 
the very attractive and useful badges that were 
used at the recent annual convention in Chi- 
cago of the National Hardwood Lumber Asso- 
ciation. This badge and the name bar were 
made from oxidized silver. The medallion 
bears the crest of the association superimposed 
in silver and red, the red being in jewelers’ 
hard-fired enamel. On the reverse side of the 
badge is the inscription: “Use Atkins silver 
steel saws, machine knives, feed rolls, files and 
grinding wheels. E. C. Atkins & Co., Indian- 
apolis, U. S. A.” This badge is arranged so 
that the name bar can be removed and the 
medallion then makes an excellent watch fob. 
E. C. Atkins & Co. have advised the AMERICAN 
LuMBERMAN that they have a few of these 
badges left and until the supply is exhausted 
will be glad to send one to anyone who is in- 
terested in hardwood. 


Lumberman’s Tower of Babel 


What a fearsome thing an association is! 
Even the redoubtable Paul Bunyan himself 
would be tempted to run for cover after lis- 
tening but a short time to the new descriptions 
of lumber that are given so frequently. A 
representative of the AMERICAN LUMBERMAN 
attended one of the meetings the other day. It 
1s a small association, as number of members 
goes, but it is influential, for its members carry 
much weight in the lumber industry. They 
talked, of course. And what about? Well, if 


the meeting were broadcast over the radio it 
would sound something like this: 


“Ah, here he is! He admits that it’s the 
greatest lumber newspaper on—Pass the rolls 
down this way will ya—And just then the 
caddie found the—4/4 sap gum—aged in the 
wood—Hello Al, come on in, you’re late and— 
I shot a 44 on the first nine—cars of No. 2 com- 
mon birch—I bid four spades but the—shrink- 
age in the kiln was too much—You shot a 44? 
What happened to the other twelve—million 
feet this year—I led an ace and then he 
trumped it with his—car of 6/4 FAS quar- 
tered white oak—I saw in the LUMBERMAN 
this morning that—We will now come to order 
gentlemen—But you had no business to lead 
your queen—Oh, Cleo!—My broker said I was 
lucky to get in on the ground floor like that, 
before the advance—of sound wormy chestnut 
—What’s anybody getting nowadays for his 5/4 
No. 1—niblick, but it landed in the rough— 
Thump! Bang! Rattle! (pocket knife gavel) 
—Gentlemen, we will please come to order. We 
will now hear the report of the committee 
on trade relations—I wouldn’t drive a car with- 
out one—Cleo, come here—Gentlemen, please, 
let’s come to order.” 

Yes, of course, Cleo is the waitress. 





Statement of the ownership, management, 
circulation, etc., required by the Act of Con- 
gress of August 24, 1912, of AMERICAN 
LUMBERMAN, published weekly at Chicago, 
IIL, for October 1, 1929. 


STATE OF ILLINOIS, 
County oF CooK, 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared ELMER 
C. HoLs, who, having been duly sworn according to 
law, deposes and.says that he is the secretary of 
the AMERICAN LUMBERMAN, and that the following 
is, to the best of his knowledge and belief, a true 
statement of the ownership, management (and if 
a daily paper, the circulation) etc., of the afore- 
said publication for the date shown in the above 
caption, required by the Act of August 24, 1912, 
embodied in section 411, Postal Laws and Regu!'a- 
tions, printed on the reverse of this form, to-wit: 

1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The AMERICAN LUMBERMAN (a corpo- 
ration), 431 S. Dearborn St., Chicago, IIl. 

ey ELMER C. Hoe, 6704 Stewart Ave., Chi- 
cago, Ill. 

, Managing Editor, A. L. Forp, 6104 Woodlawn 
Ave., Chicago, II. 

Business Manager, ELMer C. HOLB, 6704 Stewart 
Ave., Chicago, Il. 

2. That the owner is: (If owned by a corpora- 
tion, its name and address must be stated and also 
immediately thereunder the names and addresses 
of stockholders owning or holding one per cent or 
more of total amount of stock. If not owned by 
a corporation, the names and addresses of the indi- 
vidual owners must be given. If owned by a firm, 
company, or other unincorporated concern, its 
name and address, as well as those of each indi- 
vidual member, must be pee) 

Carl W. Defebaugh, 1120 B. 50th St., Chicago, 


Ill. 

Annie C. Defebaugh, 1130 E. 60th St., Chi- 
cago, Ill. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per- 
cent or more of total amount of bonds, mortgages 
or other securities are: (If there are none, so 
state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not'only the list of stock- 
holders and security holders as they appear upon 
the books of the company, but also, in cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or cor- 
poration for whom such trustee is acting, is given ; 
also that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and belief 
as to the circumstances and conditions under which 
stockholders and security holders who do not ap- 
pear upon the books of the eo | as trustees, 
hold stock and securities in a capacity other than 
that of a bona fide owner; and this affiant has no 
reason to believe that any other person, association, 
or corporation, bas any interest direct or indirect 
in the said stock, bonds, or other securities than 
as so stated by him. 

5. That the average number of copies of -each 
issue of this publication sold or distributed, 
through the mails or otherwise, to paid subscribers 
during the six months preceding the date shown 
above 18 cccccccces (This information is required 
from daily publications only.) 

EuMer C. Hous, 
Secretary. 


Sworn to and subscribed before me this 24th 
day, A September, 1929. HENRY S. 


) Notary b 
(My commission expires April 15, 1932.) 
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Let any clerk ircices!" 
Figu 


ring invoices on 
lumber is never a matter 
of arithmetic.—when 28 
Meilicke Lumber Calcu- 
lator is used. 

This is not a general 
calculating device which 
can be used for anything. 
It talks in board feet, 
and gives costs and ex- 
tensions per thousand. 

This ad pinned to 
your letterhead will 
bring you one on ten- 
day free trial. 











Meilicke Systems, Inc. 
3472 North Clark St., Chicago, IL 3 








Time Saving Devices 








The Proper Card for You 


Your business is vastly too important to 
be sapesemant by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins 

exclusively. Ask 
for tab of speci 
mens; detach 
them one by 
one and observe 
their clean-cut 








TOTEEL COMPANY 


, 
OITTSBURON. PA. 


loss ondauala a remicAae. 
al excellence 


The John B. Wiggins Company 
Established 1857 

Engravers Plate Makers 

1108 South Wabash Avenue 


Die Embossers 
CHICAGO 
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i This Week’s Lumber Prices 








SOUTHERN PINE 


Following are f. o, b. mill sales prices as reported from Kansas City, Mo., for the week ended Oct. 5: 


Plooring Partition 
" 1x4”— 
1x3” E.G.— BaBtr ...... 43.00 
B&Btr, 10-20’.$66.30 Ee 35.50 
3” F.G.— . 
R&Btr, 10-20’. 40.56 Finish, All 10-20 
No. 1, 10-20’.. 34.92 | B&Better Rough: 
No. 2, 6-20’.. 26.54 le? 58.25 
ix4” E.G.— B&Better Surfaced: 
B&Btr, 10-20’. 65.20 1X4 wesc eee 48.2 
No. 1, 6-20’.. 45.50 1x6” eecscecs 50.14 
- A Ses 49.58 
1x4” F.G.— 1x5 and 10”. 54.36 
B&Btr, 10-20’. 41.22 oT ere 66.78 
No. 1, 10-20’. 34.79 5/4x4, 6&8"... 64.14 
No. 2, 10-20’. 24.44 5/4x5, 10&12”. 73.22 
6/4 & 8/4x4, 
Ceiling i ee ." 0.61 
” ’ Xo, 
%x4”, 10-20’— 10&12” .... 73.71 
B&Btr. ...... 30.89 
agente 30.23 | C naan vee 
D 060 Oe Owe ees e 
OD veneer 29.58 Seay 38.41 
Drop Siding Casing and Base 
1x6”, 10-20’— Bé&better: 
BaBtr. ...... 40.30 4 and 6”..... 54.94 
eae’ 37.93 Es 58.33 
Ee oo owbace 25.61 5 and 10” 61.69 








Fencing, S18, 10-20’ Byrkit Lath 
ie fn 4 and 6’....... 16.25 
ee. ra ssp | © O08 3...--- as 
Me aaceauus 38.41 No. 1, Dimension, 
No. 2— ‘sts 
OP ican exe 18.29 ho 
Bae waste 20.17 2x 4”, 10’.$28.52 34.45 
No. 3— 12’. 27.17 31.78 
4a” 16’. 28.23 30.17 
i wet eeeee Ho 18&20’. 30.39 32.12 
PETEFOR . 2x 6”, 10’. 29.75 27.63 
Boards, 81S or 828 12’, 23.24 27.68 
F 16’. 25.82 28.67 
No. 1 (all 10-20’): 18&20’. 28.64 31.00 
MTT 33.97 | 2x 8”, 10’. 25.00 
ec 39.94 12’. 26.91 
1x18”: -... 0.66 51.05 16’. 28.00 
No. 2 (all 10-20’): aie as a 
” x ’ Pe . oe 
a et 12’. 29.34 34.00 
ce: 27 ee 28°29 16’. 31.23 36.00 
eeeceve . 18&20’. 29.64 36.00 
No. 3 (all 6-20’): 2x12”, 10’. 29.00 .. 
OPCS 17.93 12’. 31.62 36.13 
sate 18.36 16’. 34.05 45.18 
R Sevaves 19.10 18&20’. 34.76 44.39 








No. 2 Shortleaf | 


Shiplap 
Dimension 81S1E 


| No. 1 (all 10-20") : 
1x $4.24 


2x 4”, +4 ie annpie — ne mepees 
aad 4.04 
access 26.03 | N%: "2 die 

SORE 6600s 26.41 ae NON “60 

 * ee ee 20.00 
12 abe 20.13 ~~ z (all 6- oryt ose 
sens ¥ teeeeeee A 
18&20’... 2. 22°17 (oe TES 
2x 8”, a as ane peg Longleaf Timbers 
Meenas . No. 1 Sq. E&S 
BH’ ccccce 24.61 S48, 20’ and 
2x10”, A <eeean rg under: 
arr 4.8 ” 
18620721111! 26:00 | ig” 111222221 3288 
3) a: eee 22.86 ee 43.55 
a 27.51 
18&20’...... 26.44 Car Material 
(All 1x4 & 6”): 

No. 3 Dimension B&Btr. 9 and 
Ome” tc vaeveves 17.77 AW éesesees 49.25 
Sr .ccceiwaeee 15.34 10 and 20’... 44.25 
at asvanehous 19.10 iD avacheaknea 42.50 

Plaster Lath io 25.00 
No. 1, %”, 4’... 3.61 | No. 2 random 21.54 








ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” 8” 10” 12” 
19 \aheeemeaes $56.00 $56.00 $72.00 $87.00 
oO. 


btr.,* 6-16’.. 51.00 55.00 55.00 67.00 82.00 
No. 1, 6-16’.. 50.00 54.00 54.00 

No. 2, 8-16’.. 42.50 41.50 41.50 41.50 49.00 
No. 3, 8-20’.. 34.00 36.50 37.50 37.50 39.00 
No. 4, 4-20’. 32.50 34.50 35.50 35.50 35.50 
5"&6/4— 4"&war. 4,6&8” 10” 12” 
D&btr., 6-16’....$72.00 $74.00 $77.00 $87.00 
No. 1&btr., 6-16’. 66.00 68.00 71.00 81.00 
No. 1, 6-16’..... 62.00 64.00 67.00 77.00 


For 5/&6/4 ‘te No. 2, 4-inch, add $7; 6-inch, 
add $9; 8-inch, add $6; "10- inch, add $8; 12- — 
add $6; in No. 3, all widths, add $6; (No. 4, 

§Furnished when available. 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

a but not over 20 percent shorter than 

-2not 
Dé&btr., 4-inch..$28.00 BB, 4-inch.......$18.00 
6-inch.. 31.00 6-inch....... 21.00 
mores ond pine lath, 4-foot: No. 1, $7.75; No. 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 5.—Eastern prices, per 
thousand (shingles packed by the square are 


ay 5 cents over straight car 

prices) f. o. b. mill are as follows: 
First Grades, Standard Stock 

—* Mixed with 

cars cedar lumber 

Extra stars, 6/2.. of 2.20@ 2.45 $ 2.40@ 2.65 

a on. 5/2... 2.55@ 2.70 2.60@ 2.80 

PEEL, ow vip were 6 6's ttt 4 3.60 3.50@ 3.90 

| aca ake bbc dn iene 3.50 3.70 3.75@ 3.80 

Perfections ........ 4.50@ 4.75 4.50@ 4.75 

ed 9.00@10.00 9.50@10.00 


Dimensions, 5”, 5/2. 3.10@ 3.30 
Pirst Grades, Rite-Grade Inspected Stock 


Extra stars, 6/2....$ 2.50@ 2.55 
Extra clears........ 3.10@ 3.65 
/ 3 2 eeeron 3.75@ 3.90 
MND vc wedccewcs .25 

Perfections ....... 4.75@ 4.95 


Second Grades, Standard Stock 
Common stars, 6/2..$ 1.15 1.25 $ 1.20@ 1.25 


Common stars, 5/2.. 1.65@ 1.75 1.65 
Common clears...... 2.05@ 2.25 2.10@ 2.25 
British Columbia Stock, Seattle Market 

co: eeomseteane $ 3.40 

apts . 4.00 

NE ai Ss aaialae i ose 4.80 

Perfections ........ 5.00 
EE cach x aaictes 11.00 eee * 





INLAND EMPIRE PINES 


Portland, Ore., Oct. 5. 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, Oct. 
2. Reports of prices shown on S828 in- 
clude sales of stock worked other than S2S 
on which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net. to 
wholesaler they have been increased by 5 per- 
cent of the estimated mill price. RL means 
random length. AL means all lengths, re- 
gardless of whether random or _ specified 
lengths are called for. Quotations follow: 





Average 
Price 
Pondosa Pine 

1x8” No. 1 common 82S AL....... oc +e 0 $39.50 
1x8” No. 2 common S2S AL....... acre See 
1x8” No. 8 common S28 Als..........0. 21.34 
4/4 No. 4 common 82S RW RL.......... 15.20 
See” TD GUUREE Fee Mie bn csc cccssesecees 41.04 
5&6/4x4"&wdr sel S2S AL REPS ae ee 52.21 
1x6” C eelect SBS Rls... ccccccccccccces 69.57 
+ an lane et C sel $2s° RL RRP aS ete aS. 58.82 
© ES WUE Gs oo 6 cc ds bee cer ives cee 35.49 

ba&6/4 No. 3&btr ke s2s— 
giv ae bnkt ee acn no bs hie erwres saebKk 38.44 
TE: PD adibesebswiene Os 6 boee bike bs 0b 00 ve 28.10 
Sk. @ akaes Kote teraeew eres 08de¥ os 21.90 

Idaho White Pine 
1x8” No. 1 common 82S RL............ $46.00 
1x8” No. 2 common S2S RL............ 35.06 
1x8” No. 3 common S2S AL............ 25.01 
4/4 No. 4 common S2S RW RL......... 19.76 
Th ye. Er ree 49.14 
5&6/4x4"&wdr D sel S2S RL............ 77.50 
Sa” Gy BS THD Bin nc cb bees oe eesecave 78.90 
5&6/4x4"&wdr C sel S2S RL............ 94.00 
ae Ee GES co wices verses tee eacrws 43.00 
Larch and Fir 

Cal? SH) Wie. Fh Gs c 66 we ces oieics $19.01 
UE 2 OS Ferrer 21.25 
1x8” No. $3 common S28 Riy.........s20 19.50 
Ce WORE OE T. Basscecccesicecss 47.83 
6” C&btr drop siding or rustic RL...... 30.84 





SOUTHERN PINE TIES 


New York, Oct. 7.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 


All 8’ 6”— Sap Heart 
TE ciEdetein acteseb ae eeewee $1.35 $1.70 
MT) N6bansccencde de een awadeae 1.26 1.6 

CE save Sa wiwic en heh cteewan bie 1.05 1.36 





DOUGLAS FIR 


[Special telegram to AMERICAN: LUMBERMAN] 

Portland, Ore., Oct. 8.—F. o. b. mill prices 
on actual sales of fir, Oct. 4, 5 and 7, direct 
only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


B B&btr Cc 
Se aclseiueckwws $42.50 $42.75 $29.00 
RA ee ae 43.50 ee 
Ue § iviesones 43.00 
Plat Grain Flooring 
EE?) isan ak dain 24.00 20.00 
ge ee cman 35.75 31.00 
Mixed Grain Flooring 
 viseatienben 8 2 $17.25 
Ceiling 
Se. vssecee wes » ee 24.50 18.25 
BU sii se inte ea sities 24.50 18.25 
Drop Siding, 1x6” 
> -evtnacsaceas 36.50 29.00 
See dunacea ead 32.25 29.00 ae 
BR Ssaceeeewned ee 19.00 
Pinish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
LB ee tere Sree $44.75 $44.50 $60.25 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
BS. Bodine pareeeon $17.50 $18.25 $18.50 $23.50 
SED ésckinseess - 11.50 12.75 14.00 14.25 
OS a eee 9.00 8.25 8.25 eas 
Dimension 


12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No.'1, 2” thick: 
4”$18.00 $18.25 5 $20. 50 er 75 $20.25... 
6” 17.00 17.25 18.75 19.00 19.00 $22. 50 $24. 00 
8” 18.00 18.00 19.25 19.50 19.50 21.25 23.50 
10” 18.50 18.75 19.50 19.50 20.00 23.50 22.25 
12” 19.25 19.00 20.00 20.25 20.25 23.50 25.25 


2x4”, 8’, $18.00; 10’, $18.25; 2x6”, 10’, $17.00 
gan mana 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2. Sex 50 $11.25 $12.00 $13.25 $12.75 
No. 3. 8.25 6.50 ae ane sone 
No. 1 Common Timbers 
8x3 to 4x12” to 20’, surfaced......... $20.50 
5x5 to 12x12” to 40’, rougmi.......ceee- 17.75 
5x5 to 12x12” to 40’, surfaced......... 20.00 
Fir Lath 
No. 1, L9G °EE’, ARV. ccocccccccccseveccess $3.25 
B&better, Plat Grain Car Siding, 9 or 18 
ee. cwwh0e6veee nesses seecercetaneeet “ee 00 
BE elvotecicessddbaewsbcctonsaeeeee ks 38.75 





POPLAR BEVEL SIDING 


Louisville, Ky., Oct. 7.—Demand is fair, 
with the outlook good for fall and winter. 


Production and movement are normal. Prices 
are steady: 

No.1 No. 2 

FAS Select com, com. 

Pe re eee $50 $40 $30 $24 

ES ead aeen ae ehes 50 38 28 22 

PE eer ee 50 36 24 18 
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WEST COAST SPRUCE 


[Special telegram to AmeRIcAN LUMBERMAN] 


Portland, Ore., Oct. 8.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
ee seecewa $65.00 4/4 ...$34.00@35.00 
1x4—10” .... 50.00 5/4 . 35.00@36.00 

Bevel siding— ° si . 36.00@40.00 
| 7. ae 27.00 8/4 . wa setter ° 00 
1%,x6”", Flat gr. 27.00 Lath 4.00 

Vert. gr. 31.00 Green box 16. 50@19.00 





WEST COAST LOGS 


[Special telegram to AmerIcAN LUMBERMAN] 


Portland, Ore., Oct. 8.—Log market quota- 
tions: 


Fir, yellow: No. 1, $22@ 23; No. 2, $17@18; 
No. 3, $12/13; peelers, $28@35. 

Fir, red: oe $14@16.50. 

Cedar: $16 7. 

Hemlock: lL $9@11. 

Spruce: No. 1, $26@32; No. 2, 


$20@24; No. 
3, $13. 





Everett, Wash., Oct. 5.—Log quotations: 

Fir: No. 1, $26; No. 2, $19; No. 3, $13. 

Cedar: Rafts of shingle logs only, $19; lum- 
ber logs, $33. 

Hemlock: No. 2, $12; No. $10. 

Spruce: No. 1, $26; No. 2, att No. 3, $13. 





NORTHERN PINE 


Duluth, Minn., Oct. 8. — Following are 
prices on northern white pine f. o. b. Duluth: 


Common Rough Boards and Fencing— 


10&12ft. 14 ft. 16 ft 

Me. 1, 18 & acccecs 49.00 49.00 $53.00 
ix 6 or 6” 51.00 1.00 53.00 

Ux BP” ow cccce 55.00 55.00 53.00 

1X10”) .ccccce 61.00 58.00 57.00 

BRIS” cccccce 83.00 81.00 81.00 

Me. 3, 35 a cccpoce 38.00 38.00 43.00 
1x 5 or 6” 39.00 39.00 42.00 

Iz BY lo ccccce 41.00 40.00 39.00 

Ss | ee 43.00 41.00 39.00 

UZ19? oc ccces 53.00 49.00 48.00 

No. 8, 1g 4” 2.00. 28.00 28.00 29.00 
Ix 56 or 6”... 30.50 30.50 82.00 

BES" ip cccese 33.00 33.00 83.00 

1X10”) .nwcceee 34.00 33.00 33.00 

os) eee 36.00 35.00 35.00 


For all white pine (Pinus Strobus) Nos. 1 
and 2, add $1; for S1S or 82S add $1. For 
resawing add $1. 84S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 50 cents; partition, add 
$1; well tubing and beveled, add $2, to 
price of flooring. 


No. 4, yatned, ws foot ene longer, 4-inch, $26; 
6-inch, $28; 8-inch, $29; 10-inch, $29; 12- inch, 
+ a 1x4-inch and ‘wider, $28.00. 

o1 ones 5181E— 


12’ 14’ 16’ 18420’ 
2x 4” ...$35.50 $33.50 $32.50 $33.50 $35.50 
2x 6” ... 33.50 33.50 82.60 32.50 34.50 
2x 8” ... 35.50 35.50 33.50 33.50 85.50 
2x10” ... 37.50 38.50 388.50 88.50 39.50 
2x12” ... 38.50 39.50 39.50 39.50 40.50 

No. 2 piece stuff, A less than No. 1. For 
rough, bag gi For D&M, add $1.50. 
Siding 4- and 6- + to 20-foot— 

Bébtr. Cc D B Cé&btr. 
a. ie teua $41. 00 $35.00 $25.00 $15.00 $83. 00 
- seoveos Cae 40.00 30.00 18.00 34.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 


Mo. 1 Hemlock Boards, s18— 

8 .12&14’ 16° 
Dn -\s¢ceetdee a een - $28.00 ar +4 $30.00 
1x 6” Seccccecccoeee Shen 2.50 34.00 
a i eesceeeeeeseecese ; 50 35.00 
Dr secces ccccoscece Gee 36.00 37.650 
DET. sacceeeeteeaeese: MT 37.00 33.50 


For morghantabte 818 deduct $2 from price 
a5 for No. 2, deduct $4 
= 


BAU ~g or flooring, add 50 cents to 
ces 
<i stock, 81 or os, 6” and wider, 6’ and 
longer, No. , $28; No. 3, $23. 


wo. 1 Memioct Dimension, S18 


8181E— 
1v 12’ 14’ 16° 
ee ae 00 ely 00 


ax 4” ey 4 $31.00 $33.00 

2x 6” ... 30.00 31.00 81.00 83.60 

i” «ec 1. 00 32.00 32.00 31.00 32.60 

2x10” ... 31.00 34.00 35.00 35.00 84.00 

3x12” ... 31.00 85.00 3865.00 35.00 865.00 

ax, 7 2 4imension, deduct $3 from price 
Na 





WESTERN RED CEDAR 


Seattle, Wash, Oct. 5.—Prices for red 
cedar siding in '—— cars, new bundling, 8- 


to 18-foot, f. o. b. mill: 

Bevel "oy ¥%-inch e.. om 
ee $3000 $27.00 oe. 00 
DE écveunrtedoe 31.00 26.00 23.0 
6-inch a ee 35.00 32.00 23.00 

Clear Bungalow 
%-inch %-inch 
ee eee $48.00 $39.00 
SEN is. a oa aoe awareness 56.00 43.00 
a Rt Ere ae 65.00 eae 
Clear Finish, 8- to 16’ 
S2or4S Rough 
ONES hii on. oa a glia e aaa’ $ 75.00 $ 71.00 
INIT kak etianks ao dad a: ch gait 6 el ate eatin 80.00 76.00 
Be OP Dr bv ctencewon aaue 90.00 86.00 
Bie GORE cnccdencecececos 105.00 101.00 
Clear Ceiling o: Tee One Side V or B 
1x3 pnw 4-inch, “ro Oe Mr dsctncwerbace see $45.00 
Discount on Moldings 
Made from 1x3” and under.........scees 50% 
eh es ON ee ua awenine 40% 
For 50,000 feet or more, additional dis- 
GE. (A cenabduwaaseaneekeuunaaewreneus % 
Clear Lattice, S45, 4- to d 
100 lin. ft. 
BOE Senha ving: asa rn Aha alia ae ea cee Me oe acd 30 
Ue noes bs Watae ob dak eden eae ome ‘40 
la NR A Ba EE Ce a a a eA -50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended Oct. 5: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better ......... $63.75 $60.50 
Flat grain—Bé&better ........ 40.50 40.75 
a er ae'ahe 33.50 
ee Fee ‘ 25.50 

Partition and Siding 
Boston partition, B&better 1x4”......... $41.00 
Drop siding, B&better, 1x6”............. 39.25 


Pinish and Moldings 
Finish, 1n5410° B&better....iceccccccce $60.00 


Finish, 5/4x5&10” B&better............ 67.75 
Ce SO Ce, BE ccc tevctecedoenees 63.50 
Discount on mouldings, 1%” and under. 41% 
1%” and over.. 25% 
Boards and Shiplap 
Boards and shiplap, 2s gre No. 1 caewe pale $34.00 
1x See 26.75 
I RS i aa en aid eke aaa’ 23.25 
Boards, 1x8”, ee ee Peer rr err 19.25 
Dimension . 

ee BRC OE aie vececionccae $25.00 
i. eee i EE venkeanen vatnce 26.25 
De =. cee Ge DF etceevendccee dees 30.75 
ee ee ee, Be ME Si vcécnseacnnoess 22.50 
ee. Se Oa beads oe cause een 23.25 

Lath 
i leg oo ace Sow rae oh tem aw aeaatareeele $4.35 





CALIFORNIA PINES 


San FPrancisco, Calif., Oct. 5.—The following 
average wholesale prices f. o. b. mills, those 
on commons covering l-inch stock only, were 
reported by the California White & Sugar 
Pine Manufacturers’ Association for the pe- 
riod ended Oct. 1: 


California White Pine 
All ee 


No. 1&2-clr. C rw Dsel. No.3 clr. 
OM vevedtea $68.50 $64.60 $52.20 $39.50 
ee weaeeen 69.90 63.70 50.50 51.00 
on ¢ennve’s 66.35 57.05 44.35 62.75 
i whakede 76.30 66.40 53.15 66.65 
California Sugar Pine 

| SRSA $95.00 $79.80 $64.30 $49.95 
aa 85.90 74.80 57.30 60.60 
rere 84.55 66.90 51.65 60.60 
, eer 96.60 79.35 67.00 79.30 

White Pine Shop ____Miized. Pines 
Inch common. .$30.45 a: saeat gins 
No. 1, 5/4 xa.w.. 41.00 ete ce 28.00 21.95 
No. 2, 6/4 xa.w.. 28.15 —— 26.80 22.25 
Panes C&better 57.78 —_— 28.60 22°80 

"xa.w. 5. i . . 

Sugar Pine Shop Box— 
Inch common... .$42.45 Pk 2 deawees $21.05 
No. 1, 5/4 xa.w.. 44.35 Siding, %x6”— 
No. 2, 6/4 ep 31.55 es ‘ ee x 

. 3 lille iis. si OS ok Fr a 

No. 2&btr dimen., 

1%exa.W. ..... $16.05 Lath— 

Australian SS een $4.00 
Stitt diietiben woes fag .70 
tious ‘ 

S/axacw. cic bL0o || THAT -...-. $24.25 
Xk are 47.30 

8 Re aage 53.90 Dougias Fir 
10/4&12/4xa.w. 57.15 Cé&hetter ...... $43.60 





NORTH CAROLINA PINE 


Following-are typical average f. o. b. Nor. 
folk prices made during the period Sept. 1¢ to 
30, as reported by the North Carolina Ping 
Association: 








Rough 

Edge, 4/4— 

7 eed Pils am aes ohn ea ee wae wee aw Kew $45.00 
Sts 5 kira we niki d peebodawed aarainre rn 32.05 

| a Ei x ae ae ace CRS Ere wereld 23.55 
eG raw es ide keedxes veReReee ee 19.30 
No. 

B&better No.1 box Naty 

De ce cvassewse $43.5 re -. oe 
8 rey 46.5 has ed te 
> ae 45.85 $36.20 $26.20 $22.39 
Se ae eas 45.55 ee — piri 
MG Wideuvnec ae 47.55 38.45 26.90 22.99 
ST, vous ate whee 51.05 40.90 26.80 22.65 
ME Wiwasaenwea 65.40 46.30 30.20 22.65 

Edge B&better— 

a ategals en wala ateil shige md Takin ae ek 48, 
EE Na ot hs cork wba aed eb) eM had Sebo ies 
EE” Suin wih a a nee s' ge dials bee Matto eee 70.65 
SEE «ace iacn ah ahead ia Sib atl ode wid wale wee Le 55.25 

Bark Strips— 
are ah io ick in deh ae ae ean ae $31.45 
I Ma ci caren hs ce San Gig aan Se les ake 18.40 

Dressed 21%" 3” & 
Flooring— Wider Wider 

SS =“ a arrraer $41.20 $40.25 

No. 1 common, }}#”...... 36.90 36.35 

No. 2 common, {#”...... 26.40 27.10 

3 ” 

ES REE ny er ae $3650 
B&better bark strip partition........... $33.50 
BPO. WEE BCIUPE, GIUGGOG. oc cccccccevecs 19.30 

No. 2 *Air 
Roofers dressed dried 
Se 24 et ad cae cu ek eeu $27.70 $18.00 
BEM cererenpneencenennes 27.15 18.90 
RS Fs pwnd als wank wuiadd we aes 29.10 18.85 
SE cdened Mhsedannraer ae 30.90 19.50 
*F. o. b. Macon, Ga. 
Cincinnati, Ohio, Oct. 7.—Average whole- 


sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 


AREAS $140@145 $150@155 $155@165 
DE eonecws 105@110 110@115 115@120 
No. 1 com 80@ 85 85@ 90 90@ 95 
No. 2 com.... 45@ 50 54@ 59 55@ 60 
Sound wormy. 45@ 47 54@ 59 57@ 62 
QUARTERED Rep OaKk— 
ae $115@120 
No. 1 com.... 65@ 70 
No. 2 com 45@ 50... 
PLAIN WHITE AND Rep Oak— 
yo = oe 4 fs sae ++ Sar $120@135 
Selects ...s.. 70@ 80 85 100@105 
No. 1 com.... 60@ 68 80 73 85@ 92 
No, 2 com 40@ 45 48@ 55 55@ 58 
No. 3 com.... 26@ 28 27@ 29 33@ 38 
Sound wormy. 49@ 51 59@ 62 62@ 67 
Basswoop— 
SN ewes ons $ 78 80 $ 78@ 80 $ ++ 4 93 
No. 1 com.... 57 60 62@ 67 70@ 75 
No. 2 com 32@- 35 37@ 42 42@ 47 
CHESTNUT— 
igh g yr 85 $ 95@100 $105@113 
No. 1 com 54 54 59 60@ 65 
No. 3 com. 30 23 23 24 23@ 24 
Sd. wormy and 
No. 2 com. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 388@ 40 40@ 42 
BircH— ; 
Pras $100@110 $105@115 $110@120 
No. 1 common 
and sel 60@ 65 65@ 70 70@ 75 
No. 2 com... 35@ 37 40@ 42 42@ 44 
BEECH— 
ME: 3 Glaus eats $ 60@ 65 $ 65@ 70 $ 70@ 75 


No. 1 com.... 40 43 45 48 45 50 


No. 2 com.... 25 28 28 30 30@ 33 
PoPLAR— 
Panel & No. 1 
13” & wider $140 $150 $160 
UD alten a aa 105 120 130 
Saps & sel. 80 95 110 
et Eee 60 65 70 
_ 2 ere $ 38@ 41 45@ 47 49@ 51 
No. 2 B.. - 83@ 35 36@ 38 38@ 40 
MaAPLE— 
Pee $ 80@ 85 $ 85@ 90 $ 95@100 


51@ 56 65@ 70 78 es 


No. 2 com.. 34@ 39 40@ 45 47 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, f. o. b. Wausau, Wis.: 








AsH— Sort MaPLz— 
FAS Sel. No.1 No.2 No.3 4/4 ... 65.00 55.00 45.00 26.00 20.00 FAS No.2 No. 
4/4 «+-$ 70.00 $ 60.00 $ 55.00 $ 41.00 $ 22.00 5/4 ... 70.00 60.00 60.00 83.00 21.00 4/4 «..$ He 4 $ a0. 09 3 30. ‘00 $ 38.00 $ 17. 00 
5/4 «++» 80.00 70.0 65.00 41.00 21.00 6/4 ... 84.00 74.00 62.00 365.00 21.00 5/4 wee 00 2.00 40.00 20.00 
G4 ese. 95.00 £0.00 65.00 41.00 21.00 8/4. ... 98.00 88.00 70.00 89.00 21.00 +) ia ae 09 12.00 67.00 ces aes 
Se a a a a 
a 6c BR vies , ; 19. tee . . eee 
14... 90.00 70.00 46.00 30.00 31.00 ft °° Seco 2:2 §E8S 37-00 te) 16/4 :.. 170.00 146.00 180.00 .... :... 
/ i 
/4 .-- 93.00 73.00 64.00 88.00 22.00 6/4 ... 90.00 .... 65.00 30.00 *%20.00 Add for 8-inch and wider, $12; 10-inch and 
6/4 --- 96.00 76.00 60.00 40.00 22.00 g/4 1... 95.00 .... 75.00 $8.00 %25.00 wider, $30; 12-inch and wider, $40. 
g/4 .-- 100.00 80.00 72.00 47.00 23.00 10/4 ... 105.00 .... 85.00 652.0 anes Regular stock contains 50 percent or more 
10/4 «+ 1833 tet] ope ye coos 12/4 ... 115.00 .... 95.00 .00 *30.00 14 and 16 foot, and the following percentages 
12/4 «++ 79.00 64.00 3800 24.00 eres *Bridge plank. of 10-inch and wider, 4/4, 10 percent; 6/, 6/- 
3/4 oes . ° : . eeee and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
5/8 ..- 76.00 61.00 84.00 24.00 .... Basswoop— Sone Misde Gcuee Padeaden Main 
For 10-inch & —. add $30; 8-inch & wee, 4/4 ... 75.00 63.00 62.00 381.00 24.00 No.1 No.2 No.8A 
pdt 6 for Sinan fee Soe te ae as e88 HESS ELE GEMS F883 a 1255 58055 SE 
<b . ¥ y : f pctiniiehpide snail . 00 $28.0 
Price of No. 2 and better, 4- one 6-foot 8/4 ... 87.00 77.00 62.00 86.00 26.00 5/4 ....... secceesceees 50.00 40.00 30.00 
lengths, $32. For select red, add $15, 10/4 ... 90.00 80.00 65.00 465.00 eae We wise dowasaowns “ss 57.00 40.00 30.00 
Rough birch, 6- to 16-foot, 1x4-inch, two face 12/4 ::: 100.00 90.00 75.00 65.00 <... Brecu— No. 2 and 
clear, $80; one and two face clear, $65; 1x65- wety st9ck., 4/4, $75, oF on grades, FAS, $85; bett 
tseh, two face clear, $90; one and two face f $70; 5/4, $80, a “ FAS, 90: 4/4 Py = 
clear, $70; run of pile, $68. = 1, 37 76° ’ or on grades, $90; 5/4 sete eeeeees Co cecccccccccoccces ee 
Sort ELM— One and two face eee, 6- to 16-foot, 1x4- FAS No 
. FAS Sel. No.1 No.3 No. 3 inch, $65; 1x5-inch, $75 6/4 .....$70.00 $60. 00 $50. "00 $35 00 $22.00 
a ee ° ’ le . § TEND DaiEp LE— 
5/4 .-- 72.00 62.00 650.00 28.00 24.00 Red OakK— ee F No. 1 
6/4... 83.00 73.00 60.00 30.00 23.00 4/4 ... 100.00 80.00 65.00 40.00 17.00 4/4 ...cccccccccccccceeces $ 95.00 $ 75.00 
8/4... 88.00 78.00 65.00 36.00 23.00 65/4 ... 105.00 85.00 70.00 42.00 20.00 5/4 ......ccccccccccccccce 102.00 77.00 
10/4 ... 95.00 85.00 70.00 40.00 .... 6/4 ... 110.00 90.00 75.00 45.00 20.60 6/4 ..... newuee rdbaua was . 127.00 82.00 
12/4 ... 100.00 90.00 75.00 45.00 .... 8/4 ... 115.00 95.00 80.00 50.00 21.00 8/4 ...........+..- os coves SORES 95.00 
Following were sales prices of southern hardwoods during the week ended Oct. 1, Chicago basis: F 
FIGURED RED GuM— 4/4 5/4 6/4 8/4 Rep OaAak— 4/4 5/4 6/4 8/4 
Qtd. FAS. -$123. 00@ 129, Mibc-acsseictncss- kkwdeeenente  Geataeaan Qtd. re 
SO |) CS rh Cee err eee ee 0. sel 69. 2 ere Tee are ee TT ee 
—_ a -- - spEbeeteas weabkawneees “Remagkanneen Pin. FAS... 71.25@ 82.50 82.00@101.75 92. 00 10 10 00 
Rep GuM— No. 1&sel 51.00@ 59.50 57.00@ 71.75 66.5 — G41280 Th, 80 
Qtd. FAS... 95. 00@103. 75 102.75@104. 75 103.25 96.50@103.50 ek Davey GORE GEES dassdensd@be. -sodcbwentess. avceaal 
No. 1&sel 57. 61.00@ 61.75 61.00 64.00@ 69.00 PorLar— 
No. 3.... 36. 38@ ON ot ee al a ) 0 re err a me ee eee 
i cs, Ms: | ee alate Pn oo WE SL inedehaee Sectbeuvencd )saaeeenaee 
No. 1&sel 53.50@ 55.50 55.00@ 64.00 57.50@ 66.75 68.25@ 71.50 No. 1. EE DRO ccccdtenwses!  Kobekedncedas maaan 
A Mead WEEE “aGaceenasece “tndceeseecea pasreanseekon a ike, SEP MEO cc alsas sacks dealosecksot shccedeeeien 
Sap GuM— No. 2-B.. 28.75 32.50 ae. ¢ebesmbabwod 
Qtd. FAS... 66.25@ 69.00 67.50@ 71.00 69.00 68.75@ 72.00 ae Sects MU MOEN “Secabecicsss saececsonsce. balehaubinaee 
No. 1&sel 48.25@ 55.00 49.75@ 53.50 52.00@ 54.00 52.25@ 61.75 ASH— 
Pin. FAS.. 55.00@ 67.75 61.75@ 69.75 62.00@ 66.50 68.00@ 71.50 a a Bae 106.50 St) a ae eee 
No. 1l&sel 44.25@ 49.75 46.00@ 54.00 47.00@ 50.50 ............ , "2 | iE are 62.25@ 63.25 85.25 
No. 2.... 26.75@ 29.50 27.50@ 30.50 27.50@ 28.50 28.00 Sorr MaPpLe— 
i nin ne 2" oc uiiecks . senermaneaes DF Viebes Eesdbieseods  evisensetion Shedetpencws 66.25@ 86.00 
BLack GuM— Pe OSs es ah aeekEa:. Seeresen ents  weementikilae 5 
Qtd. FAS... 51.00@ 63.50 51.75@ 65.25 ..........6.  ceeneceeeess BEECH— 
No. 1&sel 41.00@ 53.50 41.75@ 42.50 40.75@ 46.75 49.25@ 52.50 ee ere ee a. . ~~ ‘“eebennewtee avenue aaeee 
Pin. FAS... 48.00@ 53.75 44.50@ 48.25 ............ cccccscceces No. l&sel 34.75 SESU 0 ——i—«CWwehteseenees bépeeohannen 
No. 1&sel 38.00@ 40.75 34.60@ 38.25 ..........2. ceccsccccess Hickory— 
TUPELO— Me Writer asieeestebek- GedwetcceVes Sanvrderedes 73.00 
Pin. FAS... 46.00@ 52.50 47.25 52.25 52.75 SR ae ce oie aommaieeebad  sppeebaeded 53.00 
No. 1&sel 42.25@ 42.50 37.25 «s.r aececeees 42.75 Sorr ELm— 
No. .. 27.25@ 32.50 30.50 SE2GG CRO sa cetee biccs pom, Deets SESS 8 =—-« RN aAS RADE AS. eecenseneses § a00neeneewed 
WHITE Oax— CoTTONWooD— 
Qtd. PAS. ..125.25@137.75 141.50@149.25 147.00@149.25 155.25@155.75 FAR 2.00% 50.00@ 57.25 57.25@ 62.75 ......ceceee sececccccecs 
No. 1&sel 76.00@ 83.75 88.00@ 90.00 82.00 = cavesseeeces a Sees CRSeee URES GE «| keine cinccce .eeeseneneuen 
Pin. FAS... 85.00@ 97.75 102.75@111.25 110.25@118.75 129.00@134.50 Basswoon— 
No. 1&sel 55.00@ 63.50 ........0.-. 71.25@ 72.25 79.75@ 82.50 EE oscese i .§ldtuceesenitiythbebeestads ‘eee 
i Sean EE ccc cchicas wv oceuceeneeat hak Gemieeuhs i, Oe GRO BODO 5c escccess ‘shesvecvcans [duseeteubeee 
ey ee EE bcibecceeves wesussesauns, «nedubetenen MAGNOLIA— 
i Sh. PE: cvvkiccpared . esicvensnties: ataranthente ir A MO. .  cimscide: «xbueng srnehs! 4a 
Mrxep OaAk— ae UB RE! Bk rere Lorre mee es 
Sd. wormy.. 40.75@ 47.00 ............ O° nada a hs oe Chava b cee eke 43.25 
PHILADELPHIA PRICES GRestans Se, SE a Ses WEST VIRGINIA WOODS 
Philadelphia, Pa., Oct. 7—~Wholesale prices 2x4” ......... CO ES —Eeea $31.00 Philadelphia, Pa. Oct 
secured treun authoritative sources exclusively 2x6” .......... $0.06 S228" 2... ccccce 32.00 | wiecini — alt ee vat oe 
for the American Lumberman are as follows: 2x8” .......... 30.00 reins woods, secured from awtnorita- 
Southern Pine, Merchantable—1905 North Carolina Pine Floo ae en corey fe OS see 
(Dock Delivery, Philadelphia) ‘ No. 2&btr. No. 3 No. 4 | LUMBERMAN, are as follows: 
Mississippi a po teens wi ett 3 ro gs8.00 Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
Southern Northern and 8x3" Gat....... , 8/4, $125; 10&12/4, $185&140. Common, 4/4, 
Florida Florida Louisiana Kiln Dried North Carolina Roofers $60; 5&6/4, $70; 8/4, $80. 
+ ww al $42.00 ea ee, 6«(ae, %x5%....$30.00 1x10", %x 9% .$32.50 
ene forseenes seas ae Oooo 1X8", HXT%H.... 32.00 1x12”, %x11%. 34.00 Chestnut: FAS 4/4, $85@88; 5&6/4, $100@ 
on dale 52.00 5150 52.00 H#-inch thick, add $1. 105. Common, 4/4, $56@58; 5&6/4, $62@65. 
b&10x19” tahoe. 50.00 48.50 52.00 seal Clear Red Cedar Bevel Siding nes Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 
3) rere 2. . . BOF bioe 65 pce ssc aorer nee enceeeenexaen ; z - 
5&12x12” ...... 58.00 60.00 * ee ee wabeeessbhncaie sorte 55.00 Poplar: FAS 4/4, vaintghy rege 5&6/4, $125. 
SA4x14" ....... 68.00 66.50 i _g OR  eeCeteogane amet.) 64.00 | Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
ae seeees 54.00 53.50 a Maple Flooring, f. o. b. Philadelphia $90@95; 8/4, $95. Common, 4/4, $62@65; 
Sx168 occzeees 80.00 ones MFMA— Hx2%” 1lyyx2%" | 5&6/4, $70@73; 8/4, $78. No. 2-A common, 
pape ges es aa $3. eee 78.00 Firat SFade. ..vccccsccccceces ay eee 4/4, $45; 5&6/4, $49; 8/4, $52@54: No. 2-B 
sengths tC) eet, a ee eS eee a ‘ , fe . : ; , 
prpach 2 feet additional, add $1 to 22-foot ‘Third grade............... 59.50 58.50 | Common, 4/4, $30; 5&6/4, $32@33; 8/4, $34@86. 
rice. . . 
Bach 1 foot over 32 fest, add 31. saenee ea nan me 
Longleaf Pine Flooring, 25/32x2%-inch Face jx 4” .......... $69.50 $58.50 $47.25 $38.75 | $60@63; 5&6/4, $72@75; 8/4, $75@77, No. 2 
(Rail Delivery) SE | cinch sae nee 79.50 63.50 45.25 40.25 | common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
Babts, nt tice "sees - Mo amp ants. 8000 inte? li..l.ll. Raed 18:80 4826 40.28 | $50@6 
tr. sap rift. 80.00 0. sap “* x iT Gigs a aceikat J . : a : 
B&btr. flat. . . 50.00 No. 3 sap flat.. 20.00 1x15° gf gareeces Bi $8.50 £9.35 41.38 sisnben = Pa NP tenn gud ra 
Dried Roo ~ ONG UD..sccs a ° % . mmon and sele 
Seaaeee eek agree Lath, 4-foot Mo. 4/4, $65@70; 6&6/4, $75@80; 8/4, $80@85. No. 
1x6” (%x5%”).$26.00 1x10” .(%x9%")$28.00 Spruce ............ $6.50 c.i.f.—$6.75 delivered | 2 common, 4/4, $50@53; 5&6/4, $55@58; 8/4, 
1x8” (%x7%"). 27.00 1x12” (%x11%”) 28.00 Hemlock .......... 4.90 cif.— 5.50 delivered | $60@63. 
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Safety Step Ladder for 
Factory and Shop Work. 
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Rungs 
Straight Grain 
Hand Split 


Hand Shaved 
White Ash Rungs 
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Spruce 
Side Rails 
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Automatic 


Spring Locks. 


Will pass Labor Law 
Specifications. 
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Champion 


W. W. Babcock Co. 


BATH, N. Y. 
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This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 39 


NORTHERN PINE 


CHICAGO, Oct. 9.—Industrial trade leads 
in the buying of northern pine, but retail 
yards are providing a fair volume of busi- 
ness also. Prices are firm, except in cases 
of surplus stocks in certain items at some 
of the mills. 


BUFFALO, N. Y., Oct. 8.—Wholesalers have 
been adding extensively to their stocks of 
northern pine this summer and fall, realizing 
that the cut has not been extensive, and 
that a firm market is likely to prevail. Some 
dealers’ stocks are the largest in several 
years at this time. Retail yard buying is 
about normal, though the yards show a dis- 
position to keep down their supplies to what 
they are likely to need in the near future. 


HARDWOODS 


CHICAGO, Oct. 9.—Hardwood trade here is 
showing a fair volume of business, and in 
some quarters the demand is reported quite 
lively. Furniture factories, apparently, are 
finding markets for their product all the 





MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis during the week ended Oct. 5: 


First Second 
re re $89.04 $74.91 


Third 


a8x2\r $51.58 





BLACK WALNUT 


Cincinnati, Ohio, Oct. 7.—Prices on Amer- 
ican black walnut, f. o. b. Cincinnati: 

FAS: 6-9%” wide: 4/4, $245; 5/4, $250; 6/4, 
$255; 8/4, $265. 

FAS, 10” and wider: 4/4, $275; 5/4, $280; 6/4, 
$285; 8/4, $295. 

Select: 4/4, $165; 5/4, $170; 6/4, $175; 8/4, 
180 


No. 1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, $140. 
No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, $55. 


OAK FLOORING 





Following are carlot quotations, Chicago 
sis, on oak flooring: 
}x2%” Er 3x2” %x1lh” 
Ist qtd. wht. .$124.00 124.00 $96.00 $73.00 
Ist qtd. red.. 91.00 6.00 75.00 70.00 
2nd qtd. wht.. 84.00 74.00 65.00 63.00 
2nd qtd. red.. 78.00 72.00 65.00 63.00 
1st pln. wht.. 91.00 74.00 69.00 55.00 
ist pln. red.. 84.00 74.00 61.00 60.00 
2nd pln. wht. 81.00 68.00 51.00 561.00 
2nd pln. red.. 77.00 68.00 53.00 54.00 
Srd wht. ...... 64.00 62.00 38.00 41.00 
a OO aseewe 64.00 62.00 38.00 41.00 
WOUGR exsesis 31.00 29.00 18.00 18.00 
4x2” x1%” 
Set G08. WEE. cc ccvevcecvwesees $103.50 103.50 
Be Me, GE bec cccaneevertwns 103.50 103.50 
A, UE caceccceecusoess 1.50 83.50 
De GE, BOD ciccccccteceseses $1.50 81.50 
Be GE WE de exccKcteedentes 79.50 81.50 
SN eae 73.50 75.50 
Dee. We TE tc cecees ceeeeeee 73.50 69.50 
rr i ME sesereteerteceses 67.50 69.50 
TRS a ae een 52.50 50.50 
DME «ci nbn cedesespenetae me 52.50 50.50 
rrr rrr rt 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For }§-inch stock, 
$3; for %-inch, $1.50; for %-inch, $2. 





time, for they continue buying. Radio cab- 
inet makers are in the market for lumber 
all the time, and auto body plants are using 
No. 1 and better hardwoods. Prices are firm. 





CINCINNATI, OHIO, Oct. 17.—Hardwood 
wholesalers continue to sell small lots of 
southern hardwood, with prices unchanged, 
and with gum the leading species. Furniture 
factories were practically the only active buy- 
ers. The automotive industry is out of the 
market. A few scattering lots of oak were 
bought by the furniture factories, and some 


small lots by flooring factories. Dry gtoc, 
continued scarce. 

BUFFALO, N. Y., Oct. 8.—The hardwood 
trade is spotty. Consumers show little ten- 
dency to buy much lumber ahead, though 
some lines of trade, especially the radio 
cabinet, are taking a pretty fair amount of 
stock for immediate needs. Gum is moving 
about as well as anything. 


ST. LOUIS, MO., Oct. 7.—Buying of south- 
ern hardwoods showed an improvement last 
week, although there is still a tendency to 
buy only for immediate needs. Mills are 
holding their stocks firmly at quoted prices, 
and the yards here believe that there is lit. 
tle likelihood of concessions. Some sales of 
sap gum were made at $55, f. 0. b. St. Louis, 
during the week. 


HOUSTON, TEX., Oct. 9.—Demand is strong 
for sap gum and red gum. Oak and oak 
flooring is slow. Ash is moving as fast as 
produced. Cypress demand is picking up 
again. 


NEW ORLEANS, LA., Oct. 7.—Sap gum, 
both quartered and plain, is the most active 
hardwood. Demand in general was quiet, but 
there are indications of activity. Thick, dry 
stock may become harder to buy, especially 
in sap gum. There is a good call for FAS 
sap, 4/ to 8/4, and all thicknesses of common 


and better are moving. Red gum is quiet, 
Magnolia, except 5/4 FAS, was dull. Ash sells 
well. Automobile items are quiet. The oak 


flooring industry was reported to be buying. 
Cottonwood box grades were in demand but 
other grades were not moving fast. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 9.—At least one large dis- 
tributer of Douglas fir and other West Coast 
and Inland Empire woods reports a slight in- 
crease in demand, and there are other indica- 
tions that perhaps the market is beginning 
to wake up. Inactivity in residential build- 


ing has kept the fir market rather stagnant. . 


Industrial buying of spruce is in fair volume, 
with prices generally firm. Cedar posts are 
enjoying their usual seasonal rush, at prices 
reported better than those of last year. 


BALTIMORE, MD., Oct. 7.—Large quanti- 
ties of fir are going into big construction in 
progress here. But large consumption at- 
tracts heavy shipments, so that the list is 
lower than it should be. Since much of the 
lumber brought to the Bast is on consign- 
ment, seeking takers at the best price obtain- 
able, buyers are disposed to hold back with 
firm orders. 


NEW YORK, Oct. 8.—There are large sup- 
plies of fir, as usual, with demand perhaps a 
little below normal for the time. of year. 
Yards are not very well supplied. Following 
are quotations on water shipments ec. i. f. 
New York harbor: 


10 ft 14 ft. 18 ft. 
BER cvencsersovene $25.25 $26.25 $28.75 
BEG vccccvcvsceese 25.50 27.50 29.00 
BESS eserecrenssaes 25.50 27.50 29.50 


KANSAS CITY, MO., Oct. 8.—Country yards 


and line yard companies have been buying 


a little more fir, while demand from city 
yards appears to be slowing down. Most 
orders are for mixed cars. On straight cars, 
prices are a little weak. 


HEMLOCK 


CHICAGO, Oct. 9.—Retail yards, both city 
and country, are taking a plentiful quantity 
of northern hemlock, at prices firm at $3 off 
the list. 





BOSTON, MASS., Oct. 8.—Eastern and north- 
ern hemlock boards are moving very slowly; 
desirable clipped are offered at $32, and 


random lengths at $30. City yards are well 


supplied with western hemlock, but some 
country yards are coming into the market. 
Prices, although still easy, have gained some 
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oot 
strength, because offerings of transits have 
decreased. Mill shipment prices vary con- 


siderably. 


NEW YORK, Oct. 8.—Demand for eastern 
and western hemlock is light with stocks 
of the latter heavy, and eastern lumber 
rather scarce, though the supply is adequate. 
Demand for timbers has eased off somewhat 
in the last week or two. 


WESTERN PINES 


CHICAGO, Oct. 9.—Prices of western pines 
remain at their former levels—quite unsatis- 
factory in the case of Pondosa, especially— 
put there is indication of some increase in 
demand. Yard trade is in mixed cars, to fill 
in holes in stocks maintained as low as pos- 
sible, according to reports. 


BUFFALO, N. Y., Oct. 8.—California white 
and sugar pine are fairly active, and some 
pusiness is also being done in Idaho pine. 
Idaho pine is in pretty fair assortment in No. 
1 and better. Pondosa pine is in ample sup- 
ply. California pines are in good assortment, 
put no concessions are being made. An ad- 
vance of 50 cents to $2 on common lumber has 
been made by some mills. 


NEW YORK, Oct. 8.—AIll items in No. 3 
common Idaho have advanced 50 cents dur- 
ing the last week, and there has been a 
similar increase in 8- and 10-inch No. 2 com- 
mon. Stocks are very scarce. Pondosa items 
remain very strong. 


KANSAS CITY, MO., Oct. 8.—Demand for 
shop lumber is falling off, and orders from 
retailers are not so numerous. Most of the 
yard buying appears to be for immediate re- 
quirements. Prices here have shown no 


change. 
EASTERN SPRUCE 


BOSTON, MASS., Oct. 8.—The call for east- 
ern spruce frames is quiet, but base price is 
maintained at $42 because of light production. 
Provincial random is moving slowly and 
prices are easy. Scantling is quoted $32@33. 
Matched spruce boards, random lengths and 
specified widths, are moving better than 
other board items. Some business is re- 
ported in 1x6-inch from Canada at $41@42, 
and in 1x7-inch at $39. Lath are dull, and 
some sellers have conceded another 25 cents. 


CYPRESS 


CHICAGO, Oct. 9.—The industrial demand 
for cypress is showing its expected autumnal 
increase, although it still has a distance to 
travel before normalcy is reached. Yard 
trade is still hesitant, but retailers, too, are 
doing more buying, and the pick-up, though 
gradual, is continuous. Local distributers are 
‘not kicking.” 


CINCINNATI, OHIO, Oct. 7.—Cypress sales 
are restricted to small lots for country re- 
tailers, mostly of low grades. Finish was 
dull, with prices fairly steady. Mill offer- 
ings were liberal. 

ST. LOUIS, MO., Oct. 7.--The market for 
selects and better in yellow cypress continues 
weak. Sales of 4/4 No. 1 shop, which is 
strong, were made at $36 and up, depending 
upon the stock. Nos. 1 and 2 common are 
strong. There is a good, steady demand for 
red cypress, 


NEW ORLEANS, LA., Oct. 7—The local 
cypress market is reported to have shown 
improvement during the week, there being 


a call for general lines. 


SOUTHERN PINE 


CHICAGO, Oct. 9.—Reports of increase in 
demand continue to be given by prominent 
distributers of southern pine, although none 
of them will say that it is much, and all 
agree that the price is still heart-breakingly 
low. ‘Many distributers have resorted to 
the lure of low prices to sell lumber— 
or give it away—while others, larger and 
Stronger, hold aloof and demand a more re- 
Spectable price, and get their share of busi- 
ness, too. 


BOSTON, MASS., Oct. 8.—There has been 
little if any improvement in southern pine 


Jimmie Wealherbesl says :— 
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“Chere are no 


"Kat Holes’ in- 


W EATHERBEST 


“Bundles” 


HE WEATHERBEST process 
of staining insures that every 
shingle must be handled in re- 


packing and WEATHERBEST packing rules allow 
very little space between the shingles in each course. 
This eliminates the openings known as “‘rat holes” 
often found in bundles of shingles packed at the 


mills. 


Your customer is assured a full count of 


perfect shingles by the WEATHERBEST method of 
staining. There is over seventeen years’ experience 


Write our 
Modernizing 
Service Dept. 
for full infor- 
mation about 
Free Sketch 


Services 


behind the WEATHERBEST policy: “not to cheapen 
materials or process to meet price competition”. 


Check your files for Literature and Sample Color 
Pad. Address WEATHERBEST STAINED SHINGLE 
Co., Inc., 1536 Main St., North Tonawanda, N. Y. 


Plants: North Tonawanda—Cleveland—St. Paul 
“Distributing Warehouses in Leading Centers 


WEATHERBEST | 
Stained Shingles Sold 
Only Thru Retail 
Lumber Dealers 














Wealtierbesi 


STAINED-SHINGLES 


For Roors AND SiveE-Wa 
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trade since September. Retailers are buying 
only what they must have. Reports of cur- 
tailed production have not stimulated interest 
in roofers. The bulk of current trading in 
8-inch air dried is around $28.50. Flogring 
prices are well held despite the dull inquiry. 


CINCINNATI, OHIO, Oct. 7.—Retail yard 
purchases are at the minimum. Prices are 
weaker on all common boards and dimension, 
with mills willing to make concessions. Mill- 
work and finish are dull, with prices soft. 


NEW YORK, Oct. 8.—Demand for southern 
pine is not heavy, but arrivals are light. 
Prices are holding well and mills are not 
pressing for business. Retailers are poorly 
supplied and are buying strictly according 
to their needs, 


ST. LOUIS, MO., Oct. 7.—Improvement in 
the southern pine market is reported. While 
prices are unchanged, mills are holding their 
stock more firmly at present market. More 
buying is being done by both retailers and 
industrials, while there has been a reduction 
in the number of transit cars’, rains in the 


South slowing down shipments. Mixed cars 


have been in better demand. 


KANSAS CITY, MO., Oct. 8.—There has 
been some increase in volume of orders 
from country yards in the last week, and 
indications. are that demand will continue 
through October. City buying is rather 
spotty. A few of the towns in this section, 
such as Oklahoma City, Wichita and Kansas 
City, are doing some building, but most of 
the others are quiet. The demand is mostly 
for common grades. Prices are somewhat 
weak on most items. 


HOUSTON, TEX., Oct. 9.—Last week there 
have been few further reductions in south- 
ern pine, notwithstanding the fact that No. 2 
and No. 3 stocks are exceedingly slow. A 
few items are in strong demand. These in- 
clude B&better flooring, Nos. 1 and 2 fencing 
and boards, and such export items as kiln 
dried saps, timbers and prime. 


SHINGLES AND LATH 


NEW YORK, Cct. 8.—Incoming shipments 
of eastern spruce lath are not heavy, but 
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TTRADE MASUD, 
Providence 
Factory 


Nicholson 
File Co. 


During battle practice, huge frames constructed 
of lumber are towed at a respectful distance 
behind the tug—the targets of hurtling shells. 


Many an old Sawyer, convinced by the test of 


many years’ use, will tell you that he could not do 
without Nicholson and Black Diamond Saw Files. 


NICHOLSON FILE CO. 


Providence, R. |., U. S.A. 


> PRODUCTS OF 
THE FOREST 





Philadelphia 
Factory 


G.&H.Barnett 
Company 


Made almost entirely 
of steel though it is, 
the Navy could ill do 
without wood. 

























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 









Quality 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 




























supplies on hand are sufficient for all needs. 
Following are the latest quotations on 1% 
inch slab: $5.75 by vessel, and $5.85 by rail. 
There are abundant supplies of all West 
Coast shingles. Following are the quota- 
tions: 


American B. C 
Dr SOG. . deddectcscedeas $ 4.36 $ 4.61 
DE, daa 644 ah: kato we ane 5.31 5.86 
PE cvdketeeous ee euewacten 5.67 6.87 
DE ..6 bab cen Ov meee 6.73 7.28 
eT rere 13.66 15.06 


KANSAS CITY, MO., Oct. 8.—Shingle de- 
mand is a little better, and prices are some- 
what stronger, clears now selling around 
$2.50, while stars still stand at $2.25. The 
demand for siding is slow, most of the orders 
coming from country yards. Lath demand 
from city yards is good. 


HOUSTON, TEX., Oct. 
moving slowly at $2.50 for extra clears, and 


9.—Shingles are - 


$2.30 for extra stars. Lath demand is fair 
at $3.60 for No. 1, and $3.20 for No. 2. 


CLAPBOARDS 


BOSTON, MASS., Oct. 8.—Demand for clap- 
boards is slow. Offerings of eastern spruce 
and native white pine are so light that prices 
keep fairly firm. Plenty of clapboards from 
the West Coast are on offer, and some lots 
can be ‘picked up at concessions. 


BOXBOARDS 


BOSTON, MASS., Oct. 8.—Boxboards are 
being moved in fair volume and prices are 
generally maintained. Unsold dry stocks in 
first hands are moderate. New business is 
quiet, but substantial shipments are being 
made on old contracts. A heavy apple crop 
is being harvested, and there is a strong de- 
mand for bushel boxes. Round edge white 
pine inch boxboards are $27@30. 


News Letters 


(Continued from Page 77) 
Stocking, of the firm of Power, Moir ¢ 
Stocking. 

Conrad Pitcher, of the Wright Lumber (Co, 
has resumed his duties after an illness of 
several months. 

The Anderson Lumber Co., Passaic, and the 
S. M. Birch Lumber Co. were among the ex. 
hibitors at the recent Passaic Industrial Ex. 
position. 

R. C. Winton, manager of the Minneapolis 
office of the Winton Lumber Co., was a re. 
cent New York visitor. 

Alden Hay is now covering the New Jersey 
territory for Frank A. Niles. 


Pittsburgh, Pa. 


Oct. 7.—The retailers continue to enjoy a 
fair volume of business, with a moderate 
amount of home building in progress. Many 
industrial institutions are increasing their 
facilities, and are buying a good deal of 
lumber. Wholesalers are not looking for a 
particularly heavy business, but are expect- 
ing the usual fall increase in volume. It is 
generally believed among the wholesalers 
that retailers’ stocks are very low. No. 2 
and better southern pine dimension and 
No. 2 boards and roofers remain unchanged 
in price from last week, although heavy 
rains reported in the South have slowed up 
shipments seriously. Idaho white, Pondosa 
and California white and sugar pines remain 
steady. 


Los Angeles, Calif. 


Oct. 7.—The wholesale market is still some- 
what slow, and has shown little change dur- 
ing the last week. The cargoes coming in 
are being absorbed by the present demand, 
but there is no call for additional stock. 

The southern directors of the California Re- 
tail Lumbermen’s Association met at the 
Hotel Alexandria on Oct. 5, with President 
H. A. Lake in charge of the meeting. No im- 
portant business was transacted, except the 
making of final plans for the State convention, 
to be held at San Francisco on Nov. 7, 8 and 9. 


Seattle, Wash. 


Oct. 5.—Car material continues to be in 
good demand, but millmen report that other 
items are slow. Last week there was some 
improvement in wholesale distribution. Com- 
mon lumber moved best. Prices on the higher 
grades, it is believed, have changed very little. 
Water shippers report that the Atlantic mar- 
ket is soft. Mills have considerable unsold 
stocks. 

Russell D. Horning, who for the last five or 
six years has represented the Douglas Fir Ex- 
ploitation & Export Co. in Japan, has resigned. 
He plans to organize a lumber exporting firm 
with headquarters in Seattle. 

The Pacific Fir Co. has just completed a 
shipment of 15,000 fir piles to Long Beach, 
Calif. The piling will be used in pier con- 
struction. 

The Clear Lake mill will start operations 
about New Year. A large crew of men is 
putting the mill in shape. 

George E. Lammers, of the George Lammers 
Lumber Co., has returned from a three weeks’ 
trip to the East. 


A. D. Laws, sales manager, Carhisle Lumber . 


Co., Onalaska, was here for several days last 
week. 


Timber Land Sales 


ELKINS, W. VA., Oct. 8.—A deed for ap- 
proximately 11,000 acres of timber in Mc- 
Dowell County, has been assigned to the 
Griffith Lumber Co. by the Panther Lumber 
Co. ‘The land leased by the Griffith company 
is in the Sandy River district. It is reported 
that the sum paid for the lease was $100,000 
and that the lease is for a duration of 10 
years. By the deed the Griffith company ob- 
tains all rights to the timber on the tract. 
The Griffith Lumber Co. (Inc.) maintains its 
main office in Huntington. Luther O. Griffith 
is president. 


MOULTRIE, GA., Oct. 8—J. E. Collins, of 
Mitchell County, has sold the timber on 2,300 
acres of land to Tyson & Davis, sawmill op- 
erators. The price paid is said to have been 
in excess of $30,000 and it is estimated that 
es — will yield at least 5,000,000 feet of 
umber. 
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AMERICAN LUMBERMAN 





WILLIAM WOLCOTT SEYMOUR, promin- 
ent timber operator of Tacoma, Wash., died 
at his residence in that city on Oct. 1 after 
an illness of a week. For nearly 40 years 
Mr. Seymour had been identified with the 
financial, civic and lumber affairs of Tacoma 
and the Pacific northwest and was well 
known for his philanthropic work. He was 
porn at St. Albans, Vt., in 1861, graduated 
from Williams College in 1884, studied for 
two years in Germany and located in Tacoma 
in 1890. He first entered the investment 
panking business, organizing the firm of Sey- 
mour, Barto & Co., and later the firm of 
Seymour & Co. Later he took over the 
Tacoma Gas Co. of which he was president 
for several years. After disposing of the 
gas company Mr. Seymour entered the timber 
business and for many years had been an 
active buyer and seller of timber lands. He 
also owned several public utility corpora- 
tions in the northwest and recently had de- 
veloped large areas of grazing land in east- 
ern Washington. He was uniformly success- 
ful in his business deals and, though he 
pought thousands of acres of timber, it is 
said that in all the years he never lost a 
tree by fire. His luck in this matter was 
proverbial. Forest fires burned up to and 
around his holdings many times but always 
died down or were held before they caused 
him a dollar of loss. Mr. Seymour served 
as president of the Tacoma park board from 
1909 to 1911 and in the municipal campaign 
of 1922 was drafted to run for mayor. He 
was elected but the political atmosphere was 
not agreeable to him and he was glad to re- 
tire at the end of his term. He was one of 
the most charitable of men and his benefac- 
tions were numerous. He sent a number of 
young men and women through college and 
was an active worker for the Tacoma Y. 

c. A. and other organizations for the better- 
ment of young people. The funeral services, 
held at the First Congregational Church of 
Tacoma, Oct. 2, were attended by many of 
Tacoma’s leading lumbermen. He is sur- 
vived by his widow and one brother. 


ALFRED DICKIE, an outstanding figure 
in the lumbering industry in Nova Scotia, 
is dead at his home in Halifax, following a 
year’s illness. Mr. Dickie was born in Upper 
Stewiacke, 69 years ago. He received his 
early education in the public schools and 
later at Dalhousie University. After his col- 
lege days, he engaged in the lumber business 
at Upper Stewiacke, where he founded the 
Alfred Dickie Lumber Co., now the Canadian, 
Lumber Co. (Ltd.), of which one of his sons, 
Rufus Edward Dickie, is the general mana- 
ger. Mr. Dickie became interested in public 
affairs and was elected as Stewiacke’s first 
mayor, an office which he continued to hold 
until his removal to Halifax some years ago. 
He was twice candidate from Colchester for 
the House of Commons. Alfred Dickie took 
an active interest in all things pertaining 
to public welfare. He was chairman of the 
Halifax School Board in 1922-23, and presi- 
dent of the Halifax North British Society. 
He was actively interested in the work of 
the Association for Improving the Conditions 
of the Poor, and was an elder of Fort Massey 
United Church. Surviving are his wife, two 
sons and two daughters. 


CHARLES H. RUDDOCK, retired lumber- 
man, died at his home in Santa Barbara, 
Calif.. on Sept. 12, at the age of 81. The 
cause of his death was apoplexy. Mr. Rud- 
dock was organizer of the Ruddock Cypress 
Co., of Ruddock, La., in association with the 
late Capt. W. L. Burton. The company be- 
gan operation in 1893 and continued until 
1900 when Mr. Ruddock bought the interest 
of Capt. Burton and with T. H. McCarthy 
purchased the Orleans Cypress Co., changing 
the name to the Ruddock-Orleans Cypress 
Co., which operated until a short time ago 
when its timber was exhausted. Mr. Ruddock 
was also at one time interested in the lum- 
ber business in Chicago, and held a large 
interest in Pacific Coast timber at the time 
of his death. He was a stockholder in the 
Foster Creek Lumber & Manufacturing Co., 
of Stephenson, Miss. A son, Albert B. Rud- 
dock, of Los Angeles, is the only survivor. 


OLIVER P. HAINBS, general manager of 
the C. R. Hall Co., hardwood wholesaler of 
Cincinnati, Ohio, died suddenly on Friday, 
Oct. 4, at Anola, Ind., while making a trip 
through that State. He was 51 years old. 
Mr. Haines was formerly superintendent of 
the M. B. Farrin Lumber Co.’s plant in Cin- 
cinnati for a number of years and was a 
member of the Cincinnati Lumbermen’s Club. 
He is survived by a widow and four sons. 


WALTER S. PULFE, 57 years of age, mill 
Superintendent of the Dexter Lumber Co., of 


Norwood, Ohio, died on Thursday night, Oct. 
3, at his home in Oakley, of cerebral hemor- 
rhage. He was formerly head of the Pulfe 
Lumber Co., a retail concern, which he estab- 
lished about twenty-five years ago. Before 
that he had been in the retail lumber busi- 
ness at Mt, Orab, Ohio. He was 57 years old. 
Following his graduation from Ohio Wes- 
leyan University, Mr. Pulfe taught for several 
years, resigning to enter the lumber trade. 
He was a Mason, and was born at Mt. Orab. 


MISS JULETTE B. McCARTHY, for several 
years secretary of the Emerald Lumber Co., 
of Cincinnati, Ohio, died on Saturday, Oct. 5, 
at her home in that city. Miss McCarthy was 
highly esteemed in the hardwood trade in 
Cincinnati, having made many friends dur- 
ing her association with the industry. 


FRANK F. DUNN, superintendent of the 
Springfield Planing Mill & Lumber Co. 
Springfield, Ohio, died suddenly Oct. 2 from 
a heart attack, at the age of 58 years. He 
was associated with the company for about 
16 years. Mr. Dunn was one of the most 
prominent Masons in the Springfield vicinity. 





ARTHUR OSTERHAGE, son of G. F. Oster- 
hage, well known retail lumberman of Vin- 
cennes, Ind., shot himself at his home in that 
city on Sept. 30, dying shortly afterward. 
Despondency is given as the cause of his act. 
He is survived by a widow. 


THOMAS BURTON, head of Thomas Bur- 
ton (Ine,), lumber dealer of Flushing, L. L, 
died Thursday, Oct. 3, at his residence in 
College Point, L. I. Funeral services were 
held Saturday, Oct. 5. 


WILLIAM B. KINNE, of the White Pine 
Lumber Co., Orofino, Idaho, died there on 
Oct. 1, at the age of 55. He was born in 
New Brunswick, March 22, 1874. He is sur- 
vived by his widow. 


LUMBER TRANSPORTATION 


Reopens Case to Determine Reparation 


WASHINGTON, D. C., Oct. 7.—Upon further 
consideration of the record and the petition 
of the Hammond Lumber Co. of July 17, and 
good cause appearing therefore, Division 2 of 
the Interstate Commerce Commission has re- 
opened Docket No. 8,819—West Coast Lum- 
bermen’s Association et al. vs. Boston & Al- 
bany Railroad Co. et al.—solely for the pur- 
pose of determining the amounts of repara- 
‘tion, if any, due the Hammond company and 
any other complainants or intervenors in 
whose behalf no reparation order has been 
issued in this proceeding. 

At the same time the commission denied 
defendants’ petition for reconsideration and 
reargument of this proceeding before the en- 
tire commission. The proceeding also em- 
braced No. 15,044—Pacific Mutual Door Co. 
vs. Ann Arbor Railroad Co. et al. 

In No. 13,374—Cascade Timber Co. vs. Di- 
rector General et al.—the commission has 
granted complainant’s petition for further 
consideration in connection with the further 
hearing in No. 13,576—B. J. Carney & Co. et 
al. vs. Director General, as agent, Atchison, 
Topeka & Santa Fe Railway Co. et al. 

The commission has denied a petition of 
the California Pine Box Distributors for re- 
consideration and modification of findings in 
Docket No. 20,097—Big Lakes Box Co. et al. 
vs. Southern Pacific Co. et al. 














Week’s Loadings of Revenue Freight 


Reports made by the car service division 
of the American Railway Association show 
that loadings of revenue freight for the week 
ended Sept. 28 totaled 1,202,111 cars, as fol- 
lows: Forest Products, 63,750 cars (a gain 
of 1,205 cars over the week immediately pre- 
ceding); grain, 49,025 cars; livestock, 34,990 
ears; coal, 214,039 cars; coke, 12,285 cars; 
Ore, 68,857 cars; merchandise 272,441 cars, 
and ‘miscellaneous, 485,724 cars. 








Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 


a lime for three consecutive weeks. 
ts a line for four consecutive weeks. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be est 
under heading Too Late to Classify. 




















Special 














THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMERICAN 
LUMBERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller. 


When you want employees or employment or 
when you want anything or have something 
to sell, advertise in the AMERICAN LUM- 
se Greatest Lumber Newspaper on 
arth. 


Our address is—431 S. Dearborn S8t., 
Chicago, Illinois 


Wanted—Employees 


WANTED—YOUNG LADY BOOK-KEEPER AND 


Stenographer, between the age of 25 and 30 years, 
high school or more education, possessed with 
executive ability, fully experienced in General 
Office work. One with Wholesale lumber or Saw- 
mill experience preferred. Give full details in 
first letter. Location Baltimore, Maryland. 
Address “‘S. 18,” care American Lumberman. 


























WE ARE A $200,000 CORPORATION 


Located near the central part of Ohio, with lumber 
yards and a planing mill equipped to employ about 
50 men. Are now using only 15 to 20. When busi- 
ness is good we can easily do an annual business 
of more than one-half million. We need a first- 
class estimator who is acquainted with the terri- 
tory in Ohio and adjoining states, who is willing to 
start with a moderate fixed salary for part com- 
pensation and depend on commissions for balance. 
If interested, 
Address “A. 50,’ care American Lumberman. 





EXPERT BOOKKEEPER AND ACCOUNTANT 


Wanted by a well established piling and pole com- 
pany in Chicago capable of assuming responsibil- 
ities and handling office detail. Give full details 
in first letter. 

Address “C, 61," care American Lumberman, 





WANTED BOOKKEEPER & CREDIT MAN 


familiar with millwork who could purchase interest 
in business. Have growing business in New Jersey 
with fine opportunity for expansion but require 
more capital. Good opportunity for live man. 
Address “C. 66," care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan Building, Chicago, Il. 
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Wanted—Salesmen 





Wanted—Employment 











_Wanted—Employment 























EXCELLENT OPPORTUNITY 


For salesman of proven ability in Western Michi- 
gan territory. Wholesaler with established repu- 
tation requires a man to sell Southern Pine, Hard- 
woods, Inland Empire and West Coast woods. Give 
age, references, experience, salary wanted. 
Address “‘M. 27,” care American Lumberman. 





EXPERIENCED SALESMAN 


For Northeast Iowa to sell fir and cedar products. 
Address “A. 62,” care American Lumberman. 


DO YOU WANT EMPLOYEES? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, Ill. 


Wanted—Employment 


WANTED POSITION AS SALES MANAGER 


With manufacturer or wholesaler who can make 
salary worth while. Thoroughly experienced and 
well acquainted with the trade. 

Address ‘“B. 70," care American Lumberman, 
































WANTED POSITION AS BOOKKEEPER 


Five years experience as office manager, with 
wholesale lumber manufacturing concern. Age 26, 
married, Best of references. 

Address “B. 61,” care American Lumberman., 





POSITION WANTED MANAGER 
14 years experience all phases. Retail lumber and 
millwork. Age 34, married. Open for position 
at once. 
Address “A. 67," care American Lumberman. 


SUPERINTENDENT OR CHIEF DRAFTSMAN 
Architectural or planing millwork line; high class 
man; long experience; age 37. 

Address “H. 10,” care American Lumberman. 








MARRIED MAN 35 YEARS OF AGE 


Good health and habits, ambitious, industrious, 
congenial and loyal, fair appearance and good ap- 
proach, ten years’ experience handling sales, cred- 
its, collections and traffic, manufacture and whole- 
sale yellow pine. Five years pine department re- 


tail. Handle any office work in 
afraid to assume responsibilities. Prefer mill or 
retail. Best of references. Available immediately. 
Wire or write BOX 32, Bay Springs, Miss. 


WANT A POSITION 
As lumber grader or yard foreman. 
years’ experience from stump to car. 
reference. 
Address “B. 50,” care American Lumberman. 


ACCOUNTANT, AUDITOR, OFFICE MANAGER 


Desires position. Wide experience, specializing in 
lumber accounting and income taxes. Al references. 
Address “‘F. 162," care American Lumberman. 


WANTED POSITION AS MANAGER 


volume. Not 





With 20 
With No, 1 








of a large retail yard with planing mill in con- 

nection, years of executive experience in the mill 

and office. Good business getter, best of references. 
Address “‘C. 64," care American Lumberman. 





WANTED SITUATION AS SUPERINTENDENT 


of hardwood or softwood operation; know business 
stump to consumer; can come at once; A-1 ref- 
erences; or R. R. and woods supt. or yard fore- 
man. Address ‘‘C. 65,"" care American Lumberman. 





WANTED TO CONTRACT IN CAROLINAS 


Middle aged man with 20 years experience as 
planing mill operator wshes to assmue all re- 
sponsibility and mill expense as contractor per 
M feet of small plant averaging from 100,000 to 
200,000 M. ft. per week or more. Married, sober, 
reliable, and competent. A-1l reference. 

Address “C. 67," care American Lumberman. 





I WANT POSITION AS BAND SAWYER 
Hardwood or softwood, right or left mill: strictly 
sober, goud grader, steady worker. GHORGE FOX, 
28 Wheatrow Ave., Mansfield, Ohio. 





RETAIL YARD FOREMAN 
35 years old, reliable, competent, experienced, 
wants permanent position. References. 
Adrress “R. 12,” care American Lumberman. 





LUMBERMAN WITH 2 YEARS EXPERIENCE 


buying and selling R. R. & Car Material and 
other stocks Pacific Coast Products and Yellow 
Pine. Would be interested in representing an 
Eastern Concern that would be willing to finance 
business already established. I would be willing 
to work on salary and percentage basis, this prop- 
osition is money maker for right parties. 
Address “C. 62,’ care American Lumberman. 





DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn S8t., Chicago, Ill. 





RETAIL BUILDING MATERIAL MANAGER 


Experienced line yard operation desires change on 
or before first of year. Will invest $2,000 to $3.000. 
Address “B. 64,” care American Lumberman. 





WANTED A POSITION AS MILL SUPT. 


Have had broad experience. Can furnish the best 

of references. Understand the sash, door and mill 

business well. Also the handling of men. 
Address ‘“B. 57,” care American Lumberman. 





WANTED POSITION AS 


Saw-Mill—Planing-Mill—Yard or Woods foreman 

or shipper. Can handle lumber business from stump 

to consumption. Best endorsements furnished. 
J. T. PITMAN, Quincy, Fla. 





SITUATION WANTED 


As yard manager or bookkeeper. Ten years ex- 
perience as bookeeper and auditor of large line 
yard company and eleven years as manager of re- 
tail lumber and material yard. Best of refer- 
ence. 

Address, “W. 8,” care American Lumberman. 


EXPERIENCED YELLOW PINE BUYER 


Representing wholesalers of yellow pine in Mis- 
sissippi and Alabama, and specializing in dimen- 
sion, joists, timbers, boards, at present buying 
around two hundred cars monthly, desires to add 
some additional wholesale accounts either on per- 
centage or per car basis. Experienced in manu- 
facturing selling, and possess extensive mill ac- 
quaintance, 
Address “‘W. 21,” care American Lumberman. 


WANTED EMPLOYMENT 


Yard manager or auditor by all around Lumber- 
man experienced managing yards, auditing and 
invoicing. Know the business thoroughly. Good 
connection more important than starting salary. 
Available immediately. 

Address “A. 52,’’ care American Lumberman. 











FIFTEEN YEARS’ EXPERIENCE 


Associated with large retail lumber company. Past 
three years in house building business. Desire new 
connection. Excellent references. 

Address “A, 58,”" care American Lumberman. 


_ EXPERIENCED LUMBER SALESMAN. 


Wants situation. Well acquainted. with 
in Wisconsin and Illinois. Married. 
references. 

Address “C. 57,’ care American Lumberman 


the trad 
Age 34, Best 





—— ac, 
WANTED POSITION AS SALES MANAGER 


Or district manager Chicago territory b 
and thoroughly experienced lumber | millwon 
man with large acquaintance with trade. Would 
also consider road job northern Ill. and Southern 
Wis. What have you? 

Address “‘C. 60," care American Lumbermap, 


Wanted-Business Opportunites 


WANTED TO BUY GUM LOGS 


Will contract to buy twenty million feet all kina 
gum logs, delivered mill site. Logs must be 19 
to 22 in. diam. Must average 17 ‘in. diam, 9&9 
percent 16 ft. lengths. Grade number two and 
better logs. 

Address “‘B, 64,’ care American Lumberman. 


























HAVE COMPLETE PAINT MANUFACTURING 
PLANT 


Equipped to make anything in the paint line. Have 
first class paint grinder who has been with me for 
past five years. Plant is in full operation at pres- 
ent. Wouid like to get in touch with a lumber 
company located in the south who are operating a 
chain of retail yards. Would consider moving the 
paint plant to some central location in the South. 
Address BOX No. 101, Marshall, Mich. 





WANTED—RETAILER WANTS TO WHOLESALE 


Fir, pine shingles, etc. in northwestern Wisconsin 
on commission basis. Have experienced salesman 
to cover territory. 


Address “C. 59,” care American Lumberman. 


Wanted--Lumber and Shingles 


























SUPERINTENDENT—ESTIMATOR—SALESMAN 


Good detailer and biller off millwork and sash and 
doors wants high grade position. Capable and ex- 
perienced. References. 

Address “B. 67,”" care American Lumberman., 





WE ARE IN THE MARKET FOR 


1%x1%x24” maple and birch also 3%x3%x48" 
maple. These are to be clear squares and dry. 
Kindly quote prices. MADDOX TABLE COM- 
PANY, Jamestown, N. Y. 





WANTED BY EXPERIENCED LUMBERMAN 


Situation as office manager, assistant manager or 
accountant with a manufacturing plant. Have 
owned and operated my own plant successfully. I 
am capable of taking charge of a lumber operation 
and running it satisfactorily. Am 41 years of age. 
Will go anywhere and start any time. Best of 
references. 
Address “A. 65," care American Lumberman. 


WANTED 


Position in Chicago as stenographer-bookkeeper in 
lumber office. Ten years experience with concerns 
handling lumber and sash and doors. First class 
references. Can handle correspondence without 
dictation. Thoroughly familiar with all lumber 
terms. 

Address “C. 51,” care American Lumberman. 


WANTED POSITION 


In lumber office of saw mill, wholesaler or yard. 
20 years experience in office work and selling. Will 
go any place in states, Porto Rico or Cuba, 
ENRY W. JOHNSON 
1127 Sixteenth St., Columbus, Ga. 


MARRIED MAN, FIFTEEN YEARS’ EXPERIENCE 


Retail-wholesale lumber; also about three years 
experience retail hardware. Would like position 
as yard agent, 

Address “C. 54,” care American Lumberman. 














THE WAY TO MAKE A SALE 


Is to advertise in a paper that reaches the people 
who would be interested in what you want to sell. 
When you want to sell anything used in the lumber 
world and allied industries, advertise in the 
AMERICAN LUMBERMAN, 431 8S. Dearborn &t., 
Chicago, IIL 


Wanted- Timber and Timber Lands 


WANTED TO BUY A TRACT OF GOOD 


Hardwood timber with or without mill, close in to 
R. in Upper Michigan or Wisconsin, pay for 
same as cut. Will agree to take out 3 to 5 million 
feet per year. Address full particulars to 
“A. 54,” care American Lumberman. 





























WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shin- 


gles, new or second-hand machinery, engines, 
boilers, electrical machinery, locomotives, cars, 
rails, business opportunity, timber and _ timber 


lands, or anything used in the lumber industry, 
you can get it at a small cost by advertising in 
the ‘‘Wanted Columns” of the AMERICAN LUM- 
BERMAN, Manhattan Building, Chicago, Ill. 








POSITION WANTED 


As Manager or Assistant. Manager of Pine Mill 
by Experienced man fully qualified to handle sales 
and production from stump to car. Now employed, 
available on 30 days’ notice. 

Address “C, 55,” care American Lumberman. 





LUMBER BOOKKEEPER ~ 

Thoroughly experienced, yants permanent posi- 

tion with good concern. Can report at once. 
Address “C. 70,” care American Lumberman. 





CHAPIN’S LUMBER RECKONER 


By N. Chapin. Saves Time and Labor—Prevents 
Errors. The tables reduce to board measure all 
fractional sizes of lumber, advancing by quarter- 
inches from 1x1 to 15x15 inches square and 20 
feet long; also scantlings and square timbers, ad- 
vancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board 
measure. The book contains 171 pages of strong 
white paper, is 4x7 inches and is bound in cloth. 
Price, delivered, $4. 


AMERICAN LUMBERMAN 
431 South Dearborn St., Chicago, Illinois. 





Wanted-Second Hand Machinery 


WANTED—PLANING MILL 


A complete up-to-date small planing mill. 
W. T. BAILEY LUMBER CO. 
Virginia, Minnesota, 




















5 BALL BEARING BAND MILL AND 


Carriage. Must be bargain and in good condition. 
Also 500 H. P.. Boiler, 200 lbs, pressure, stack, etc. 
Address ‘°C. 52,’ care American Lumberman. 


WANTED SIX FOOT BAND MILL . 


Complete with power plant or would consider 4 
going proposition in South Carolina or Georgia. 
Address ‘“‘C. 58,’’ care American Lumberman. 


WANTED TO BUY 


One four side surfacer—opening six by twenty or 
six by twenty-four inches. Prefer twenty-four. 














Must be in A-1 condition. 
BRINGARDNER LUMBER CO., Path Fork, Ky. 
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